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with definite data of building, remedeling and repair 


work actually in prospect. 
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dealers work together.” 
Read the full story on page 


51 of this issue, describing a plan that can be success- 
fully used by a group of retail lumbermen anywhere. 











Left) Lumber and millwork, 


and (right) trellises, lattice-work and builders’ 


hardware in Cahokia Lumbermen’s Club’s display 
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For Dependable Quality | 


California Sugar Pine 
California White Pine 


Send Your Specifications 
and Orders to 


E. J. STANTON & SON 








For Thirty-Four Years Specialists in | | 


New York Sales Office:— 
HUGH M. REYNOLDS, Magar., 
Suite 903 Canadian Pacific Bldg., 
342 Madison Ave., New York City 
Phone, Murray Hill 10363 








California Sugar and White Pine. 
General Offices: 


LOS ANGELES, CALIF. 


Chicago Sales Office:— 
A. B. MacALPINE, Mgr., 
Suite 424 Bell Bldg., 
307 N. Michigan Ave., Chicago, Il. 
Phone, State 5959. 























Sands Easter-- 
says A. H. Hamacher 


















“I have been in the floor surfacing 
business for several years and find that 
‘Everlasting’ flooring can be sanded 
much easier and quicker and leaves a 


better surface,” he writes. 


This is due to scientific kiln- 
drying and a system of contin- 
uous testing to assure perfect 
matching, side and end. 


Nichols & Cox Lumber 
Co., Grand Rapids, Mich. 


Center of fine wood 
working 





HARDWOOD FLOORING 
OAK - MAPLE - BEECH - BIRCH) 














Opportunity 
for wood-working plant 


Americus, Ga., offers unusual opportunities 
for wood working plants! Located in the center 
of the peach country and within the supply 
zone of the Florida citrus and vegetable crate 
users,—hundreds of thousands of peach crates 
and vegetable hampers shipped into Americus 
alone! 


There are thirty-two varieties of wood within 
the county— all commercial woods in abund- 
ance—unlimited supply of gum—with cheap 
hydro-electric power, two trunk line railroads, 
a splendid climate and labor of above the 
average intelligence, where labor disputes are 
unknown. 


New Industries exempt from taxes for 
five years. 

Ample, and friendly, banking facilities. 

Specific information on request. 


Americus & Sumter County 


Chamber of Commerce 
162 Chamber of Commerce Bldg., Americus, Ga. 
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Adapting Selling Methods to Changed Conditions 


r A BROAD SENSE production methods are determined largely it will be admitted that the prevalent sales methods in the lumber 
by conditions within an industry, while selling methods are industry are not achieving the success that the situation requires if 
determined primarily by conditions outside. It is a matter of lumber is to maintain its position as a building material. 
little concern to the public in general how an article is produced; but During recent years individual lumbermen as well as lumber or- 
When the article is offered for sale the whim or psychology of the ganizations have discussed merchandising oftener perhaps than 
public must be catered to if success is sought. Whatever the reason any other subject. It is a live subject and one that will be kept alive 
may be or however it may have been brought about, the fact is plain until the majority of those responsible for the marketing of lumber 
that lumber no longer enters the consuming markets on the same have adopted methods that get better results. On another page of 
terms as formerly. It has a hundred rivals where it formerly had this paper J. H. Eddy, of the Kaul Lumber Co., Birmingham, Ala., 
hone, and the public that accepted wood as a building material with- in answer to a number of questions put to him by a representative 
out question has been replaced with a public that is considering the of the AMERICAN LUMBERMAN, points out some of the defects in 
claims of lumber’s rivals without sign of preference for wood. present sales methods and suggests better. “Good merchandising,” 
That these changed conditions demand a change in methods of he says, “in connection with lumber is no different from that in any 
merchandising lumber would appear to be so plain as hardly to need other line. The trouble is it has not been applied.” If as Mr. Eddy 
to be stated. Perhaps it is almost as plain that lumber’s loss of says not one salesman in fifty has or cares for available information 
public favor is in direct ratio to failure on the part of lumber selling that would help him sell lumber, there is at least one defect that 
a agencies to adapt their selling methods to new conditions. Atleast must be corrected before much progress can be hoped for. 
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Instruction in Better Use of Wood 


UMBERMEN WHO ARE conversant with the activities of the 
Forest Products Laboratory at Madison, Wis., will probably 
concede that that institution is performing services of im- 

mense value to the lumber industry as well as to the public gener- 
ally. Those in charge of its operations have shown rare ability in 
relating its researches to the immediate and pressing needs of the 
lumber industry, which has come to look to the laboratory for infor- 
mation and help in solving its technical problems. To mention spe- 
cifically any of the laboratory’s activities is to run the risk of over- 
looking or seeming to undervalue others; but its investigation of 
short lengths, its studies of both kiln drying and air drying and its 
courses in box and crate manufacture have been of the utmost 
value to the cause of lumber. 

Last week the laboratory was the scene of a conference of edu- 
cators, who were brought together to consider methods of harmon- 
izing and unifying research work in the uses of wood. Evidently, 
the subject that received most consideration was that of short 
lengths utilization, or rather the utilization of wood waste gener- 
ally. It was recognized that there are several phases of the problem 
of waste utilization, requiring changes in lumber manufacturing 
methods as well as changes in the methods of wood consuming in- 
dustries. It was suggested that standardization of small dimension 
sizes, improved methods of seasoning and some form of coéperation 
between smaller mills or concentration plants for the utilization of 
waste offered means of promoting the production and use of dimen- 
sion. It was seen also that byproducts plants must be installed 
where they can make use of sawmill waste. 

It was to be expected that in such a conference there would be 
speculation if not prophecy regarding the future of the lumber in- 
dustry or some branches of it. One speaker predicted that boxes of 
the future would be made of low grade lumber exclusively, a prac- 
tice that in large measure is already in vogue. He said, however, 
that the wood boxes of the future would be of laminated construc- 
tion reinforced with wire, incidentally noting that in that case wood 
box making will be closely allied to other industries. 

Perhaps one of the most significant facts connected with the con- 
ference was the attendance of representatives from twelve State 
colleges and universities. While most of these schools or the depart- 
ments represented deal primarily with forestry, the interest shown 
in this conference suggests that wood utilization is likely to receive 
greater attention in future. To the lumber industry this should 
suggest the advisability of enlisting in greater number the grad- 
uates of these schools and departments and showing in other ways 
appreciation of the efforts being made in behalf of the industry. 
The lumber industry is in dire need of research and it can readily 
assimilate a great deal more of the scientific than it has hitherto 
made use of. There is every reason to believe that graduates 
turned out of the forestry schools will possess the training and 
habits of mind as well as the practical knowledge that will enable 
them to make valuable contributions to the advancement of the in- 
dustry. The conference at Madison was plainly designed to pro- 
mote the kind of instruction that is necessary to produce that kind 
of graduates. 





Retailers Do Effective Sales Promotion 


N LINE WITH the growing sentiment in the lumber trade that 
the public must be familiarized with the merits of lumber and 
the advantages of using that material wherever reason and 

experience point to it as best for the purpose intended, it is pleas- 
ing to record some strikingly successful efforts that have been made, 
in the recent past, to bring lumber to the attention of the public 
in a way that can not be ignored or overlooked. 

During recent weeks the AMERICAN LUMBERMAN has had occasion 
to comment upon a number of building shows that have been staged 
by various individual dealers, in their yards, which have accom- 
plished excellent results in the way of informing the numerous 
visitors to these shows with regard to lumber and its varied uses. 
This week it is a pleasure to call attention to successful efforts of 
lumbermen to interest the public on a larger scale than the local 
shows that have been mentioned. There is little need specifically 
to direct the attention of readers to the story and illustrations con- 
cerning the notable coéperative exhibit made at the Mid-West Fair, 
planned and carried out by a group of Illinois dealers, for no reader 
is likely to overlook it, yet there are phases of this concerted effort 
that call for special comment. 

It is, perhaps, as an example of what can be accomplished in a 
practical way through coéperation that this event has its greatest 
significance. Instead of a number of scattered and perhaps hastily 
arranged individual exhibits, entirely inadequate to make any real 
impression on beholders, by united endeavor a large, well planned 
and really impressive display was arranged—one that challenged 


the interest of visitors to the fair. The exhibit was built aroun 
the “Own Your Home” idea, and even the casual passerby had in. 
delibly impressed upon his consciousness the fact that lumber and 
home-building are indissolubly joined. So much for the educationa| 
side of the exhibit. 

What did the lumbermen themselves get out of it? By a clever 
and novel plan of financing the exhibit, they got the satisfaction 
of carrying through a fine piece of publicity work without enlisting 
the aid of the manufacturing and wholesaling interests, sympathetic 
and helpful as those interests always are to all enterprises designed 
to promote the use of lumber. But more tangible was the gather. 
ing of a large number of prospect cards loaded with information 
concerning building and repair work contemplated by those in at. 


tendance, which data were apportioned systematically and fairly 


to the member-dealers throughout the club’s territory. 


But that is only one of the interesting developments of the last 
week in the realm of visual demonstration of the qualities of lun. 
ber and its products. Read about the exhibit by Illinois lumbermen, 
at the Central States Exposition, that started out as a show of 
garages and ended up as a sort of home-showing and home-selling 
exposition. 

Then, too, the Springfield (Ill.) dealer who showed, at the State 
Fair, five miniature house models in various stages of construction, 
as described in a news story on another page, hit upon an unusual 
and effective way to encourage home building. 


All together, the happenings of the week in the exhibition field 


are such as to show conclusively that the retail lumberman is alert 
to his opportunities, and desirous of doing his utmost to encourage 
home building and the use of lumber. 











Growing Trees to Perpetuate an Industry | 
REE GROWING ON VARYING scales is going on throughout | 


the United States, and reforestation may be said to be a 

recognized national policy though it may be too much to 
say that it is an established policy. Nearly everybody who has 
given the subject any consideration at all has been convinced that 
trees must be grown, that the lumber industry must be perpetuated, 
and therefore that reforestation must in some way be made prac- 
ticable and profitable. Reforestation indisputably has its dis- 
couraging or at least unpromising aspects, and there can be no 
good purpose served in either disregarding or denying their 
existence. 

Usually lumbermen look at tree growing or reforestation almost 
entirely from the viewpoint of lumber manufacture; which is all 
right in itself, but the lumber manufacture of the future, when 
timber is cut from new growth, may be something different from 
that to which the present generation has become accustomed. 
It is hardly likely that the lumber industry of the future will 
depend for its timber supply upon trees that have been a century 
or more in growing. Adjustments will be effected that will make 
practicable the utilization of small trees for lumber and still 
smaller trees for other purposes. That is to say, lumbering will 
have to be adapted to the character of the forests available and 
to the necessities of reforestation. 

To make any exact prediction about the forestry or the lumber- 
ing of the future would be neither wise nor necessary; but from 
the evidence at hand the inference may be drawn that lumbering 
of the future will be something more than the sawing of boards. 
It may be necessary to add byproducts plants; and the cutting 
of pulpwood if not the manufacture of pulp and paper may be 
so closely associated with lumber manufacture in the future that 
there will be difficulty in determining which is the primary o 
most important factor in forest utilization. Quite likely also 
wood preservation will have a larger place in the lumbering 
operation, not only as a measure for increasing the durability 
of lumber, but as a means of utilizing trees of small diameter as 
posts and poles; thus making profit from the thinning of grow- 
ing forests. 

Because there is so much room for the exercise of the imag! 
nation in forecasting forestry developments, everybody, whether 
he be a lumberman or not, must be interested in contemporary 
efforts to find a way to make profit from growing trees. The 
fact often has been noted that there always has been somewhat 
of reforestation going on in the United States, more of it, likely, 
than is commonly known, even by lumbermen. It is because of 
the importance of attempts of this kind that the facts regarding 
one such undertaking, in New York State, are presented else 
where in this journal. The concern making the start in reforesta- 
tion is Finch, Pruyn & Co., of Glens Falls, New York, originally 
a lumber manufacturer, but of late years engaged in the manu- 
facture of pulp and paper. The story of this undertaking is told 


by Austin Cary, logging engineer of the Forest Service, an €X 
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perienced and conservative forester who has made splendid con- 
tributions to practical forestry throughout the eastern and south- 
A careful reading of the 
article referred to will show that this company “made haste 
slowly,” feeling its way, changing its methods as experience proved 
that it was necessary, enlarging its holdings as opportunity af- 


ern sections of the United States. 


forded, planting or protecting as the local situation required. It 
is just such a venture in reforestation as is required to demon- 
strate that trees can be grown to perpetuate an industry, for it 
is understood that Finch, Pruyn & Co. already are assured of a 
perpetual supply of timber from their reforested holdings when 
their virgin timber shall be exhausted. 








Decrease in Cut, Shipments, Orders 

[Special telegram to AMERICAN LUMBERMAN] 

WASHINGTON, D. C., Sept. 9.—Telegraphie re- 
ports received by the National Lumber Manu- 
facturers’ Association today from 355 of the 
larger softwood and 100 of the chief hardwood 
mills of the country, for the week ended Sept. 
4, superficially indicate a decrease in production, 
shipments and new business, for the 343 compar- 
able reporting softwood mills, when compared 
with reports for the week earlier. This decrease 
was probably due to the Labor Day holiday re- 
sulting in fewer mills reporting on time. There 
is the same disparity in the number of mills re- 
porting for the like period a year ago, and, ac- 
cordingly, a comparison shows apparent de- 
creases in production and new business; with, 
however, a slight increase in shipments. 

The hardwood operations (allowing for differ- 
ence in number of mills) show production and 
new business about the same; and a slight de- 
crease in shipments, in comparison with reports 
for the previous week, when eight more mills 
reported. 


feports from the Southern Pine Association 
of unfilled orders were not received in time for 
publication. For the 105 West Coast mills, the 
unfilled orders were 397,017,328 feet, as against 
399,036,550 feet for 109 mills a week earlier. 

Altogether the 3843 comparable reporting 
softwood mills had shipments 104 percent, and 
orders 103 percent, of actual production. For 
the southern pine mills, these percentages were 
respectively 104 and 107; and for the West 
Coast mills, 105 and 101. Of the reporting 
mills, the 319 with an established normal pro- 
duction for the week of 222,057,763 feet, gave 
actual production 101 percent, shipments 105 
percent, and orders 105 percent thereof. 


The figures for last week, the week before 
and the same week last year follow: Produc- 
tion—235,413,319 feet, against 245,093,965 feet 
the week before, and 248,452,981 feet last year. 
Shipments—244,430,078 feet, against 254,992,- 
606 feet the week before, and 242,023,923 feet 
last year. Orders—243,231,210 feet, against 
254,472,855 feet the week before, and 253,656,- 
065 feet last year. 


The following revised figures compare the 
softwood lumber movement of the seven regional 
associations for the first thirty-five weeks of 
1926 with the same period last year: Produc- 
tion—8,343,031,752 feet, against 8,342,038,317 
feet last year. Shipments—8,559,459,562 feet, 
against 8,298,286,100 feet. Orders—8,575,130,- 
176 feet, against 8,174,344,407 feet. 

The mills of the California White & Sugar 
Pine Manufacturers’ Association made weekly 
reports, but they have been found not truly 
comparable in respect to orders with those of 
other mills. Consequently the former are not 
now represented in any of the foregoing figures 
or in the regional tabulation below. Twelve of 
these mills, representing 35 percent of the cut 
of the Califarnia pine region, gave their pro- 
duction for the week as 19,875,000 feet; ship- 
ments, 14,815,000 feet, and new business, 12,- 
805,000 feet. 

‘The West Coast Lumbermen’s Association 
Wires that new business for the 105 mills re- 
porting for the week ended Sept. 4 was 1 per- 


cent above production and shipments were 5 
percent above production. Of all new business 
taken during the week, 48 percent was for 
future water delivery, amounting to 53,183,935 
feet, of which 38,396,004 feet was for domestic 
cargo delivery, and 14,787,931 feet export. New 
business by rail amounted to 48,809,581 feet, or 
45 percent of the week’s new business. Forty- 
six percent of the week’s shipments moved by 
water, amounting to 51,962,639 feet, of which 
37,586,617 feet moved coastwise and intercoas- 
tal, and 14,376,022 feet export. Rail shipments 
totaled 54,451,352 feet, or 48 percent of the 
week’s shipments, and local deliveries, 7,412,- 
210 feet. Unshipped domestic cargo orders 
totaled 159,303,804 feet; foreign, 112,499,851 
feet, and rail trade, 125,213,673 feet. 

A steady demand for loggers in nearly all 
parts of the Douglas fir producing territory con- 
tinues, according to the Four L employment 
service, and several districts report a shortage 
of chokermen and fallers. In the pine districts, 
logging and sawmill work is normal for Septem- 
ber, while logging in the Douglas fir region is 
more active than any time since June. Three 
fir sawmills have added night shifts recently, 
giving employment to practically all available 
lumber workers in western Oregon and Wash- 
ington. 

The Western Pine Manufacturers’ Associa- 
tion, with two more mills reporting, shows sub- 
stantial decreases in production, shipments and 
new business. 


The California Redwood Association, with 
one more mill reporting, shows a nominal de- 
crease in production, a substantial increase in 
shipments, and new business considerably below 
that reported for the week earlier. 

The Northern Pine Manufacturers’ Associa- 
tion, with one less mill reporting, shows con- 
siderable decreases in production and shipments, 
with some reduction in orders. 


The Northern Hemlock & Hardwood Manu- 
facturers’ Association (in its softwood produe- 
tion) reports production about the same, and de 
creases in shipments and new business. 


The fifteen hardwood mills of the Northern 
Hemlock & Hardwood Manufacturers’ Associa- 
tion reported production as 1,006,000 feet; ship- 
ments, 2,472,000 feet, and orders, 2,297,000 
feet. 

The Hardwood Manufacturers’ Institute re- 
ported from 85 units production as 15,595,048 
feet; shipments, 14,830,337 feet, and orders, 
15,253,850 feet. The normal production of 
these units is 15,299,000 feet. 

For the last thirty-five weeks all hardwood 
mills reporting to the National Lumber Manu- 
facturers’ Association gave production 1,022,- 
556,538 feet; shipments, 988,383,372 feet, and 
orders, 1,011,826,801 feet. 

|The barometer of the Southern Pine Asso- 
ciation appears on page 62.—EpITor. | 





[Special telegram to AMERICAN LUMBERMAN] 

NORFOLK, VA., Sept. 9.—For the week ended 
Sept. 4, thirty-five mills reporting to the North 
Carolina Pine Association, and having a normal 
production figure of 10,410,000 feet, manufae- 
tured 6,332,982 feet, shipped 6,332,377 feet, and 
booked orders for 6,044,700 feet. 


Lumber Demand in United Kingdom 


[Special telegram to AMERICAN LUMBERMAN] 

WASHINGTON, D. C., Sept. 8.—William L. 
Cooper, commercial attaché, London, cables the 
Department of Commerce that sales for forward 
delivery during early September compare favor- 
ably with sales during the corresponding month 
last year. Shippers prices are firm with an up- 
ward tendency. Improved demand for the fall 
is expected. American hardwood stocks are 
heavy, new arrivals about balancing deliveries, 
and the demand is fair. Southern pine and 
Douglas fir are moving slowly. Stocks are am- 
ple for current needs. 

Orders for European softwoods for forward 
delivery are increasing, since the belief that 
little Russian lumber remains unshipped has 
removed the fear of forced Russian sales, and 
importers are accordingly covering future re- 
quirements. 

Consumption of lumber in house building 
continues heavy, but there is little demand for 
box material because of the depression in the 
engineering and textile industries. 


File Complaint With Commission 

[Special telegram to AMERICAN LUMBERMAN] 

WASHINGTON, D. C., Sept. 9.—The Southern 
Pine Association and lLumbermen’s  Asso- 
ciation of Texas have filed with the Interstate 
Commerce Commission a complaint against the 
Abilene & Southern Railway Co. and others, 
challenging the reasonableness of rates on 
lumber, articles taking the lumber rates and 
articles taking rates related to the rates on 
lumber between points in southwestern yellow 
pine blanket territory and destinations in 
Oklahoma and eastern Texas. Inasmuch as 
many points involved cover hauls wholly 


. Within Texas territory, the same complaint 


has been filed with the railroad commission of 
Texas, and a joint hearing is requested. Read- 
justment of the group rates, it is pointed out, 
can not be satisfactorily accomplished without 
at the same time readjusting the Texas mile- 
age scale rates, the two being closely related 
in a part of the territory covered by the com- 
plaint. 


To Increase Frame Production 


SPOKANE, WASH., Sept. 4.—Presaging an in- 
crease in its production of ‘‘ Hedlund frames,’’ 


-the Hedlund Lumber & Manufacturing Co., here, 


has started construction of its new railroad over 
which will be transported the timber on 132,000 
acres of pine land in the Colville national 
forest, much of which will be made into frames. 
This railroad will extend southward from Mar- 
cus, where it has a connection with the Great 
Northern, along the west side of the Columbia 
River, to Sherman Creek. 

Recently the Hedlund company purchased the 
band mill formerly owned by the Karamin Lum.- 
ber Co. near Curlew Lake, and it is being moved 
to West Fork, on the San Poil River, fifteen 
miles south of Republic. Lumber made at this 
mill will be trucked over the new government 
highway to Republic, from which point the 
Great Northern will haul it to the Spokane 
frame factory. 
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Wood for Machine Bearings 

hard wood that 
It is said 
to be desirable not only because it is hard and re- 
sists wear but because it contains an oil that makes 


We understand there is a very 
is sometimes used for machine bearings. 


it self-lubricating. Can you tell us the name of 
this wood and sources of supply of it?—INQuIRY 
No. 1,815. 

[This inquiry comes from a machine manu- 
facturing concern. It is believed that the wood 
that this inquirer has in mind is lignum vitae. 
It is said of this wood that it is not only heavy, 
hard, and that it takes a fine polish when used 
as bearings, but that it contains an oil that part- 
ly at least does away with the necessity of 
lubrication. 

Reports indicate also that osage orange, a 
North American wood, is also used for this pur 
pose, but information at hand indicates that 
lignum vitae, a South American wood, is pre 
ferred. 

A list of the names of concerns able to supply 
lignum vitae and osage orange has been sup- 
plied to this inquirer whose name will be fur- 
nished on request.—EpI!Tor. | 


Millwork Factory Cost Forms 


The writer is partially convinced that after the 
contract has been secured by us there is a system 
better than ours which could be worked up for 
putting work orders through our mill and keeping 
the and a shipping system. 

Hlave you any forms or suggestions that we could 
look over? Also, have you an estimating form? 
I would be glad to have a sample of that. If 
you have any particular information on or how to 
figure mill costs, | would be glad to have your 
comments.—INQuIRY No. 1,813. 


cost 


[This inquiry comes from a New Jersey manu- 
facturer of millwork. Though the AMERICAN 
LUMBERMAN has published numerous articles 
about various phases of millwork manufactur- 
ing, nothing is now available in the way of such 
forms as this inquirer wants. References have 
been given to sources of information of this 
kind, and this inquiry is published in order that 
any readers who may be prepared to supply ad 
ditional information may be put in touch with 
the inquirer, whose name will be furnished on 
request.,—EpITor. | 


Birch Burl Values and Qualities 


Will you please send me what information you 
may have relative to burch burls? We have a 
quantity of fine large burls and would like to know 
what constitutes quality in burls. We also wish 
to know value or price per pound.—INquiry No. 
1,814. 

[This inquiry comes from a lumber concern 
in Missouri. As no information regarding the 
present values of birch burls is available, this 
inquiry is published with the hope that readers 
will be able to give the information asked for. 
The name of the inquirer will be supplied on 
request.—EpITor. | 


Regular and Flooring Grades of Maple 


I would like to ask you why there is a differ- 
ence between the prices of the regular grades of 
hard maple and the grades of flooring stock. For 
instance, regular grades of hard maple in No. 1 
common are quoted in the AMERICAN LUMBERMAN 
at $50 to $55 a thousand, while No. 1 common 
flooring stock is quoted at $43 to $45. What is the 
reason for this difference? Is the flooring stock 
graded from the best face or are the selects re- 
moved 7—INQuiRY No. 1,812. 

[This inquiry comes from a Wisconsin manu- 
facturer of lumber. The differences in price 
to which this inquirer refers are attributed 
by manufacturers to the fact that the regu- 
lar list is the high end of the grade, and usu- 
ally is sold with the better grades; it is also 
put up 6 inches and wider. The flooring stock 
is the low end, without any selects and con- 
tains all widths. 

The value of flooring stock depends of 
course to some extent on the market for floor- 





ing, and therefore the spread between these 
two items may be considerably less at times. 
For example, on the day this inquiry was 
received, on sales reported of 4/4 No. 1 com- 
mon&better maple, 5 to 9 inches in width, 
the net price of the No. 1 common, f. o. b. 
mill, was $50, while the price on selects was 
$62, and on FAS, $72. Since this inquiry 
was made also the price on No. 1 common 


regular grade has been reduced. It is well 
known of course that as the demand for 


certain grades varies from week to week, the 
range of differences also varies.—EDITOR. | 


Doyle Seale ie Cline 


In a recent issue of the AMERICAN LUMBERMAN 
one of your subscribers asked for information in 
regard to the method of scaling hardwood logs in 
Oklahoma. Thinking that our logging superintend- 
ent might be in a position to furnish this subscriber 
with additional information, we wrote him and are 
in receipt of his reply, reading as follows: 

“Wish to advise that we use the Doyle scale. The 
reason we use this scale is that it is adopted in 
the southern States as the standard seale and I 
believe it is about the fairest rule we can use in 
scaling logs. 

“The Doyle rule for sealing hardwood logs is to 
scale the narrow way inside of both barks and take 
all fractions. This is in order to take care of any 
slight crooks and defects that may not be observed 
from the outside appearance of the logs.” 

We trust this will be helpful to your inquirer.— 
Inquiry No, 1,777A. 


{This information is supplied by the adver- 
tising manager of a large lumber manufactur- 
ing concern operating mills in Oklahoma and 


oem 





Would Sell Beech Turnings 

Please advise if you know of any market for 
beech turned to order. We have a large amount 
of beech timber which we would like to work into 
this class of stock, provided we find a market. We 
would appreciate any information which you would 
give us.—INQuIRY No. 1,816. 

[This inquiry comes from a Kentucky manu- 
facturer of staves and lumber. While beech 
has a wide range of uses, the field that this 
inquirer wishes to enter is a rather narrow one 
and is highly specialized and technical. Among 
the articles listed as being turned from beech 
are bobbins, broom handles, brush handles and 
backs, bungs, chair rods, dowels, handles, 
spindles and spools. The names of a few con- 
cerns that might be interested in buying these 
articles turned to order have been supplied to 
this inquirer, whose name will be furnished to 
interested readers on request.—EDITOR. } 


Bundled Kindling Wood Wanted 


We would appreciate it if you could tell us to 
whom to write for cheap lath or shingles or any- 
thing else bundled to use as kindling. We are not 
particular about the kind of wood—anything that 
will be good for kindling. We paid delivered from 
$1.90 to $2.10 per thousand for both shingles and 
lath, and would have to buy at about this price in 
order to handle them to advantage.—INQuIRY No. 
1,811. 

{This inquiry comes from a retail lumber 
concern in north central Kentucky. It is pub- 
lished for the benefit of concerns that are able 
to supply kindling wood and who wish to be 
put into touch with the inquirer whose name 


other States.—Epi1ror. | 


will be furnished on request.—EKEDpITor. | 
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LARGE PINE LAND SALE 
Capt. C. S. Cowan of Still- 


water, Minn., has purchased 
from S. I. Smith of Lyons, 
lowa, all his pine land tribu- 
tary to the St. Croix, in Minne- 
sota and Wisconsin. It is es- 
timated that there are between 
30,000,000 and 40,000,000 
feet of No. | pine on the land 
purchased. The price paid 
was $50,000; $10,000 down, 
and the balance in four yearly 
instalments. 
* * + 

For two weeks there has 
been a good stage of water 
for sawing at Machias, Me., 
but no one wants to saw 
among the manufacturers, 
though some of the mills have 
been running. 

es 8 »& 


Jacob Metzger of Anthony 
township, Pa., recently cut 
and manufactured into lumber 
a pine tree which measured as 
follows: 3 logs, 12 feet long 
containing 1,532 feet; 7 logs, 
16 feet long, containing 1,704 
feet, and 4 top logs containing 
779 feet; total 4,015 feet. The 
first log measured 4 feet 4 
inches in diameter. Two logs 
above were broken up in fell- 
ing the tree, which would 
have increased the amount of 
lumber several hundred feet 
more. The logs were sawed 





into inch boards. This is the 
largest pine tree ever cut and 
manufactured into lumber in 
Quenishachki Creek, and 
probably was several hundred 
years old. 

i = = 

Manistee, Mich., averages a 
daily cut and shipment of I,- 
238,000 feet; there are also 
manufactured 645,000 shin- 
gles, 190,000 lath and 12,000 
pickets per day. 

s 8 *& 

St. Louis, Mo., is said to 
consume more flour barrel 
staves, both oak and elm, and 
more hoops than any other 


manufacturing city in the 
United States. 
s 8 8 


The Fairfield (Me.) lumber- 
men are reported to have sent 
to Canada to hire forty men 
for the woods next winter, for 
the reason that men can not 
be obtained in that vicinity at 
a sufficiently low price to 
make cutting lumber profit- 
able. 

*s 8s 8 

Twenty-one million of shin- 
gles have been shipped at Fair- 
field, Me., down the St. Johns 
River since the opening of 
navigation, besides large quan- 
tities sent to Houlton to be 
shipped on the railroad to 
Presque Isle and Cariboux. 





CANADIAN TIMBER 
The Province of Quebec is 


issuing bonds, and makes the 
following statement: ‘The 
province owns upwards to 6,- 
000 acres of crown land (a 
large portion bearing valua- 
ble timber), surveyed and 
ready for settlement, and more 
than 100,000,000 acres of un- 
surveyed land, of which nearly 
50,000,000 are under license 
for lumbering purposes.” 
Comment on such a statement 
(which is made officially) is 
useless. 
. = << 

The water in the streams 
at Oldtown, Me., is so low 
that the mills are not doing 
two-thirds of their usual 
amount of work. They aver- 


age 100,000 feet a day. 


s 8 # 
A company of capitalists of 
Lansing, Mich., is making 


arrangement to erect a large 
steam sawmill on Ship Island 
in Mississippi to manufacture 
for the foreign market exclu- 
sively. 

s 8 #& 

The Chippewa Falls Herald 
says: “It is a positive fact that 
last year not a lumberman in 
the Chippewa Valley made 7 
percent on his investment, an 
this year there are few that 
will not actually lose money. 
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Southern Pine Demand Is Heavy; Prices Are Stronger 


Southern pine is selling in increasing volume. There was 
a steady growth in the excess of orders over production during 
each of the four weeks ended Aug. 27, total bookings for these 
weeks exceeding the cut by 8 percent, while shipments were 
only 2 percent above the cut. And in the week ended Sept. 3, 
orders were 7.05 percent ahead of output. 

A large part of the demand is from country yards in the 
South and Southwest, but improvement is noted in call from 
the middle West. Texas and Oklahoma oil fields are large 
buyers. Practically all items in the list are in request, though 
the lower grades of yard material are most wanted, and higher 
grades are moving better than they were recently. Timbers, 
dimension and boards are selling more readily than are such 
items as flooring. 

Stocks of the mills are low and broken, but current prices 
have not encouraged efforts to increase the output. Trade 
runs heavily to mixed cars for quick shipment, and the mills 
have difficulty in filling the orders. Few producers are willing 
to book ahead at the present market, as they have well filled 
order files. Quotations are strong, and further advances have 
been predicted. 


Shortleaf Manufacturers Report Trade Improvement 


Telegraphic reports on North Carolina pine for the week 
ended Sept. 4 indicate an improvement in trade, bookings tak- 
ing up a larger proportion of the cut than they have for some 
time. Prices have been unsatisfactory to the mills, and out- 
put has been subnormal. Shipments for the first thirty-four 
weeks of the year, however, have amounted to 5 percent more 
than the production, so that there is no surplus to bring about 
weakness in quotations. Stocks of buyers are low, and they 
come into the market only for immediate needs, but these are 
expected to increase a good deal during the fall season. 

Georgia roofers are in active request, while the output has 
been curtailed. Some mills had shut down because of unsatis- 
factory returns, while heavy rains in a large part of the terri- 
tory have forced others to cease operating. The eastern mar- 
ket is furnishing the bulk of the business, but prospects for 
fall sales in Florida are most encouraging. Sales have been 
made above $19 for the 6-inch. 

The Arkansas soft pine mills have been enjoying a good 
demand, especially from the retail yards and the millwork 
plants. Flooring and boards are moving well to the country 
dealers. Shipments have continued to run ahead of produe- 
tion, and stocks of the mills are low and broken in assortment. 
Quotations throughout the list remain firm. 


Business in Cypress and Redwood Has Been Gaining 


Trade in cypress continues to show improvement from the 
dullness that affected it during summer. There is a fair move- 
ment to the eastern States, but the bulk of the present call 
is from the middle West. Florida demand is rather small, the 
yards buying little, though millwork plants are taking fair 
amounts. While city yards continue to take some lumber, the 
bulk of the retail orders come from country points. Growth 
of inquiry is giving the market a more cheerful aspect, and a 
good fall trade is expected, in which Florida will play a larger 
part. Production will probably be little affected by recent 
storms, though brief shutdowns were necessary. 


Bookings of the redwood mills during the two weeks ended 
Aug. 28 have been above the ‘“‘normal’’ for this time of year, 
and unfilled orders are about thirty percent above normal. 
Business with the States east of the Rockies shows the greatest 
gains. There has also been a decided increase in the move- 
nent to southern California, and that to the northern part of 
the State is well maintained despite the building trades strike 


at San Francisco Bay cities. The foreign movement continues 
at about its recent levels. Yards are the best buyers, but in-: 
dustrial users are being heard from also. The inquiry is very 
promising for fall trade. 


Northern Hardwood Movement Becomes More Active 


During the five weeks ended Aug. 28, shipments of hard- 
woods from the northern mills amounted to 21.3 million feet, 
while the production was only 10 million feet. Orders 
amounted to almost 24 million feet. The statistical position 
of the northern hardwoods is therefore much stronger, stocks 
being reduced and order files well filled out. The small output 
is partly accounted for by withdrawal of labor for road build- 
ing and farming, though there is a general disposition to keep 
production in line with current needs of the market. 

Building trades interests have been more prominent in the 
buying recently. Maple flooring factories have rather large 
stocks of finished product, but find that sales are improving, 
and have recently been in the market for more raw material. 
There is also a fair movement to the millwork plants. <Auto- 
motive plants continue active and are good buyers. The fur- 
niture industry seems to be taking more, there being a fine 
movement to the refrigerator manufacturers especially. Low- 
er grades are being taken good care of by the box industry. 

Quotations are a little stiffer, but no price advances have 
been reported during the last week. 


Bookings of West Coast Fir Mills Exceed Production 


For the week ended Sept. 4, orders booked by West Coast 
mills were 1 percent above and shipments were 5 percent above 
production. Domestic cargo sales made a gain to 48 percent 
of the total, though Atlantic coast buyers have been holding 
back a little because they are adjusting to the advance in 
vessel rates to $14. Increase in domestie cargo business is 
due partly to the improved demand in California, August 
receipts at Los Angeles passing the 115,000,000-foot mark, a 
slight increase over the same month last year. Atlantic coast 
schedules are firm at $17.50 for 2-inch, and $18.50 for 3-inch 
and better, mill, and California prices recently advanced about 
a dollar. A noticeable increase in exports last week points 
to the resumption of trade with Japan and other principal for- 
eign markets. The tidewater mills now find log prices ad- 
vanced $1, and the strength of the log market gives a strong 
undertone to lumber prices. 

Rail trade is in good volume but is expected to show decided 
increase toward the middle of this month. 


Southern Hardwood Demand Active; Prices Strong 


Southern hardwood bookings during the two weeks ended 
Aug. 28 were over two percent ahead of the production, and, 
despite the Labor Day holiday the following week, wire re- 
ports show bookings that practically equalled the output, 
though operations were about up to normal. Recent heavy 
rains have not had much effect on mill activities, but have put 
a temporary stop to logging over wide areas. Manufacturers 
have a log supply adequate for needs of the immediate future, 
but have been trying to provide some logs for winter cutting, 
when rains make woods operations impossible. 


Improvement in building trades demand is indicated by the 
reports of oak flooring sales, and there is also a good movement 
to millwork plants. Furniture manufacturers have been 
steadily in the market, as they have been operating actively, 
for retail sales of their product are encouraging. Automotive 
plants continue to take large quantities of the thicker stocks, 
car distribution being stimulated by the introduction of new 
models. Foreign demand is recovering. 


Dry lumber is a little scarce, and prices are quite strong, 
though no mark-ups have been reported. 


Lumber Statistics Appear on Pages 62 and 63; Market Prices and Reports on Pages 91 to 99 
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Utilization of Waste and Short Lengths 
Urged at Conference 


Mapison, Wis., Sept. 7.—A major step in 
forest conservation ean be taken by salvaging 
timber killed by fire and by a better utilization 
of small pieces, by-products of sawmills now 
often wasted, in the opinion of many of the 
forestry experts who attended the forest school 
conference held at the Forest Products Labora- 
tory here from Aug. 30 to Sept. 4. Ten Tead- 
ing forestry schools of the nation were repre- 
sented at the conference which had as its chief 
subject the harmonizing of researches in forest 
products and the discussion of means of cutting 
down the waste that now comes from lumber 
production and use, 


Speakers at the conference pointed to the 
need of educating the American public to use 
small dimensions wherever possible instead of 
buying lumber to be eut to small required 
lengths. They contended that such a campaign 
of education must reach furniture and toy manu- 
facturers as well as the general public, farm 
ers and others. 


George E. Norbeck, of the Madison labora- 
tory, declared that a better use of small 
dimensions will come when the lumber industry 
is centered in fewer hands. ‘‘When the time 
arrives that the forest industry is concentrated 
in the hands of a dozen operators we will be 
using not only trunks but twigs, leaves, roots 
and all,’’ he declared and as an illustration of 
complete utilization he pointed to the oil in- 
dustry. Mr. Norbeck declared that most at- 
tempts that have been made so far to use waste 
have been failures. He declared that in order 
to make a success of such an enterprise, utmost 
economy would be necessary, coupled with a 
more complete system of cost accounting than 
is now generally practiced. 


R. Grabow, of the Madison laboratory, ex- 
pressed the belief that the extension of the 
use of dimension stock has been delayed largely 
because of the lack of an adequate seasoning 
method. 


Raymond Hoyle, of the New York State 
College of Forestry, contended that anyone 
using small dimensions of lumber can buy such, 
whether the requirements are hard- or soft- 
woods. People haven’t gotten away from the 
idea of buying standard lumber for all their 
needs, he declared. He discussed at length the 
use of dimension lumber by furniture factories 
and declared that furniture factories were pre- 
vented from laying in a big supply of dimension 
stock by the rapid changes in furniture styles. 
He asserted that this is a real handicap that 
will probably remain. A furniture factory with 
a large supply of shorts might recut its stock to 
fill new needs but with a considerably increased 
expense, Mr. Hoyle said. 


C. V. Sweet, of the Madison laboratory, urged 
progress in salvaging short lengths of soft- 
woods as well as hardwoods to increase yields 
from logs. He suggested that this might be 
brought about by supplying information to pro- 
ducers and consumers to bring them together 
by showing them their mutual advantages. He 
also urged a campaign of education for the gen- 
eral public so that the farmer and the house 
builder will demand shorts when they are par- 
ticularly available for their needs. 


A. O. Benson, Madison, also discussed the 
problems of the use of dimension lumber. He 
pointed out that small pieces are more ex- 
pensive to handle than standard lumber but 
could fill a definite need for toy furniture and 
other manufacturing plants. Mr. Benson de- 


clared that 40 percent greater recovery could 
be brought about through the use of dimension 
stock and cited a number of instances where 
additional equipment had been added at saw- 


mills to make use of the trim. He asserted 
that little progress has so far been made in 
devising better methods in the handling of the 
small stock and suggested that here lies an un- 


explored field for efficiency engineers. The 
lumber market has been standardized and 


through this has reached its present position of 
stability, Mr. Benson said, and he contended 
that standardization is equally necessary in the 
handling of the dimension stock. 


Carlile P. Winslow, director of the Madison 
laboratory, declared that it is still a question 
what the merits of substances competing with 
wood are and to what extent they owe their 
popularity to strong advertising campaigns. 
The way to get better utilization is to push re- 
search and to bring about cheaper production 
to combat substitutes, he asserted. 


Prof. Theodore Macklin, of the University of 
Wisconsin, discussing the advisability of codp- 
erative marketing, declared that the present 
lumbering units are too small to meet the 
present marketing requirements of the lumber 
industry. 


J. D. Rue, Madison, cited instances to show 
the extent to which pulp and paper industries 
are going to use logging waste. In some in- 
stances, he said, lumber companies are institut- 
ing paper mills to utilize waste. 

R. D. Garver, Madison, discussed at length 
the progress that is being made in the market- 
ing of fire-killed timber. He declared that the 


fires cause a damage of $30,000,000 a year to 
the nation’s forests with many million feet of 
lumber retaining a salvage value. He declared 
that yellow pine must be utilized within two 
years after killing while lumber of Douglas fir 
has been salvaged fourteen years after death, 
But the salvaging of burned-over timber brings 
up many problems, he asserted. It is dirty work 
and it is hard to keep first-class workmen on the 
job. Then, too, railroads and pole companies 
often refuse to take the products of the fire. 
killed wood. Burned over areas are often too 
small to warrant operations or are so isolated 
and distant that it would not be a paying prop- 
osition. He recommended tests to show the 
relative strength of products made from live 
and dead wood. At the present time only from 
5 to 10 per cent of the salvagable fire-killed 
wood is used, he declared. 


C. A. Plaskett, Madison, told of the test work 
that has been done by the Madison laboratory 
since 1905. Through the tests of boxes, he de- 
clared, there has come a safe reduction in thick- 
ness of material by better nailing, metal strip- 
ping and improved designs. 


One of the interesting subjects under discus- 
sion during the conference was on synthetic 
lumber, and Howard Weiss, of the Burgess 
szaboratories, Madison, Wis., who has been do- 
ing considerable work at the Wood Conversion 
Co.’s plant, Cloquet, Minn., on Balsam-wool 
and synthetic lumber, went into this subject 
thoroughly. The fact was brought out that 





did some damage. 


GENERAL INDUSTRIAL 
ACTIVITY 


that of last summer by 20 percent. 
sumption of gasoline broke all records. 


RAILROADS 


passed. 
time established corresponding week 


CONSTRUCTION 


of the last three weeks. 


PRICES 


before, and 154.6 for Sept. 2, 1925. 





Business in Brief 


Corn crop making good progress, although heavy rains in middie West last week 
Warm weather needed for corn to mature. 
ing nearly completed. Spring wheat yield has been spotty. 
AGRICULTURE Farmers fitting land for winter wheat crop and report inten- 
tions to sow 14 percent more acreage than 

much rain reported in Gulf coast section of cotton belt. 


Wholesale and retail trade showing distinct forward step. 
confirmed reports of abnormal August trade. 
peak 
prices. 
creased, and active operations noted in furniture 
centers. Summer production of pig iron exceeded 

Higher prices noted in steel scrap. 


operations 


Business failures for week ended Sept. 2 
were 308—82.4 percent $5,000 or less and 11 percent $5,000 to $20,000. 


Seventy-eight class 1 railroads reported net operating income for July of $104,850,- 
000, compared with $85,041,000 in July last year, an increase of 23.3 percent. 
cars were loaded with revenue freight for week ended Aug. 28 
than for any other week on record. 
the fourteenth week this year in which the million mark was 
This exceeded by 11,795 cars or 1.05 percent previous high record for all 
last year. 
70,902 cars, 835 cars above week before, but 1,248 cars below same week in 1925. 


Building contracts for the first three weeks of August ended Aug. 21 totaled 
$292,323,000, according to figures assembled by the Department of Commerce. 
first week was light but the last week showed awards 
totaling $104,313,000, compared with the weekly average 
of $89,052,000 for the first quarter of 1926. The week ended 
Aug. 14 was the largest of the three with $104,527,000 in building contracts. 


Bradstreet’s food price index for week ended Sept. 2 increased to $3.45 from $3.43 
Of the eighty-three commodities quoted weekly, eighteen 
advanced from last week, twelve declined and fifty-three remained 
unchanged. The Harvard wholesale commodity price index for week 
ended Sept. 1 advanced to 146.1, compared with 145 for the week 


Small grain harvest- 


last fall. Too 


Month-end statistics 
Automobile tire manufacturers report 
which strengthened rubber 
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Total was 1,136,233 cars, 


Forest products loadings were 
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most of the lumber cut in this country comes 
from the smaller mills and it would be prohibi- 
tive in cost for them to undertake the manufac- 
ture of synthetic woods. The plan of having 
concentration plants in various parts of the 
country to take care of this was presented as a 
solution to this objection. 


The box industry of the future was another 
topic which absorbed the attention of the con- 
ference. One of the speakers declared that in 
the future boxes will be made of low grade 
woods entirely instead of clear lumber as they 
are at the present time. The speaker stated 
that some of these boxes will be laminated, and 
all of them will be reinforced with wire. An 
interesting sidelight in this discussion was 
brought out to show how the lumber industry 
is linked up with other economic factors. 


The stumpage values of the New England 
white pine have been reduced, according to the 
speakers at the conference, because the box 
business in New England has suffered a serious 
depression since women are wearing fewer 
clothes. This, of course, is not the only reason, 
they stated, and pointed also to the stiff compe- 
tition from the West Coast. Nearly 80 percent 
of the fiber boxes are ‘‘mashed up,’’ and used 
over again, according to statistics presented, 
while not over 20 percent of the wooden boxes 
are used again. 


Turpentine business in the southern lumber 
growing centers was discussed during the ses- 
sions by Austin Cary and Eloise Gerry, of the 
Forest Service, who have made a study of the 
turpentine situation. 


Professor Robert Craig, of the University of 


_of Minnesota; W. 


Michigan, and W. N. Sparhawk, of the United 
States Forest Service, who recently toured the 
European countries, discussed the lumber situa- 
tion in Europe and contrasted it with that in 
this country. 


Those who attended the conference were: 


Austin Cary, United States Forest Service; Rob- 
ert Craig, jr., University of Michigan; W. G. 
Edwards, Pennsylvania State College; G. A. Gar- 
rett, Yale University ; O. H. Guise, Cornell Univer- 
sity; R. W. Hayes, University of Louisiana; J. V. 
Hoffman, Pennsylvania State Forest School; Ray- 
mond Hoyle, New York State College of Forestry ; 
T. Macklin, University of Wisconsin; Burr N. 
Prentice, Purdue University ; J. H. Ramskill, Uni- 
versity of Montana; Henry Schmitz, University 
N. Sparhawk, United States 
Forest Service ; G. I. Stewart, University of Maine ; 
Russell Watson, Banzhaf & Watson, consulting 
foresters, Milwaukee, Wis. 


Dealers’ Joint Exhibit Is Big Success 


COLLINSVILLE, ILL., Sept. 7.—Results of the 
experiment of a cooperative exhibit of building 
materials, stressing the ‘‘Own Your Home’’ 
idea, arranged, installed, financed and con- 
ducted by dealers, as sponsored by the Cahokia 
Lumbermen’s Club at the Mid-West Fair, held 
here Aug. 30 to Sept 6, make certain that the 
exhibit will be a permanent affair here, and 
may be adopted generally throughout Illinois. 

A direct, tangible result of the exhibit, de- 
tails of which were given in the Aug. 28 issue 
of the AMERICAN LUMBERMAN [page 45], was 
the obtaining at a low cost the names of 
more than 1,500 prospects who indicated their 
interest in building or improving homes and 
barns. The total cost of installing and main- 
taining the exhibits is expected to be about 
$850. 

The distribution of the signed registration 
ecards, on which prospects indicated their in- 
terest in building or improvements, financed 
the exhibit. These cards will be tabulated and 
the information given to members of the club 
at a cost of probably not more than 50 cents 
each, and less in instances where there is more 
than one member-dealer in a town. Good, live 
propects are worth much more than 50 cents, 
as every retail building material dealer must 
know. 

The substantial nature of the prospect cards 

was possible because no persuasive measures 
were adopted to obtain them. No prizes were 
offered through daily drawings, as was at first 
contemplated, that plan being abandoned be- 
cause it was feared that it would draw only 
curiosity seekers and those looking only for 
‘‘something for nothing.’’ Visitors to the 
exhibit were not urged to sign the prospect 
cards unless by conversation with them it was 
shown that they were really interested. The 
hundreds who come to a fair merely to look 
around were overlooked. No pressure of any 
kind was brought to bear on visitors to cause 
them to sign. 
_ The registration or prospect ecard was 5x3 
inches in size, with lines for the name, address, 
and town of the registrant, and the questions, 
‘‘Do you contemplate  building?’’ and 
‘‘When?’’ with five lines for remarks. The 
card was filled out by the prospect under the 
direction of some member of the elub. 


_ If there were 1,700 inquiries and the total 
cost of the exhibit were $850, the inquiries 
would cost 50 cents each. If there was but one 
member-dealer in the town from which an in- 
quiry came, the cost to that dealer would be 50 
cents. If there were two dealer-members in 
the town, the cost per inquiry of 50 cents would 
be divided between them, bringing the cost to 
each to 25 cents. If there were four member- 
dealers, the cost would be so apportioned that 
it would cost each but 121% cents. This made 
the financing of the exhibit equable and easy. 

Signers of cards wrote that they were in- 
terested in new homes, new barns, re-roofing, 
built-in cabinet work, flooring, ete. Some in- 
dicated they would build this fall, others next 


spring. Some wanted plan books. The AMERI- 
CAN LUMBERMAN representative saw hundreds 
of the cards, and the thing that impressed him 
most was the fact that the prospects meant 
business. 


One man wrote that he wanted to build a 
house with five rooms and bath downstairs, and 
attic, and inquired for a plan book. Another 
said he wanted to build a house next year, but 
in the meantime wanted prices on }%-inch oak 
flooring. Prices on a built-in ironing board 
were asked. Another who said that he wanted 
to put a new roof on his house even gave his 
employer as reference. 

One ecard that will get prompt action con- 
tains the statement that ‘‘I am thinking of 
building a ready-cut house.’’ The dealers in 
that town will lose no time showing that pros- 
pect how much better off he will be by buying 
his house locally rather than from a ready- 
cut concern. ‘‘Please send me price on colon- 
nades,’’ wrote one. ‘‘T will re-roof in October,’’ 
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Above is a specimen of the registration card 
used for obtaining information concerning 
building or repair work in prospect. The form 
was printed on a standard 3x25 card, and five 
lines were provided for ‘‘Remarks,’’ thus en- 
couraging full expression by signers 


said another. One prospect stated that he 
wanted to build a double 3- or 4-room house, 
and also wanted prices on a mirrored door. A 
5-room bungalow was contemplated by still an- 
other. 

Members of the Cahokia Lumbermen’s Club 
took turns in assisting at the exhibit. Always 
there were four or five present. They gave all 
information possible about the display and the 
building of homes, with the exception of price. 
It was impossible to give price of any material 
because of freight rates and other conditions 
which govern in various communities. To all 
questions as to price, the visitors were told 
that this would be given to them by the dealers 
in their town. 

The home owning idea was uppermost in the 
exhibit. Hundreds of cards were tacked on 
various parts of the exhibits bearing the words: 
‘Own Your Home, Ask Us.’’ And they did 


‘ was on the job day and night. 


[See introduction and illustrations on front cover] 


ask, as was evidenced by the number of pros- 
pect cards that were signed. 

The fair was an industrial and agricultural 
show, and attracted thousands of farmers as 
well as industrial workers, even the labor 
unions showing interest by making a display. 
The grounds are owned by the Fairmount Jockey 
Club, which has there an investment of more 
than one million dollars. The exhibit of the 
Cahokia Lumbermen’s Club was held under the 
grandstand in the space usually alloted to the 
pari-mutuel betting booths. 

The building material exhibit occupied a 
space 252 feet long and 12 feet wide. The 
long sweep added to the effectiveness of the 
exhibit, and visitors could walk from one end 
to the other and easily see everything required 
to build a home, from the foundation to the 
roof, with numerous specialties. There was a 
stream of visitors all day long, and even at 
night. The evenings proved the most satisfac- 
tory of all times for viewing the building ma- 
terial exhibit, for there were fewer visitors in 
the mornings and in the afternoons the counter- 
attraction of trotting racing overshadowing the 
dealers’ show in interest. 

One of the impressive features of the exhibit 
was the number of young couples who were 
attracted to it. The younger people showed an 
interest in home-owning that was intense. ‘‘ As 
an educational exhibit, the efforts of the deal- 
ers were well worth while,’’ said John B. Bruso, 
a Collinsville dealer and president of the Caho- 
kia Lumbermen’s Club. ‘‘We believe that we 
have given the people of our district a clearer 
knowledge with regard to lumber and other 
building materials than they could otherwise 
have obtained. From this standpoint alone, the 
exhibit may be said to be a big success. The 
results we have obtained through codperative 
effort are most pleasing. It shows what can 
be done when dealers work together. It has 
certainly sold our members on the value of 
association work.’’ 

Mr. Bruso is also a director of the fair, and 
Mrs. Bruso was one of two women in charge 
of the women’s department, including pantry, 
floricultural, textile fabrics, fine arts and culin- 
ary exhibits. The interest of women in these 
things in the home was spread to the home it- 
self, as featured in the exhibit of the Cahokia 
Lumbermen’s Club. 

The exhibits were arranged for by W. G. 
Joyce, business manager of the club. Mr. 
Joyce also superintended the installation and 
The success of 
the exhibit is due largely to his efforts. Aside 
from the direct results obtained through the 
registration cards, Mr. Joyce feels that the ex- 
hibit was a success because of its educational 
value, and believes that the results will show 
over a long period. 

Through codperative effort the building ma- 
terial exhibit was codrdinated into a home- 
building show, a result that could not have been 
obtained if there had been individual exhibits. 
The cumulative effect upon spectators as fore 

(Continued on Page 57) 
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Wisconsin Yards Find Near Supply of Hemlock Helps Them Reduce Stocks— 


Wausau Is a Handsome Residence City That Is Developing New Industries 


As a person works along northward in 
Wisconsin, he finds himself in historic lum- 
ber territory. Few towns of any size are 
without their history of rugged old loggers 
and sawmill men who in the old days, by will 
power and not many other resources, har- 
vested the forest crops, cut them into lumber 
and transported their more or less rough 
product to the growing markets of the South 
and East and West. Many woodsmen who 
got their start in the eastern Canadian 
Provinces and Maine came to these forests 
of the Lake States when employment began 
running low in their old stamping grounds. 
The coming of those hard fisted and self re- 
liant eastern woodsmen, and the opening up 
of the vast markets created by settling the 
Mississippi Valley following the Civil War, 
combined to give lumber manufacture a typ- 
ical American impetus. Improved machin- 
ery and large organization served to produce 
better lumber and more of it at prices which 
the prairie farmers could pay. 

When the Lake States were at the height 
of lumber production, the industry was 
highly picturesque. It had grown almost 
overnight from an infant to a giant. Some 
vast mills were built in Michigan and Wis- 
consin and Canada, and some men of cour- 
age and capacity went rapidly from the 
ranks of cruisers and sawyers into the ranks 
of the lumber barons. Some years ago the 
Realm contained an interview with Senator 
Stephenson. The senator at that time was 
in the last year of his life; a vigorous old 
man well past the 80-year mark. He had 
got his start in Maine and the Provinces, had 
come to the Lake States and had worked as 
a cruiser and logger until he managed to 
make a start for himself. He became one 
of the most famous of the lumbermen and 
accumulated wealth and honors. In his life- 
time he saw the Lake States reach and pass 
the peak of lumber exploitation. 

But while the center of lumber production 
has gone from the North to the South and 
West, these northern woods still produce 


vast quantities of lumber and pulpwood. 
Many of the old sawdust towns still have 
their mills and their factories which process 
forest products. The white pine was the 
first timber to be utilized, but many concerns, 
like Senator Stephenson’s companies, found 
that when the white pine began running low 
they still had incalculable natural wealth in 
the hardwoods that at first they had rather 
ignored. In later years Wisconsin hemlock 
came into its own, and the growing consump- 
tion of paper furnished a ready market for 
forest products that were of little value for 
lumber purposes. Paper mills are large and 
numerous, and it is said that these paper 
mills still produce from their own lands a 
much larger percentage of their own pulp- 
wood than do the mills of the Northeast. A 
person is always finding these big plants, 
located in pretty villages and on beautiful 
lakes and streams. 


Hemlock Succeeds White Pine 


Our wanderings brought us to the city of 
Wausau, one of the well known and historic 
lumber towns of the State. Sawmills are no 
longer as numerous as they were, but sev- 
eral are still in active operation, putting out 
great quantities of hemlock and hardwoods. 
The Brooks & Ross Lumber Co. is located in 
Schofield, a village that is really a continua- 
tion of Wausau. This company saws chiefly 
hardwoods. This year its cut is running 
about 65 percent hardwoods. Apparently the 
cut of hemlock depends largely on the mar- 
ket; for when lumber prices are not satis- 
factory there is always a market for hem- 
lock logs at the paper mills. An organized 
effort has been made these last two or three 
years to get together with Wisconsin retail- 
ers to recover the old Wisconsin hemlock re- 
tail market; and manufacturers and retailers 
have made quite a satisfactory start toward 
supplying good hemlock lumber in satisfac- 
tory quantities. Wisconsin people know and 
like hemlock. It is a native wood and has 
been long used. While the fine old white 


pine was available in great quantities and 
at low prices, it was the first choice. There 
are said to be large quantities of fine north- 
ern white pine available; but it is a premium 
wood and is not much used for ordinary pur- 
poses. Hemlock is its natural successor. 


But the creation of a hemlock market, or 
rather its recreation, is not just a matter of 
deciding that it would be a fine thing to do. 
Retailers tell us they are doing what they 
can, but State loyalty is not the only neces- 
sary factor. When retailers do make com- 
plaints they mention such things as the dif- 
ficulty of getting long lengths, of finding 
wholesale stocks complete enough to care 
for yard orders promptly, of getting dry 
stocks, and the like. Manufacturers natu- 
rally want this market, for it supplements 
the pulpwood markets, but they do not al- 
ways feel like cutting their logs into lumber 
when prices are unfavorable. W. H. Thom, 
of the Builders’ Lumber & Supply Co., Wau- 
sau, told us of a large bill he had offered 
him, a bill that specified all hemlock. He 
sent inquiries out to many mills and did 
not find a single one that could ship all the 
items. Dry stock was specified, and one 
sales manager after another replied that he 
could not furnish certain items, usually the 
lengths over 16 feet; that certain other 
stocks were still “heavy,” and so on. Mr. 
Thom had to buy this bill from half a dozen 
different mills. These things make it hard 
to push hemlock as vigorously as many re- 
tailers would like to do. But, on the other 
hand, manufacturers can hardly be censured 
if they do not like to cut sizes and lengths 
in which they meet ruinous competition from 
outside woods, especially those from the 
West, when other markets for their logs are 
near at hand. 

Even so, hemlock is very largely sold by 
retailers for framing lumber; for the source 
of supply is near at hand, and usually these 
retailers can handle their trade with much 
smaller stocks. It would be a revelation 
to dealers located in the prairie States, far 





Here are two views of the oldest lumber mill still standing in the 


Wausau territory. It was built early in the ’80s 
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from sawmills, to see how little shed room 
is needed to care for the framing lumber 
that supplies a big retail trade. All re- 
tailers, due to improvement in railroad 
service, are able to reduce stocks below the 
standard found necessary a few years ago. 
But if a man can get practically any dimen- 
sion he needs in from one day to a week, his 
ability to do so makes a big difference in 
his investment and in his yard labor. Many 
dealers have told me that most of their large 
jobs are hauled from the car to the car- 
penter. This fact alone will make it hard 
for woods from distant sections to capture 
the Wisconsin markets away from the hem- 
lock producers. We hear many complaints, 
some of them very bitter; and doubtless 





he was well content to continue living on 
this side of the Atlantic. 

Wausau, according to Mr. Thom’s state- 
ment, continues growing at a comfortable 
rate. It is a very pretty residence city, in 
addition to having its numerous industries. 
A few large projects are being carried 
through, such as churches and a theater or 
two, but the most important item is new 
houses. Little of the newer financing is 
done in Wausau. It has some strong build- 
ing and loan organizations, which seem to 
care for the desirable prospects. Private 
capitalists and trust companies make loans 
for building, here as everywhere else. 

It seems significant to us that we hear so 
many statements of damage done by shoddy 


Wisconsin offers numerous attractions during summer, and is developing its 


further conferences between retailers and 
manufacturers could straighten some of 
these tangles out. The first requirement is 
a genuine will to coéperation; and as nearly 
as we can tell this desire is present in con- 
siderable quantities on both sides. 

Readers of the AMERICAN LUMBERMAN are 
familiar with the advertising done by the 
“Wausau Group” in this publication. This 
publicity will indicate the strength of these 
manufacturers in and near Wausau and will 
indicate, also, the service which they are 
prepared to offer. 


In All Branches of the Industry 


The Brooks & Ross Lumber Co. operates 
a number of retail yards, and Mr. Curtis has 
charge of this branch of the business. It is 
rather usual in this northern country to find 
a strong company operating in both the 
manufacturing and wholesaling and also in 
the retailing fields. M. P. McCullough, gen- 
eral manager of the company, had recently 
returned from Europe. He and his wife and 
daughter had gone to rest and to do some 
shopping—though our experience indicates 
that rest and shopping don’t go together. 
Mr. McCullough went to get away from busi- 
ness, and he made no effort to investigate 
foreign lumber markets or social and busi- 
ness conditions. He made the trip from 
Paris to London by air; and while he con- 
fessed to a little thrill he said the noise of 
the motor and the coldness of the air a mile 
high didn’t make the trip an unalloyed pleas- 
ure. He felt some concern over the disor- 
ganized finances of continental Europe and 
the unemployment in England. While one 
Can appreciate Europe for what it is and 
has been and for what it doubtless will be, 
still Mr. McCullough said as an American 


building. We wonder if, following the rather 
general rapid wave of building started by 
the war shortage, people are not realizing 
anew the meaning of good construction. In 
their impatience to get houses and in their 
rather reckless confidence in speedy modern 
methods, thousands of people took the build- 
ings offered them by quantity builders, with 
less investigation of quality than they would 
bestow upon the purchase of an automobile 
tire. But the prompt disintegration of these 
bargain houses, that in most instances cost 
enough to have been of the best construction, 
has shocked many of them into a realization 
that a house is not good unless well built. 

Mr. Thom stated that a few real estate 
boosters had put off a number of poorly 
built houses on Wausau people. With easy 
shrewdness these men have used picturesque 
plans, put in some of the new and attractive 
devices and have painted the output very 
well indeed. It looks wonderful to a bride 
and groom. But excellent paint will not 
bolster weak framing, and within six months 
these bargain houses have begun pulling 
apart. It makes a problem for the regular 
dealer. If a man and his wife didn’t know 
how to be sure their ready-built house was 
well built, how are their relatives and friends 
to know that a house they build may not 
be the same sort of yellow dog! The ca- 
pable dealer meets and must handle this in- 
creased suspicion and prejudice. 


Nature Good to Badger State 


We found H. J. Cawley, of the Cawley 
Lumber Co., poised on the verge of a week- 
end fishing trip. The rivers and lakes of 
the. State offer the fisherman every chance 
to ply his craft, and because of this fact the 
citizens of Wisconsin seem all to be fisher- 


men. Nature has been doubly good to the 
Badger lumbermen who are disciples of 
Izaak Walton. They can not only get their 
hemlock just around the corner, but they 
have to go no farther for trout, bass and 
muskies. The opening of the bass season 
is an unofficial holiday in hundreds of busi- 
ness establishments. Either everybody 
goes, and the office is closed; or else some 
person who isn’t interested in giving a worm 
swimming lessons stays and makes a bluff 
of business as usual. The creatures of the 
woods and waters seem waiting around to 
connect up with stray humans. Some time 
ago we saw a story in the Chicago Tribune 
to the effect that a commercial traveler was 
driving along the road near Odanah. He 


winter playground facilities 


slowed down for some purpose, and a large 
black bear shambled out of the woods, got 
interested in the car and walked over to in- 
vestigate it. The driver discovered the beast 
as the latter was clambering on the running 
board. In the ensuing fracas the car went 
into the ditch and turned over. The bear, 
seemingly satisfied with his exploit, waddled 
off into the woods. The driver was not hurt, 
and the story did not mention whether he 
was badly scared or not. 

Mrs. Cawley sometimes helps in the office, 
and she shares in the fishing trips, too. Mr. 
Cawley says that trade is well enough. He 
had the misfortune last summer to lose a 
new truck. While one of the men was driv- 
ing it it developed a short circuit and burned. 

The Wisconsin Box Co. is another indus- 
trial concern that combines a general retail- 
ing lumber business with manufacture. This 
company does quite a lot of creative adver- 
tising of one kind and another. 


No Financing Machinery Needed 


The Heinemann-Johnson Lumber Co. has 
its offices and yard quite near the business 
center of town, and at the time of our visit 
it had a roofing display in the show window 
of an otherwise empty store building. We 
met L. A. Johnson, the vice president and 
manager, and J. L. Burt, the treasurer. 


“We can’t complain so far about the 1926 
trade,” Mr. Johnson said. “It has shifted 
a little in character from last year. We 
were pretty lucky last year in having much 
large construction going on. That seems to 
run in streaks in a city of this size. One 
year a lot, the next year very little. But 
it all balances up. This year there are many 
houses being built. No, few if any dealers 
finance their prospects. Oh yes, we fre- 
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quently carry a job along to the point where 
the building and loan will take it over, but 
that’s merely a temporary accommodation. 
Wausau is hardly the type of town that cries 
out for special financial machinery. I don’t 
know but that it is just as well for us. Per- 
haps some people would build and pay out 
who will not save enough before building to 
begin without special help; I don’t know. 
But my impression is that we get about as 
many houses a year as we could expect to 
get after a financing plan had gone into ef- 
fect and had taken up the slack. 

“Maybe for a few years such a plan would 
bring us more customers. It works out 
something like this: People now save the 
money first, or enough of it to make possible 
the aid of the building and loan or a straight 
mortgage loan. They start with a reserve. 
Once they got the new system to working, 
they’d build first and save it afterward. But 
in either case, if the risk was a sound one, 
the owner would have to save the money, 
first or last. So, I imagine, once the new 
method was established, we’d have about 
the same number of houses built; but the 
difference would be that there would be a 
much larger indebtedness resting on them. 
There’d be a narrower margin of safety. 
Oh yes, the machinery for starting a house 
on a very small margin of saving might in- 
duce some people to start saving who with- 
out special inducement never would do it. 
They’d spend their money in small amounts 
as fast as they got it, if it were not for this 
big objective of a house and the obligation 
to pay for it. But I imagine this applies 
more especially in cities that have a large 
industrial population. We’re an industrial 
town in a way, but not to the extent of 
some automobile or steel towns. We may 
find that a financing plan will be necessary 
in the future, but as vet we haven’t felt the 
need of it. Some of us are content not to 
start such a thing until more signs appear 
that houses are going unbuilt for lack of it. 

“Farmers hereabouts are in pretty good 
financial health. We hear few complaints 
from them of a general kind, such as have 
been coming out of the Corn Belt, and they 
build pretty good buildings, and many of 
them. They’re good risks, though each man 
is a problem by himself. Why not? Not 
all bankers are good credit risks, nor for that 
matter are all lumber dealers. We need to 
watch farm credits, but in general we’re 
glad to see a farmer come in. The chances 
are that he has a nice little wad of money 
right in his pocket.” 


That Tricky Person—Jim Skinhim 

PITTSBURGH, PA., Sept. 8.—Seeretary William 
B. Stayer, of the Retail Lumber Dealers’ Asso- 
ciation of Pennsylvania, on recent visits to local 
organizations, members of the State association, 
has made an address on business methods that 
has been the subject of much favorable com- 
ment. Following are excerpts from the ad- 
dress, which is entitled, ‘‘The Story of Jim 
Skinhim’’: 


Sometimes we wonder why lumbermen are so 
bitter against each other. We are amazed at their 
attitude. This is especially true when these busi- 
men are of the highest type. Some years 
ago, I found a condition of this kind in a prosper- 
ous town in our territory. There seemed to be 
nothing to do, though much we tried, but allow 
this case to be solved by old Father Time and the 
almighty dollar. The reason for this condition 
always puzzled me. It is now out. 

There happened to be a smart contractor in this 
town, We will call him Jim Skinhim, for his last 
name signifies what he did to the lumber dealers. 
This fellow was absolutely unprincipled, but clever 
and polished to the “nth” degree. He worked the 
boys against each other. There wasn’t a trick in 
the trade that he did not know all about. He 
worked the outside competition game—“want you 


ness 


to have the business but your prices are too high” 
—and all the other rackets. He operated on rather 
a large scale. He got the business away from con- 
tractors who had spent their business lives in this 
place. Jim was there only five years. He raised 
trouble while he was there. 

In January of this year his accounts were all 
past due and he was owing a tremendous sum. 
The lumber dealers were in need of money, but 
were afraid to go after him too vigorously for fear 
they would lose his business. Using mild collec- 
tion methods, they were given promises that the 
accounts would be cleared up shortly. The delay 
was plausibly explained. 

One day in January, Jim disappeared. His pres- 
ent whereabouts is unknown. He not only left 
behind accounts amounting to around $60,000, but 
a tangled web that will require court proceedings 
and probably years of trouble for innocent victims. 
The dealers and other business men not only lost 
a large amount of money, but their profits as well 
for a period of five years, all because of the appear- 
ance of Jim Skinhim on the scene. 

The dealers have paid for that degree in the 
college of misunderstanding called “G. A.,” mean- 
ing “Go Alone.” They have broken bread with 


us, and from now on, I am sure they will be 100 
percent association men, if for no other reason 
than for their five-year course under Jim's in- 
struction. 


Picture Has a Brighter Side 


Enters Mr. Good Customer. After taking his 
order at an honest list price, and exchanging pleas- 
antries with him, the dealer permits Mr. Good 
Customer to depart. In comes Jim Skinhim, who 
presents a bill to be figured. He says he will 
return tomorrow for the result. Every dealer fig- 
ures the bill that day, and Jim starts the rounds 
of the offices in the morning. He pours emery 
into the bearings and whispers slander into the 
ears. He probes the sore spots and jabs the sensi- 
tive heart. He appeals to the pride of everyone, 
He talks fishing to the fisherman, golf to the golfer, 
and horse racing to the race track fan. He uses 
his wiles all day, but at the end of the day no 
one has made a mistake; no one has faltered from 
an honest principle that one man’s money is as 
good as another’s, and he pays the same price 
that Mr. Good Customer has been paying for years, 
This is the lumberman’s millennium. Will you 
help bring it about? 


American Lumberman House 


Plan No. 135 


The plan presented this week is another of the popular small house type, but 
with special features that differentiate it from any of those previously shown. The 
spacious recessed porch, in conjunction with the glassed-in sun parlor, show the em- 
phasis that has been placed upon fresh air and sunshine. The most distinctive fea- 
ture of the well arranged interior is the big living room, which is entered direct from 
the open porch, there being no front hallway. French doors also open from the liv- 
ing room on to the open porch, and at opposite end of the living room another pair 


of French doors open into the sun porch. 


The living room is of unusual size, because of 

the substitution of a ‘‘dinette’’ for a regular full- t 
This dinette is sufficiently | 
large for its purpose, being 10 feet 6 inches by 
It is connected with both the living room | 
and the kitchen by swinging doors, and in one} 
corner of the room is a built-in china cabinet. | 

\ 


sized dining room. 


8 feet. 














Back of the dinette is the kitchen, 10 feet 6 inches 
by 7 feet, flanked by a small space for the ice box Ty teen ome LAG 
and entry to the basement stairs. There are two ay 8 , ieee J = TS" 
bedrooms, one 10 by 10 feet and the other 9 feet er 1% all ~ : | i 
6 inches by 10 feet. Each room has a closet. 1 , a 
Both bedrooms open into a passage way from “fl }. 
which entry is also had to the bathroom at one z 8 sagem i AS, 
end, and access to linen closet at the other end. ls ‘ i ‘ 
This is No. 135 of the AmMerIcAN LUMBERMAN I Pn 2 iT 
House Plans, and No. 8 of the new series now “teste i ae am 
running. Complete blueprints, together with Sg Sen Porch WW = Forch 
specifications and bill of material, will be fur- : \¥ igen 
nished at $3.50. Cuts, of the sizes here shown, — — as) 
suitable for advertising in local newspapers, {= =i 


will be supplied at cost. 


First Floor PLAN 
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News and Business Ideas 


This Garage Show Sold Homes 


A garage may be a garage only, but often 
it is the start of a home. More than one family 
now settled in comfortable home surroundings 
felt the first throb of home ownership under 
a garage roof. And scores of others who are 
starting out on the home quest are taking the 
jnitial step in this humble but conservative 
way. 

Strange as it may seem, what was originally 
intended as a garage show sponsored by north- 
ern Illinois lumbermen 
at the Central States 
Exposition, Aurora, 
Aug. 30 to Sept. 4, was 
turned into a home- 
owning show before the 
exhibit ended. While, 
of course, a fair per- 
centage of prospects 
had in mind the pur- 
chase of garages for 
ear storage, a surpris- 
ingly large number 
visited the exhibit for 
the purpose of obtain- 
ing advice as to how a 
start could be made in 
home-ownership by in- 
vestment in a garage 
and remodeling it for 
temporary use as a 
home. 

In some cases the ; 
prospect, with expert advice of lumbermen in 
attendance, purchased one of the sixty-four 
available garages for home usage; but, in many 
instances the original inquiry ended in the 
sale of a tiny bungalow. Even those who pur- 
chased garages for residences pro tem carried 
away with them blue-prints or home plans, to 
help visualize their dreams and speed the day 
when the humble garage should receive an addi- 
tion in the way of an attractive home. 

The feature of the exhibit was a 12x18 
garage, 8 feet in height, constructed of clear 
fir drop siding and painted an attractive white 
trimmed in green. The interior walls were 
lined with garage plans, with accompanying 
blue-prints, working plans and cost sheets. In- 
formation as to cost of construction and mate- 
rials needed was available at a moment’s notice. 

Each person who made inquiry at the exhibit 
filled out a registration card, giving name, ad- 
dress and other pertinent information relative 
to his interest in building. Details were noted 
on his ecard, and this information relayed by 
telephone or letter to the lumberman in his 
town, 

A roofing show was held in connection with 
the garage exhibit. A miniature model home, 
measuring 4 by 5 feet, was used to demonstrate 
the various kinds of roofing available, and was 
80 constructed that an instantaneous change 
could be made from one kind of roof to another 
while the prospect looked on, and the sales talk 
Was In progress. 

The entire exhibit, garage and model home, 
was electrically lighted, attracting thousands 
of people each day from 8 a. m. to 12 mid- 
ught, when the exposition grounds closed. 

lhe firms taking part in the show were: 

Toda tere, Illinois Lumber Co., Aurora; White & 
Lumber eee ee _ —— 
ers Grove : Lord Lumber Co. oy “p Potter 
Lumber & Manufacturing Co ‘ Bowness Gee ve; 

. H. Martin Lumber Co-, Geneva ; ytd 
Lamber ~ n Brgy Fa ‘_ ; pA pe Chicago 

Door Manufacturing Ca. west Chinent? Do 
Wheaton Lumber Co., Wheaton ; The Corsetius Co., 
Wheaton ; F. A. Roadstrum Lumber Co Wheaton : 
lombard Brick & Tile Co., Lombard : Roselle Farm: 
‘ts Lumber Co., Roselle: Charles Harbaugh Lum- 
ber Co., St. Charles.; P. 'S. Nichol Lumber Co , St 
Charles ; Elgin Lumber Co Elgin ; McClure & 
Sttuckman Lumber Co. Elgin 7 Dundee Farmers 
‘umber Co., Dundee; H. M. Rosenthal & Cc 
fystal Lake; Hall & Eckert, Woodstock; Dacy 
Amber Co., ‘Woodstock: W. D. Hall, Harvard’. 
lake & Harris, Harvard; McHenry Lumber Co. 
, > wc y umber 0., 


McHenry ; Hinckley Lumber Co., Hinckley; W. H. 
Norton Lumber Co., Somonauk; P. §S. Lindner 
Lumber Co., Sandwich; Jeter & Jeter, Plano; and 
Oswego Lumber Co., Oswego. 


Celebrates Fortieth Anniversary 
PUNXSUTAWNEY, Pa., Sept. 7.—Away back 
in 1886, Hiram Reese, founder of the Peoples 
Planing Mill, arrived in Punxsutawney. The 
business established by him has grown and ex- 
panded until it is now one of the largest retail 
distributers of home building materials in this 


Fy 

| 
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Garage displayed by Illinois dealers at Central States Exposition held 
at Aurora, Ill., Aug. 30 to Sept. 4 


section of the State. Prior to coming here Mr. 
Reese had operated a planing mill in Osceola, 
Clearfield County, and came across country to 
this city, bringing all his personal property in 
wagons. 

Together with his brother Andrew and a Mr. 
Rogers he constructed a small mill on the site 
where the present plant is located, at 220 North 
Jefferson Street. Both Mr. Rogers and Andrew 
Reese are dead, but Hiram Reese is still owner 
of the mill and active at the age of eighty years. 
Mr. Reese is a highly respected citizen, having 
always taken an active interest in the town’s 
welfare and prosperity. 

In 1896 W. R. Cole came here and entered the 
employ of Hiram Reese, eventually becoming 
manager, which position he now holds, as well 
as having a partnership interest. Mr. Cole is 
very well known in lumber circles, having served 


for Retailers 


as president of the Retail Lumber Dealers’ Asso- 
ciation of Pennsylvania. 

The Peoples Planing Mill last week com- 
memorated, with suitable advertisements and 
publicity in the local press, the fact that it has 
passed its fortieth birthday, being in fact one 
of the oldest if not the oldest mercantile estab- 
lishment in the city. 


Models Show Construction Process 


SPRINGFIELD, ILL., Sept. 7—A novel display 
made at the recent Illinois State Fair by the 
Peter Vredenburgh Lumber Co. of Springfield, 
created a great deal of interest, especially 
among visitors interested in home building. 

The exhibit consisted of five models showing 
various degrees of construction work in erect- 
ing a dwelling, from the time the work is be- 
gun until it is finished. The complete exhibit 
was housed in the Peter Vredenburgh com- 
pany’s permanent pagoda at the State fair 
grounds, a striking structure which, standing 
out by itself, presents an attractive appear- 
ance. 

The first model showed the foundation and 
the framework up to the second floor; the sec- 
ond the framework completed to the roof; the 
third the rafters in place and everything ready 
to begin covering the roof; the fourth model 
showed the roof on, millwork in place, and 
everything ready for the finishing touches. The 
fifth model represented the completed house. 

The four models showing the various stages of 
incomplete construction were grouped around 
the completed model in such a manner as clearly 
to indicate that the finished house was intended 
to be a composite of the other four. The scale 
was 1 inch to the foot, thus enabling the builder 
of the models to portray in miniature all details 
of construction so that the observer can readily 
grasp the various points. The mechanical de- 
tails were minutely worked out, so that no flaw 
in continuity of construction would appear to 
the most discerning eye. From the cement 
block foundation of the first model to the 
draperies in the finished house, each point was 
followed up just as in regular home building. 
Such items as dimension lumber, boxing, sash, 
weatherboarding, interior trim, shingles, lath, 
hardwood flooring ete., were all cut from ma- 
terial actually used for homes, and applied in 
the regular order of construction. The front 
of model No. 4 was hinged so as to permit look- 





thing like this: 


the piles were built.” 





This Week’s Timely Tip 
Careful Piling Impresses Customers 


An Illinois dealer relates this experience: 


“Some time ago we bought a yard that had not been 
very well kept. In fact, it looked pretty disorderly. When 
we got possession, we sent over one of our men who is 
an expert piler, and had him take down and re-pile every 
stack in the yard. The result was that after this was 
done customers frequently looked around and said some- 
“You are handling a lot better class of 
lumber here now than this yard used to carry.’ As a 
matter of fact, however, we hadn’t got in a single carload 
of new:stuff. The entire stock was the same that had been 
in the yard before, the only difference being in the way 


Watch for Next Week’s “Tip” 
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ing into the interior and observing the details 
of the finishing. The fifth, or completed, model 
was attractively painted, furnished throughout, 
electrically lighted and landscaped. 

‘“We were very much gratified to find that an 
unexpected number of people exhibited a great 
deal of interest in all the little details of con- 
struction,’’ said W. Ogden Vredenburgh, to 
the AMERICAN LUMBERMAN. ‘The comments 
voiced repaid us many times over for the out- 
lay of time and expense required to make the 
exhibit attractive.’’ 

These interesting models were designed and 
built by Harry W. Johnson, of the company’s 
planing mill department. 


New Millwork Plant Is Opened 

EVANSVILLE, IND., Sept. 7—The opening of 
the new millwork plant and lumber yard of the 
Meredith & Kratz Lumber Co., at corner of 
Fares and Lincoln avenues, is announced. The 
plant formerly occupied by the Evansville Broom 
Co. has been remodeled and new sheds have been 
built for the storage of lumber and other ma 
terials. The main building affords 10,000 square 
feet of space for the woodworking and millwork 
storage department. Eight new woodworking 
machines have been installed. 


Relay This to Your Farm Trade 


A friend of Colman, the great manufacturer 
of table mustard, once remarked to him that it 
seemed strange that so huge a fortune as his 
should have been gained by purveying a com- 
modity used in such small quantities as mus- 
tard. ‘*But,’’ said the manufacturer, ‘‘I do 
not get my profit out of the mustard that is 
used, but out of that which is‘ wasted.’’ 

Vast fortunes have been built up from the 
manufacture and sale of farm implements, and 
it is greatly to be feared that much of the 
profits have come from the replacement of 
machines that have gone to pieces prematurely 
through rust and decay, rather than of those 
that have been worn out in actual use. 

Depreciation and obsolescence are two high- 
sounding words much used by accountants. 
Loss and decay are shorter words that mean 
about the same, as regards machinery or other 
physical assets of a business concern or an in- 
dividual. No matter in what terms couched, 
they represent enemies to be resisted to the 
utmost, though it is not to be denied that, from 
the book-keeping standpoint, they must be 
reckoned with. 

Obsolescence in farm machinery is chiefly 
brought about by misuse, especially exposure 
to atmospheric moisture, which term is broad 
enough to include rain, snow, dew and fog. Any 
moisture, however slight, is sufficient to set up 
rust. Leave a bright, new steel bolt or screw 
out on the grass overnight, examine it in the 
morning, and you will find, at the least, minute 
spots of rust in the threads; and if there has 
been an ordinarily heavy dew, a considerable 
proportion of the entire surface will be lightly 
coated with rust. A second and a third night’s 
exposure will deepen the rust to such an extent 
that the microscope will reveal actual corro- 
sion. Once well seated, rust works with great 
rapidity, and the toll that it takes is heavy. 

Traveling north, east, south and west, one 
is amazed by the number of farm implements 
seen parked under ‘‘the wide and spacious 
sky.’’ Not merely the sturdy plow and the 
comparatively inexpensive harrow or rake are 
thus left out ‘‘on their own’’ through the rains 
and snows, the scorching suns and the blasting 
winds of the four seasons, but the costly and 
complicated self-binder, the mowing machine 
with its multiplicity of moving parts, the seeder, 
and even the tractor, often fare no better. 

One wonders whether the owners have ever 
sat down and figured out, even roughly, what 
it would cost to replace their equipment of farm 
machinery. Reliable statisties show that ma- 
chines left out in the open all of the time last 
only about one-half as long as they would if 
put under cover at the close of the season, and 
given proper attention in the way of protective 
greasing and painting, where needed. 

It has been figured that the average life of 


twelve of the most generally used farm ma- 
chines, when left out under the sky the year 
around, is only about seven and one-half years, 
and some of these machines reach the end of 
their usefulness in four or five years. The 
implements upon which this estimate is based 
are as follows: Corn-planter, drill, cultivator, 
mower, plow, dise, harrow, self-binder, dump 
rake, manure spreader, corn binder and wagon. 

Taken proper care of and kept in a tight shed 
when not in use the same machines will have 
an average life of at least fifteen years. There 
are plenty of instances of binders doing excel- 
lent service after twenty-five years’ of con- 
tinuous use. Such iengthening of the life of 
machines means cutting the replacements down 
at least one-half, to say nothing of the lessened 
bills for repairs. Balance this against the cost 
of a machine shed, and there is a very hand- 
some margin on the credit side. 

In building a machine shed certain points 
should be kept in mind. The shed must be 
weather-tight—thoroughly proof against the 


most driving rains—otherwise moisture may get 
in and strike at some vital part of a machine. 
That means that it must have not only a good 
roof, but tight walls. A good floor, too, is im. 


portant. Provide sufficient windows to admit 
ample light. A dark implement shed is an 
abomination. Finally, have plenty of doors, 


They save labor, and facilitate the easy and 
orderly storing of machines. Moreover, have 
the doors wide enough to readily admit the 
widest machines. Nut long ago the writer saw 
a shed, the high side of which was practically 
all doors, there being no less than four sets of 
double doors; and in the center (with two 
double doors on either side) was a fifth set, 
these doors being considerable higher than any 
of the others, in order to accommodate the 
‘‘ giraffe’? of farm implements, the hay loader, 
Besides all these doors on the high side of the 
shed, there were doors at each end. With a 
shed thus amply ‘‘doored,’’ the task of stor- 
ing or parking the different machines, as soon 
as their work is done, is made easy. 


How to Use Out-Door Ads 


In a story appearing in the Realm of the Re- 
tailer last week reference was made to the 
effective use of signboards in the advertising 
activities of the Fuller Goodman Co., Oshkosh, 
Wis. In that article one of the main reasons 
for the effectiveness of this form of publicity 
was expressed by F. A. Fuller as follows: 


‘While a signboard may not appeal to a man 
first, 


the second or even the tenth time he 


These posters are all executed in full, natural 
colors, and get a great deal of attention 
especially as they are changed with sufficient 
frequency to cause the public to take an in- 
terest in watching for the next one of the 
series. 

Harry W. Flannery, of the sales promotion 
department of the Fort Wayne Builders’ 
Supply Co., says that a good deal of attention 

is paid to the selection 
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Yourtlome 


Build and Be Happy 


Fort Wayne 


BUILDERS’ SUPPLY 
Company 


BUILDING MATERIALS OF PROVEN QUALITY 


of strategie locations 
on State and county 
roads. ‘‘Head-on signs 
that are located direct- 
ly ahead of the motor- 
ist, at a turn in the road 
so that he can not fail 
| to see them, are con- 
| sidered best,’’ said Mr. 
Flannery. ‘‘In_ these 
cases, even though the 
traveler does not con- 
sciously read the signs, 
the firm name, slogan 
and message makes 








One of the striking billboard designs used by the Fort Wayne Builders’ 
Supply Co., Fort Wayne, Ind. 


passes it, when he sits down to consider buy- 
ing lumber the name that flashes into his mind 
is the one that he has noticed on the signboard 
that he may have passed a hundred times with- 
out giving it much thought.’’ 


In other words, the message of the signboard 
‘*registers’’ on the subeconsciousness of the po- 
tential customer, and is brought to the surface 
when the need for the goods advertised touches 
the hidden spring. That is good psychology, 
as well as good advertising; in fact, the two 
terms are almost synonymous. 

Another progressive retail concern that gets 
good results through this form of publicity is 
the Fort Wayne Builders’ Supply Co., of Fort 
Wayne, Ind., which uses eighteen 24-sheet 
posters during six months of the year, the 
months when most building is done being chosen 
for the campaign. One of the striking posters 
used by this company is shown herewith. This 
particular poster has proved one of the best 
‘‘pullers’’ of the entire series. Perhaps this 
is because of the human interest appeal of the 
picture, and pcrhaps because it shows an at- 
tractive home actually under construction. The 
caption is very brief, so that every passerby 
gets the full import of the message: ‘‘ Your 
Home—Build and Be Happy.’’ 


Another popular poster, used by the company 
in the spring when the season made the mes- 
sage especially timely, was featured by a very 
large picture, occupying nearly one-half of the 
entire billboard space, of two birds building 
their nest, with the legend: ‘‘ Birds Build Their 
Own Homes—Why Don’t You??’’ 


a subconscious impres- 
sion.’’ 

The Fort Wayne 
Builders’ Supply Co. has 
proceeded on the theory that the type of poster 
most likely to appeal to the prospective home 
builder are those that display the finished home 
and suggest its joys. Designs of this character 
are believed to be more effective than pictures 
showing delivery trucks speeding to the job, 
or lumbering operations, such as trees being 
eut or in transportation to the mill. Such 
scenes, although interesting to the dealer, are 
not thought to have the appeal to the prospect: 
tive home builder that is conveyed by designs 
that actually feature the home. 

The company considers the color scheme all- 
important in the selection of its billboard de 
signs. ‘‘ But means of a good color scheme one 
may attract the eye and hold it,’’ said Mr. 
Flannery. ‘‘A study of the harmony and con- 
trast of colors will aid in this selection. We 
use dark blue letters on a brilliant yellow back- 
ground. This contrast is strong, and both colors 
stand out well against green fields. Colors 
should be selected for more than their atten- 
tion value. For some time red was a favorite, 
solely because of its attention getting value, but 
outdoor advertisers have come to realize that 
the atmosphere created by a color scheme als 
is important. The effect must be pleasing and 
in harmony with the message. Red and orange, 
for instance, suggest warmth. Coolness and re 
straint are suggested better by green or blue. 
Yellow creates an impression of light, warmth, 
happiness, sunshine. Further, the use of com 
plements intensifies the effect. Yellow and 


violet used together become all the stronger; 
and the same is true of orange and blue; re 
and green.’’ 
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Where Retail Lumber Yards Are Scarce 


Harvey, Ivu., Sept. 7—Running a lumber 
yard in Denmark is quite a different proposition 
from conducting a similar establishment in this 
country, according to Peter Beck, of the Beck 





End-piled lumber in Aarhus (Denmark) yard 


Coal & Lumber Co., who has recently returned 
from an extended European trip. This is 
demonstrated by the accompanying — photo- 
graphs, which were ‘‘snapped’’ by Mr. Beck in 
Aarhus, the second largest city of Denmark, 
having about 70,000 population, with only one 
lumber yard, Mr. Beck was informed. 

But in order to head off a possible stampede 
of lumbermen from this side of the water who 
might otherwise be bent on supplying the appar- 
ent lack of yards, Mr. Beck points out that 
very little lumber is used in building construc- 
tion in that country. The houses are all built 
of brick, with 13-inch outside walls, laid with 
two courses of brick bound together by iron 
ties, so that an air space of a little more than 
4 inches is left in the walls, which adds to the 
dryness and warmth of the building. The par- 
titions are all of one course of brick or hollow 
tile, which is required by law. Mr. Beck says 
that the houses that are now being constructed 


are thoroughly modern, equipped with uptodate 
plumbing, and many of them have hot water 
heating plants. 

In the lumber yard at Aarhus visited by Mr. 
Beck, some of the lumber was stacked on end 
and some piled on sticks. The lumber sheds all 
have tile roofs. One of the photographs shows 
some hand hewn 6x6 timbers on a wagon. These 








American white pine door, covered with drop 
siding to increase thickness 


are used for floor joists and rafters. They are 
laid about 30 inches apart and furring strips a 
full inch in width are nailed to both sides, 
next to the bottom. They are then enclosed with 











Hand-hewn 626 timbers on wagon 


rough boards placed on the furring strips, and 
clay is filled in between the joists until level 
with the top. Waterproof building paper is 
then placed on top of this and the finish floor is 
then laid. The roof also is constructed of 6x6 
timbers which, strictly speaking, are but little 
more than 5x5 according to our measurement, 
because of the use of the metric system. Strips 
measuring 1% inch by 2 inches are then nailed 
on the rafters, about 6 inches apart, spaced so 
that the tiles may be hung on them. The tiles 
are afterward wired from the under side. 

The front doorway of a typical dwelling in 
Aarhus, shown by one of the photographs repro- 
duced herewith, is interesting because of the 
fact that it was originally an ordinary Amer- 
ican 5-panel No. 2 white pine door, which the 
builder evidently did not consider heavy enough, 
as he nailed diop siding on the outside of it, 
and put in glass at the top, as shown. 


Display Educates Public on Lumber 


(Continued from Page 51) 


cast by Mr. Joyce was made evident by a glance 
at the entire exhibit. 

The independent spirit of the dealers was 
shown in the fact that they alone financed the 
exhibit. Manufacturers were not solicited, for 
donations and displays were of materials rather 
than of individual manufacturers. Associations 
were asked to make exhibits, and there was a 
liberal response. The remainder of the exhibits 
came largely from the dealers themselves, dif- 
ferent items being gathered under Mr. Joyce’s 
direction. There was no mark of any kind on 
the items sent by dealers to indicate to the 
public from whence they came, and the dealers 
who assisted in directing visitors would not tell 
even if they knew. 

Frequently when dealers want to make dis- 
plays, they think first of writing to the manu- 
facturers soliciting funds for the work. And 
80 the action of the Cahokia Lumbermen’s Club 
in financing the display among themselves was 
refreshing to manufacturers, and some of them 
80 expressed themselves to Mr. Joyce. 

“The public has a deeper appreciation of 
lumber as a building material when they are 
shown specimens of logs, as here, that are 250 
to 300 years old,’’ said Mr. Joyce, in referring 
to one of the educational features of the dis 
Play. ‘‘We also have shown them, by speci- 
mens of logs, the difference between long-leaf 
and short-leaf yellow pine, between fine grain 
and coarse grain Douglas fir.’’ 

In the center of the exhibit was a large sign, 
bearing the name of the Cahokia Lumbermen’s 
lub and a list of its members. American flags 
draped the entire length of the exhibit added 
to the festive atmosphere of the occasion. 

The first thing that attracted the attention of 
the visitors was a specimen of oak flooring, 


which had been cleaned after twenty-five years’ 
service ina home. As one entered the long con- 
course, there stood a table upon which was 
placed plan books and catalogs of blue-prints 
of homes and barns. But these were supplied 
only on request made through the dealers who 
obtained the names in the card distribution. 
Here, also, were several model houses; there 
were dozens of these miniature houses and bun- 
galows scattered throughout the length of the 
display. 

Cypress, redwood and cedar siding were 
shown on a frame, the roof of which was of 
asphalt shingles. Stained wood shingles were 
also exhibited. A board of California redwood, 
114 inches thick, 84 inches wide and 120 inches 
long, was loaned by Julius Seidel, president of 
the Julius Seidel Lumber Co., St. Louis, who 
also loaned an Andersen white pine frame that 
had been in service for 69 years in the old 
Sawyer House at Stillwater, Minn. 


From the same source came a southern pine 
log, which showed the events in history since 
the tree started growing in 1687. This was 
part of an exhibit that has been described pre- 
viously in the AMERICAN LUMBERMAN. Sections 
of long-leaf and short-leaf southern pine tim- 
bers, 14x14, were shown. 

One of the most ambitious exhibits was that 
of the West Coast Lumber Trade Extension 
Bureau, which was installed under the direction 
of L. P. Keith. The exhibit was 20 feet long, 
and contained, with other things, panels show- 
ing Douglas fir and hemlock flooring, fir ceiling 
and siding; nine panels of Douglas fir plywood; 
three panels of sand-blasted paneling; sectional 
views of edge-grain sash and frames; 12x18- 
inch Douglas fir structural timbers; side cut 
of log taken from a tree about 300 years old; 
specimens of close-grain and _ rapid-growth 


Douglas fir. A balopticon constantly showed 
colored views of western forest scenes. 

The millwork exhibit was the most extensive, 
being 72 feet long, with a porch entrance bench 
at each end. There were 22 panels of hard- 
wood flooring, a frame showing 65 types of 
molding, and such built-in fixtures as ironing 
boards, closets, breakfast sets, etc. Frames of 
mahogany interior and white pine exterior, 
boards of various American woods, French 
doors and windows, and medicine chests were 
also displayed there. 

The asphalt shingle exhibit was confined to 
one company, and was 36 feet long. An 
especially interesting exhibit was that of lattice 
work, one of the by-products of B. Goedde & 
Co., East St. Louis, members of the club. Here 
also were shown all kinds of builders’ hard- 
ware, as well as a display of brick. 

Two concerns which signed up for exhibit 
space before the Cahokia exhibit was planned 
had displays opposite, and worked with the 
club. 

The direct benefits of the exhibit can be 
shared in only by the dealers who are members 
of the Cahokia Lumbermen’s Club. The out- 
siders remain outside. It is expected that the 
effect of this will be to have the outsiders 
scrambling to get inside. 

A demonstrated success in Collinsville, the 
cooperative exhibit idea may be tried in every 
district in the Illinois Lumber & Material Deal- 
ers’ Association. 


THE Rocky MouNTAIN yellow pine was ex- 
amined recently by the Bureau of Chemistry 
in Washington and was found to contain 8.19 
percent protein. Wheat contains only 12.4 per- 
cent and field corn 10.1 percent. This explains 
why animals thrive on this pine. 
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Modern Woods Methods 
Perpetuate Timber Supply 


At the present juncture, when the necessity 
for forestry in this country has become gen- 
erally understood, when also men in all sections 
are getting into a frame of mind to earry out 
the idea, it is important that we recognize ac- 
tual forestry in different forms and stages and 
worth while; when that has been done, to in 
quire into the conditions under which and 
means by which it has been brought into being. 
For these reasons, and as a matter of general 
interest, value should attach to an aecount of 
timber affairs and timber land policy with 
Finch, Pruyn & Co, (Ine.), of Glens Falls, 
Me Bi 

Finch and Pruyn were lumbermen in the old 
days when New York, in point of lumber pro- 
duetion, was the banner State of the Union. 
Away back in 1853 two Finch brothers started 
in business on the Hudson River, buying tim- 
berland, cutting logs from it, and selling them 
to existing mills. In 1866 they were joined by 
another man, who rounded out the present name 
of the firm, and the concern thus founded ex- 
panded and changed its plan of business, build- 
ing a sawmill of its own at a convenient power 
site. Here, in fact, at Glens Falls, on the Hud 
son, a sawmill has been operated ever since, or 
rather was operated until a year ago, when it 
was shut down never perhaps to be started up 
again. Pine on the lower river, spruce above, 
in the Adirondacks, were and are yet the chief 
classes of merchantable timber in the region. 
Hemlock also stood there in some quantity and 
the stock was early drawn upon, though first 
for its bark, for tanning purposes. 


Paper Making Succeeds Lumbering 


Closing the sawmill does not mean stopping 
business, however. Those familiar with recent 
national developments in lumbering will at once 
think of reasons for that move, and as a matter 
of fact, for a number of years past the main 
line of Finch, Pruyn & Co. has been other than 
that of lumber manufacture. In 1904 pro- 
duction of newsprint paper was undertaken by 
this company, a mill of sixty tons daily capac- 
ity being put up near the old sawmill and on 
the same power. It was a move suited to their 
situation and the times. Owning at that date 
approximately 100,000 acres of spruce timber 
lands and selling their small logs, better suited 
to paper making than to be sawed, to a paper 
mill located nearby, the suggestion was easy 
that they should manufacture this material 
themselves and get whatever profit there was 
in it. Their engineering and business ability 
proved equal to the task and the new line 
profitable; from time to time plant capacity was 
expanded; today they manufacture towards 150 
tons of newsprint paper daily. Buying sul- 
phite fiber from plants that make a specialty 
of its manufacture, some 40,000 cords of wood, 
spruce and balsam fir, are yearly brought to 
the plant to furnish the ground wood element. 

Numerous concerns in New York and the 
New England States, pursuing the economic 
leading of the times, have followed this history 
approximately. At that, it is something to be 
remarked, indicative as it is of power to expand 
and to adapt, sure sign of efficient, flexible and 
continuing business ability. Few, however,— 
none it is thought with the same thoroughness 
and deliberate intent,— have followed them in 
the course next to be recounted—provision for 
permanence of their enterprise through timber 
lands owned and managed. Before that is 
taken up, however, let us get one significant 
point clearly in mind. Business success on dif- 
ferent lines has indeed been attained by others, 
but it is a concern at the top of the list for suc- 
cess to date, keen and sharp in every depart- 


ment, as cheap a producer of its commodity as 
any, that has undertaken and carried out this 
new line of development. 

About twenty years ago, in fact, the manage- 
ment of this concern got clearly into its head 
the idea that it ought to be practicable through 
ownership and handling of a sufficient area of 
timber land to put its business in the way of 
perpetuity. Newsprint paper is a staple line 
and the demand for it seems likely to endure. 
Adirondack spruce and fir are especially well 
suited to its production; stocks of such timber 
in the United States were known to be fast di- 
minishing. On that side the prospect seemed 
sufficiently promising and secure; at the timber 
land end of the scheme there was far less in the 
way of precedent and security. Nobody in this 
country had ever done exactly what they had 
in mind; not very much was known of the rate 
of growth of timber; the local fire situation of 
that time would have caused many men to shy 
off, for only beginning in 1909 did New York 
State enter on its course of organized fire pro- 
tection. These men, however, quietly persisted. 


Areas Increased Technical Forester Engaged 


Two main moves they made at that time in 
harmony with the broad plan they cherished. 
First, realizing that if this was to be carried 
out on the scale contemplated they must own a 
much larger acreage of Adirondack timber land 
and not strip what they did own down to low 
producing capacity, they bought stumpage in 
Canada sufficient to run their plant for about 
a decade. That was a good move in itself, one 
paralleled by many other companies. For them 
it had this special advantage—that it gave 
them time and freedom to buy land and other- 
wise fix things up to their wish in their home 
territory. The second move referred to was 
the hiring, this in 1910, of a trained forester. 

The character of that man, the company’s 
forester, and likewise of the company’s execu- 
tive management at large, is of much interest 
in this connection. H. L. Churchill is a gradu- 
ate in forestry at the University of Maine, and 
before that, of a Maine farm and Maine lum- 
bering. He is not one of those foresters who 
figure large in the publie eye; if he had the tal- 
ent and desire for that his duties have been 
too manifold and too exacting to allow it,—and, 
by the way, he carries today sears received in 
the execution of those duties, for in 1918 a 
fall from a high log landing, coupled with 
poison received from tainted meat, put him in 
shape so that for two years he could hardly 
eat, sleep or breathe, while limiting and dis- 
comforting effects are still persistent. 

Mr. Churchill’s first work on coming with the 
company was a careful, systematic cruise of 
the timber on its Adirondack lands, at the same 
time putting its property lines in order. Since 
then he has had field charge cf its land survey- 
ing and other woods engineering work; of its 
cruising, whether for administration or pur- 
chase; and, of course, he has been the com- 
pany’s main reliance in respect to technical 
forestry questions. He has also taken part, 
with other men, in the executive management 
of its logging and driving work and in its fire 
protection. Thoroughness, caution, shrewdness 
are evident personal traits of his; as between 
his employers and the ideals of his profession, 
while he is loyal to both, things seem to stand 
this way: he appears to study first and all the 
time for the interests of his company, not 
primarily to demonstrate any set of ideas 
through them. So much for its forester. Stand- 
ing at the head of the company as president is 
Maurice Hoopes, an engineer by training, evi- 
dently of the thorough and effective, yet open 


By 
Austin Cary, 


Logging Engineer Forest 
Service 


and independent mind characteristic of the 
best in that profession. Next to him and in 
general charge of timber lands and wood sup- 
ply for the concern is a man of legal and busi- 
ness training, George N. Ostrander, well known 
to the paper industry of the country today as 
head of the woodlands section of its national 
association. These three men work together 
in planning measures in the wood supply and 
timber land field. 

Recurring to events rather than personalities, 
what of significance has been worked out in 
these 16 years? These will have to be grouped 
in main classes, also to be covered very 
briefly. 

Virgin, Cut-over, Hardwoods, Softwoods 

Included 

Instead of around 100,000 acres, Finch, Pruyn 
& Co. are today owners of approximately 225,- 
000° acres of Adirondack timber lands, along 
with minor but still considerable tracts in Ver- 
mont and Maine. Something like 15 percent of 
this area is virgin timber with a heavy stand 
of spruce; a much large fraction, cut over 
many years ago, has a very good stand indeed; 
other areas again, more lately cut, are small 
in merchantable stand but nevertheless growing 
wood at a greater or less rate and valued ac- 
cordingly. Hardwoods—birch, beech, and ma- 
ple—are also native to the Adirondacks and 
stand on a large percentage of the lands of this 
company. This resource, by reason of quality 
and location combined, has only in small degree 
been utilized as yet; in fact, just at this time 
it constitutes a problem in respect both to util: 
ization and silviculture. Relations of stand 
and yearly growth of wood to mill requirement 
will be treated later. Suffice it to say here that 
the company considers that when, 3 or 4 years 
from now, its Canadian stumpage has _ been 
exhausted it will be fully prepared to meet the 
situation. 

Woods operation, with respect to anything 
that is characteristic and advanced, may next 
be taken up. Every lumbering region has its 
familiar and standard methods, based funda 
mentally on topographical and other facts. In 
the main these are usually sound; not seldom, 
however, particularly in times of change in 
market demand or value, the old woodsman, 
limited in his outlook, gets left behind. Mr. 
Churchill’s education and contact with the for 
estry profession at large opened his mind in 
this field and kept it open, with the result that 
woods methods employed are carefully studied 
and kept up to date. With that, however, con- 
tract logging is employed as a rule. Driving 
and stream improvements are handled by the 
company’s own employees. 

In this field we run into one unusual measure 
that from the standpoint of men trying to get 
their timber land cut right is very instructive— 
marking the trees to be felled as a guide to the 
sawyers. This measure was introduced acti 
dentally almost, at any rate in a roundabout 
way. At the time of the War labor got careless 
and irresponsible in the woods as elsewhere, for 
one thing couldn’t be made by usual super 
visory methods to cut stumps low enough. T? 
meet that the company notched the trees where 
they should be cut off, a measure which proved 
effective. Observing then that they could thus 
regulate what was cut and that the woods 
were left in better growing shape in consequence, 
also that the cost was trifling, they continue 
the measure for the reasons suggested. Three 
men form a crew for this work today, one ™ 
supervision, two to do the actual marking. 02 
a lot of land they believe they gain by it dis 
tinetly. This is true, however, that if evér 
they see things otherwise, should marking b 
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come needless or appear not worth the cost, it 
will be abandoned. 


Natural Reproduction Chief Dependence 


While the measure just mentioned goes far 
in territory like that involved in the way of 
keeping a stock of growing wood on timber 
land, other questions bearing on that, as the 
reproduction of useful species etc., of necessity 
arise before men having the outlook of these 
gentlemen. Their attitude in this respect can 
be most clearly illustrated through their reac- 
tion to tree planting. That suggestion will 
sound strange to lumbermen in many sections. 
In New York State, where many millions of 
trees are planted yearly, not only by the State 
but by citizens of all classes, it is a very fa- 
miliar idea. 

As a matter of fact Finch, Pruyn & Co. 
have planted considerable areas to young pine 
and spruce and expect to carry out that measure 
on certain classes of sites as convenient oppor- 
tunity offers. The sites referred to are mostly 
old fields and pastures included in tracts they 
own, of which there is a material area. Trees 


portion that does not happen. On predominant 
hardwood lands, though in state of nature they 
may have had a scattering of the largest and 
finest spruce, that crop once cut, usually that is 
the end of it, hard maple following in large 
measure; then there are other, mixed areas 
where. the reproductive tendency runs more or 
less strongly to hardwoods. To plant such 
lands with spruce after cutting and then fight 
the hardwoods to the extent that would be in- 
dispensable to keep it from destruction could 
hardly cost less than $25 an acre and the man- 
agement of Finch, Pruyn & Co. has consistently 
turned that down, either as a business proposi- 
tion or as a legitimate claim from outside on 
them. For the present, therefore, hardwood 
lands must follow the course that nature dic- 
tates, which indeed it is entirely possible, may 
prove a desirable one after all. 

Active minds, however, have been inquiring in 
other directions, and at the present time a 
measure is under consideration that promises 
material increase of softwood growth and re- 
production on the company’s lands. In areas 
of mixed hard and soft wood there is usually a 











British Prejudice Against Wooden 
Houses Overcome 


LONDON, ENGLAND, Aug. 27.—Indications are visible that the wooden 
house will play an increasingly important part in the economy of house 
production in Great Britain in the near future, in view of the growing 
recognition of its advantages and the official steps that are being taken 
to relax to quite an appreciable extent restrictions that formerly applied 


to it. 


Since the successful experiment of the London County Council at its 
estate at Brecontree, an important suburb, where wooden houses have 
been built on systems used in Norway and Sweden, public attention has 
been directed especially to this type of house, and local ‘authorities all over 
the country have in recent months adjusted their by-laws so that wooden 
buildings for human habitation may take a place among other classes of 


construction. 


Wooden houses which have been kept in a reasonable condition for 
centuries are to be found in all parts of the United Kingdom, and espe- 


cially in the eastern counties. 


Until recently many local authorities in 


Britain, especially in urban areas, prohibited such erections on account of 
the supposed risk of fire and because of fears about weather-resisting 


qualities. 


The ministry of health is not now prepared to confirm by-laws 


prohibiting wooden buildings, and they may freely be erected under cer- 


tain defined safeguarding regulations. 


The Royal Commission on Fire 


Prevention set up in 1924 considered the fire risk attaching to wooden 


houses and advocated the removal of certain old restrictions. 


The model 


bylaws that were drawn up by the local government board before the 
war, and are generally adopted throughout the country, provide that 
wooden buildings must not be more than two in a block, that the two must 
be divided by a party wall of incombustible material, and that each block 


must be isolated 15 feet from the land of any adjoining owner. 


In this 


way the risk of any general conflagration involving a number of houses is 


minimized. 











grow well on such sites and they can be planted 
48 cheaply as anywhere, the cost to date hav- 
ing ranged between $10 and $14 an acre. Not 
apparently thinking of this work as highly 
profitable in the business sense, they seem to 
think it ought to pay fairly well in course of 
time, and are willing to make a moderate invest- 
ment in this direction. 

_ Not so when it comes to their main areas of 
timber land. True, on a great portion of these 
Teproduction of desired tree species exists al- 
teady or comes of itself, but on another large 


good deal of softwood reproduction and small 
growth left after cutting. The hardwoods in 
their part are mostly defective, poor in form, 
and, as before stated, on difficult locations, For 
many years observing woodsmen and foresters 
have had it in mind that these hardwoods might 
be killed by girdling, got out of the way by 
that cheap means, and the land put in a way 
to produce softwood more largely. The time 
at length appearing propitious, Mr. Churchill 
put that idea up to his superiors and just now, 
after two seasons’ experimental work, the ad- 


‘ too complicated to be recounted here. 


visability of large-scale operations of this kind 
is under review. Twenty-five or thirty thou- 
sand acres of the property, it is thought, might 
lend themselves to that treatment. At some- 
thing like $1 an acre for cost, a tidy sum is in- 
deed involved, but if the added growth secured 
is as great as foresters expect it should be a 
highly profitable expenditure. Here again 
Finch, Pruyn & Co. may become, on a commer- 
cial scale, an innovator. 


General Control Preceded Technical Study 


Regulation, especially the balancing ~ of 
growth with requirement and technical problems 
involved in that, is one of the branches of sys- 
tematic forestry, and these men, though they may 
have had little comprehension of the technical 
elaboration involved in foreign practice in that 
field, have always had a sure grasp of the es- 
sential idea. In fact, when Mr. Churchill was 
first employed, their intention was to have an 


‘ aceurate study made of yearly growth with 


something in the nature of a ‘‘ working plan’’ 
made up from it. 

Cautious counsels, however, prevailed at that 
time. Mr. Churchill and others pointed out the 
newness and difficulty of the work, its liability 
to involve heavy cost, the chance that one not 
perfectly familiar with their territory and 
methods of operating might not hit things 
right, the fact that certain other courses of 
action were clear and insistent. Instead, there- 
fore, of elaborate work on these lines they con- 
fined their investigation at the time to a relia- 
ble timber cruise and turned their energies in 
the direction of intelligent general control of 
their operations and the land buying before re- 
counted. Mr. Churchill in particular is very 
glad today that that course was taken. 

In the last few years, however, those earlier 
ideas have been reverted to. With a land own- 
ership approaching certainly the area that 
might be required, it was worth while knowing 
as near as careful studies would disclose what 
it would produce yearly under the treatment 
that was to be accorded it. Mr. Churchill, 
therefore, along with foresters of special train- 
ing from outside, was set to work to study that 
question. 

Technical methods employed in such work are 
In the 
last three years they have been applied to rep- 
resentative tracts; also the simpler method of 
staking out sample areas for continued observa- 
tion and measurement has been started. The 
results are consistent and fairly satisfactory 
to the company; they check out, too, with the 
results of comparison between the original cruise 
and a recruise that was carried on at the same 
time as the growth study. It is certain that, in 
spite of considerable cutting meanwhile, the 
lands owned in 1910 have more wood on them 
today than they had then, while the yearly 
growth of wood on lands owned is believed to 
approximate the annual mill consumption. Pres- 
sure for further land buying has ceased, there- 
fore. Not saying that a good trade will not 
in future attract them, careful operation and 
thoughtful care of the property now owned is 
the line that from now on will be chiefly fol- 
lowed. 


Low Valuation Affords Tax Relief 

Many men in their consideration of plans of 
this nature are stopped short by two ideas— 
taxes and fire risk—and it is worth while to see 
how the company in question views these mat- 
ters. Taxes first; they are material, and the 
rates in the Adirondack towns are high. Taxes 
are not felt as unjust or unduly burdensome, 
however, and that fact, under the tax laws that 
prevail, is accounted for by the seale of valua- 
tion. Slowness of public authorities might ac- 
count for that; more likely here as in various 
other sections the inherent burdensomeness of 
an annual tax on such property is generally 
understood, and low valuations made accord- 
ingly. For fire, strange as it may seem, with 
several million dollars worth of timber standing 
in their woods the minds of the company’s 
officers seem entirely at ease about its safety. 
They do themselves what is indicated, in the 
way of camp watchmen, patrol in dangerous 
times, the maintenance of fire-fighting equip- 
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ment; their policy toward sportsmen is watch- 
ful though liberal; but the big feature in the 
situation is the splendid system of wardens and 
mountain lookouts maintained by the State, a 
system inaugurated in 1909, that yearly since 
has gained in reliability. The record of those 
years is called by this company the best assur- 
ance; in that time their loss has been neglible. 
Not relaxing vigilance at all, they feel, as just 
stated, that they may rest easy as to the safety 
of their property. That, be it noted, marks a 
revolution in 20 years. The best of it is that 
what has been done in the Adirondacks of New 
York can be done in many other sections if men 
go about the business with like determination. 

Much more in detail might be written. That 
would be inappropriate, however, to the charac- 
ter of this article. All that remains to do that 
appears desirable is to draw a few general in- 
ferences from the circumstances that have been 
recounted. 

First in that line we may note again what has 
already been referred to, that it is the very 
soundest and strongest concern in the region in 
question that thought out this course and has 
followed it thus far with success and satisfac- 
tion, a fact that fortifies the idea from the 
business standpoint. From that standpoint, 
there are none now who criticise, numbers per- 
haps who regret that they did not or could not 
follow. If so, their regrets promise in future 
to be stronger than today for the really rich, 
generous fruits of this enterprise have not 
yet begun to be realized. 

Second, it is worth while to refer again to 
the personnel that has worked this enterprise 
into the position pictured—capable and open- 


minded business men and a forester knit per- 
manently into the organization, sharing its 
variety of timber work, using his training in 
its interest, working hard, thinking carefully. 
That combination looks entirely natural and 
as if it should not be difficult to obtain. Doubt- 
less it can be varied and still be effective. Lit- 
tle doubt again that economic and profitable 
timber growing in this country will move faster 
along lines which it seems inevitable it should 
follow when more combinations of that descrip- 
tion have been effected. 

Third, it will have been observed above that 
Finch, Pruyn & Co. in carrying out their scheme 
have clearly distinguished between what is 
practicable and what is beyond reason, passing 
on to the future what belongs there, refusing to 
meet ideas that have sometimes been urged 
though perhaps without full understanding of 
their implications. In so doing these men not 
only protect themselves but it may prove that 
they are protecting the public as well, in not 
trying to produce timber with such heavy cost 
chargeable against it. 

Fourth and last, we may justly, and should, 
derive stimulus and gain confidence from every 
such achievement among us. Forestry in a 
general way is recognized as a good thing, but 
men sometimes do not clearly apprehend it. 
From some representations it has been made to 
appear overtechnical and hard, too much for 
ordinary men; difficulties have been magnified 
while opportunity was overlooked; big, timely 
and attractive things have been clouded by a 
mass of detail. 

The men whose course has been recounted 
avoided all that. Accepting indeed the help of 


history and precedent as they could, but placing 
main reliance on their own clear thinking, they 
went to considering their business situation and 
problems in true, independent American fash- 
ion. Others may do what they have done; in 
fact at just this time numbers of men seem to 
be going at it. Little doubt need be entertained 
of general success. Just as nowhere else in the 
world, perhaps, is fire protection more efficiently 
handled than in New York State today, s0, 
given a few years, and we in this country stand 
in a way to put up a brand of forestry worthy 
of us, that will stand challenge from any 
quarter. 


Named Official of Paper Mill 


MINNEAPOLIS, MINN., Sept. 7.—Robert H. 
Scanlon, son of M. J. Scanlon, Minneapolis 
lumberman, has been appointed assistant mill 
manager of the paper manufacturing plant of 
the Powell River Co. (Ltd.), at Powell River, 
B. C., a Brooks-Seanlon enterprise. Robert 
Scanlon has been manager of the pine mill of 
the M. J. Scanlon Lumber Co., at Massack, 
Calif. 

Mr. Scanlon, who has been associated with 
the Powell River enterprise at periods for the 
last eight years, had charge of part of the con- 
struction of the original plant. He also hag 
been identified with the Brooks-Scanlon in- 
terests in operations in northern Minnesota and 
in Cuba. 

Lester Thompson, who has been traveling 
salesman for the Twin City Hardwood Lumber 
Co., of St. Paul, has been named manager of 
the Fargo (N. D.) branch of that company. 


How Use of Longleaf Pine Can Be Increased 


A Southern representative of the American LuMBERMAN, seeking to bring out some ideas on prevalent 
thought and present conditions in the yellow pine industry of the South, submitted a list of questions to J. 


H. Eddy, manager of the Kaul Lumber Co., Birmingham, Ala. 
of opinion Mr. Eddy’s answers take high rank. 


For a straight-from-the-shoulder declaration 
He spares no pains to make his meaning clear. 





Mr. Eddy’s answers to the ques- 
tions follow: 

The matter of answering in any 
adequate way the list of questions 1. 
you propound constitutes a very 
large order, indeed, and I am very 
doubtful of my ability to give you 
anything off-hand that will be very 3. 
helpful to you. Most of the trouble 
that southern pine is experiencing 
is due to the manufacturers having 5. 
completely ignored ordinary mer- 
chandising principles, and having 
confined themselves to trying to 


find someone who would give them 6 


tion of the retailer. 


The Questions Submitted 


How can the use of longleaf pine products be increased? 


2. Where now used, but not as should be in line with good 
building? Where not used, but should be, and could be gotten in 
with proper activity? 
Best methods of off-setting the impression that longleaf is 
playing out and other materials must be used, and that builders 
must get ready for it by getting accustomed to other materials. 

4. What territories are most profitable to cultivate? 


How best to get and hold the friendship and active codpera- 
How the manufacturer can help the retailer 
to develop and hold trade by showing value of longleaf pine prod- 
ucts—this not to the disparagement of other woods, but affirma- 
tively showing good merchandising. 


to stimulate replacement, all of 
this meaning that the output will 
probably remain above 6,000,000,- 
000 feet annually for generations 
to come. The impression that good 
longleaf pine is no longer available 
arises to a considerable extent out 
of the great amount of inferior 
lumber manufactured from field 
and swamp pine, offered at very 
low prices, and which has _ been 
thrown on the market in recent 
years. Owners of good stumpage 
could very easily convince the 
trade and the public that there is 
and will be plenty of it available, 
if they would recognize the situa- 





an order for whatever lumber they 
happened to have on hand at a 
given time. 


grade lasting materials for: 


I will make the following off- 
hand answers to your questions, 
hoping that you may be able to 
find something here and there that 





General plans for educating the public on the use of high 
Economy of upkeep, sustained 
beauty, minimum depreciation, insurance and loan values, re- 
sistance to weather and elements. 

7. How to work through architects, contractors, loan com- 
panies, property owners, and others, for the building of a senti- 
ment for use of class and quality in materials. 


tion and go at it. 


4. I do not see why any par- 
ticular territory should be more 
profitable to cultivate than an- 
other. Longleaf pine has so many 
good qualities and is so much bet- 
ter adapted to many purposes than 








will be useful to you: 


1, Current practice seems to permit of using the wrong sizes, wrong 
grade, wrong species of wood for many different purposes. Manufactur- 
ers and their salesmen could do a great deal in the way of correcting 
this bad practice by making themselves familiar with good practices, 
and constantly seeking to educate the architect, contractor, and consumer, 
as well as the retail dealer. The thing is so obvious that it seems un- 
necessary to go into details. 

2. Other kinds of wood and many substitute materials have the call 
over longleaf pine in many instances because the manufacturer and his 
salesmen have not attempted to sell longleaf pine for such purposes, and 
have not themselves studied its adaptability. Until recently very little has 
been done in the way of trade extension through the education of people, 
who would be glad to have the information, but who are certainly not 
going out to dig it up for themselves when somebody else is right on the 
spot to offer other material that seems to fill the bill. 


3. The owners of pine stumpage can easily satisfy themselves as to 
the great amount of timber still standing, as to the annual replace- 
ment through natural processes, and as to what can easily be done 


any other wood, or any other ma- 
terial, that it ought to be rather 
a matter of concentrating on uses than on territories. 


5. All that need be done to win and hold the friendship and active 
coéperation of the retailer is to give him real service. That means 
information, advertising helps, sales suggestions ete., as well as properly 
prepared lumber that is up to specifications in every way, and which is 
otherwise handled as promised. Good merchandising in connection 
with lumber is not different from any other line. The trouble is it has 
not been applied. 


6 and 7. I have no particular or pet scheme for meeting the problems 
mentioned in these two questions. It is all a question of merchandising 
in a modern way, assuming that the manufacturing end has been properly 
taken care of. There is plenty of information available about all the 
things that you mention, but I will venture the assertion that not one 
salesman in fifty is in possession of the information, or cares a great dea 
about it. Not one in fifty attempts to make contacts with architects, con 
tractors, engineers, loan companies and large consumers, which he could 
make in spare time, as he goes about over his territory, to the very great 
advantage of his company and the industry. 
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Items of Interest From the South 


To Build Florida Mill 


JACKSONVILLE, FLA., Sept. 6.—Announcement 
has been made of plans to construct a saw- 
mill on the 100,000-acre tract of timber land in 
Levy County, Florida, owned by Dr. E. W. 
Grove, of St. Louis, Mo. This is one of the 
largest bodies of pine and hardwood timber in 
the State. The plant will be located near Cedar 
Keys, and the contract for construction has 
been let to Dowling Bros., Odessa. Dr. Grove 
is better known to the public as a manufacturer 
of cold remedies. He makes his home for the 
greater part of the year at St. Petersburg, 
which is not very far from the scene of the 
proposed mill. 


Buys Plant of Alabama Concern 
TuscaLoosa, ALA., Sept. 6.—During the last 
week the Stringfellow interests at Tuscaloosa 
bought the plant of Deal-Persons Lumber Co., 
at Northport, which is just over the Black 


The new operation at Northport will furnish 
a higher grade of stock and will be able to pro- 
duce practically anything in southern pine build- 
ing material, including molding, trim, base, cas- 
ing ete., also high grade flooring, ceiling, sid- 
ing and finish. The company will also manufac- 
ture air dried and kiln dried car siding and car 
decking. These additional facilities will give the 
Stringfellow Lumber Co. an opportunity to fill 
practically any order which may be offered in 
southern pine. The capacity of the new plant 
is about 80,000 feet a day of dressed lumber. 
The plant is located on the Mobile & Ohio, Ala- 
bama Great Southern and Louisville & Nashville 
railroads. 


(aaa aetaanaaean 


Gives Views on Florida Outlook 


LAKE WALES, FLa., Sept. 6.—J. F. Townsend, 
of the Townsend Sash, Door & Lumber Co., was 
feeling rather cheerful when interviewed by a 
representative of the AMERICAN LUMBERMAN 














Plant of the Warrior River Lumber Co., at Northport, Ala. 


Warrior River from Tuscaloosa. It is reported 
that the consideration was around $100,000. The 
new concern will be known as the Warrior 
River Lumber Co., and the sales will be handled 
by Stringfellow Lumber Co., at Tuscaloosa. 
The same interests own a concentration yard 
and remilling plant near Lawley on the Mobile 
& Ohio Railroad and another plant of like 
character at Tuscaloosa. Both of these plants 
specialize in air dried boards, dimension and 
timbers. 


after the recent meeting of the Florida Lumber 
& Millwork Association at Tampa. He has no 
illusions as to the real situation, but has an 
abiding confidence in the future turning out 
well for the industry. Answering a few ques- 
tions, he said: 

I think the outlook for business for the next 
several months is very good and I believe that it 
will be a little above normal as compared with 
really normal times, forgetting, of course, the 
“boom.” Naturally, business in Florida will be 
affected to some extent by general business condi- 


tions over the country, which no doubt will show a 
slowing up until after 1928. 

There are, no doubt, still excessive stocks on the 
east coast and in Tampa, Sarasota and St. Peters- 
burg, and perhaps a few other places, and my 
opinion is that it will take another twelve months 
to correct the condition that exists in the places 
named. The disposition of these excessive stocks 
will be automatic in some respects. 

Retail yards and millwork manufacturers can 
keep down bad debts by selling right. We consider 
that it will take one to two years for us to collect 
a number of ‘frozen’? accounts that are due us. 
We have tried to secure these accounts first by 
taking a mortgage on the property involved, or 
insisting upon proper collateral securing the ac- 
count and by —"s of lien as prescribed by law. 

Looking ahead for years there is no doubt a 
bright future for the lumber and building material 
industry in Florida. Of course, a few of those who 
are in business now will eventually have to fade 
out of the picture one way or another, but Father 
Time usually does his work well. In my opinion 
you will see within five years another great de- 
veloping period in Florida which will be along 
more stable lines, and it will be limited only after 
the State has been completely developed. 

In the meantime > opinion is that everyone in 
this line of business is going to catch the dickens 
for the next two or three years and in many in- 
stances it will be a case of the survival of the fittest. 

I have given you my philosophy on the points 
that you mentioned and none of it may be worth 
a thing. One man’s opinion is about as good as 
another's. 


Books Large Export Order 


BEAUMONT, TEx., Sept. 6.—W. A. Priddie, 
head of the W. A. Priddie Lumber Co., has re- 
turned from a month’s trip to New York, Sara- 
toga and Toronto, accompanied by Mrs. Prid- 
die, who remained at New Rochelle, N. Y., for a 
visit with their daughter, Mrs. Gerald Donovan, 
and family, which will continue until Oct. 1. 

Mr. Priddie combined business with his pleas- 
ure trip and made connections during his vaca- 
tion which resulted in his firm bookng orders 
for more than three hundred cars of southern 
pine for export to South American ports. The 
material is to begin moving immediately, Mr. 
Priddie stated upon his return to Beaumont. 

This is the second large order for southern 
pine for South American export which this firm 
has booked since it began business on March 1, 
last. Mr. Priddie specializes in southern pine 
and West Coast timbers and lumber and goes 
after big orders, which he is unusually sue- 
cessful in landing. 








industry. 








One shop here during the last year sold more 
than 400 of its 2x3- and 2x4-foot ice boxes of oak 
and pine, lined with galvanized iron. 
lengths are used in making the boxes. 
and legs are made of 24-inch 1x4 common oak and 


Another New-Old Use for Wood— 
“Pop” Stand Ice Boxes 


* The springing up in cities, on the outskirts of 
cities and along the highways of “soda pop” stands, 
hamburger and barbecue stands and other little 
shops handling cold drinks, bottled milk and other 
perishable commodities has given rise to the es- 
tablishment in Houston, Tex., of the “baby ice box” 


nolia scraps. 


Louis Bonaccolta, manager and proprietor of the 
shop, said the more recent invention of a soda-pop 
cooler has not lessened his demand. He sells to 
drug and grocery stores and various other interests. 

Bonaccolta said he has sold the boxes in lots of 
one dozen or more to bottling concerns who in turn 
supply them to the stands handling their product. 


Only short 
The studs 


the panels are of short length 1x10- and 1x12-inch 
pine of the better grades. 

Racks that fit at the bottom of the galvanized iron 
interior are made of scrap pine, and the smaller 
rack or shelf fitted near the top is made of mag- 
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National Production, Shipments and Orders 











WASHINGTON, D. C., Sept. 7.—The following statistics were compiled by the National Lumber Manufacturers’ Association: 
Softwoods: Production Shipments Orders 
Week ended: 1926, Aug. 28; 1925, Aug. 22— 1926 1925 1926 1925 1926 1925 
NG IIB OSC Fry a ee ee eee 69,806,763 71,726,693 72,773,802 76,344,412 79,627 ,034 75,932,384 
West Coast Lumbermen’s Association............ccccccccccccccse 111,113,194 107,793,867 114,486,197 110,932,147 108,578,891 115,778,150 
Western Pine Manufacturers’ Association. .............e00ceeeee. 34,834,000 32,463,000 38,871,000 25,592,000 38, ,000 21,172,000 
California White & Sugar Pine Manufacturers’ Association..... 042,000 16,277,v00 23,457,000 11,388,000 19,474,000 9,398,000 
Cee DU DOOR, 0g oo ccckdenceccdsceeberodsvceerxde 7,346,000 6,775,000 7,416,000 8,141,000 8,005,000 6,721,000 
es Capen ee POR. oo in ceceduseenwececncessceeves 8,271,708 10,403,895 7,463,607 8,342,396 6,067,930 8,279,690 
Northern Hemlock & Hardwood Manufacturers’ Association.... 3,545,000 4,218,000 3,468,000 2,380,000 3,434,000 1,995,000 
Northern Pine Manufacturers’ Association..............ce0eee0: 10,177,300 12,653,600 10,385,000 10,090,100 10,357,000 9,800,000 
er ES ONE SN a ie ihe ka ekaene Kaban 277,135, 965 262,311,055 278,320,606 253,210,055 273,946,855 249,076,224 
Thirty-four weeks ended above dates— 
EE OR ES EEL NE er re ee eee 2,459,874,588 2,628,828, 880 2,535,848,934 2,564,805,844 2,540,187,473 2,560,216,914 
West Coast Lumbermen’s Association. ..........ceccccccccccvesses 3,549,616, 670 3,392,064,116 3,653,401,084 3,564,670,877 3,678,105,456 3,524,766,478 
Western Pine Manufacturers’ Association............00.0cee eee 1,179,292,000 1,077,422,000 1,169,151,000 1,023,736,000 1,226,058,000 1,014,855,000 
California White & Sugar Pine Manufacturers’ Association..... 999, 053,000 756,298,000 946,426,000 714,320,000 859,390,000 606,277,000 
Se I  SONGIIIOO, onc 6.n0 0d ccorvedesvcneseseressceure 265,094,000 254,748,000 256,352,000 235,475,000 262,609,000 237,397,000 
ee rey 262,014,675 289,219,240 273,834,166 281,919,956 213,817,037 231,708,950 
Northern Hemlock & Hardwood Manufacturers’ Association..... 91,112,000 106,557,000 101,349,000 87,178,000 91,262,000 69,725,000 
Northern Pine Manufacturers’ Association..........+.c0ceeeeeees 284,446,500 346,438,400 316,272,400 299,678,000 311,903,000 283,075,000 
Total SOttWOoes, CHhiPty-TOUF WOGEB ec cccscascgeceesceseteceves 9,090,503,443 8,851,575,636 9,252,634,584 8,771,783,677 9, 183, 331,966 8,528,021,342 
Hardwoods: 
Northern Hemlock & Hardwood Manufacturers’ Association— 
NE ede aii as ca ahi eee Gen wd Wide iob dais Gig kGn wwii acd 2,063,000 2,860,000 4,835,000 3,942,000 4,627,000 3,239,000 
NE EEO EEE re 162,466,000 172, 223,000 132,322,000 109,362,000 131,632,000 105,983,000 
Hardwood Manufacturers’ Institute 
I a a a i a a ata dis dl atl be td at el 14,704,454 ee 16,074,029 eerreseeers 15,211,037 ore eereees 
ON WN nn. ne ee naln pabawwaee eke sewnsee eee fo i eer 806,485,380  «.......... 832,971,697 ii = .......... 





National Analysis 


WASHINGTON, D. C., Aug. 7.—The National 
Lumber Manufacturers’ Association has issued 
the following analysis for the period ended 
Aug. 28, orders and shipments being shown as 
percentages of production: 


During During 34 
Week Ended Wks. Ended 
Aug. 28 Aug. 28 


No. of Ship- Or- Ship- Or- 


ASSOCIATIONS mills ments ders ments ders 


Southern Pine ....... 124 104 114 103 1038 
West Const ......... 109 1038 98 103 104 
Wentere Pine ..rcese 38 112 110 99 104 
California Pines* .... 19 73 61 OF 86 
California Redwood... 14 101 109 97 99 
No. Carolina Pine.... 50 90 3 105 82 
No. Hem. & Hdwd.... 15 96 102 103 93 
Northern Pine ...... 10 102 102 111 110 
All softwoods ..... 379f 100 99 102 101 
No. Hem. & Hdwd.... ... 204 218 80 79 
Hdwd. Mfrs.’ Institute 937 109 103 100 103 
All hardwoods .... ... 118 114 06 99 
All softwoods and 
hardwoods ...... .-. 101 100 101 101 


*Units of production. 

*Based on percent of cut in region. 

tThe report for the week ended Aug. 21 in this 
department showed 366 mills and 102 units. 


Hardwood Barometer 


MEMPHIS, TENN., Sept. 7.—The Hardwood 
Manufacturers’ Institute barometer for the 
week ended Aug. 28, one hundred sixty-two 
units reporting, is as follows: 





Percent Percent Percent 
normal actual ship- 


Production* Feet output output ments 
Normal (iden- 
tical mills) 27,684,000 J 
Actual ..... 24,863,875 89.8 ein 
Shipments 26,910,763 97.2 108.2 
Orders 
BOT sciscs Sl 1,382,574 91.6 102.1 94.3 
On hand end 
WOU. secces 157,834,669 


*Based on mill log scale. 

tLumber fabricated at the mills and used in 
construction work included in total orders and 
shipments. 





Oak Flooring Statistics 


The following are statisties for the week 
ended as shown and comparafive periods: 


1926— Production Shipments 
pS See 10,551,000 10,979,000 12,461,000 
Aug. 21.......-. -. 10.928.000 11,010,000 11,194,000 
Feb. 8 to Aug. 28.301,710,000 292,546,000 290,850,00u 

1925— 

Feb. 9 to Aug. 29.287,604,000 293,771,000 297,180,000 

The figures for Feb. 8 to Aug. 28, 1926, com- 
pared as follows with those for the period Feb. 
9 to Aug. 29, 1925: Production, 5 percent in- 
crease; shipments, 0.4 percent decrease; orders, 
2 percent decrease. 


Percentages of Thicknesses, Week Aug. 28 


Orders 


Hh” 3%” 1,” ts ” 
PROGUCTION ..cccccoce 5 18 3 4 
BEMPIMOMES .cccncccoes 78 15 4 3 
WD knscedcuccaacun 78 14 4 4 





. 
Western Pine Summary 
PORTLAND, ORE., Sept. 4.—The Western Pine 
Manufacturers’ Association summarizes as fol- 
lows reports for the week ended Aug. 28, from 
thirty-eight member mills: 
—Percent of— 


Pro- Ship- 
Production— Cars Feet duction ments 
rere Pane ‘<seven eenve 
MOE Kcaee cava SO ee 
Shipments 
(car) .1,470 See cect) 06 e ewe 
Local deliveries... ee} ta0Ke ‘Sree 
Total shipments. . 38 871, 000 8) eee 
Orders— 
Cancelled ... 21 eee «tees 8 -oeRwS 
Booked 
(car)® ...1,452 (| CTT ae 
OS FOr CR Léecne “eaten 
Total orders. .... 38,403,000 110.25 98.80 
On hand end 
week ee ae eee eee ee 


*Car basis is 26,000 feet. 

Bookings for the week by thirty-seven identical 
mills were 115.11 percent of those for the previous 
week, showing an increase of 4,862,000 feet. 

During the week, production was normal; ship- 
ments, t11 percent of normal, and orders, 110 per- 
cent of normal. Average for the corresponding 
week of the last four years was as follows: Pro- 
duction, 107 pereent; shipments, 89 percent, and 
orders, 90 percent, of normal. 

“Normal” base is average for the corresponding 
week of last four years. Production is so season- 
able that, during two winter months, actual pro- 
duction amounted to only 53 percent of normal, 
while during two peak summer months the produc- 
tion increased to 114 percent of normal. 





California Pine Sales 


SAN FRANCISCO, CALIF., Sept. 4.—The follow- 
ing are average sales reported by the California 


White & Sugar Pine Manufacturers’ Associa- 
tion for the week ended Sept. 4: 
California White Pine Sugar Pine 
Feet Feet 
Nos. 1 & 2 clr. 265,000 Nos. 1 & 2 clr. 136,000 
@-gehect .cicse 562,500 C select ..... 162,000 
E> BONE cw ccces 746,000 D select .... 34,000 
No. 3 clear.... 559,500 By OF wawaes 221,500 
‘Shop— Shop— 
Inch shop .. 229,000 Inch shop .. 141,500 
ne Shae eeus 940,500 | a See 360,500 
OS ere 2,068,500 SS eee 316,000 
cS. ae 384,000 ce Pere 130,000 
Panel, %xa.w.. 8,500 Douglas Fir 
Mixed Pines aS 53,500 
Common— OG. F CB... ccces 25,000 
ak B- atseuas 40,000 Common ..... 45,000 
cS eer 557,500 Dimension .... 153, 000 
a 1,176,000 Ties & timbers 22,500 
ee a 473,000 Cedar 
SS a 5,000 Miscellaneous. 1,500 
. : “¢- 
aon ME asunas 36,500 White Fir 
imension— 
TM ad fey 429,500 C&btr. eetcecce 62,500 
a Sees 102,000 No. 3 & btr., 
RIE abil alts Se cia cats OE: sacevens 232,500 
No. 2&btr. 52,500 No. 4 com..... 38,500 
ON se oe OOG0 EMER cosccccss 130,000 
Lath Dimension— 
Mixed pine Pieces ; ee te 245,500 
et gene eR erescee ated 
/ he Gees 92,000 Box 
errr < ee ~ Be nsxisccceios 25,000 





North Carolina Pine 


NorFOLK, VA., Sept. 7.—The North Carolina 
Pine Association makes the following analysis 
of figures from forty-four mills for the week 
ended Aug. 28: 

Percent Percent Percent 
normal Actual  ship- 


Production— Feet output output ments 
Normal .....11,700,000 a +s we 
eee 8,552,242 73 a 

Shipments .... 7, 530,161 65 89 - 

Ondemet .eceecs 5,855,830 51 69 78 


*“Normal” is based on the amount of lumber the 
mills would produce in a normal working day. 

As compared with the preceding week, there was 
a decrease of 2 percent in orders; but that week 
there were reports from forty mills. 





California Redwood Data 


San Francisco, Cauir., Sept 4.—Tlie fol- 
lowing information is summarized from the re- 
port of the California Redwood Association for 
the week ended August 28: 


—————-Redwood———.,_ White- 
No. of Percent of wood 


mills Feet Production Feet 
Production .... 14 7,346,000 100 1,385,000 
Shipments .... 14 7,416,000 102 1,155,000 
Orders— 
Received .... 14 8,005,000 108 1,001,000 
On heand..... 13 31,579,000 mete 4,558,000 


One company failed to report. 


Detailed Distribution of Redwood for the Week 








Shipments Orders 
Northern California* ...... 2,974,000 3,429,000 
Southern California* ...... 1,544,000 2,371,000 
ere ere 24,000 74,000 
DP pcscduchontae eaeaee 1,558,000 1,591,000 
POE b62606sceorreertnees 1,316,000 540,000 
BE, Siaktenchantanones 7,416,000 8,005,000 


*North and south of the line running through 
San Luis Obispo and Bakersfield. 


*Washington, Oregon, Nevada and Arizona. 
TAL other States and Canada. 





Southern Pine Barometer 


~ 


NEw ORLEANS, La., Sept. 7—For the week 
ending Sept. 3, Friday, one hundred thirty mills 
report as follows to the Southern Pine Associa- 
tion: 

Percent of 
production 


Production— Cars7 Feet Normal Actual 
are 80,291,887 voces 
Actual ..... waa 69,994,084 87.17 ... +s 

Shipments* 3,469 72,481,286 90.27 103.55 

Orders— = 
Received* 3,586 74,925,884 93.32 107.05 
On hand end 

week ....13,182 275,424,708 .... «cess 


*Orders were 103.37 percent of shipments. 
+Basis for carload is July average, 20,894 feet. 


Of 127 mills reporting running time, 4 were shut 
down; 21 worked overtime; 57, full time ; 1 oper: 
ated one day; 1, two days; 4, three days; 1, four 


days; 13, five days, and 25, five and one- half days. 
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The West Coast Review 


SEATTLE, WASH., Sept. 4.—For the week 
ended Aug. 28, 109 mills reported as follows to 
the West Coast Lumbermen’s Association: 


Feet 
Production ...111,113,194 
Shipments ....114,486,197 3% above production 
Gebers. scccccs 108,578,891 2% below production 
Shipments— 
Water delivery: Feet Feet 
I 66 Wie deen cdennen 35,474,406 
INE <i ib ace ureaee ween woe 17,065,626 
tet WERE COOT icc vc caccscveetesede 52,540,032 
II this aac uciinacn ed oa ee ae eee 55,683,027 
RIE ci oral lah iad nia Gio lotta @ fake me nin eae wit 6,263,138 
EE SOE okt chin rh eSeRw anaes ee 114,486,197 
New business— 
Water delivery: 
ED nop cndaceoueertean 33,708,542 
BRR Sere earn 10,530,576 
ee WY CONS Bie. cn cn citiaw eww aecin 44,239,118 
I 5 ode ne esike dawns canes ceme 58,076,635 
NE ink 46 6-6: cw awww 60d wole ee eee bone ee 6,263,138 
Te TT Ds os ki vensincekescaes 108,578,891 
Unfilled orders— 
END GEOR: cess cece denacccasaned 152,421,618 
IN <5. aise ncaa aks wins ck wed Gein ocala 112,843,791 
wi a ald iar Scala Bawtacn eed Se ie Aare pean 133,771,141 
Total walled Orders. ..6.ccccccsscecs 399,036,550 


. . e . 
Building Long-Life Bridges—Use Wood 

A suggestion to increase the life of wooden 
bridge floors, and at the same time make them 
better surfaces for wheeled vehicles, is offered 
by K. W. Bridges, assistant sales manager of 
the Newman Lumber Co., Brookhaven, Miss. 

sriefly it is proposed to discourage the build- 
ing of bridge floors of planks laid at right 
angles to the joists, or even diagonal thereto, 


and instead to advocate the use of 2x4’s or 
2x6’s laid on edge. It is believed that this type 
of construction will make a bridge floor of ex- 
tremely sturdy character; one that will com- 
pete extremely well with concrete in so far as 
the life of the structure is concerned, more par- 
ticularly if the wooden parts of the bridge are 
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Cross section sketch of a wooden bridge show- 
the suggested use of 2x4’s or 2x6’s laid on edge 
for the floor 


creosoted. It would doubtless be good practice 
to use a surface of tar or asphalt over the road- 
way to make it waterproof. 

Retail lumber dealers, particularly those in 
the smaller communities, may aid in extending 
the markets for lumber and the quantities used, 
by bringing this design of bridge floor to the 
attention of their highway officials and others 
responsible for the upkeep and maintenance 
of the bridges in their localities. 


_ bills of their customers. 


Retailers’ Interest in ““Buyers’ Week” 


INDIANAPOLIS, IND., Sept..7.—Extensive plans 
are being completed by the wholesale trade of 
Indianapolis for the reception of about 2,500 
retailers in the city during the last alt of 
September for the annual ‘‘ Buyers’ Week.’’ 
It is estimated that the retailers will attend in 
larger numbers this year than ever before. 
Special concessions are being made by the job- 
bers, who in addition to a fine program of enter- 
tainment, will refund the railroad fare and hotel 
More than thirty 
wholesale firms are codperating in the move- 
ment. Three nights of entertainment for the 
buyers are planned. Beginning Sept. 20, a din- 
ner at which women accompanying the buyers 
will be present, will be held at the new Cham- 
ber of Commerce dining room. Orchestra 
entertainment and dancing will be featured. 
The second night the buyers will be entertained 
at a smoker at the Chamber of Commerce. On 
this evening the women will receive tickets for 
downtown theaters. The following night the 
buyers and their ladies will be entertained at a 
theater party. 

A system of accounting will be established by 
the jobbers so it may be determined just what 
the net value of such a stunt is. Buyers, of 
course, will be refunded their railroad fares 
and hotel bills, but they must be officially ac- 
credited by some jobber. 

THE LUMBER industry of the province of 
Cuenca, Spain, is already important, despite 
the fact that it sometimes takes two years to 
float the timber from Cuenca to Aranjuez. 
Eighteen sawmills in that province produced 
about 36,000,000 feet of pine timber and 384,- 
000 feet of other woods in 1924, The mines 
of Jaen already take much Cuenca timber, and 
with direct road communication to Madrid the 
use of this lumber in building in Madrid prob- 
ably would be greatly increased, 


Wood Features in Exposition Construction 


Sr. Louis, Mo., Sept. 


continue until Sept. 19. 


Behan Lumber Co. 


In the construction of booths, about 


arena, 


In the decorative entrances, 
applied. 


The exposition, designed to commemorate the 150th anniversary of the 
Declaration of Independence, the centennial of Jefferson Barracks and 
the 50th birthday of Forest Park, will be the greatest undertaking since 


the memorable World’s Fair of 1904. 


From its massive, high vaulted, beautifully decorated arched entrance, 
through its seven ‘miles of streets, fringed with statuary and exhibit 
pavilions capped with gilded Russian domes to its vast artistically av 
the exposition will present a picture unparalleled 


signed stadium, 


7.—More than 1,500,000 feet of southern pine lum- 
ber was used in the construction of Exposition City, in Forest Park, home 
of the Greater St. Louis Exposition, which began last Saturday and will 
About 1,000,000 feet was furnished by the Ball 
Lumber Co., the remainder by the Julius Seidel Lumber Co. and the Hill- 


500,000 feet of boards, 1x8 to 12 
inches, was used, and about 500,000 feet of dimension stock. 
was made of southern pine, as were the stage and grandstand for the 
wood also was used, stucco being 


The fence 














General view of the Greater St. Louis Exposition at Forest Park, St. Louis, Mo. 











View of one of the decorative entrances constructed of southern pine 


and stuccoed 


triumph in architectural ornamentation. 

Blending with the color scheme of the entire 
grounds, will be magnificent statuary, impos- 
ing promenades suffused in color, and tower- 
ing pylons, rearing their highly decorated shafts. 
In the 525 small booths that will line the va- 
rious avenues of the exposition will be depicted 
the industrial progress of St. Louis, and the 
city’s dominance as a diverse industrial center 
emphasized. 

An elaborate program of entertainment, rang- 
ing from acrobatic stunts to a huge musical re- 
view, said to be the most elaborate ever staged, 
will feature the exposition. 





ForESTS HAVE never been grown for their 
food properties, but the forest is a great store- 
house for food. Animals feed upon the leaves, 
tender twigs and branches and sometimes the 
dark of trees. Cattle have been known to eat 
entire plantations of young pine trees. 





64 


AMERICAN LUMBERMAN 


SepremBer 11, 1926 





Ancient Dwellings Evidence Wood's Durability 


Home Built in 1700 Still in Use 


East Hampton, (L. I.), N. Y., Sept. 7. 
One of our great Amcrican poets has reminded 
us that while men may come and men may go, 
some things go on forever. And men do come 
and continue to go; vast hordes of them. They 
strut across this stage of life in their vainglori- 
ous ways and with much tumult and shouting. 
Most of them depart without having made much 
of an impression and are quickly forgotten, but 
occasionally one pauses long enough to build 
something which goes on after him, if not 
forever, at least for generations. And among 
these things are buildings of wood. 

The East has in use today many wooden 
homes and structures that were built in pre- 
revolutionary times—buildings that stand to 
day not only as monuments to the enduring 
qualities of wood for home construction but also 
to the sincerity and the integrity of their build 
ers and to the honest, if rude, craftsmanship of 
a day when each man made of his trade an art. 

Among these honest old structures, and a 
most interesting one, is a twin in appearance 
to the ‘‘Home Sweet Home’’ cottage. It 
stands beside the latter on the elm-shaded Main 
street in East Hampton, L. I. However, it 
antedates the famous homestead in which John 
Howard Payne, author of the immortal melody, 
spent part of his boyhood. It is the John Henry 
Mulford farmhouse, built considerably |efo 
1700. 

Although gray with age, it has been kept so 
well that it looks good for another hundred 
years to come. It is probably the oldest frame 
house still standing unchanged in the most 
historic section of Long Island, and the farm is 
probably the oldest still left in the family of 
original settlers in New York State. 

Like all the early houses of East Hampton, it 
has a peaked roof, one side extending down to 
within seven or eight feet of the ground, the 
other shortened sufficiently to permit of two 
stories of windows at the front. To gain a 


southern exposure, the building, like most 
others, faced that way, presenting a gable to 
the street. Its original windows were small 


diamond paned, set in sashes of lead and open 
ing outward upon hinges, after the old English 
fashion. - These windows, however, have long 
since been replaced by regular up and down 
windows and even those were put in long ago 
and now look very old and quaint. The house is 
all of wood, clapboards and shingles, weathered 
to a beautiful soft gray. The window-easings 
and the lovely old Colonial door are painted 
white. 


Priceless boxwood trees stand sentinel at the 
door. The door step is a round mill stone with 
a history forgotten generations ago. A peace- 
ful little garden lies between this and ‘‘ Home 
Sweet Home’’ cottage, which once belonged to 
the Mulford family. This garden has snowball 
bushes, tiger lilies, lilies of the valley and other 
old-fashioned flowers. 

John Henry Mulford, farmer, and his son, 
Josiah Lester Mulford, live in the old home 








The John Mulford home, East Hampton, L. I., 


is probally the oldest wooden house standing 
unchanged in this historie section of the East. 
The home stands next to the ‘‘Home Sweet 
Home’’ cottage in which John Howard Payne 
spent part of his boyhood. It was built prior 
to 1700 

alone. They have resisted all offers for the fam 
ily holdings in the village, although they sold 
about $12,000 worth of woodland last fall. 
Inside as well as out, their home has been kept 
untouched throughout the centuries. 

The low-ceilinged walls are beautifully pan- 
eled after the fashion of the days of Queen 
Klizabeth and King Charles. In the long 
kitchen, which is also the dining room, is a 
capacious fireplace. The benches that used to 
seat the family of six or eight on either side 


of the chimney flue are gone, but they can easily 
be imagined there. Steps go up or down from 
one room to another. The old floors are un- 
even, as those ancient houses were built by the 
eye and not by the rule. 

The door latches and hinges of wrought iron 
would delight the connoisseur in antiques. So 
would the bits of ancient lustre ware in every- 
day use on the kitchen table. 

The present John Mulford’s earliest East 
Hampton ancestor was also named John. He 
was one of the original settlers of the town 
in 1649, coming from Salem, Mass., to South- 
ampton in 1640. ‘‘Mulford’’ has been for 275 
years an honorable name in East Hampton. The 
first John Mulford and his son, Samuel, were 
prominent in polities. A Col. David Mulford 
and a Capt. Ezekiel Mulford were brave soldiers 
in the Revolution. 

John Mulford, the first, was appointed to the 
councils of Connecticut from East Hampton. 
(The Long Is!and town was a part of that col- 
ony until 1662). Then, when East Hampton 
was made a part of New York colony, he was in 
1665 appointed East Hampton’s first judge. 
In 1670 he was one of the three first buyers of 
Montauk acreage from the Indians. A part of 
that tract was bought last Fall by Carl Fisher 
for $8,000,000. When there was trouble with 
the New York Colonial government—and there 
seemed to be a good deal of trouble—Mulford 
was one of a committee of six men from the 
locality to petition the King that East Hampton 
be allowed to return to the jurisdiction of 
Connecticut. 

Samuel Mulford, son of the first settler, after 
a series of rows with the government, made a 
journey to the Court of St. James, in London, 
to solicit in person that reform in the govern- 
ment of New York Colony that his attempts, as 
representative of East Hampton in the Colonial 
Assembly, had failed to produce. He went to 
Newport, going from there on foot through the 
wilderness to Boston to embark, rather than 
sailing from New York, where political ene- 
mies would have taken note of his going. 

Imagine his effect upon the Royal household 
at court; dressed in homely garb of domestic 
manufacture, the handiwork of his wife and 
daughters, and probably of the fashion of an 
earlier age; his manners rather rustie and stiff, 
and with the formal bearing that marked, at 
that time, the Presbyterian character. But his 
respectful address and his firm, intelligent 
speech won his cause and his main point, the 
lifting of a tax on whale oil, was gained. He 
made a lifelong enemy of the provincial gov- 
ernor, but was returned by Suffolk County to 











Front and rear views of one of the oldest wood houses, if not the oldest, in Cleveland, Ohio. 


built in 1830 for a farm house and tavern. 


were big events at this most popular hostelry. 


closets and five fireplaces. 


and nails and hickory pins are used for fastening the framing. 


state of preservation. 


Practically only one alteration has been made. 
The house was originally built by a Mr. Dunham. 


This home stands at 6709 Euclid Avenue and was 
At that time there were no buildings from Kast Ninth Street to this place and ‘‘ parties from town’’ 
A large farm surrounded the house in those days. 
The framing is of hewn native hardwoods, including chestnut, oak, walnut and poplar. Hand-made wrought iron spikes 
The original windows and trim are still in use and the house is in an excellent 
This changed the sloping roof of the perch to the deck type of roof. 
It is now owned by Mr. and Mrs. Stephens, who have occupied it for the last forty years 


The building contains twenty rooms, eighteen 
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his seat in the legislature term after term and 
fought always for public economy in the inter- 
est of the common people. 

Present-day Mulfords are not much concerned 
with politics. John Mulford’s many descend- 
ants in East Hampton are solid, prosperous, 
God-fearing farmers, of the same strong stuff 
as their ancestors, who built strong frame houses 
for their children to live in three hundred years 
later. 

Ree eanaaeaeea 


Wooden Tavern Stands Test of Time 


Built in 1810 to serve travelers passing over 
the old Indian trail, later the post road be- 
tween Cleveland and Buffalo, and with but a 
brief interruption used continuously as a tavern 
since that time, the Randell Tavern, Painesville, 
Ohio, stands as a monument to the permanency 
and economy of wood construction. It was 
Joseph Rider, a Connecticut Yankee who came 
to Painesville on foot, who started and. com- 
pleted the building. The selection of the site 
for the tavern must have been an inspiration. 
In 1810 it was just a house by the side of the 
road, the road being the old Indian trail from 


of these pillars are to be found the carved let- 
ters ‘‘J. R.’’, the initials of the first landlord, 
Joseph Rider. The old mantel is in its place 
over the fire place. The original handrail that 
guided the guest to his room at the head of 
the winding stairs is still there in all its quaint- 
ness and beauty. In fact the building is the 
same severely plain colonial inn it was when 
Commodore Oliver Hazard Perry won his great 
naval victory at Put-in-Bay. 

Many mementos of the early days of the tav- 
ern have been preserved. Just inside the main 
entrance is a framed waybill of the old stage- 
coach company showing the rates of fare to 
Buffalo and intermediate points. On the wall 
of the office is another interesting relic—a pic- 
ture of the first tractor to run on the roads of 
Ohio—the invention of Z. Rider, who belonged 
to the second generation of the family. This 
‘“yoad steamer,’’ so the literature of the day 
said, would ‘‘go ahead, back up and turn 
around.’’ The contrivance won a diploma at 
the Ohio State Fair in 1871. The astonishing 
amount of entertainment and cheer a dollar 
would buy in 1850 is not difficult to under- 
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The Randell Tavern at Painesville, Ohio, in active use since 1810. 


throughout. 


Buffalo to Cleveland. Over this trail the ox 
teams crept through the wilderness at a maxi- 
mum speed of ten miles an hour. Then came 
the stage coaches with their galloping double 
teams, their mellow horns and their whip crack- 
ing drivers. Maintaining a schedule of ‘‘ fifteen 
miles to one double team of horses,’’ the stages 
coming out of Cleveland made the first change 
of horses at Wickliffe, the second at the tavern, 
the third at Unionville, the fourth at Ashtabula, 
the fifth at Conneaut, the sixth at Girard and 
the seventh at Erie. 

The coming of the iron horse interfered for 
4 time with the prosperity the tavern formerly 
enjoyed. Now the automobile and the paved 
road are bringing an ever increasing volume 
of traffic over the old trail, so that today the 
tavern is enjoying a greater prosperity than at 
any time in its 116 years of existence. It is 
still a home by the side of the road, but the 
road is now the great highway between New 
York and Chicago and an integral part of the 
Yellowstone Trail from Princeton, Mass., to 
Portland, Ore. 

This old structure was the home of five gen- 
erations of Riders. Between 1810 and 1922 
the hotel was known either as the Rider Tavern 
or as the West Painesville Hotel but under 
either name it was famous for its good meals, its 
comfortable sleeping rooms and its unostenta- 
hous hospitality. In 1922, 112 years after its 
construction was commenced, some remodeling 
of the building was done. However, it was not 
found necessary to change one external line 
of the sturdy old structure. The old pillars— 
exact replicas of those forming the imposing 
front of the George Washington home at Mt. 
Vernon —are here just as Joseph Rider and his 
neighbors raised them in 1810. Indeed on one 


.the circular saw rig are 


The building is of wood 


In 1922 it was remodeled but none of the external lines were changed 


stand if, is considered, how difficult was the 
conquest of a dollar at that time. Board for 
four days cost $1.50 and for eight weeks $16. 


Old Sawmill Still in Service 

SMITHVILLE FLATS, N. Y., Sept. 7.—There is 
still in service at this place an old sawmill op- 
erated by water power. It is of a type that 
many old-time lumbermen will undoubtedly re- 
call with interest, and that was common in this 
section when timber was plentiful here. These 
mills are now searce. 


Relics of Wisconsin Logging Days 


MILWAUKEE, WIs., Sept. 7—Many memen- 
tos of the old logging and lumbering days in 
Wisconsin exist along State Highway 55, which 











Above: The Mag Lawe boarding house on the 

Wolf River, Route 55, in the Menominee Indian 

reservation, Wis. This was a favorite stopping 

place in the old days for loggers bound up and 

down the river. Below: The old Indian trading 

post on the Wolf River, Wis., patronized by 
loggers 


traverses the Menominee Indian reservation and 
follows the Wolf River most of the way. The 
road was built during the years 1864-1871. In 
the early days it was used to transport troops 
and supplies, and it afforded the means of travel 
for hunters, trappers, settlers, and later for log- 
gers. It was one of the most important routes 
in the northern part of the State in those days. 


Two relics of the old logging days which 
stand on this highway are the Mag Lawe board- 
ing house, and the old Indian trading post. 

Mag Lawe was a Menominee Indian who kept 
the boarding house. The Wolf River was an 
important logging stream in those days, and 
the boarding house was a popular stopping 
place for loggers and lumbermen bound up and 
down the stream, and a gathering place for 
whites and Indians alike. Here the travelers 
had their meals and got their liquor. Mag 
Lawe is dead, but his children still reside on 
the reservation. 

The old Indian trading post is located a few 
miles from Mag Lawe’s. Detailed information 
concerning it is vague. It is known, however, 
that the loggers came to it to spend their wages, 
and the Indians to cash their Government checks 





This mill was built in 
1875, replacing one that 
was erected on the site 
fifty years earlier. The 
former was equipped 
with a mulay saw; the 
present one has a cireu- 
lar saw. 

The building is con- 
structed of wood, prin- 
cipally hemlock, and 
both the structure and 


in fair condition. The 
mill’s capacity is about 
3,000 feet a day. For- 
merly, when logs were 
plentiful, it operated 
day and night, but its 
activities. are now con- 
fined principally to the 
spring season, when about 25,000 feet is 
sawed each year for farmers living in the vicin- 
ity. Logs with a diameter as large as 6 feet 
4 inches have been sawed here. The water 
wheel develops about eighteen horsepower. 


— 


service. 


feet a day. 








This sawmill, built in 1875 and operated by water power, is stil in 
It is equipped with a circular saw and has a capacity of 3,000 
It now operates only in spring, when it saws about 25,000 


feet each year 


and obtain necessities and some articles not so 
necessary but highly stimulating. 

The aecompanying illustrations are from 
snapshots recently taken by ‘‘ Brownie’’ of the 
Milwaukee Journal. 
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Hardwoods Moving Well on Industrial 


Sales Are of Good Volume 


Mepuis, TENN., Sept. 6.—Southern hard- 
wood manufacturers continue to enjoy a nice 
volume of business. A temporary decline in vol- 
ume is believed to have resulted from the ad- 
vaneing prices on gum and other hardwood 
items. Prices generally are about $10 higher than 
they were one year ago and the mills are not so 
eager to sell as they were thirty days ago. The 
demand is ahead of production. Reports show 
that hardwoods are in an excellent statistical 
position. Sales are much better than they were 
one year ago. Export trade continues to show 
improvement, and shipments are rather heavy. 
September will no doubt be a good export 
month with buyers in the United Kingdom 
gradually getting into the market again. Other 
parts of the world are continuing to buy. Sales 
to the three major buying groups in the do- 
mestic market are exceptionally good. The fur- 
niture manufacturers are in the market con- 
stantly. The furniture makers are being forced 
to buy from day to day in order to keep plants 
running. The building trade demand con- 
tinues heavy. Interior trim, flooring and wood- 
working plants of all kinds are constantly in 
the market. These plants are running to ca- 
pacity. The automobile factory demand is 
holding up well. There is a good demand for 
new model cars and the plants are in need of 
hardwoods at all times. Other groups are tak- 
ing their share, 

Logging conditions continue fair. There is 
ample log supply for immediate needs and at- 
tention is now being given to getting a surplus. 
With a continuation of favorable weather, there 
will be enough logs brought to the railroads to 
assure manufacturers that they will not have 
to close down during the wet season. 


Notes of Baltimore Trade 


BALTIMORE, MD., Sept. 7.—John L. Alcock, of 
John L. Aleock & Co., hardwood exporters, this 
city, has been designated as one of the dele- 
gates from Baltimore to the annual conferences 
of the National Deeper Waterways Association, 
which will be held in Richmond, Va., Sept. 14, 
15, 16 and 17. Mr. Aleock, along with other 
representatives of the city, will go with the 
mayor. 

Norman James, president James Lumber Co., 
this city, will leave tomorrow from New York 
for France, where he intends to engage in 
hunting and other diversions. Earlier in the 
year, Mr. James spent some weeks in Scotland, 
occupying his leisure in a similar manner. 

G. W. Brown, of the Brown-Bates Co., of 
Philadelphia, paid a visit to Baltimore last 
week and called on some members of the trade. 

G. M. Mitchell, of North Tonawanda, N. Y., 
stopped in Baltimore last week and saw a num- 
ber of the lumbermen here. 


Abnormal Rains Reduce Output 


LOUISVILLE, Ky., Sept. 6.—Continued heavy 
rainfall over the Ohio Valley and over much of 
the South has retarded logging and production 
over the southern Appalachian district, as well 
as in the South, where high water and heavy 
rains are also reported. In eastern Kentucky, 
there has been a great deal of rain during late 
July, August and early September. In August 
there was over seven inches of rain, an abnorm- 
ally heavy fall. 

Dry lumber is rather searee, as lumber is dry- 
ing very slowly on sticks, and there is a steady 
demand for kiln space. Thick stock for the 
automotive trades, in maple, elm and ash is in 
fair call, while oak continues to move to the 
flooring trade and to trim houses. Core stock 
is fairly active. In veneers, walnut and ma- 
hogany as well as gum and some poplar are 


moving. Generally speaking, demand is good 
and the outlook promising. 

Prices of inch hardwoods, f. o. b. Louisville, 
over the week were unchanged. Quartered red 
gum, FAS, $100; common, $58; plain red, $95 
and $54; quartered sap, $62 and $47; plain 
sap, $57 and $42. Ash, $90 and $50. Chest- 
nut, $90 and $50. Basswood, $80 and $50 
Cottonwood, $55 and $38. Walnut, FAS, $215; 
selects, $145; No. 1 common, $90; No. 2, $45. 
Poplar, FAS, $100; saps and selects, $70; No. 
1 common, $50; No. 2A, $39; No. 2B, $26. 
Plain red oak, FAS, $85 to $90; common, $58 
to $60; plain white, FAS, $88 to $95; common, 
$60 to $62; quartered red oak, FAS, $100; com- 
mon, $65; quartered white oak, FAS, $125 and 
up; common, $70. 

Col. C. C. Mengel, Mengel Co., Louisville, and 
Mrs. Mengel recently left Louisville by airplane 
for North Carolina, where they will spend ten 
days, after which they plan to fly to Philadel- 
phia, to spend the latter part of September. 


Volume Rusnedis That of August 


CINCINNATI, Onto, Sept. 7.—Reports from 
lumber wholesalers generally are favorable. 
Business is showing some increase over the 
August average. The trade is confident of a 
good fall demand. Mills report orders exceed- 
ing production and the market has a firm under- 
tone. Dealers show a disposition to do business 
at the present levels, and have not generally 
attempted to advance the market beyond the 
August level. Export inquiry is improving and 
there is fair prospects of considerable business 
overseas this fall. However, the British prob- 
ably will order very carefully until the coal 
strike is finally settled. With Labor Day out 
of the way, the vacationists are coming home 
and their return should have a stimulating effect 
on business. 

The September meeting of the Cincinnati 
Lumbermen’s Club was adjourned by common 
consent, and the executive committee decided 
to call the first autumn dinner-meeting for the 
first Monday in October. The entertainment 
committee has not yet arranged for the place 
or the program. 

Buffalo Trade Notes 

Burrao, N. Y., Sept. 7—The Buffalo Lum- 
ber Dealers’ Golf Association did not take any 
special trip this week. The one taken last week 
to Stafford, on invitation of Bert Hanby, of 
the Batavia Lumber & Coal Co., was a very 
enjoyable affair. 

The lumber-carrying vessel Simon Langell, 
which is well known in this section, when in 
the Welland Canal last week, had a collision 
with a mud scow and sank in eighteen feet of 
water. 

M. D. Hickson, of the Hickson Lumber Co., 
Richmond, Va.; C. T. Conneighton, of the 
Emerald Lumber Co., Cincinnati, Ohio, and Ray 
Goodspeed, manager of the John M. Woods 
Lumber Co., Memphis, Tenn., were visitors here 
last week. 

Taylor & Crate are planning to start up their 
mill in Mississippi in a few days. They regard 
the hardwood outlook as favorable and trade 
lately has been a little better. 

W. G. Whitman, general sales manager of the 
E. L. Bruce Co., Memphis, was a visitor this 
week at the offices of C. W. Bodge & Co., repre- 
sentatives in this section. 

M. 8S. Burns, of Palburns (Inc.), returned 
last week from several months in Europe, his 
trip taking him as far south as Rome. 

A. J. Chestnut, who has been confined to his 
home for some weeks, after an operation for re- 
moval of tonsils, is now returning to the office 
oceasionally and expects soon to be back to 
regular duty again. 


Motor Plants Continue Busy 


Detroit, Micu., Sept. 7.—The outlook for 
lumber purchased by automotive plants during 
the next thirty days is improved because in- 
creased production is in prospect for Septem- 
ber in the majority of the plants. Most manu- 
facturers have been turning out cars to satisfy 
dealer, rather than consumer, requirements, but 
it is increasingly evident that this situation is 
due for a change this month. Indications fora 
sharp curtailment during the latter part of this 
year are said to be minimized by the impending 
large scale buying of new models in line with 
prosperous conditions throughout the country. 
An outstanding record in production is being 
set by the Buick Motor Co., with production 
running close to 1,300 cars daily. August out- 
put was about 32,000 units. Up to the latter 
part of August shipments of Dodge Bros. had 
equaled shipments for all of 1925. Shipments 
last year aggregated 259,967 units. Because of 
the fact that the Ford Motor Co. has not main- 
tained the inerease in production this year 
which has featured a number of other companies 
in the light car field, changes in manufacturing 
policy have been persistently rumored. Reports 
that the Ford company will enter into produe- 
tion of a new 6-cylinder model are flatly denied 
in an announcement to dealers. 


Georgia Mills Find Trade Good 


Macon, GaA., Sept. 7.—Hardwood mills 
throughout this territory have been running to 
capacity throughout the week, except on the 
holiday, in an effort to keep abreast with 
the increased business. The situation in the 
hardwood lumber trade is better than it has 
been in months, showing further improvement 
since last week. There is a good demand for 
all woods, gum continuing the favorite. Rains 
have interfered with logging operations at 
several points, but most mills have an ample 
supply of logs, got out in dry weather. 


Business Prospects Good in Michigan 

GRAND Rapips, MIcH., Sept. 8.—The approach 
of autumn finds this section generally pros- 
perous. Employment is close to normal and 
industry busy, but there is an undercurrent of 
uneasiness among certain classes, particularly 
bankers and manufacturers, that is difficult to 
account for. 

The furniture manufacturers, for the first 
time this year, are enjoying a satisfactory vol- 
ume of business. Their prospects are good, and 
it is believed that fully 85 percent of the furni- 
ture factories will operate at capacity for the 
next sixty to ninety days. Few furniture man- 
ufacturers, however, believe that the present 
very good demand will last much beyond the 
holiday season. During the first eight months 
of the year, business was spotty and largely 
hand-to-mouth, small orders predominating. 

Rains during the last week have materially 
improved the crop outlook. If favorable weath- 
er continues for another two weeks, Michigan 
will have one of the largest and best potato 
crops in its history. Beans appear to be in 
good condition in the fields; corn is growing, 
and with two or three weeks more of growing 
weather, a full corn crop for the State will be 
developed. 

The rapid growth and development of the 
dairy industry has stabilized agriculture in the 
State to such an extent that the farmers are 
rapidly increasing their purchasing power and 
becoming greater consumers of all commodities 
than ever before. For several years the rural 


communities have consumed but small quantities 
of lumber, but there is now an increasing inter 
est in farm improvements, new homes and neW 
One very close observer of 


For Current Market Prices on Hardwoods See Pages 93 and 94 


farm buildings. 
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conditions in Michigan recently said that if 
the farmers could enjoy one good year, raise 
fair crops of corn, beans and potatoes and dis- 
pose of them at living prices, there would be 
more prosperity in the rural sections than there 
has ever been since Michigan became a State. 
The indications for good crops are favorable. 


Outlook Is More Cheerful 

EVANSVILLE, IND., Sept. 7.—Indications are 
that the hardwood manufacturers and whole- 
salers of southern Indiana will enjoy a good fall 
trade and that there will be a stiffening of prices 
in some items. Demand has been steadily in- 
creasing. The furniture and automobile manu- 
facturers have been in the market for a great 
deal of lumber. Railroad companies have been 
rather heavy buyers, and the tie manufacturers 
here have done a very good business. Demand 
from automobile plants is increasing. The out- 
look for furniture trade is getting better day by 
day, and many furniture manufacturers are in 
the market for considerable lumber. Veneer 
manufacturers report a good trade, with de- 
mand steadily increasing. Furniture factories 
are being operated on steady time and some of 
the plants are running at full capacity. The 


Dry Stock in Short Supply 


WARREN, ArK., Sept. 7—Gum is moving in 
good volume. The increase in oak prices has 
not been as much as that in gum. Takings by 
the oak flooring manufacturers are rather heavy, 
and prices are fair. Oak flooring is moving in 
good quantity. Production in this vicinity con- 
tinues normal. Some mills are on the fifty-five- 
hour week, and some are running the full sixty 
hours. Mills are short of material in shipping 
condition, as dry stock is moving rapidly: 
Some car-stock orders are being placed but this 
volume is not large. Weather has not prevented 
full log supplies being maintained. Shipments 
have been of about the same volume as new 
business. 

Trade Becoming Active 

CoLuMBus, Ono, Sept. 7.—Hardwood is 
showing considerable strength. Buying on the 
part of retailers as well as industrial concerns 
is more active. While most orders are for im- 
mediate wants, there appears to be an increase 
in these. Industrial concerns continue the best 
buyers. Dry stocks at mills are no larger. In- 
quiries from railroads are holding up well. 
Prices are steady, with less cutting than for- 














Wood has great uses in warfare, not the least of which is in the construction of pontoon bridges. 

Recently there was held at Camp Benning, Columbus, Ga., an eight-day mimic battle and when 

the ‘‘blue army’? found itself threatencd with annihilation its engineers hastily constructed 
the pontoon bridge illustrated and escaped from the opposing force 





building trade demand is expected to continue 
active for some time. Retail lumber trade has 


been good. Lumber prices continue to hold 
frm. Logging conditions are good and local 


mills report that they are getting about all the 
logs they want and many mill owners will lay in 
4 liberal supply before the weather gets bad. 

A great many logs are being delivered here 
by truck from southern Indiana points. 

The Albert C. Grimm Planing Mill Co. cele- 
brated a successful year’s business by giving a 
three days’ fishing trip to its employees and cus 
tomers on the Wabash River at Grayville, IIl., on 
Saturday, Sunday and Monday. 


Buying Is More Active 


; MERRILL, WIs., Sept. 7—Demand for lumber 
is fair. Hardwoods are moving in very good 


shape. Hemlack is moving less rapidly. Fur- 
hiture dealers are buying quite actively. The 


hardwood flooring people are selling consider 
able stock, especially in the common grades, and 


are buying a fair amount of low grade flooring 
stock, 


merly. Indieations point to a 
during the fall. 

The southern pine trade is also showing more 
strength as has been the case during the last 
few weeks. Retailers, who have rather small 
stocks, are buying more liberally in order to be 
in a position to take care of fall building de 
mand. Dimension and boards are stronger and 
there is considerable activity also shown by 
finish, flooring and siding, 


better market 


Market in Strong Position 

say City, Micu., Sept. 7.—The northern 
hardwood industry is in a most satisfactory con- 
dition so far as volume of business and stock 
conditions are concerned. Prices are somewhat 
lower, and some items still display weakness, 
but there has been a perceptible improvement in 
this situation during the Jast thirty days, and 
less fluctuation. Demand for the higher grades 
is exceptionally good, and some items have ad 
vanced in price recently. Hardwood culls are 
receiving a better call from the box factories, 
and the flooring industry is buying rough floor- 
ing stock more freely. The demand for floor- 


Buying—Demand Ahead of Production 


ing has shown great improvement during the 
last thirty days, and shipments were the largest 
for several months. A scarcity of labor in the 
woods has seriously interfered with logging op- 
erations this summer, and several mills have 
been forced to curtail production. It is ex- 
pected this situation will be relieved as soon 
as road builders and farmers release more 
men. 


Fall Demand Starting Early 

ELKINS, W. VA., Sept. 7A better export 
demand is having its effect on the home market 
for hardwood lumber. There is more inquiry 
from various markets and better sales. Ship- 
ment to foreign ports is tending to absorb 
some of the surplus. There is a particularly 
strong demand for the white oak for export, as 
well as for home markets. Within the last week 
or so, a somewhat better demand has developed 
for maple as well as for sound wormy oak, 
owing to the fact that automobile manufactur- 
ers are coming into the market for their year’s 
requirements. Then, too, greater activity in the 
steel trade as well as in the coal trade is hav- 
ing its effect. The seasonal opening of the 
market is much in advance of the usual time 
some producers in fact expressing the opinion 
that fall buying on any considerable scale has 
started two months earlier than in 1924 or 
1925. Although demand is reaching larger 
proportions, there has as yet been comparatively 
little change in prices. 


Flooring Mills Need to Advertise 


GRAND Rapips, Mici., Sept. 7.—The hardwood 
flooring manufacturing plants of Michigan are 
facing a difficult problem, according to one au- 
thority in close touch with the situation in this 
State. The demand has been slack, according to 
this source of information, and few of the floor- 
ing mills are operating at capacities greater than 
60 or 70 percent. 

‘“Tt seems incredible,’’ said this gentleman, 
‘*that so useful an article as maple, beech or 
birch flooring should become secondary in pub- 
lic favor to any other flooring material, Com- 
position floorings and wood flooring substitutes 
are being used in increasing quantities and are 
usurping the place, to some extent at least, for- 
merly held by birch, beech and maple flooring. 
While the mills are well sold up on 24-inch No. 
1 and factory flooring, other items, including 
}ix1¥%-inch, 2-inch and 34-inch in all grades are 
in large surplus and are being offered at low 
prices. 

‘* Another fact which complicates the situation 
is the scarcity of birch, beech and maple stock 
in Michigan and Wisconsin, from which to draw 
if the demand should pick up. It is doubtful if 
all of the lumber now in pile at the various 
sources of supply could furnish enough shipping 
dry lumber to anywhere near fili the needs, 
should the mills be compelled to increase their 
outputs. 


‘‘What is the solution to the problem? 
Frankly, I do not know. It is difficult and risky 
to offer any suggestions with any assurance that 
they would be the ones to follow. Perhaps the 
hardwood flooring manufacturers should unite in 
an effort to reach the ultimate consumers with 
pertinent facts pertaining to hardwood flooring, 
and acquaint them with its characteristics and 
desirabilities for use in their homes, Certainly. 
hardwood flooring has not decreased in useful 
ness during the last few years. There is no 
wood substitute that can give the long life and 
general satisfaction that beech, birch or maple 
flooring can give. Under the circumstances, 
would it not be good business to tell the facts 
to the public? I believe it would. 

‘However, I do not believe the public is in- 
terested in any arguments or propaganda we 
might present if it was suggested, or even 
hinted, that the reason for the advertising was 
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to obtain higher prices for the product. There is 
so much to be said about hardwood flooring, 
and so many interesting facts to present that, in 
my opinion, if advertising is undertaken, the 
matter of prices could be well ignored. 

‘*T can not see otherwise than that the manu- 
fucturers of birch, beech and maple flooring are 


confronted with a very serious marketing and 
merchandising problem. It is my opinion that 
these manufacturers would display wisdom were 
they to take steps immediately to better the sit- 
uation. Underconsumption is the chief problem 
to solve. This has not been due to the inability 
of the public to pay for hardwood flooring, but 


rather to the decline of hardwood flooring in 
publie favor. And people are turning to substi- 
tutes because they know no better. Substitutes 
are advertised better and more extensively and 
are, therefore, better known. The wood flooring 
manufacturers are competing with products that 
are merchandised better.’’ 


Items of Interest From the East 


Attacks Mahogany Decisions 


NEw York, Sept. 7.—The recent majority and 
minority decisions of the Federal Trade Com- 
mission in the rhilippine mahogany case have 
caused Governor General Wood of the Philip- 
pines to issue a protest to the War Department, 
according to the Manila Bulletin of July 27, 
recently received by the Philippine Mahogany 
Association of this city. The extract from the 
Manila Bulletin said: 

Giovernor General Wood has announced that he 
has made a vigorous protest to the War Depart- 
ment against the Federal Trade Commission's rul- 
ing Philippine wood producers from the use of the 
trade name of Philippine mahogany. 

Through the War Department the chief executive 
is pushing through an appeal to Washington against 
the trade commission decision. He understands 
that many foreign woods using the trade name of 
mahogany in the United States market are not any 
more nearly genuine than those of the Philippine 
variety, and the ruling would be discriminatory 
against the Philippines if it is not given general 
application to all foreign “mahoganies.” 

It is believed that the opposition in the United 
States to the use by dealers in Philippine woods of 
the trade name of Philippine mahogany is not due 
xo much to the fact that Philippine woods are not 
the genuine botanical mahogany, but to the fact 
that the increasing popularity of Philippine woods 
is menacing the trade of American timber dealers 
associated with the Mahogany Association. 


Wholesalers and Freight Undercharges 

New York, Sept. 7.—Information recently 
published intimating in effect that lumber 
wholesalers were not assuming their full re- 
sponsibility with their customers in the matter 
of freight undercharges prompted Secretary 
Schupner of the National-American Wholesale 
lumber Association to make the following state- 
ment: 


The National-American Wholesale Lumber Asso- 
ciation has but one position in this respect and 
that is, in selling lumber delivered with the under- 
standing that the customer is to pay the freight 
and deduct it from his remittance to the whole- 
saler, the customer is in the first instance entitled 
to deduct whatever freight the customer is called 
upon to pay when the shipment is delivered, unless, 
of course, the buyer and seller have made some 
other agreement. If an overcharge occurs, the 
buyer very properly does not hesitate to deduct it 
and theewholesaler must use his own means of ob- 
taining a refund. If, however, it subsequently de- 
velops that a correct undercharge exists, members 
of the National-American Wholesale Lumber As- 
sociation are expected promptly to assume their 
obligation and make payment. 

While the article in question states that in most 
cases the wholesaler is entirely “out of the pic- 
ture, so far as the railroad is concerned, since he 
is neither the consignor or the consignee,” it is our 
experience that in probably the majority of cases 
the wholesaler has the car consigned to himself at 
destination and issues a “turn-over” or delivery 
order to the railroad agent, instructing him to de- 
liver the car to the customer. In this way the 
wholesaler recognizes and retains his responsibility. 

It is a fact that in some instances customers are 
asked to pay the correct undercharges, and in those 
cases there is usually plenty of opportunity for 
both buyer and seller to check up the claims, and, 
as the article in question states, association traffic 
departments are available for the membership. 
This is true with the wholesalers who can readily 
be advised by their association regarding the cor- 
rectness of any undercharge. While we can have 
the unfortunate situation of railroads insisting 
upon suing for an improper undercharge claim, the 
wholesaler is no more to blame than the retailer 
for such a situation, but I am sure you will find 
in those cases most wholesalers will assume the 
burden. 

Fortunately, members of any retail lumber asso- 
ciation have a measure of protection in dealing 
with members of the National-American Wholesale 
Lumber Association, which does not occur when 
buying from nonmembers who are not bound by the 
association's compulsory § arbitration provision. 
There is no doubt that the opportunity for loss on 


those matters is increased when retailers buy di- 
rect from small manufacturers, some of whom have 
little regard for obligations of this character. This, 
however, is one of many responsibilities which 
wholesalers assume, and regardless of the possibil- 
ity of recovery from the mill any wholesaler worthy 
of the name will assume his just obligation with 
his customer. The arbitration bylaw section of 
the National-American Wholesale Lumber Associa- 
tion gives any other retail association member the 
privilege of calling for arbitration, and if any 
wholesaler refuses to recognize his association ob- 
ligation he is expelled. 

To my knowledge no differences of the character 
mentioned exist between retailers and National- 
American Wholesale Lumber Association members, 
at least none which are not in line for prompt ad- 
justment. I know that the secretaries of retail 
lumber associations will be glad to coéperate in this 
respect, and they recognize our willingness and de- 
sire to interest ourselves where any member is in 
volved in a proper undercharge dispute. 


Gets First Cargo of Alaskan Spruce 


New York, Sept. 7.—Something new in 
the lumber industry here is to be attempted 
soon by the Pembroke Lumber Sales Co., with 
the arrival in New York of the first cargo of 
genuine Alaskan spruce ever to be shipped 
here. The first load of 3,000,000 feet has been 
oversold and some bookings taken for the sec- 
ond shipment, scheduled to leave Alaska in 
November. 

Stanley D. Pearce, vice president and man- 
ager of the pioneer firm in this forward move- 
ment, said today that the mill in Alaska had 
not been able to cut up to present orders. 
‘‘The movement is not an easy one,’’ he 
added. ‘‘We have to pay a heavy premium on 
Alaskan tonnage and the introduction of this 
lumber means organizing on a basis never be- 
fore attempted. I believe, however, that the 
venture warrants the very unusual effort we 
have made, as the lumber is unquestionably 
superior to anything in the spruce line avail- 
able at this time. The lumber will be cut in 
long lengths and heavy dimension. True, the 
West Coast can cut the dimension, but not 
with the texture, color and grain exhibited by 
this unique Alaskan stock.’’ 

The 3,000,000 feet of the first cargo was 
booked with leading metropolitan retailers on 
mill cutting orders, some of the shipment 
being reserved for factory and upper grades. 
If necessary, the lumber wil: undergo further 
drying at the Pembroke company’s Port New- 
ark terminal before final distribution, as the 
aim is to give the Alaskan lumber every advan- 
tage coincident with its introduction. Mr. 
Pearce explained further that the idea in the 
initial bookings was to have as many old- 
line spruce retailers as possible represented, 
so that the test might be more thorough. 

Mr. Pearce emphasized moreover that his 
firm stressed grade and quality rather than 
price, and before undertaking this new and 
exclusive line, its investigations were ex- 
haustive. 

The Alaskan mill at which the spruce is 
produced has been in operation for twenty- 
five years and has built up an international 
reputation for well manufactured stock of 
high grade. The mill has a local demand for 
its lower grades, incident to the salmon box 
trade, considerably in excess of supply. 

Cutting from large timber, the Alaskan 
mills are exceptionally well placed to handle 
heavy and long rough dimension without pro- 
hibitive price differential against such sizes. 
The upper grades from the Alaskan mills have 
been marketed in the central west for the 
last five or six years by the company’s as- 
sociated interests, A. L. Clark Co., Chicago, 


without a single verified customer complaint. 

The first shipment to New York will come 
forward on the Commercial Guide, which is 
now loading. The Pembroke company expects 
to make four loadings annually for the 
present. 


How It Came to Build Airplanes 


BurraLo, N. Y., Sept. 7—How the firm of G. 
Elias & Bro. came to take up the manufacture 
of aircraft was explained the other day to a 
local paper by A. J. Elias, president, who said: 

At the end of the war, like a good many other 
people, we found that the expansion of our plant, 
necessitated by the requirements for the rapid 
building of ammunition boxes and cases, was then 
practically a dead asset. We had no use for so 
much building space. 

Second, it happened that one of the men we took 
on, soon after the close of the war, turned out to 
be an aviation engineer out of employment in that 
line with the breakdown of demand for airplanes, 
It proved, as I found out, that he was one of per- 
haps the six best men in that line in the country. 

As we had been doing much Government work 
during the war, our name had found a place in the 
files of the Army and Navy, and one day there 
came to my desk a request for a bid on designing 
and supplying a small airplane of a type to be 
carried on a battleship or cruiser and to be 
launched from its deck. 

The sending of the invitation to us was of course 
a mistake, but it interested me. And, having 
learned of the identity of the new man on our 
force, I showed him the paper and asked if he 
could design such a machine. He examined the 
specifications, made the design, and we submitted 
the bid. 

As it happened we were the only one of those 
to which this invitation was sent to bid on it— 
and so we built the plane. That started us in the 
work. It provided use for some of our extra space 
—and as a result we have kept on with it, and I 
am far from ashamed of the results we have 
accomplished. 


All-Water Route to New York Point 


SyracusE, N. Y., Sept. 7—Lumber dealers 
have received more than 6,000,000 feet of lum- 
ber from the Pacific coast this summer, via the 
all-water route, by way of the Panama Canal to 
New York City, then through the New York 
State barge canal to Syracuse. The all-water 
route effects a big saving in transportation 
costs over the all-rail route. 


Fine Showing in Accident Prevention 


SPOKANE, WASH., Sept. 4—The department 
of labor and industries of the State of Wash- 
ington has recently taken occasion to compli- 
ment the McGoldrick Lumber Co., Spokane, 
upon its very fine accident experience for 1924 
and 1925. 

Under the system in vogue in Washington, 
under the workmen’s compensation act, safety 
division, the firms reporting to the State who 
fill the requirements of the department on what 
is termed educational work in accident preven- 
tion are entitled to a refund or credit on thei 
premiums based on the percentage that the 
amount paid out for compensation for injuries 
to their workmen bears to the amount of pre- 
miums paid in to the accident fund by this firm. 
A ratio of 25 percent or less brings the highest 
percentage under the act. The McGoldrick 
Lumber Co’s experience for 1924-25 was 9 per 
cent, which is a remarkable showing. The de 





partment is using this as an example as to what 
may be done by intensive educational program 
looking to the prevention of accidents in plants 
of that type. The operations of this plant ™ 
Washington include sawmill, planing mill, yard 
and frame factory. 
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News of West Coast Mills and Men 


To Devote Time to Mexican Operation 

Ex Sato, DurANGO, Mexico, Sept. 4.— 
Frederic S. Palmer, for many years a prominent 
figure in the sugar and white pine trade of 
California, with offices in San Francisco, has 
recently discontinued his wholesale business 
there, in order to devote his entire energy to 
the operation of the plant of the Durango Lum- 
ber Co., S. A., of this city. 

Mr. Palmer was zppointed general manager 
of this company last May. The operation is 
conducted by a Mexican corporation, the style 
of which is Compania Maderera de Durango, 8. 
A., which in English is the Durango Lumber 
Co., S. A. The general office is in Mexico City 
at la. de Bolivar No. 18. The operating office 
is at El Salto, State of Durango, Mexico. The 
parent company is Durango Timber Co., (Ltd.) 
with offices at No. 1 London Wall Buildings, 
London, E. C. 2, England. 

This company owns about three billion feet 
of virgin Mexican white pine timber, one of 
the true white pines which occur in the North 
American continent. It is classified by the 
United States Department of Agriculture as 
Mexican white pine (Pinus Strobiformis). 
The Department of Forestry Bulletin described 
the lumber as of appearance similar to white 
pine of the Lake States (Pinus Strobus), and 
in working qualities similar to Idaho white pine 
(Pinus Monticola). 

The company’s manufacturing plant is equip 
ped with modern machinery in all details. There 
is a double sawmill, one side of which is now 
running two shifts. The second side will be 
completed and running at an early date. Com- 
mon and box lumber will be air dried and the 
company has dry kilns for the handling of 
the upper grades. The plant includes the plan- 
ing mill, cutting-up plant and box factory, and 
it is expected to specialize in shipments of 
moldings, siding and eut stock. Most of the 
common grades and box shook will be marketed 
in Mexico for the present. The company ex- 
pects to sell most of its upper grade factory 
products, other than box shook, in the United 
States. 

In the logging department the company 
operates twelve miles of standard gage rail- 
road which connects with the National Railways 
of Mexico at El Salto. The mill town, El Salto, 
on the line of the National Railways of Mexico, 
is situated at an altitude of 8,500 feet and 
therefore, although located in the tropics, the 
altitude gives this town a temperate climate 
and one in which the company will be able to 
operate the year round. 

It is surprising to note that the distance from 
this company’s shipping point to Chicago and 
the East is about five hundred miles shorter 
than from California. 


The company has further ambitious plans 
and it is expected that another sawmill unit 
of the plant will be constructed at an early 
date. 

Many Uses for Plywood Panels 

SEATTLE, WAsH., Sept. 4.—Gus Bartells, of 
the Elliott Bay Mill Co., here, is justly proud 
of his ‘‘big timber panels’’ which his veneer 
factory turns out in large volume. Aside from 
making panels and high grade fir lumber, his 
plant attracts many visitors who marvel at the 
product and the manner of its making. The 





Minneapolis Misses at plant of Elliott Bay 
Mill Co., Seattle, Wash. 


accompanying illustration shows the Misses 
Mary Barbara Reinmuth (left) and Dorothy 
Dyer (right), both from Minneapolis, Minn., 
who characterized the Elliott Bay Mill Co. as 
‘‘the most interesting manufacturing plant we 
ever visited,’’ saying further, ‘‘we can see a 
lot of uses for these beautiful and durable ply- 
wood panels.’? 

Saw Firm Opens Branch Factory 

SEATTLE, WASH., Sept. 4.—The Simonds Saw 
& Steel Co., Thomas M. Shields, manager Seat- 
tle headquarters, has opened a branch factory 
at 1934 First Avenue South. The shop has a 
frontage of 110 feet and a depth of 140 feet. 
The plant is fully equipped to meet all demands 
arising in the Pacific Northwest. 


Reforestation of Logged-off Lands 


MonTESANO, WAsH., Sept. 4.—According to 
Assessor J. E. Calder, of Grays Harbor County, 
thousands of acres of logged-off land in this 
county are today covered with a wonderful 
volunteer growth of native trees. Some of this 
second growth forest which is already being 
logged has grown during the last forty years. 

Mr. Calder is a thorough student of taxation 
and has been making a special effort to encour- 
age reforestation through a sensible system of 
taxing logged-off lands. ‘‘I find,’’ said Mr. 
Calder in an interview today, ‘‘that we have 
at present practically no lands on our rolls 
assessed to the county through tax foreclosure, 
but we do have, roughly speaking, 400,000 acres 
of logged-off land assessed at $2 an acre. These 
I ‘dub’ my forestry lands. I firmly believe that 
80 or 90 percent of my forestry lands will be 
held privately owned and kept under continuous 
reforestation, if any satisfactory method of 
taxation is adopted by the legislature that looks 
like encouragement. ’’ 


To Erect New Remanufacturing Plant 


OmAK, WASH., Sept. 4.—The Biles-Coleman 
Lumber Co., here, has just installed a second 
Lindermann box shook machine. J. G. Biles, 
president, states the company will start con- 
struction of a new remanufacturing plant soon, 
which will be completed before winter, in which 
all of the remanufacturing machinery will be 
installed, and the present plant used for stor- 
age purposes. Some new equipment will be pur- 
chased. 

S@aeaeaeaeaaaaaas 


Proposed Forestry Amendment 


SEATTLE, WASH., Sept. 4.—Discussing the 
proposed forestry amendment to the State con- 
stitution, to be submitted at the general elec- 
tion Nov. 2, Hugo Winkenwerder, chairman of 
the Washington State Forestry Conference, 
says: 

The adoption of the amendment would encour- 
age reforestation of logged-off land throughout the 
State. The amendment, which represents one of 
the most constructive pieces of legislation yet sub- 
mitted to the voters, is based on a sound economic 
principle, in that it provides for a system of build- 
ing up taxable values, which in time will materially 
relieve the tax burden on all other property. The 
bill for which this amendment paves the way pro- 
vides for an annual tax on the land, but no tax 
on the growing crop until it is cut, when a yield 
tax will be assessed against it. It also provides 
for the State to contract with the private owner 
for the continuance of the tax during the time 
required to grow one crop. In lieu of this pro- 
vision the owner is virtually required to place his 
lands under the control of the State forest board 
during this period, thus guaranteeing to the State 
the object for which the bill is presented. 








(At left) H. A. Halloway, winner of the first prize of $200 in the log bucking contest at the Astoria (Ore.) Founders’ Day Celebration. The 

log, 591/, inches in diameter, was sawn through by Mr. Halloway in 12 minutes and 40 seconds using an Atkins cross cut saw No. 51. (Right) 

Byron Martindal, winner of the second prize of $50 in the log bucking contest. His time for the 5914-inch log was 14 minutes and 1 second. 
Mr. Martindal also used an Atkins cross cut saw No. 51 
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Associations Plans and Activities 


Sept. 14—Alabama-West Florida Mill Managers’ Asso- 
clation, Lrewton, Ala. 


Sept. 22—National Lumber Exporters’ Association, Pal- 
mer House, Chicago. Semiannual. 


Sept. 23-24—National Hardwood Lumber Association, 
Palmer House, Chicago. Annual. 


Sept. 25—Hardwood Interior Trim Manufacturers’ As- 
sociation, Palmer House, Chicago, Annual, 


Sept. 28-30—Concatenated Order of Hoo-Hoo, Muehle- 
bach Hotel, Kansas City, Mo. Annual. 


Oct. 7—Empire State Forest Products’ Association, 
Cornell University, Ithaca, N. Y. Annual. 

Oct. 7T—Northeast Missouri Lumbermen's Association, 
Moberly, Mo. Annual. 


Oct. 12—Roofer Manufacturers’ Club, Macon, Ga. An- 
nual 


Oct. 12-13—Appalachian Logging Congress, Sinton Hotel, 
Cincinnati, Ohio. Annual, 


Oct. 13-15—National Association of Wooden Box Manu- 
facturers, Hotel Commodore, New York City. Semi- 
annual, 


Oct. 14-15—Small Sawmill Demonstration, New York 
State College of Forestry, Syracuse, N. Y. Annual. 


Oct. 22-23—California Retail Lumbermen’s Association, 
Ilotel Senator, Sacramento, Calif. Annual. 


Oct. 25-28—Third Portable Sawmill Demonstration, 
Pennsylvania State College, State College, Pa. 


Oct. 27-30—Pacific Logging Congress, Vancouver, B. C. 
Annual, 


Nov. 4-5—Georgia Retail Lumber & Millwork Associa- 
tion, Henry Grady Hotel, Atlanta, Ga. Annual. 


Nov. 9%-12—National Retail Lumber Dealers’ Associa- 
tion, Roosevelt Hotel, New Orleans, La. Annual. 


Noy. 17-18—Southern Sash, Door & Millwork Manu- 
facturers’ Association, Atlanta, Ga, 


Nov. 17-18—Southern Cypress Manufacturers’ Associa- 
tion, Jacksonville, Fla. General meeting. 


Jan. 12-13, 1927—Retail Lumber Dealers’ Association of 
Indiana, Claypool Hotel, Indianapolis, Ind, An- 
nual. 


Feb. 24-25—Western Retail Lumbermen's Association, 
Tacoma, Wash. Annual. 


National Hardwood Program 

The program for the twenty-ninth annual 
convention of the National Hardwood Lumber 
Association, to be held Sept. 25 and 24 at the 
Palmer House, Chicago, indicates that very in- 
teresting sessions will be held. The meeting 
will open at 10:30 a. m. in the Red Laequer 
room of the Palmer House with the address of 
President Harry B. Curtin, followed by the 
annual report of Secretary-treasurer F. I’. Fish 
and an address by Wilson Compton, of the Na 
tional Lumber Trade Extension Committee, on 
**Pull Speed Ahead for Lumber.’’ At the 
afternoon session, J. J. Cornwell, general counsel 
for the Baltimore & Ohio Railroad, will deliver 
an address, followed by John H. Kirby, of 
Houston, Tex., on ‘‘Our Country.’’ J. B. Ed- 
wards, of Oakdale, La., president of the Hard- 
wood Manufacturers’ Institute, will make an 
address, as will V. H. Sonderegger, of New Or- 
leans, the latter on ‘‘The Future of American 
Hardwoods. ’’ 

The Friday morning session will be called to 
order at 9:30 a. m., with a report of the special 
committee on grade marking of hardwood. 
Charles A. Goodman is chairman. Walter E. 
Chamberlin, chairman of the sales code com- 
mittee, will make the report for that commit 
tee, after which Gardiner I. Jones, national 
councillor to the Chamber of Commerce of the 
United States, will make his report. Charles 
N. Perrin will report for the inspection rules 
committee. At the afternoon session there will 
be a discussion and vote on the report of the 
inspection rules committee. Following unfin- 
ished business and new business, officers and 
directors for the new year will be elected. 

A complimentary banquet and entertainment 
will be tendered members and guests in the 
grand ball room of the Palmer House on Thurs- 
day evening at 7 o’clock. On Friday evening 
at 7 o’clock, there will be a complimentary din- 
ner and vaudeville entertainment tendered to 
members and guests, also in the grand ball 
room. 

Secretary F. F. Fish, of the association, 
announces that it has made arrangements 
with the railroads whereby a reduction in 
fares on the certificate plan has been secured. 
In other words, contingent upon 250 or more 
regularly issued certificates being presented, 
the round trip fare will be one and one-half 


times the one way fare. Members and others 
intending to attend this convention are re- 
quested to ask for a certificate at the time 
they purchase their ticket from their local agent. 
These certificates will be validated by the rail- 
road’s agent at the convention hall. The re- 
turn limit is up to and including Sept. 28. 


Hardwood Interior Trim Annual 


Mempuis, TENN., Sept. 6—F. R. Freidel, sec- 
retary of the Hardwood Interior Trim Manu- 
fucturers’ Association, announces that the fall 
meeting of the association will be held Sept. 25 
at the Palmer House, Chicago. This will fol- 
low the annual meeting of the National Hard- 
wood Lumber Association. A special program 
is being arranged for this meeting. J. W. Me- 
Clure, Memphis, is president; H. C. Fowler, 
of Macon, Ga., is vice president, and C. Arthur 
sruce, of Memphis, is treasurer. A large at- 
tendance is expected. 


Northeast Missourians Change Date 


Moser_y, Mo., Sept. 7.—Seeretary O. R. 
Butts, of the Northeast Missouri Lumbermen’s 
Association, this city, announces that while it 
was previously stated that the association’s 
convention would be held Oct. 7 and 8, in con- 
nection with the local business men’s fall fes- 
tival, the plans have been changed and instead 





Freight in Fiber 
Boxes Goes Up 


Montreal, Que., Sept. 3.— 
Shipping rates on overseas 
freight packed in fiber board 
boxes will be increased 5 cents 
per cubic foot after Jan. 1, 
1927, it has been decided by the 
North Atlantic United King- 
dom Freight Conference. The 
increase was agreed upon to 
counteract losses and extra ex- 
penses in handling freight so 
packed. 











of having a two-day convention, it will be only 
au one-day meeting, which will be held on Thurs- 
day, Oct. 7. The change was necessitated be- 
eause originally it was intended to hold exhi- 
hitions in connection with the festival staged 
by the business men. The latter, however, have 
given up the idea of holding a festival; con- 
sequently the lumber association has found it 
necessary to change its plans. 


Illinois Sectional Meeting at Champaign 


CHAMPAIGN, ILL., Sept. 8.—The Illinois Lum- 
ber & Material Dealers’ Association held its 
district convention for the fifth district at the 
Champaign Country Club today, starting with 
a luncheon at noon. This is the third district 
meeting held this month, nine of which are 
scheduled. The fifth district includes the coun- 
ties of Champaign, Dewitt, Douglas, Ford, Iro- 
quois, Kankakee, Macon, McLean, Moultrie, 
Piatt and Vermilion, and was well represented 
at the meeting, seventy-six being present at the 
luncheon and fifty-six at the dinner which was 
held after the proceedings were concluded. 

An interesting and varied program had been 
prepared on a variety of subjects of interest 
to building supply dealers. The several talks 
and addresses were well received and there was 


considerable discussion following each of them. 

J. W. Mackemer, president of the association, 
welcomed the delegates to the meeting and was 
followed by the various speakers, among whom 
were: J. F. Carter, of the Southern Pine Asso- 
ciation, who discussed southern lumber; N. A. 
Aimer, sales manager of the Flintkote Co., who 
explained the manufacture and marketing of 
asphalt shingles; Guy Sutton, of the Neal 
Gravel Co., who talked on sand and gravel, and 
R. M. Bates, of the Bates Valve Bag Co., who 
compared paper and cloth bags. 

The association banquet was held in the 
Champaign Country Club following the business 
session, music and entertainment being fur- 
nished by the local committee. 

The ladies were present in considerable num- 
bers and were entertained at an afternoon 
party at the Inman Hotel, Champaign. Mrs. 
W. W. Tilden, of Bloomington, president of 
the Ladies’ Auxiliary, was in charge of this 
feature. 


Coast Box Makers Join National 


Announcement is made by Paul L. Grady, 
secretary of the National Association of Wood 
en Box Manufacturers, of the suecess of the 
membership drive on the Pacific coast. This 
was productive of thirty new members with 
an annual production of shook amounting to 
more than 500,000,000 feet. This is another 
forward step in the campaign to tie the box 
manufacturers of the United States into a sin- 
gle codperative movement. Following its pol- 
icy of establishing regional offices where the 
membership is large enough to support them, 
the association will open a district office, in 
charge of an assistant secretary, in San Fran- 
cisco shortly after Oct. 1. 


Secretary of New Ohio Association 

CLEVELAND, OnI0, Sept. 7.—S. C. Fulton has 
resigned as manager of the Wood Homes 
Bureau of the Cleveland Board of Lumber 
Dealers to become secretary of the Mahoning 
Valley Lumber Dealers’ Association with head- 
quarters at 216 Home Savings & Loan Build- 
ing, Youngstown, Ohio. This new organization 
has been formed for the purpose of promoting 
the use and correct application of lumber prod 
ucts in the various industries of the Mahoning 
Valley as well as to promote home building in 
this territory. Mr. Fulton has been manager 
of the Wood Homes Bureau since its inception 
more than a year ago and has been unusually 
successful in developing this experimental proj- 
ect as one of the most constructive and sue- 
cessful undertakings for the fostering of home 
building ever attempted by an organization of 
lumber dealers. His successor has not yet been 
chosen. , 

SASL SLL LL ET 


Second Illinois District Meeting 

La SALE, ILL., Sept. 7—The second of thi 
nine district meetings scheduled by the Illinois 
Lumber & Material Dealers’ Association was 
held Friday, Sept. 3, at the Kaskaskia Hotel, 
this city. It opened with a noon luncheon at 
which fifty-six were assembled, and it was fol- 
lowed by an afternoon business session. C. ©. 
Ridinger, of Saunemin, was elected district 
chairman and L. J. Danforth, of Washington, 
district secretary. Eighty-four were present at 
the 6 o’clock dinner presided over by A. F. 
Hunter, of Henry, retiring district chairman. 
The dinner was followed by local entertainment 
furnished through the courtesy of the La Salle 
Theater. F. B. Elliott, of La Salle, was chair- 
man of the local committee in charge of ar- 
rangements. 

During the afternoon the Ladies’ Auxiliary 
held a short business meeting, followed by 2 
trip through the Westclox Works, at the con- 


clusion of which the La Salle Theater ex- 
tended to them the courtesy of a complimentary 


matinee. 
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Columbus Dealers Organize 


CoLUMBUS, OHIO, Sept. 7.—After several pre- 
liminary meetings of Columbus lumbermen, a 
luncheon club, styled the Columbus Lumber 
Association, was formed with ten initial mem- 
bers. W. L. Whitacre, who had been acting as 
temporary chairman, and H. J. Baumeister, 
temporary secretary, were elected as perma- 


nent officers. A committee consisting of C. A. 
Dawson, R. R. Adams and J. B. Twig was 
named by Chairman Whitacre to provide ways 
and means to conduct the business of the asso- 
ciation. A round-table discussion of plans to 
better the lumber industry generally was held. 
Members of the association are mostly in the 
distributing end of the industry. 


Clubs and Outings 


Joint Club Meeting 

PITTSBURGH, Pa., Sept. 7.—A joint meeting 
of the Pittsburgh Lumbermen’s Club and the 
Pittsburgh Estimators’ Club will be held in the 
blue room of the William Penn Hotel, Wednes- 
day evening, Sept. 15. Dinner at 6:30 will be 
followed by a program of entertainment and 
addresses. Among a number of speakers will 
be J. C. Cremer, seeretary of the Detroit Lum- 
ber Dealers’ Association; O. L. Appleton, sec- 
retary, and J. D. P. Kennedy, vice president, 
of the Millwork Cost Bureau of Chicago, and 
J. L. Broido, president of the Pittsburgh Mill- 
work Estimators’ Club. 

It is the aim of the meeting to foster interest, 
not only among employers, but among owners of 
yards and mills in the Pittsburgh district, in 


Three-Cornered Golf Meet 


New York, Sept. 7.—More than thirty-five 
New York lumbermen golfers have enrolled to 
participate in the three-cornered tournament to 
be held at Spring Lake, N. J., on Sept. 17 by the 
Knot Golfers’ Association of New York, the 
New Jersey Lumbermen’s Golf Association and 
the Philadelphia Golf Association. The New 
Jersey and Philadelphia associations also re- 
port many responses and indications point to 
one of the largest gatherings of eastern lum- 
bermen golfers ever held. 


To Golf and Concatenate 


MILWAUKEE, WIs., Sept. 7.—A doubleheader 
program has been arranged by the Milwaukee 
Hoo-Hoo Club for Tues- 





day, Sept. 14, at Apple- 








ton, when the Wiscon- 
sin Lumbermen’s Golf 
Association holds the 
fourth tournament at 
the Butte des Morts 
Club in that city during 
the day and a coneat in 
the evening. This is the 
final golf tournament of 
the season. Nine holes 
will be played in the 
morning and eighteen 
holes in the afternoon. 
A special prize list has 
been made up for the 
event. 





Golf clubs in Chicago territory have been buying more than their usual The coneat will be 


supply of lumber with which to ornament their grounds and to build 


the first to be held in 


much needed outer structures. Some of the newer buildings are not’ the Fox River Valley 


only very useful but are unique in shape. The accompanying ilustra- 

tion is that of a new shelter built entirely of dressed lumber by the 

Park Ridge (Ill.) Country Club. This shelter, with its capacious wm 

brella roof seats forty people, if need be, and is much admired by the 
home membership and strangers alike. 


for many years and the 
lumbermen there are co- 
operating enthusiastic- 
ally with the committee 
in arranging it. It will 
be held at the Conway 





scientific methods of cost finding, estimating, 
detailing and billing, and in plan service. An 
attendance of about 150 is anticipated from 
the territory of the Pittsburgh Lumbermen’s 
Club, with a few invited guests from outside 
districts. 


First Nylta Fall Meeting 

New York, Sept. 7.—The fall season of the 
Nylta Club will open Oct. 1, with Charles Hill, 
general sales manager, Southern Pine Sales 
Corporation, as the speaker. Many speakers of 
national prominence have been signed up for 
the club’s winter program, which will be the 
most elaborate Nylta has ever staged. Educa- 
tional features will be stressed more than ever, 
but Nylta will not neglect to live up to its 
motto— ‘To Have Friends, Be Friendly.’’ 


Activities of Memphis Club 


MeMPHIs, TENN., Sept. 6.—More than two 
hundred hardwood lumbermen, members of the 
Lumbermen’s Club of Memphis, and _ their 
friends, enjoyed a barbecue Saturday after- 
noon which was held in Vance Woods, near Mem- 
phis. W. L. Evans, chairman of the entertain- 
ment committee, made arrangements for the 
outing. 

The first regular fall meeting of the club will 
be held at the Hotel Gayoso on Thursday, Sept. 
16, at 12:15 o’clock, a special program for 
which is being arranged. K. L. Emmons is presi- 
dent of the club. 


Hotel, with Vicegerent 
Snark E. A. Ehlert in charge of the nine which 
will conduct the ceremonies. 


Plans for Annual Golf Tournament 


MeEMPHIS, TENN., Sept. 6.—Announcement is 
made by C. P. Bosine, president of the Lumber- 
men’s Golf Association of Memphis, that the 
eighth annual tournament will be held over the 
course of the Colonial Country Club on Oet. 1. 
Golfers from all parts of the hardwood belt will 
be invited to this annual event which is one of 
the largest attended golf tournaments held by 
hardwood men in the South. F. R. Gadd is see- 
retary-treasurer of the association and is ar- 
ranging for a prize list of 25. Invitations are 
now being mailed to all association members. 


Gain in August Postal Receipts 


Postal receipts at 50 selected cities through- 
out the country showed an increase of $1,629,- 
657.54, or 6.50 percent, for August of this year 
compared with the same month of 1925, accord- 
ing to a statement made by Postmaster General 
New. The total receipts for August this year 
were $26,714,198.84, against $25,084,541.30 last 
year. Ft. Worth, Tex., led the cities with an 
increase of 50.90 percent. Atlanta, Ga., was 
second, showing a gain of 26.33 percent. Los 
Angeles, Calif., had an increase of 21.97 per- 
cent, putting that city third on the list, and 
Dayton, Ohio, was fourth with a gain of 21.28 
percent. 





That Front Porch 


YOUNG couple in Iowa, building 
A up their farm home gradually, 
through economy and self denial, 
had long felt the need of a front porch. 
The home, no more than 100 feet 
from the highway, looked forbidding 
and expressionless, as though saying 
to the passer-by: “There is no wel- 
come or good cheer for you behind 
my walls. . ” At last the time 
came when they felt they could afford 
the front porch. 


HAT a delight it was to them both 

2) to begin the work and when it 

was finished they felt as though 

they had a new home altogether. It 

was an ell-shaped porch extending 

along two sides of the house and did, 

indeed, add more to the establishment 

than anything that had been put on 

in the way of improvements since their 
coming there. 

And now the passers-by always turn 
to look at the homelike farm house by 
the side of the highway, with its at- 
tractive appearance and its inviting 
shade under the broad front porch. 
And the young people always look 
and look again as they turn in for it 
means more to them than to anyone 
else. It is not any more their house 
than it was before but it is more of a 
home. That cool and inviting front 
tells all the world that there is happi- 
ness and comfort within and invites 
them to be happy along with the 
dwellers there. 


UT that is not the only home where 
the front of the house is forbid- 
ding nor the only home that has 

been made most inviting and attrac- 
tive by an addition next the road where 
it faces the world. There is the 
home of your soul. And Oh, how 
many there are who face the world 
with unattractive and even forbidding 
faces. Not that they are necessarily 
that way within, but it looks that way 
to the world—and sometimes it is 
more that way within than we realize. 


OU say that a front porch was such 
a little addition or change to bring 
about such a transformation in a 
home. Well, friends, let me tell you 
that it is through your face that you 
look out upon the world. Do you 
present a pleasant and inviting appear- 
ance to the world? Does the world 
know you want to be friends with it? 
A smile, an expression of kindliness 
and of sympathy, is such a little 
thing to add to what you are as the 
world sees you and yet it will make a 
more wonderful transformation in 
what you are to the world than the 
front porch could possibly have made 
to that home. And more than that, it 
will make just as much difference to 
the one who lives behind that smile as 
the porch does to the ones who live 
behind it today. 


HE porch was a little thing you 
say, and yet it was so big and 
costly to them that it had to wait 

till they could raise the price. Well, 
a smile is such a big thing that it 
can not afford to wait even for an hour. 
It does cost to smile when your heart 
is crying. It does cost to smile when 
you are losing instead of winning. It 
does cost to smile when all about you 
talk of gloomy weather. Yes it costs, 
but whatever the cost you and the 
world will be the loser if you do not 
put on your new front porch today— 
and do it with a smile. 
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to Hatch . 


In many lumber plants carelessness is 
laying eggs for fire to hatch. Fire is 
constantly looking for eggs—rubbish, 
waste, smoking, matches, defective 
construction, etc.—eggs that can quick- 
ly be hatched into destroying fires. 


Some eggs will not hatch, but it doesn’t 
pay to take any chance. Better destroy 
the eggs and be sure that fire cannot 
take such toll of carelessness. 


Through an efficient fire prevention 
service, we will help you find and de- 
stroy the eggs. However, if fire comes, 
our companies have the resources and 
the reputation which guarantee prompt 
payment of loss. Through our divi- 
dends we provide highest quality pro- 
tection at lowest cost. 


Write any of our companies for spe- 
cial folder “‘Eggs for Fire to Hatch,” 
and for further information about the 
real protection offered under Lumber 
Mutual Policies. 


ASSOCIATED 


LUMBER 
MUTUALS 


The Lumber Mutual Fire Insurance Co., of 
Boston, Mass. 
Lumbermens Mutual Insurance Co., of Mans- 
field, Ohio 
Northwestern Mutual Fire Association of 
Seattle, Wash. 

Pennsylvania Lumbermens Mutual Fire 
Insurance Co., of Philadelphia, Pa. 
Central Manufacturers Mutual Insurance Co., 
of Van Wert, Ohio 
Indiana Lumbermens Mutual Insurance Co., 
of Indianapolis, Ind. 


Hoo-Hoo Activities 


Speakers for Hoo-Hoo Annual 


Sr. Louts, Mo., Sept. §.—Announcement of 
the following speakers for the business session 
of the second duy—Sept. 29—of the thirty-fifth 
Hoo-Hoo Annual was made today by Secretary- 
treasurer Henry R. Isherwood at headquarters 
here: Herbert N. Wheeler, chief lecturer of 
the United States Forest Service, who will rep 
resent the Federal Government; Frank A. 
Chase, of the American Savings, Building & 
Loan Institute, and C. K. MeClure, vice presi 
dent South Arkansas Lumber Co., St. Louis, 
representing the National-American Wholesale 
Lumber Association, who will discuss, ‘‘ Hoo- 
Hoo and the Wholesaler.’’ 


Club Plans Boat Ride 


Sr. Louts, Mo., Sept. 7.—St. Louis Hoo-Hoo 
Club No. 6 will give its annual boat ride on 
Tuesday evening, Sept. 14, members have been 
informed by I. R. L. Wiles, president. The 
steamer J. S. has been chartered for the occa 


sion, 
SSAA AE: 


Organize New Hoo-Hoo Club 

PORTLAND, ME., Sept. 7.—This city now has 
a Hloo-Hoo club, recently organized and rapidly 
perfecting plans for a fall and winter drive 
to bring into the order every eligible representa- 
tive of the lumber industry throughout this re- 
gion. The officers of the new Portland Hoo-Hoo 
Club are: President, Ralph Wilson, Portland; 
vice president, J. G. Deering, Biddeford; secre 
tury-treasurer, Frederic FE. Skillings, Portland. 


Club Discusses 


[Special telegram to AMERICAN LUMBERMAN] 

NEW ORLEANS, La., Sept. 8.—The monthly 
meeting of the Southwestern Hardwood Manu- 
facturers’ Club, held at the Roosevelt Hotel 
here today, drew a small attendance but was 
featured by a spirit of cheerfulness and op- 
timism. 

The roundtable reports indicated in general 
a decided improvement in market conditions 
since the last meeting. Weather conditions, it 
appears, have restricted production over a con- 
siderable area of the southern hardwood belt. 
Farm labor demands have reduced the supply of 
woods and logging labor in districts which re- 
ported a log oversupply a month ago. The 
healthy statistical position of the southern hard- 
woods was confirmed, so to speak, by the re- 
ports from the operating front. Damage 
caused by the recent tropical storm which swept 
the coastal area of southwest central Louisiana 
was much smaller, it develops, than the first re- 
ports indicated. President W. J. Stebbins, of 
the Lyon Lumber Co., at Garyville, whose plant 
was in the path of the storm, reported miscel- 
laneous damage to mill structures that forced 
temporary shutdowns both of the pine, hard- 
wood and planing mills. All have now resumed, 
but the company’s September production had 
been reduced, he estimated, by 25 percent. The 
company’s woodsmen estimated the damage to 
timber at 1 to 2 percent only. 

V. H. Sonderegger, of Banzhaf & Watson, 
who has visited the storm swept area, estimated 
the damage in felled timber at one-half of one 
percent and the damage to standing timber at 
1% percent. The storm damaged trees can be 
salvaged, but if left until next spring may be 
attacked by insects. Mills in the path of the 
storm, he added, suffered injury that necessi- 
tated brief shutdowns, and he considered Mr. 
Stebbins’ estimate of a 25 percent curtailment 
of September production would strike about the 
correct average. He pointed out that the storm 
jumped about a good deal, so that a number 
of mills in the area came through practically 
intact. 

R. E. O’Rourke, of the Overseas Forwarding 
Co., contributed the good news that the export 


At a recent concatenation eleven kittens were 
initiated. 


Change Date of Hoo-Hoo Dinner 

NEW York, Sept. 7.—The date of the Hoo- 
Hoo beefsteak dinner and concatenation has 
been changed to Sept. 15, instead of Sept. 16, 
as previously announced, T. M. Ralston, Vice- 
gerent Snark, altered the dates when he learned 
that the New York, New Jersey and Philadel 
phia golf tournament would be held on Sept 
17 and that many Hoo-Hoo would be on the 
way to Spring Lake on Sept. 16. The con- 
catenation will be held in the Republican Club. 


New Officers of Twin City Club 

MINNEAPOLIS, MINN., Sept. 7.—The Twin 
City Hoo-Hoo Club at its meeting last Thurs- 
lay elected the following officers: Vicegerent 
Snark, G. W. Critten; president, R. W. Hesslen; 
first vice president, Fred B. Anderson; secre- 
tary and treasurer, E. J. Fisher; directors, T. 
Kk. Youngblood, T. M. Partridge, M. L. Jordon, 
L. 8. Clark and John L. Westrum. 

One of the speakers at the meeting was Col. 
William B. Greeley, United States forester. 
He recommended adoption by the voters of 
Minnesota of the proposed amendment to the 
constitution which would encourage timber 
growth. The amendment is to come before 
Minnesota’s voters in November. He advocated 
protection of existing forest areas, more thor- 
ough wood utilization and growing of trees for 
future use. 


Storm Damage 


bookings for the last three weeks of August 
were the best since last May. With the break- 
up of the British coal strike now in immediate 
or early prospect, he predicted continued im- 
provement of the overseas movement. 

Secretary George R. Schaad, jr., reported 
that he had taken up with railway officials the 
matter of securing a special ear for the club 
members attending the National Hardwood 
Lumber Association’s annual in Chicago. He 
was instructed to canvass the membership and 
arrange for the car if the necessary quota could 
be obtained. The tentative plan is to have the 
club delegation leave on the Panama Limited 
Sept. 21. President Stebbins named Mr. Son- 
deregger, official forester of the club, as its 
forestry representative at the National meeting. 

The usual discussion of tupelo and its un- 
fortunate mix-up with black gum ensued. To 
Mr. Sonderegger’s suggestion that swamp 
tupelo and upland tupelo should be classed 
separately, W. B. Morgan replied that he knew 
of a tract of upland tupelo in Arkansas which 
bore exact resemblance in texture and working 
qualities to tidewater tupelo. The discussion 
ended as usual with no clear cut solution of how 
to disassociate tupelo from black gum in the 
busy marts where both do congregate and mix 
at tupelo’s expense. 

Mr. Sonderegger delivered an interesting talk 
on hardwood conditions in the South, depreeat- 
ing the too much talk about impending exhaus- 
tion of its supply. He displayed cross sections 
of hardwood trees illustrating their growth at 
the rate of a half inch a year, and expressed 
the opinion that there need never be a hardwood 
shortage in the South. With the practice of 
selective cutting, hardwood tracts ‘‘come 
back’? and are ready for reeutting within 
twenty years after they have been logged over. 

A discussion of the current hardwood log situ- 
ation with the changes both in prices and meth- 
ods of logging followed. 


DEER ARE known to have a failing for fresh 
leaves and twigs and often follow logging jobs 


browsing on the tops of trees felled by the 
loggers. 
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ept My daily life ee out, esa ten: I have to do; with American youth, except Tennessee red cedar boards K. D.; 
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for how it ean be done. Swan, of Oshkosh, and several other lumbermen 


We See b’ the Papers 


of several other places, and we got to thinking 
about it afterward. We wonder if lumbermen 
aren’t the greatest travelers in the world? The 
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And many a load and many a gale— 
I know I’ll need a Friend. 


y inclined to believe it. 
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Practical Forestry Radio Talks 

During the 1925-26 radio season approxi- 
mately one hundred lumber and practical for- 
estry radio talks were broadeast by the infor- 
mation service of the department of public 
relations, National Lumber Manufacturers’ As- 
sociation, in coéperation with the National Farm 
Radio Council. These talks went on the air in 
virtually every part of the country. The com- 
ing season promises to be equally active, and 
the attention of the lumber trade is called to 
the service. It is believed these educational 
tulks will be far more beneficial to the public 
and the industry if lumbermen will take steps to 
the audience. Therefore, it is sug- 
gested that local papers in the territory covered 
by the various broadcasting stations that codper- 
ute in this service be requested to schedule the 
talks. The National Lumber Manufacturers’ 
Association will be glad to prepare advance 
press notices for local publicity, with curiosity- 
stimulating excerpts from future addresses, 

Only six addresses are scheduled for the re- 
mainder of September, but beginning with Octo- 
ber and the general resumption of radio activity 
the number of monthly addresses will reach 
fifteen or twenty or an even higher number and 
may be distributed, on the average from month 
to month, from twenty to thirty broadcasting 
stations. 


increase 


Railroad Purchases of Ties and Poles 


According to figures collected by the Depart- 
ment of Commerce in coéperation with the De- 
partment of Agriculture, 111,351,759 ties were 
purchased by steam and electrie railroad com- 
panies in 1925, as compared with 135,976,117 
in 1923. A total of 5,281,514 poles were pur- 
chased in 1925 by steam and electric railroads, 
electric light and power companies and com- 
mercial telegraph and telephone companies, com- 
pared with 3,060,794 in 1923. 

No attempt was made to obtain reports of 
purchase of poles by small rural telephone lines, 
of which there are more than 50,000 in the 
United States. 


Study of Utilization of Land 


While the farmers of Iowa and some other 
great agricultural States of the Mississippi Val- 
ley are crying for help, in New England they 
are enjoying good incomes and getting along 
well, according to a recent study of utilization 
of land in the United States made by the bu- 
reau of agricultural economics, Department of 
Agriculture. 

This paradox of reviving agriculture in New 
England while the Prairie States were suffer- 
ing the worst slump in their history indicates 
New England is now reaping revenge for the 
blow the rich Mississippi Valley dealt its agri- 
culture from the middle of the last century on. 
Thus we see the farm income in Massachusetts, 
Connecticut, Vermont and New Hampshire in- 
creasing heavily from the generally big agricul- 
tural year of 1919 to the generally dismal year 
of 1921. All other States suffered slumps in 
that period, most of them bad ones. But Maine, 
New York, Pennsylvania and New Jersey 
slipped only a little. ; 

The study also discloses the fact that despite 
all the concern expressed on behalf of the future 
of American fcrests the plow is still uprooting 
trees. Reviewing the study in this connection, 
the National Lumber Manufacturers’ Associn- 
tion says: 

Sluggish as agriculture in general has been most 
of the time since 1919, the lure of the land and 
the pioneering spirit are still strong enough to 
prompt hard working men to wrest farms from the 
forests. In the north woods of Minnesota and Wis- 
consin, in the southern Appalachians and in Mis- 
souri and Texas, the advancing farms have recently 
expelled the forests from 4,000,000 acres of land, 
thus recalling an often forgotten fact that it is the 
ax of the farmer that has been the main factor in 
the reduction of the American forest area. When 
the forest falls before the farm invasion, it falls 


for good and all, with some temporary local excep- 
tions, but if the farmer does not come after the 
lumberman, the lumberman’s ax means only that 
an old forest will be succeeded by a new one. 
The four million acres that were converted from 
forest to farm in 1919-24 represent in potential 
timber production capacity about an entire year’s 
consumption of lumber—and a large volume of 
other forest products—by the whole United States, 


Bulletin on Hog-Lot Equipment 

Farmers’ Bulletin 1490-F, ‘‘ Hog-Lot Equip- 
ment,’’ just issued by the Department of Ag- 
riculture and available for free distribution on 
request while the supply lasts, should be of in- 
terest not only to farmers who are turning to 
hog raising as 9 market for crops but to lumber- 
men who raise hogs as a side line on lands that 
have been cut over. 

The authors point out that success in this 
enterprise depends in large measure upon proper 
management and suitable equipment. Defee- 
tive fences, they point out, are responsible for 
considerable annoyance, disagreement among 
neighbors, damage to garden and crops, and 
often for the appearance of disease. The aver- 
age farm fence is more often unsatisfactory 
because of faulty construction than on account 
of unsuitable materials. While partial to woven 
wire as the most practical hog-tight fence, the 
department states that the durability of this 
type of fence depends largely upon how se- 
curely the corner posts are set. 

The bulletin contains numerous suggestions 
as to troughs, feeding floors or platforms, self- 
feeders, hay feeders, shades, oilers and dipping 
vats, wallows, breeding and shipping crates, 
loading chutes, scales, record books and other 
equipment. In other words, it aims to cover in 
a practical way the entire equipment field. 


SASS EEAAaS: 


To Confer on Agricultural Problems 


The attention of agricultural] and other busi- 
ness and industrial interests of eight western 
States will be brought to a focus upon outstand- 
ing agricultural problems of that region at a 
conference to be held at Salt Lake City, Utah, 
Oct. 1 and 2 under the joint auspices of the 
Chamber of Commerce of the United States 
and the Salt Lake City Chamber of Commeree. 

This conference will be the first of a series 
of five to be held this year, embracing 29 
States, designed to approach agricultural prob- 
lems from a regional rather than a national 
angle, according to the announcement of the 
agricultural service of the national chamber. 

Upward of 300 delegates—farmers and 
ranchers, representatives of colleges, universi- 
ties, railroads, banks, public utilities, farm or- 
ganizations, chambers of commerce and Fed- 
eral and State officials—are expected to attend 
the Salt Lake meeting from Arizona, Idaho, 
Montana, Nevada, New Mexico, Utah, Wyom- 
ing and western Colorado. 

Problems affecting directly the farmer, the 
stock raiser, the owner of forests and the user 
of water by irrigation will be considered at 
the two-day session. 


Advances in Fire Protection Methods 

‘*Not since 1910 has the Pacific coast been 
faced with more dangerous fire conditions than 
the present season has brought, and it is gen- 
erally agreed that without splendid advances 
in fire protection methods losses would exceed 
those of the worst years in the past.’’ 

This statement is made by Shirley W. Allen 
in a dispatch to the American Forestry Associa- 
tion, of which he is forester. 

A toll of two lives, one entire community and an 
astounding amount of equipment are grim evidences 
of what carelessness and lightning can do against 
the efforts of fire fighters, continues Mr. Allen. Two 
things stand out, however, from which some eD- 
couragement may be drawn. The first is a com- 
paratively small loss of merchantable timber for 
the total area burned, and second, the large pro 
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portion of lightning fires as against those caused 
by human carelessness. 

The greatest loss of merchantable timber has oc- 
curred on the national forests, while losses of 
equipment have mounted on private lands. 

Almost 3,000,000 acres of national forest land 
on the Pacific coast is closed to use this season and 
this area may be increased if low humidity condi- 
tions continue. 


Commenting on the fire situation, Ovid M. 
3utler, secretary of the association, said: 

Although rain throughout the northern Rockies 
has for a time reduced the critical hazard some 
what, with part of September and all of October 
ahead of us it is still too early to predict the full 
extent of our national losses. To date the expenses 
for fire suppression on the national forests alone 
are nearly three times as great as for the corre- 
sponding period of 1925. -Telegraphie advices in- 
dicate that worse atmospheric conditions have 
never been known. 


Blister Rust Quarantine Regulations 


The Department of Agriculture has promul- 
gated, effective Oct. 1, quarantine measures in 
every State of the Union and the District of 
Columbia to prevent the spread of white pine 
blister rust. The new measures are known as 
Quarantine No. 63. They were drafted follow- 
ing discussion at the publie hearing before the 
horticultural board June 30, 1925, and replace 
all existing blister rust quarantines and regu- 
lations. A tentative draft of this quarantine 
was submitted to the nursery trade on June 30 


for criticism, and the new measures embody a 
number of suggestions received. 

Nurserymen and others desiring to ship inter- 
state either white (five-leafed) pines or cur- 
rants and gooseberries, should write immedi- 
ately to their State nursery inspector for neces- 
sary information and inspection and certification 
of stock. If within an area or State infected 
with blister rust (which includes the New Eng- 
land States, New York, New Jersey, Pennsyl- 
vania, Michigan, Wisconsin and Minnesota, 
Washington and in Oregon the seven counties of 
Clatsop, Columbia, Lincoln, Polk, Tillamook, 
Washington and Yamhill) the shipper of cur- 
rants and gooseberries should apply to the Fed- 
eral horticultural board at Washington for a 
Federal permit. No permit will be given for 
the shipment interstate of any currant or goose- 
berry except cultivated red and white currants, 
mountain currants, and the cultivated goose- 
berry. European black currants are prohibited 
in interstate shipment except within an area 
comprised of twelve midwestern and southern 
States. 

The rust disease passes one stage of its life 
on the white pine tree and another on the leaves 
of currant and gooseberry bushes. It does not 
attack any other species of plants and can not 
go directly from pine to pine without an inter- 
mediate stage of development on currant or 
gooseberry plants. On the latter plants the 
rust is only moderately destructive, but on the 
five-leafed pines it is capable of killing trees of 


all sizes. ‘ 


In the Realm of Building 


Builders Advocate Winter Work 


New York, Sept. 8.—In order to make this 
a billion dollar building year in the five bor- 
oughs, the New York Building Congress has 
taken steps to induce architects and owners to 
take advantage of winter construction. In 
addition to establishing 1926 as the greatest 
building year on record, the congress says that 
winter building would be the means of leveling 
employment and keeping the several industries 
active throughout the year. 

The congress estimates that the contracts 
awarded in New York City for the first eight 
months of 1926 exceeded $700,000,000. Actual 
figures so far made publie put the figure at 
$697,997,200, compared with $556,823,100 in 
go 
1925. MARR aAMs 


Seek to Amend Ohio Building Code 


CoLuMBus, OxnIO0, Sept. 8.—The Ohio board of 
building standards, which was created by the 
eighty-fifth Ohio general assembly for the pur- 
pose of investigating the provisions of the Ohio 
building code with a view of simplifying it, and 
which was also given the authority to interpret 
the present code with reference to special build- 
ing conditions, is busily engaged in drafting a 
bill, to be presented to the new Ohio legisla- 
ture to codify and amend the present code. 

Special hearings which contractors, members 
of planning commissions, architects, chambers 
of commerce and other civie organizations, en- 
gineers and city building inspectors were in- 
vited to attend, and make suggestions, were 
held in the leading cities of the State. The 
board in that way secured a mass of informa- 
tion and suggestions which it is now winnowing 
and whipping into shape for presentation to 
the legislature. It is realized that it will be 
necessary to boil the matter down to its sim- 
plest form in order to get the legislature to 
look favorably upon the question of amending 
the code, 

It is proposed to make the code one of gen- 
eral principles, leaving matters of detail to be 
troned out by interpretations of the board. 

The board is headed by Herbert B. Briggs, 
State architect, of Columbus. Other members 
are C. A. Benedict, chief of the Bureau of fac- 
tories and workshops, who is ex officio secre- 
tary; John H. Clemmer, a contractor of Akron; 

illiam Groeninger, sanitary engineer of 
Columbus; F. H,. Waring, chief of the Ohio 


Department of Health, Columbus; P. E. Demp- 
sey, an attorney of Columbus and E. J. Cavan, 
an electrical engineer of Cleveland. F. Leo 
Smith is assistant secretary of the board. 


To Build Model Houses in 28 Cities 


New York, Sept. 7.—Under the supervision 
of the Home Owners’ Service Institute (Inc.), 
having its headquarters at 441 Lexington Ave- 
nue, this city, there are to be built during the 
coming year 360 full sized model demonstration 
houses, in twenty-eight ‘‘key’’ cities of the 
United States, according to announcement just 
made. The Home Owners’ Service Institute is 
an organization having for its avowed object the 
raising of construction standards, and the model 
house campaign is a feature of its 1926-1927 
campaign. A series of designs, approved by the 
American Institute of Architects, has been se- 
lected for these demonstration houses, which are 
to be built of wood, brick, stucco and combina- 
tions of these materials. 

Several of the houses will be completed and 
opened during October, and others in November 
and December. The cities in which they are lo- 
cated include New York, Cleveland, Atlanta, 
New Orleans, Chicago, Denver, San Francisco 
and twenty-one other cities. These houses are 
now being built under architectural supervision 
by realtor builders, each of whom is pledged to 
construct ten houses according to the official 
specifications. One of the ten houses will be the 
official demonstration home, and will be fur- 
nished, decorated, landscaped and opened to the 
public for a period of four weeks. 

Back of the building of these houses is an 
extensive advertising campaign in newspapers, 
trade journals and national magazines. Millions 
of pieces of literature, urging the publie to de- 
mand good construction, will be distributed. 
Store window displays also play an important 
part in the campaign. It is stated that $3,000,- 
000 will be spent for advertising, and $5,000,000 
for real estate, construction labor and building 
materials and equipment, making a total of 
$8,000,000 for promoting the cause of better 
building. 

The Home Owners’ Service Institute (Inc.) is 
made up of thirty or more affiliated concerns en- 
gaged in the manufacture of building materials 
and home equipment including the Long-Bell 
Lumber Co., Kansas City, Mo.; the Paine Lum- 
ber Co. (Ltd.), Oshkosh, Wis.; The Celotex Co., 
Chicago, and other representative concerns. 
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Made from Michigan’s Finest Stumpage 


We also manufacture Maple, Beech, 
Birch, Elm and Hemlock lumber. 


Grand Rapids Trust Company 
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Mills: Jacksonville and Sumner, Fla. 
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| Sales Office, 300 Madison Ave., New York City | 
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For our high grade dressed stock— 
“ Ask the Wholesaler” 


The Alger-Sullivan Lumber Co. 
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mouldings, veneer stair treads, oak wagon 
stock, oak and gum dimension stock, oak 
bridge plank and timbers, beech and gum 
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The case for wood sash is strongly presented by 
the National Lumber Manufacturers’ Association in 
a letter recently written to J. Reese Jones, of the 
Victoria Lumber Co., Shreveport, La. As was set 
forth in a news story appearing in the Aug. 28 
issue of the AMERICAN LUMBERMAN [page 49] the 
Shreveport Lumbermen’s Club recently addressed a 
petition to the body controlling the awarding of the 
contract for the new million-dollar court house to 
be built there, asking that the lumbermen be given 
an opportunity to explain the advantages of wood 
for window sash and casements, as against metal 
sash called for by the specifications. As a result of 
this situation, and of an appeal by the Southern 
Sash, Door & Millwork Manufacturers’ Association, 
the National Lumber Manufacturers’ Association in 
the letter referred to discusses the comparative 
merits of wood and metal sash in a temperate and 
judicial manner. While inspired by the local situa- 
tion that has been described, the facts set forth 
will be of interest to lumber dealers and builders 
everywhere who may have overlooked some of the 
convincing considerations in favor of wood sash. 
The AMERICAN LUMBERMAN therefore deems it 
worth while to reproduce the letter, practically in 
full, as follows: 

There are, of course, widely varying qualities 
both of wood and steel sash. If the metal sash pro 
posed for use in the new court house are of the bet- 
ter grades, of non-corrodible metal and not requir- 
ing painting, there is little to be said against them. 
If, on the other hand, it is planned to use one of 
the cheaper makes of steel sash, which are usually 
provided with very shallow reveals for glazing, 
which must be painted frequently, and which are 
subject to warping and bending under ordinary 
structural conditions, we feel strongly that the 
authorities in charge of the work should give care- 
ful consideration to the superior merits of wood 
sash and frames. 

Fire Resistance 

For the type of building in question, which un- 
doubtedly is separated by considerable distance 
from adjacent structures, the difference in com- 
bustibility of steel and wooden frames is of no im- 
portance. Resistance to exposure from fires in ad- 
jacent buildings, across courts, or to fire tending to 
travel from story to story is a question rather of 
the glazing than the sash and frame material used. 
In the absence of wired glass, no window affords 
much protection and even wired glass is ineffective 
against continued exposure which is not checked 
or controlled by fire streams. 


Maintenance 


Corrodible metal used in exposed situations re- 
quires to be painted more frequently than wood, 
and if steel sash and frame are used there will be 
a continuing charge for this item. Experiments 
made some time ago at Iowa State University 
showed 92 out of 139 steel panels, painted with spe- 
cially prepared steel paints, needed repainting after 
two and one-half years’ exposure. Neglect of such 
needs leads to rapid deterioration of the material. 
Much of the advantage of wood over steel windows 
rests in their superior resistance to cold, to the 
infiltration of air under wind pressure, and to the 
reduced condensation on their inner surfaces in cold 
weather, which considerations we presume have 
little force in the warm climate of Louisiana. It 
should be remembered, however, that, because of 
the rapid loss of heat from steel frames and sash, 
condensation will occur readily on such windows 
under conditions of high relative humidity and 
slight temperature change. Such condensation at- 
tacks scratches or imperfections in the paint coat 
and badly defaces the window. It injures draperies 
and curtains in contact with the window frame, 
and too often runs down and stains the interior 
finish of the building. 


Accessories 


Steel windows are usually of the pivoted or case- 
ment types and do not lend themselves readily to 
screening of the window opening. The proposals 
for the court house should be checked up to de- 
termine whether they permit of screening openings 
and whether the windows and screens can be oper- 
ated conveniently when sereens are installed. 

We presume that weather strips are not consid- 
ered desirable in your latitude. Many types of steel 
windows do not lend themselves to weather strips 
and, therefore, involve considerable heat losses as 
compared to other types. 


Ease of Repairs 


The difficulty of repairing or replacing steel win- 
dows is a general objection to their use. The ser- 
vices of a machinist and considerable damage to 
the building itself are necessary where structural 
repairs must he made and the increased cost in- 
volved should be considered in any public building. 


Ease of Operation 
The facility of operation of the ordinary double- 
hung or pivoted wooden window is well known, and 
those urging the use of steel windows should be 
asked to demonstrate their operation. Some types 


Presents Arguments for Wood Sash 


are fully as easy to operate as wood windows, other 
types are distinctly inconvenient. 

In discussing the use of the windows with the 
architects, you should investigate the relative ease 
of glazing wood and steel sash of the type proposed 
to be used. Some types of steel sash present diffi- 
culties in this respect. 

Wood Windows 

While we have outlined the disadvantages of 
steel windows so far as they seem to apply to your 
locality, we believe that a better presentation of 
your case can be effected through the emphasis of 
the merits of good wood window frames and sash. 
We would suggest that the architects in charge of 
the building be invited to make a tour of the older 
buildings in the city equipped with wood sash, in 
company with a representative of your organiza- 
tion, and that careful notes be made of the age, 
condition and appearance of the windows in such 
structures. The steel window is comparatively a 
very recent proposition and its durability is un- 
proven. The obvious dependability of the better 
grade of wood sash, in comparison with the brief 
period of use of its competitor, is certainly worthy 
of consideration. 

An inspection such as suggested above might well 
include a survey of buildings where steel sash have 
been installed for some years. The earlier types of 
such sash had many imperfections, some of which 
have since been eliminated, and we believe that a 
survey of such structures should help to support 
the case for wood sash. 


Costs 

Ordinarily steel sash are quoted unglazed and 
the cost of glazing is an additional item which 
sometimes escapes atention in consideration of pre- 
liminary types. The relative cost installed should 
be brought out in discussing the matter with the 
architects. Unless a very poor type of steel frame 
and sash is under consideration, the cost will be 
much greater than that of wood sash of equally good 
quality, and we believe that this, properly pre- 
sented in connection with the equal or better ser- 
vice realized from the latter, its relative freedom 
from maintenance and repair costs, and its demon- 
strated period of useful life, should go far to con- 
vince the authorities that it is most desirable for 
the type of building in question. 

In conclusion, we would point out that many 
large buildings in the North, where window re 
quirements are much more. severe, are being 
equipped with the wood sash. For example, the 
new Stevens Hotel in Chicago, said to be the 
largest hotel in the world, which faces the winds 
of Lake Michigan and is exposed to the highly 
contaminated and corrosive atmosphere of that 
city, is being equipped with wood window frames 
and sash. The building itself is of the highest 
quality throughout, and choice of wood sash indi- 
cates its high rating in the minds of the architects. 


(‘BEEBE GLAAAS 


Notes on Trade Conditions 


Sash and door plants in the Minneapolis and 
St. Paul (Minn.) district gradually are going “into 
second gear” after the summer lull. While busi- 
ness has continued at fairly normal gait, the sea- 
son for improvement is at hand. Manufacturers 
and wholesalers of these products are not deceiving 
themselves this fall by any reliance upon reports 
that there will be a sharp rise in trade generally. 
The Northwest situation is such that if business is 
as good as it was a year ago the manufacturers 
will be well satisfied. Crops have been spotted, 
with result that the sash and door mill operators 
look for improved business from some localities, but 
less trade from others. On the whole, there is 
reason for feeling encouraged, manufacturers say, 
and already there is business coming from scattered 
country districts. 

Sash and door and interior finish plants at Du- 
luth, Minn., are working full time, something un- 
usual for so late in the summer. That is due to 
operators here being engaged on contracts in con- 
nection with large buildings now under erection at 
points in the middle West. Quotations are being 
well maintained on the interior finish list. 

The door and millwork trade at Buffalo, N. ¥. 
is starting the month in a fairly active way, and 
indications point to a larger amount of business 
in September than during the summer months. A 
fair amount of building is indicated by the number 
of plans filed. 


With the fall building season getting into full 
swing, there is some increase in the demand for 
millwork of all kinds in Columbus and central 
Ohio territory. Mills have orders for 4 month 
ahead, and are operating to about three-quarters 
capacity. Door and sash factories are still rather 
busy but their season is waning. Prices are rather 
low because of intense competition. 


There is a better demand from outside for yard 
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stock, and some orders for specials, Kansas City 
(Mo.) sales managers report. In the city the fall 
trade is only fair and orders are being turned out 
in shorter time than usual. Yard stock is in slow 
demand at present. 


The Baltimore (Md.) sash and door men con- 
tinue to report a fairly active demand for their 
products. The local mills are getting enough or- 
ders to keep them running virtually on full time, 
and while the returns are low on the stock sizes, 
the margins of profit show up distinctly better on 
the special material. Some slowing down is to be 
noted in the activities of the speculative builders, 
but private work is holding up very well, and prob- 
ably increasing, with every indication that progress 
will continue on a satisfactory scale. 

Los Angeles (Calif.) sash and door plants report 
a continued betterment in demand, coming prin- 
cipally from the rural districts. Stocks are a little 
below normal, with prices steady. 

The American Glass Review “sizes up’ the win- 
dow glass situation as follows: ‘Although dis- 
tribution of window and plate glass during the last 
few weeks has not been in such volume as to be 
termed satisfactory, leading jobbers throughout the 
country are of the opinion that the fall season, 
rapidly approaching, will see an increased demand 
rising to such proportions as to make business good 
generally. Replies from more than 100 of the 
principal distributers of building glass throughout 
the country to a questionnaire show that the ma- 
jority of the jobbers are optimistic so far as fall 
business is concerned. Particularly do they exhibit 
this optimism in discussing prospects for window 
glass.” 


One Window Frame for Any Wall 


BAaYPorRT, MINN., Sept. 8.—The Andersen Lumber 
Co., of Bayport, on Aug. 10, was granted a patent 
on a certain new feature in window frame con- 
struction. Under the new arrangement it is pos- 
sible to furnish frames partly assembled as here- 
tofore, but so constructed that the frame can not 
only be supplied as a standard narrow blind stop 
frame, but, without removing any of the parts, can 
also be furnished as a wide blind stop frame for 
stud wall construction or as a brick veneer or solid 
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The Andersen patented window frame for dou- 

ble outside sheathing, standard thickness. The 

jamb is widened by using 25/32-inch inside 
ground casing as shown 





























brick wall frame. The special construction upon 
which the patent is granted makes it possible for 
these various types of frames to be furnished out of 
one stock by simply adding standard pieces of 
lumber from any lumber yard stock. 

The advantages of such a design are obvious. <A 
dealer is able to deliver from one stock of these 
patented frames several types of frames which for- 
merly he has had to build. Delays are avoided and 
less money is tied up in stock. 


Specializes in Artistic Woodwork 


BaLTIMORE, MD., Sept. 7.—There are many enter- 
prises, big and little, which contribute to the con- 
sumption of wood and lumber, and yet are not gen- 
erally classed among the activities more particu- 
larly connected with the lumber trade. One of 
these enterprises is that carried on by John Ditt- 
mar & Sons, 800 East Pratt street. Though the 
firm name remains unchanged, the business is now 
carried on by the sons of the man who founded it 
in 1876, striking out in a new line and building up 
a clientele which has remained faithful to the house 
all the years that have since passed. Mr. Dittmar, 
who came to this country from Germany, concluded 
he could make his ability as a woodworker effective 
iM ways not ordinarily followed, and furthermore, 
establish an enterprise that would be removed from 
competitive influences and resist the changes in 
fashion taking place from time to time. Accord- 
ingly, he undertook to build up a trade in grill 
work, wood turning, columns, stairways and in- 
terior finish, such as paneling. Possessing marked 


artistic skill, he turned his attention to more or 
less ornate interior finish, such as stair railings of 
a fine type and of a distinctive style, ornate stands 
and numerous other products of the smaller type. 

In this business the sons received a careful train- 
ing, so that when the elder Mr. Dittmar died some 
years ago, the boys were in a position to take over 
the business and continue it successfully. The 
plant is still housed in an unpretentious building, 
but anyone who happens to want something spe- 
cial in the line of woodwork can get it there. The 
firm works in walnut, mahogany, oak, and other 
of the finer woods, selecting the species to fit the 
purpose for which it is to be used. Many of the 
handsomest stair rails in the costly homes of the 
rich, the most ornate grillwork and other artistic 
finishings have come from its workshop. 


Observes Forty-sixth Anniversary 


DuLUTH, MINN., Sept. 8.—The Scott-Graff Lum- 
ber Co. last week observed the forty-sixth anni- 
versary of the establishing of its enterprise in Du- 
luth. The Scott Sash & Door Co., forerunner of 
the present company, erected a plant here in 1880. 
The concern later became the Scott & Holston Co. 
After its incorporation as the Scott-Graff Lumber 
Co. the business was broadened and for the last 
several years contracts for sash and doors and in- 
terior finish have been taken from all over the 
middle West. 


Lumber Retailer Displays Woodwork 


BALTIMORE, Mp., Sept. 7.—Many visitors are 
being attracted by a display of Curtis woodwork 
and interior finish being made by George Helfrich 
& Sons. The firm has been showing Curtis prod- 
ucts for several years at its offices and yard on 
Baltimore Street, but has now secured for a time 
the use of a vacant store in the 300 block, North 
Charles Street, where many of the fashionable 
shops are located, and has on view there kitchen 
cabinets, corner cupboards, doors, door frames of 
handsome Colonial design, stair railings, breakfast 
nooks and furniture, odd pieces suitable for filling 
empty spots in the house, and other pieces. 


New Wholesale Plant Completed 


WicuHiTA, KAN., Sept. 7.—The fine new Wichita 
plant of the Rounds & Porter Lumber Co., which 
serves wholesale purposes only, has very recently 
been completed. ‘The building, which houses the 
general offices of the company as well as the large 
and varied stock carried, covers two acres of 
ground. The roof is of the built-up type, and is 
said to be the largest roof in Kansas. The plant is 
very centrally located, being less than four blocks 
from the intersection of Main Street and Douglas 
Avenue, said to be the busiest corner in Kansas. 

In addition to its extensive manufacturing and 
wholesale business, the company operates thirty re- 
tail yards in Kansas and Oklahoma. Officers of the 
company are: D. C. Rounds, president; R. M. 
Rounds, vice president, and E. C. Porter, secretary 
and treasurer. 


Patents Recently Issued 


The following patents of interest to lumbermen re- 
cently were issued from the United States Patent Office. 
Copies may be obtained from R. E. Burnham, patent 
and trade-mark attorney, Continental Trust Building, 
Washington, D. C., at 20 cents each. State number of 
patent and name of inventor when ordering: 

1,593,800. Method of making shingles. Harry de W. 
King, Vancouver, B. C. 

1,594,183. Miter box. Charles A. Moran, Bernards- 
ville, N. J. 

1,594,240. 
staff, Ariz. 

1,594,271. Log raft. Earl J. Rowland, Portland, Ore. 

1,594,648. Logging truck. Steve W. Oberto, San 
Francisco, Calif. 

1,594,739. Defective lumber improving machine. Ho- 
mer E. Leash, Oakland, Calif., assignor to K. & L. Box 
& Lumber Co., Niles, Calif. 

1,594,772. Rotary saw guard. Charles N. Fournier, 
Syracuse, N. Y. 

1,594,811. Saw filing clamp. Fred J. Bird, Nevada 
County, California, 

1,594,889. Method of making veneered wood products. 
Emil C. Leetscher, Dubuque, Iowa. 

1,595,033. Machine for use in making boxes. Osceola 
C. Thompson, Rockaway, N. J., assignor to Wirebound 
Patents Co. 

1,595,446. Wood sawing attachment for motor driven 
vehicles. Omia E. Borton, Ava, Mo. 

1,595,884. Log feeding apparatus. Fred C,. Sittkus, 
Potlatch, Idaho. 

1,596,116. Saw bench. Walter D. Patterson, Cedar 
Rapids, and William E. Fleming, Kenwood Park, Iowa. 

1,596,776. Louver. William W. Stephenson, Bryn 
Mawr, Pa., assignor to Hopeman Bros. Lumber & 
Manufacturing Co., Rochester, N. Y. 

1,597,007. Saw guard. Donald N. Beaton and Allan 
Law, North Vancouver, B. C 

1,597,010. Process of impregnating wood. Karl Bubla, 
Pilsen, Czechoslovakia. 





Saw handle. Henry L. Carman, Flag- 














Sell Flooring 
Witha Future 


The success that Hudson Oak 
Flooring has been meeting with in 
retail yards proves that it is a floor- 
ing with a future. It has been 
tested in the court of highest 
authority—the sales court and 
found right. Try acar or two of 


HUDSON 
Oak Flooring 


You'll find that its accurate ma- 
chining, smooth finish and uniform 
quality will make a hit with your 
customers. For buildingupa steady 
flooring business you'll find it hard 
to beat Hudson Oak Flooring. 


Write for samples and prices. 


Hudson Hardwood 
Flooring Company 


Sales Office: MEMPHIS, TENN. 


Plants at 


Memphis, Tenn. Vicksburg, Miss, 








A highly specialized prod- 
uct, which costs no more than 
ordinary closet lining. Made 
of Tennessee Aromatic Red 
Cedar, accurately sawn, 
tongue-and-grooved and end 
rnatched. 

Supercedar not only kills 
tnoths but also “‘sells’’ and 
“‘rents’’ houses and apart- 
inents, too. 

Dealers supplied from ware- 
house stocks at convenient 
points. Car lots direct from 
mill. 

Some desirable 
territory still open. 
if interested. 


exclusive 
Write us 


ROW 
Goce nN & © 


WORLDS LARGEST MANUFACTURER 
OF TENNESSEE AROMATIC RED CEDAR 
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CI LOVISIANA Sane 


For Good Values in 
Hardwoods 


get in touch with us. 
We are manufacturing 
good logs into good 
lumber and we're anx- 
ious to please our cus- 
tomers. 

Let us have your in- 
quiries when you need 
plain or quartered Sap 
or Red Gum, Tupelo, 
plain or quartered Oak, 
Ash, Cottonwood, Rock 
or Soft Elm. 


Always complete stocks 
Louisiana Red Cypress. 


J.M. Jonedl 


LUMBER CO. 
Ferriday, La. 
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sawn SHORTLEAF 


Base, Casing, Edge and Flat 
Grain Flooring, Ceiling, Partition 
Finish (all thicknesses), Mouldings 
1" and 2" Yard Stock up to 20' long 


i—J 


Also SOUTHERN HARDWOODS 
DAVIS BROS. 


LUMBER CO., Ltd. 
ANSLEY, LA. 


CYPRESS 


We annually produce 40,000,000 feet of 
Louisiana Cypress 
Lumber, Lath 
and Shingles 


Also Tupelo Lumber, and have Complete 
Planing Mill Facilities. 


Dibert, Stark &Brown Cypress Co. Ltd. 


DONNER, LOUISIANA 























Manufacturers 


























Manufacturers 


Short Leaf Pine and Hardwoods 


| BUSINESS CHANGES, INCORPOR. TIONS, EIC 








Business Changes 


ALABAMA. Northport—Deal-Persons Planing Mill 
Co. succeeded by Stringfellow Lumber Co. 

ARKANSAS. Little Rock—Iena Lumber & Sales 
Co. succeeded by Central Lumber Co. 

Rison J. L. Williams & Sons succeeded by Horne- 
ars Timber Co, 

‘ALIFORNIA. San Francisco—Derrickson Floor Co. 
iaiee moved from 1138 to 1032 Clement St. 

Sun Franciseo-—-Van Osterand has moved his planing 
mill from 154 Main St. to 245 Folsom. 

San Francisco—The Wooden Box & Novelty Co. has 
engaged in business at 1006-14 Lryant St. 

Sun Francisco—Koddis Lumber & Veneer Co, has 
moved from 947 Brannan to 30 Sterling Place. 

COLORADO, Ft. Collins——Forest Lumber Co, sold to 
Gould Lumber & Investment Co. 

GEORGIA. Kathleen--Moore Lumber Co. moving gen- 
eral offices to De Soto, Ga. 

IDAHO. Orofino—John VP. Harlan, sawmill, sold to 
Bert K. West. 

ILLINOIS Chicago—Pendell & 
changed to C. W. Vendell & Co, 

Hillsboro—Isaae Hill Lumber Co, 
T. H. King. 

Joliet— Sawyer & Goergens Co. name changed to Saw- 
yer Woodworking Co. 

IOWA. Gilman—Froning Grain & Lumber Co. sold 
to W. LL. Vosburg Lumber Co. 

KENTUCKY. Butler—A. L. Stith succeeded by 
Stith & Myers. 

MAINE. Westbrook Phillips & Webb succeeded by 
Phillips & Webb Lumber Co, 

MINNESOTA. Minneapolis -Hiawatha Mfg. Co. con- 
solidated with Lake St. Sash & Door Co. 

MISSOURI. sucklin— Bergner-Lbowman-Matthews Co. 
succeeds the Farme:s Lumber Co. 

Carthage—Greever-Putnam Lumber Co, succeeded by 
Putnam Lumber Co. 

NEBRASKA. McCook—Verry Lumber Co. 
zeneral office to No. 618 Little Bldg., Lincoln, 

NEW YORK. Farmingdale—M. TP. Denton sold to 
Okyle & Sigman. 

OKLAHOMA. Picher— Greever-Putnam Lumber Co. 
succeeded by Putnam Lumber Co, 

OREGON. Cascade Locks--Wind River Lumber Co. 
sold sawmill to Nassua Timber Co. 

Klamath Falls—-W. CC, Dalton has sold the controlling 
interest in the Bryant Mountain Saw Mill Co. to Mrs. 
Annie Worlow and John West. 

The Dalles—-The Dalles-Mosier Timber Co, sold saw- 
mill to C. T. Hass. 

PENNSYLVANIA. Meadville—Mill Run Lumber Co. 
tuken over by P. H. Richard, 

TEXAS. Austin—Valley Lumber Co. succeeded by 
Cost Lumber Co. 

WASHINGTON. tichmond Beach—Walloch Hard- 
ware & Lumber Co. succeeded by 8S. Colvert. 

Tacoma—George J. Essenberg woodworking business 
sold to Minnie 8. Zigler. 


Hamilton name 


succeeded by 


moving 


Incorporations 


ARKANSAS Little Rock—LIeslie Lumber & Supply 
Co., a Delaware corporation, with plant and offices at 
Vine Bluff, filed copy of charter with secretary of state 
and qualified to do business in Arkansas; capital to be 
used in State, $125,000. 

CALIFORNIA, San 
incorporated, 

COLORADO. = Julesburg 
corporated; capital, $50,000. 

GEORGIA. Cusseta—Church-Smith Lumber Co., in- 
corporated; capital, $12,000, 

ILLINOIS. Chicago—Frank J. Burns Lumber Co., in- 
corporated; capital, $100,000, 

Chicago—Horn Bros. Mfg. Co. increasing capital from 
$50,000 to $100,000. 

LOUISIANA. New Orleans—-Great Southern Wire 
tjound Box Co. increasing capital from $50,000 to 
$100,000, 

New Orleans—Central Gulf Lumber Co. 
capital from $100,000 to $200,000. 

MASSACHUSETTS Hlaverhill--Fashion Wood Heel 
Co., incorporated; capital, $25,000. 

MICHIGAN, Mulliken—Mulliken Lumber & Coal Co., 
incorporated, 

NEW YORK. Brooklyn—Al Buery Co. , incorporated; 
capital, $20,000; timber, land ete. address A. C, 
Isuery, 405 7th Ave., Brooklyn. 

New York, Bronx—-Mutual Bakers Coal Co., incor- 
porated; capital, $5,000; lumber and coal; address Joseph 
Weiss, 116 Nassau St., New York. 

OREGON, Coquille—-Seven Oerding Bros., incorpor- 
ated; capital, $150,000; to manufacture myrtle wood 
products. 

Portland—National Forest Products Co., inereasing 
capital to $10,000. 

TENNESSEE. Nashville—C. M. Hughes & Co., in- 
corporated; capital, $100,000; building materials. 

VIRGINIA. Martinsville-—-Craig Furniture Co., in- 
corporated; capital, $700,000; to manufacutre bedroom 
furniture. 

WASHINGTON.  Arlington—Umbrella Creek Lumber 
Co., incorporated; capital, $25,000, 

Seattle—Commercial Lumber & Trading Co., incor- 
porated; capital, $10,000; importing and exporting. 

Seattle—Air Line Mfg. & Sales Co., incorporated; 
capital, $50,000. 

Seattle—Mackintosh-Truman Lumber Co. 
capital to $60,000. 

Seattle—Phillips-Wertz 
capital, $2,000. 

WISCONSIN. Rice Lake—Albrecht-Ruttner Cheese 


sernardino—Colton Lumber Co., 


Julesburg Lumber Co., in- 


increasing 


increasing 


Lumber Co., incorporated; 


tox & Mfg. Co., incorporated; capital, $25,000; cheese 


boxes, crates, doors and window frames. 


West Allis—Sereen & Storm Sash Mfg. Co., incor- 
porated; capital, $5,000. 
Casualties 
FLORIDA. Fort Lauderdale—Coast Lumber Co,'s 


warehouse, office building and garage 
loss, $65,000. 

INDIANA. serne 
by fire, $6,000, 

IOWA. Cedar Rapids—-Disbrow Sash & Door Co., 
loss by fire, $10,000; warehouse and stock damaged. 

NEW YORK. North Tonawanda—Wood flour plant of 
Becker-Moore Co. damaged by fire; loss, $2,500 

OHIO. Marietta—A. M. Swan Co. and Oil Ww ell Sup- 
ply Co., combined loss by fire, $175,000; building ma- 
terial plant destroyed. 

Youngstown—Heller-Murruy Lumber Co., 
$3 .UOw. 

OREGON. Portland—Nicolai-Neppach Co., 
mill, sash and door factory, damaged by fire. 

WASHINGTON. South Bend—LeClaire Tie Mill, loss 
by fire, $3,000. 

South Bend—Willapa Harbor Shingle 
plant destroyed. 

WEST VIRGINIA. 
Yard, storage 
loss, $80,000. 


destroyed by fire; 


Adams County Lumber Co., loss 


loss by fire, 


planing 


Co., loss by fire; 


Weirton—Cove Valley Lumber 
buildings and offices destroyed by fire; 


New Ventures 


ALABAMA. Oneonta—J. M. Stephenson plans estab- 
lishing woodworking plant at C. St. and Ingram Ave., 
kK. J. Owens, manager. 


CALIFORNIA. Long Beach-—-Nichols-Ramesyer Hard- 
wood Flooring Co. has engaged in business at 1083 
Gladys Ave, 

Lang Leach—John E. Worley has engaged in busi- 
ness at 2295 E. Anaheim St. as Worley Roofing Co. 

Los Angeles tueben R. Davis and Jas. N. Olin have 
opened the Redwing Cabinet Works at 1506 W. Slauson 
Ave. 

Los_Angeles—Emil J. Johnson has engaged in business 
at 8901 Ruthelen St., as Peerless Floor Co. 

Monterey Park—-Henry Elledge has engaged in busi- 
ness at 417 W. Garvey Ave. as Park Roofing Co. 

San Francisco—The Enterprise Floor Co. has engaged 
in business at 1820 Clement St. 

San Francisco—Bay Cities Material Supply Co. open- 
ing building material business at 200 De Haro. 

Wilmar—Wilmar Lumber & Mill Co. has engaged 
in business at 2054 Brighton Ave. under management 
of Fred A. Stever. 


FLORIDA, Eddy— Cannon Co. opening sawmill. 


GEORGIA. Waynesboro—Greene Bros. have started a 
planing mill. 
ILLINOIS. Chicago—H,. H. Kittleman Lumber Co. 


opening wholesale and comipission lumber business at 
720 N. Michigan Blvd. 

KANSAS. suxter Springs 
opening lumber yard, 

MARYLAND. Fruitland—Long Lumber Co., Conrad, 
Ohio, let contract to rebuild recently burned plant. 

MISSISSIPPI. Jackson—Parsons Lumber & Supply 
Co, has just been organized with office at State and the 
A. & V. R. R., J. F. Parsons, manager. 

Meridian—Kimbrell-Ruffer Lumber Co. opening lum- 
ber and building material business at A St. between 
25th and 26th. Sheds being constructed, 

NEW YORK.  Brooklyn—Mantell Parquet Floor Co. 
opening office at 26 Court St.; wholesale. 

OREGON. Baker—R. JB. 
sawmill, 

Bandon—F. 8S. and W. F. Perry and 0. L. Zenter have 
engaged in business here as Perry Veneer Co. 

Glendale—Conifer Lumber Co. opening wholesale busi- 
ness. 

Klamath Falls—Klamath Building Supply Co. has 
started a retail lumber business. 

Lacomb—Freeman & Rowan have started a sawmill. 

Yamhill—Frank Taylor has started a sawmill. 

TEXAS. Corpus Christi—R. B. White Lumber Yard 
opened for business at 1210 Mussett Ave. 

WASHINGTON. Edmonds—Cottage Lake Lumber Co. 
has started a sawmill. 

Hoquiam—-Wood Gutter Co. (Inec.) will open as soon as 
factory is completed. 

Mineral—Patton Lros. have started a sawmill 

Walla Walla—C. R. Boor is establishing auto body 
and fender works at 47 South Spokane. 

WISCONSIN. <Appleton—Fountain Lumber Co. will 
open new plant soon. 


Home Owners Lumber Co. 


Keisure has started a 


New Sheds and Yard Improvements 


ARKANSAS. Humphrey—Humphrey Lumber Co. 
erecting building GOxSO ft. to house its new building 
material business. 

NEBRASKA. Omaha—Louis Bradford will erect office 
building at 26th and N St. 


New Mills and Equipment 


ARKANSAS. Jonesboro—T. L. Alston will rebuild 
burned plant; specializes in golf sticks. 

INDIANA. Marion—-Economy Box Co. has let  con- 
tract for construction of addition costing about $25,000. 

Shelby ville—Albert Furniture Co. awarded contract for 
construction of addition, three stories, 40x132 ft. 

KENTUCKY. Louisville—Bush Bros. & Co. have pur- 
chased a site for a new plant to replace one destroyed 
by fire. 

LOUISIANA. Marion—R. L. Edwards plans installing 
a sawmill and planer in Bastrop County. 

NORTH CAROLINA. Elizabeth City—Foreman-Der- 
rickson Veneer Co. will erect a 200x300 ft. warehouse. 
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TEXAS. Caddo Mills—The Bass-Royce Lumber Co. 
rebuilding burned mill. 


VIRGINIA. Richmond—Railway Handle Corporation 
to establish a plant on Perdue Ave. 





WASHINGTON. Omak—Biles-Coleman Lumber Co., 
sawmill, is adding a dry kiln. 

Tacoma—Edward Christensen and Aubrey Wright will 
operate a hardwood sawmill here as soon as plant 
is completed. 








WILLIAM WILLIS CRISSINGER, for the last 
35 years identified as a salesman with the lum- 
per world of Chicago, passed away Sept. 6 at 


Seattle, Wash. Funeral services will be held on 
Saturday morning, Sept. 11, at Trinity Presby- 
terian Church, Laramie and Fulton streets, at 
10 a. m. Interment at Elkhart, Ind. Obituary 
later. 

MRS. L. N. GODFREY, wife of L. N. Godfrey, 
of the L. N. Godfrey Lumber Co., wholesaler of 
Newton Centre, Mass., died on Wednesday, Sept. 
1, after a long illness. Besides her husband, 
Mrs. Godfrey leaves two sons, who are asso- 
ciated in the business with their father. 


HARRISON PORTER THRUSH, Indianapolis, 
Ind., died in that city on Aug. 30. Mr. Thursh 
was born on Jan. 21, 1878. For many years he 
was a buyer of logs in Central America and 
Africa for various companies and was well 
known in the lumber trade of Indianapolis. Be- 
sides a widow, one daughter and a sister sur- 
vive. 


WILLIAM T. MAC GUIRE, representative of 
the Rietbrock Land & Lumber Co., of Milwau- 
kee, Wis., for many years, died at a Milwaukee 
hospital on Sept. 2. He had been ill for several 
months and was confined to his bed many weeks. 
Mr. MacGuire was about 70 years of age. He 
was born in Ottawa, Ont., coming to the United 
States when a youth, entering the employ of the 
Rietbrock Land & Lumber Co. about thirty years 
ago. His first work was at the company’s mill 
at Athens, Wis., as lumber inspector, but for the 
last twenty-five years he had been sales repre- 
sentative for the company with headquarters at 
Milwaukee. ‘‘Mac,’”’ as he was familiarly and 
affectionately known over his territory, had a 
very wide circle of friends and acquaintances 
and leaves many to mourn his passing. Perhaps 
no salesman was better known or better loved 
in his territory. He was a veteran member of 
the Northwestern Lumber & Sash & Door Travel- 
ing Salesmen’s Association, having joined that 
organization in 1898, and served as president 
during 1911. He had been ailing for about two 
years, but had kept up his work until finally 
heart trouble caused his death. He was a mem- 
ber of the Masonic order. Mr. MacGuire is sur- 
vived by a widow and three daughters. 


ELMON L. GRAY, prominent lumberman and 
capitalist of Sussex County, Virginia, died re- 
cently at his home in Waverly, Va., following a 
stroke of apoplexy. Mr. Gray and his brother, 
Horace A. Gray, comprised the Gray Lumber 
Co. sinee the death of their brother, John D. 
Gray, three years ago. The firm has been con- 
ducting a successful lumber business for the 
last forty years, the last twenty-five years in 
Sussex County. Elmon L. Gray was born in 
Delaware and went to Virginia at the age of 18 
to embark in the lumber business with his father 
and brothers, first at Hampton, Va. Mr. Gray 
is survived by his wife, who was formerly Ella 
V. Darden, of Virginia; one son, Garland, and 
a sister, Mrs. T. Fleetwood, all of Waverly. 


FRANK MELSOME BAKER, JR., 27-year-old 
son of Frank Melsome Baker, of the Hardwood 
Mills Lumber Co., Chicago, died suddenly last 
Saturday of heart trouble. The young man was 
working in a bank at Evansville, Wis., but has 
been ill at the home of his parents for the last 
three months. His untimely death came as a 
severe shock to his family. The funeral was 
held Tuesday, Sept. 7, at the Baker home in 
a Hills and burial was at Rose Hill Ceme- 
ery. 

JACKSON G. WENTWORTH, son of Mr. and 
Mrs. George G. Wentworth, died at his home in 
Portland, Ore., Thursday, Aug. 27, after an ill- 
ness of several months. He was born Oct. 14, 
1898, in Portland, when his father was connected 
with the Portland Lumber Co., and his early 
ambition was to become a lumberman. For 
eight years he was in the employ of the Port- 
land Lumber Co., which is now the Dollar-Port- 
land Lumber Co. Early in 1923, however, he 
became interested in the sales of automobiles 
with his father, who is now president of Went- 
worth & Irwin, Inc., and he continued that work 
until his illness. He married Dorothy Mountain, 
Nov. 11, 1920, who survives him, with two 
children, 


EARL M. THORNTON, 48 years old, president 
of the Thornton Lumber Co., of Elkhart, Ind., 
but a resident of Mishawaka, Ind., died recently 
in a hospital at Monroe, Mich., of concussion of 
the brain and other injuries sustained in the 
head-on collision of two interurban cars. His 
bride of a day, formerly Miss Esther Martha 
Nitsche, of Mishawaka, is in the same hospital 
suffering from numerous body bruises, but is 
not in a critical condition and will recover. The 





couple were married at the bride’s home. Twenty 
hours later they were in the hospital. After a 
reception following the wedding, the bridal cou- 
ple left for what was to be an extended honey- 
moon trip through the East. They were on a 
car bound for Detroit to board a boat for Buf- 
falo and Niagara Falls. Mr. Thornton suffered 
concussion of the brain, internal injuries, four 
broken ribs and many cuts, bruises and sprains. 

R. F. BARTZ, partner in the Howard-Bartz 
Lumber Co., Los Angeles, Calif., died suddenly 
on Aug. 25 of acute indigestion. 

CHARLES H. DAVIS, 77, formerly owner and 
operator of lumber mills at Antigo and Bryant, 
Wis., for many years, died at the Astor Hotel 
in Milwaukee on Sept, 1, following a heart attack 
he had suffered the day previous. Mr. Davis 
had lived in Milwaukee thirty years, but he 
spent the last seven in Pasadena, Calif. Upon 
becoming interested in the Davis Bros. Stone 
Co., Lannon, Wis., of which he was the head, 
he discontinued his lumber operations. He was 
planning to go to Pasadena when stricken with 
the fatal illness. He is survived by one daugh- 
-. He was an active member of the Masonic 
order. 


GEORGE H. RICHARDS, assistant auditor for 
the Detroit Lumber Dealers’ Association, was 
killed in an automobile accident on Saturday, 
Sept. 5. Mr. Richards was returning home to 
Detroit from Mt. Clemens, Mich., with a com- 
panion when the car in which he was riding was 
overturned in a collision with a truck. He re- 
ceived injuries which resulted in his death a few 
minutes after his removal to a hospital. 


GEORGE VAN VALIN, owner of extensive 
timber tracts in the northern part of Indiana, 
died Sept. 3, at his home in South Bend, Ind., 
following an illness with complication of dis- 
eases. He was 72 years old and was a pioneer 
in timber cultivation in the State. He is sur- 
vived by the widow and three daughters. 


B. HENRY MIDDENDORF, aged 72, for many 
years prominent in the retail lumber industry in 
Quincy, Ill., died Aug. 29 in St. Mary’s hospital, 
Quincy, where he had been a patient for sev- 
eral weeks. Mr. Middendorf was born July 6, 
1854, in Quincy and was vice president of the 
Middendorf Bros. Lumber Co. His wife, formerly 
Bertha Rees, to whom he was married June 5, 
1883, preceded him in death eighteen months ago 
and the surviving family includes Mrs. Edith 
Bernzen, George, Ray, Henry, jr., Mrs. Helen 
Koza, of Wilmette, Ill., and Arthur, all of 
them except Mrs. Koza being residents of 
Quincy. Mr. Middendorf was a prominent lodge 
and civic worker in the community. The funeral 
was held in St. Francis Catholic Church Wednes- 
day morning, and his brother, Rev. Fr. Roger 
Middendorf, celebrated the requiem mass. 


WILLIAM P. YOUNGS. Funeral services were 
held at noon on Sept. 1 in the Methodist Epis- 
copal Church at Stony Brook, L. I., for William 
P. Youngs, president of William P. Youngs & 

3ros., one of the oldest and best known lumber 
firms in New York City. Mr. Youngs died Mon- 
day, Aug. 29, at his summer home in Stony 
Brook, after an illness of nearly six months. He 
was in his sixty-eighth year. Mr. Youngs was 
born in the old residential section of East 
Seventh Street and was a son of W. F. Youngs, 
who founded the lumber firm in 1853. He at- 
tended the public schools and later graduated 
from Polytechnic Institute, Brooklyn. After his 
graduation, Mr. Youngs entered his father’s 
business and upon the death of the latter in 
1893 the present firm name was adopted and 
Mr. Youngs became its president. He was for 
many years well known in the lumber trade and 
at the time of his death was a trustee of the 
New York Lumber Trade Association. Hé€ took 
an active part in the affairs of his firm until last 
March. Mr. Youngs is survived by his widow, 
Mrs. Harriet Cook Youngs, and a daughter, Miss 
Caroline Elizabeth Youngs. 


COL. SIMON J. MURPHY, JR., one of the 
firm members of the Murphy Lumber Co., of 
Green Bay, Wis., from the time of its organiza- 
tion in 1886 until it went out of business, died 
Wednesday, Sept. 1, in Pasadena, Calif. He was 
the son of the late Simon J. Murphy, who was 
one of Michigan’s pioneer lumbermen and en- 
tered the lumber business at Muskegon upon his 
graduation from the Lawrence Scientific School, 
of Harvard University with the degree of civil 
engineer. After his retirement from the lumber 
business in Green Bay he moved to Charleston, 
W. Va. For the last twenty years he had spent 
his winters in Pasadena on account of failing 
health. He was born in Bradley, Me., in 1851, 
and moved to Detroit where he lived until 1870. 
Col. Murphy is survived by four daughters and 
three brothers. Funeral services were held on 
Wednesday, Sept. 8, at Charleston, W. Va. 
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Come to the Source 
for Your Trim 
and Flooring 


The tendency today is to 
simplify production in order 
to keep costs down. In floor- 
ing and trim we represent 
the utmost in simplification. 
We are cutting our own tim- 
ber, sawing our own lumber 
and producing Oak Flooring 
and Oak and Gum trim from 
our own stock. There is no 
unnecessary handling here. 
Send us your orders and 
profit by our economical pro- 
duction. 











a 


We also manufacture thin 
Aromatic Red Cedar stock. 


Hodge-Hunt 


LUMBER CO., Inc. 
























ERE is an Oak Flooring 

that is rapidly coming 
to the front. Dealers find 
that it is a good seller and de- 


livers satisfaction when sold. 


Write for 
samples and prices. 








| Benoit Oak Flooring, Co., 


MONROE,LA. 











Lutcher & Moore 
Cypress Lumber Co. 


LUTCHER, LA. 


Manufacturers of 


Cypress-“ Tupelo 


We Specialize in Tupelo 
Flooring, Trim and Moulding 




















MAKE your timber investments pay maximum 
returns. ‘Principles of Handling Wood- 
lands” by Henry Solon Graves tells how. $2.50, 
postpaid. American Lumberman, 431 So. Dear- 
born St., Chicago, Ill. 
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values on all 


| Southern” Pine 
lems. 


Yard and Shed Stock, 
| Timbers, Lath. 


Gilchrist- 
Fordney Co. 


LAUREL, MISS. 




















— pentmeemmes 
LONGLEAF 


~—elenee 
HEAVY PITCH Pine 


For Export and Interior Trade 


We make shipments 
from New Orleans, 
Gulfport, Mobile and 
Pascagoula of 


Daily Capacity ‘TIMBERS, YARD 
400,000 Feet and SHED STOCK 


Dantzler Allied Mills 
L. N. DANTZLER LUMBER CO. 
Moss Point, Miss. Sales Agents 


MILLS AT 











L_ Moss Point Howison TenMile Cedar Lake 











All Stock is 
Grade Marked 
SPA 










Try Our 
Long Leaf 


Yellow Pine 


All grades, 3°" and 4" Std. Mtch. 
Edge Grain, Heart and Sap Floor- 
ing; Shed Stock; 2x4—2x6" Di- 
mension all grades S4S to S& E 
Std. lengths 10° to 24’; Timbers 
4x4" to 20x20” lengths 10’ to 66’. 


Our Service Satisfies. 


WILLIAMS 
Yellow Pine Co. 







Peeled 


ModernBand Mill \. Poplarville, Piling 
at Wilco, Miss. iss. 5” to7” tip 
Daily Capacity 10” to 16” butt 
100,000 Feet 


20’ to 100’ long 


News Notes from Ame 


TACOMA, WASH. 


Sept. 4.—The need for standardizing interior 
finish made of fir, in order to develop a larger mar- 
ket, was the principal subject of discussion at the 
regular meeting of the Tacoma Lumbermen’s Club 
last Wednesday. The fact that fir finish costs but 
little less than hardwood was ascribed largely to 
the fact that the larger mills make little or no effort 
to develop this business, but leave the trade to the 
smaller woodworking plants which can not handle 
the material in large quantities. 

The club members also discussed a request from 
the Tacoma Chamber of Commerce asking for as- 
sistance in a movement to obtain for Tacoma 
adequate recognition of the city’s importance as a 
cargo originating point from some of the foreign 
steamship lines which now refuse such recognition. 
No action was taken. President Frost Snyder gave 
a brief outline of the work being done for the city 
by the traffic bureau, of which he is a member. 

No business was taken up, and the meeting ad- 
journed early. 

Cargo shipments of lumber during the present 
week: From the Portacoma piers, Milwaukee, Shaf- 
fer and Baker docks, 4,795,000 feet ; Defiance Lum- 
ber Co., 1,890,000 feet; Puget Sound Lumber Co., 
1,250,000 feet; St. Paul & Tacoma Lumber Co., 
1,800,000 feet; Tidewater Mill Co., 100,000 feet, 
and Wheeler, Osgood Co., 600,000 feet—a total of 
10,345,000 feet. Destinations: Atlantic coast, 
5,765,000 feet; California, 1,800,000 feet; Japan 
and China, 2,080,000 feet; Europe, 200,000 feet; 
Australia, 400,000 feet, and South Africa 100,000 
feet. Other than lumber: Atlantic coast took 6,800 
doors, 4,400,000 shingles, 17,000 feet cross arms 
and 400 bundles broom handles. China took 600 
tons box shook. Europe took 40,000 doors and two 
ears plywood. Australia took 250 tons box shook. 
South America, west coast, took 200 tons box shook. 
Tacoma led all the ports of Washington in exports 
during June, according to the monthly report of the 
collector of customs. Lumber shipments were an 
important factor in the city’s supremacy. 

The European demand for Pacific coast doors 
should continue at the present rate for the re- 
mainder of the building season abroad, according to 
George J. Osgood, general manager Wheeler, Osgood 
Co., who returned last Saturday from a three 
months’ absence overseas, during the course of 
which he visited England, Germany and Belgium. 
One of the interesting items of news brought back 
by Mr. Osgood is that there is a possibility of re- 
opening the German market for American doors. 
The need for building material in Germany, he re- 
ported, is great and this business, which was an 
important item before the World War, will almost 
certainly revive in the near future if financial ar- 
rangements can be made by the German buyers. 
Mr. Osgood said that one unfavorable aspect of the 
situation is the decision of the British Government 
to withdraw the subsidy granted builders during re- 
cent years, but that this action has already been 
very largely discounted. 

A new hardwood mill will be constructed in the 
Center Street manufacturing district by Edward 
Christenson and Aubrey Wright. Construction will 
start next week on the main building. The new 
firm will be incorporated as the Westward Hard- 
wood Co. Mr. Wright operated a mill on the tide- 
flats, but recently dismantled the plant, as the loca- 
tion was unsatisfactory. The machinery and equip- 
ment will be set up in the new Center Street plant. 

A new factory for the manufacture of paper 
plates, food containers and toothpicks is to be 
established in South Tacoma. Walter Clifford, for- 
merly superintendent of the Champion Fiber Co., of 
North Carolina, is the secretary of the new con- 
cern and will be in charge of the manufacturing. 
The new plant will be ready to start operations by 
the end of September. 

The new mill of Ernest Dolge (Inc.), replacing 
the plant destroyed by fire last February, is almost 
completed, and Mr. Dolge plans to start operations 
Sept. 20, he announced this week. 

The resignation of Henry Schott as manager of 
the West Coast Trade Extension Bureau is deeply 
deplored by local lumbermen, who have been inter- 
ested in the trade development campaign carried on 
by him. Mr. Schott’s work has been fully approved 
by all the local members of the bureau and he has 
the sympathy and best wishes of the entire Tacoma 
industry. 

A default judgment entered in the superior court 
here yesterday gives Herbert Brewitt, of Tacoma, a 
lien of $71,373 against the property of the Nis- 
qually Canyon Lumber Co. The court ordered the 
property sold to satisfy the judgment. The prop- 
erty covered is located in Pierce and Thurston coun- 


ties, and the decree was based on money advanced 
the defendant company by the plaintiff. 

E. G. Thernell, who has been in charge of the 
service department of the John Dower Lumber Co.'s 
Yakima branch, has been transferred to the same 
department in the Tacoma office, while W. E. Nel- 
son, of the Tacoma branch, has taken Mr. Ther- 
nell’s place at Yakima. 


BELLINGHAM, WASH. 


Sept. 4.—The mills of this section are operating 
practically 100 percent, and the camps at least 75 
percent. The camp percentage will be increased 15 
or 20 percent within the next month. The Buffelen 
Lumber & Manufacturing Co.’s camp made its first 
shipment this week since last July. 

Seventeen cargoes of lumber were shipped by 
Bellingham mills in August. The movement totaled 
13,098,000 feet. The territorial distribution was: 
Atlantic coast, 4,000.000 feet ; California, 3,700,000 
feet ; Hawaii, 1,978,000 feet ; China and Australia, 
1,500,000 feet; South America, 270,000 feet; 
Alaska, 150,000 feet. This week the Bloedel Dono- 
van Lumber Mills shipped 1,000,000 feet to the 
Atlantic coast, 1,500,000 feet to California and 
300,000 feet to Hawaii. The Puget Sound Sawmills 
& Shingle Co. shipped 500,000 feet to California. 

C. A. Riggs, superintendent fuel department Bloe- 
del Donovan Lumber Mills, was installed as presi- 
dent of the Optimist Club this week. He was the 
club’s first vice president during the last year. 

James H. Prentice, secretary Bloedel Donovan 
Lumber Mills, distinguished himself this week by 
winning low medalist honors in the qualifying 
round of the annual men’s championship tourna- 
ment of the Bellingham Golf & Country Club. 


SEATTLE, WASH. 


Sept. 4.—Shipments of West Coast lumber for 
Government work in Hawaii are going forward 
regularly, the most recent being a total of 500,000 
feet of roof-sheeting. Quite large shipments of 
shiplap, 2x4- and 4x6-inch dimension, have been 
made by Gordon H. MacDonald, of the American- 
Pacific Lumber Co. Additional shipments will be 
made later in the year. 

Two Seattle aviators, Gerald Smith and Charles 
Dow, are scattering seeds by airship over 2,000 
acres of burned-over forest land on Lummi Island 
in the lower Sound. They will sow about ten tons 
of seed. 

Commemorating the completion of the final unit 
on the Metropolitan tract, the current issue of the 
Metropolitan Bulletin is entitled the “Skinner 
Building Number.” The Skinner Building, named 
in honor of a prominent lumberman, occupies the 
last available space in the 10-acre tract held under 
lease from the University of Washington by the 
Metropolitan Building Co. The structure, which 
was finished and formally opened Sept. 1, was con- 
structed by the Fifth Avenue Building Co. at a 
cost of $1,500,000. It is eight stories high, and 
occupies the entire block between Union and Uni- 
versity streets, fronting to the west on Fifth 
Avenue. 

The Murry Jacobs Co., Seattle, reports the sale 
of two Model 12 gas Ross carriers to the Weyer- 
haeuser Timber Co. for use at the Newark (N. J.) 
terminal of the Weyerhaeuser company, which has 
had three Ross carriers in its Mill A, at Everett, 
for some time. J. W. Ralston, of the Murry Jacobs 
Co., states that practically all eastern lumber ter- 
minals have installed the machines. Two have been 
sold recently to Klamath Falls firms; one to Shaw 
Bertram Lumber Co., and the other to the Big 
Lakes Box Co. 

Charles M. Rohne, for several years located in 
Vancouver, B. C., has now established sales office in 
Seattle at 3320 White Building, where he is in per- 
sonal charge. He feels the new arrangement will 
enable him to better serve their wholesale trade, 
and particularly that part of it which demands 
American patterns and standards of uppers. The 
Southern Alberta Lumber Co. has taken additional 
space at 1148 Henry Building; the O’Brien Lum- 
ber Co., Dan V. O’Brien, manager, has established 
its headquarters at 551 Stuart Building; the G. H. 
Walker Lumber Co., H. A. Smith, manager, has 
taken offices at 1039 Henry Building; the Gray 
Lumber & Shingle Co. has moved to 445-9 Henry 
Building. 

Ed Hume, of Minneapolis, Minn., is returning to 
his home after a tour of the lumber centers of the 
Pacific Northwest. 

J. A. Furey, formerly manager of the retail yard 
of the Copeland Lumber Co., at Woodland, Wash. 
has gone to Vancouver, Wash., where he is con- 
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nected with the DuBois-Matlock Lumber Co. C. A. 
Smith, formerly of Olympia, is now in charge of the 
Copeland yard. 

Mandel Nieder, of Hansen Nieder Lumber Co. 
(Inc.), Seattle, accompanied by Mrs. Nieder, will 
leave Sept. 10 for a six weeks’ trip, during which 
he will visit connections in Minneapolis, Chicago, 
New York, Boston, and many other cities. 

W. L. 
at Long Beach, Calif., was in Seattle during the 
week, accompanied by Mrs. Taylor. They made the 
voyage to this city by boat, and started Thursday 
on the return by automobile. 

H. W. Craig, as manager of the Georgetown Lum- 
ber Co., has opened a retail yard at the corner of 
Duwamish Avenue and Lucille Street, Georgetown. 
Mr. Craig was formerly at Tillamook, Ore. 


LOS ANGELES, CALIF. 


Sept. 4.—With the demand throughout southern 
California greatly improved, the fir market has reg- 
istered a decided change for the better during the 
last ten days. The advance of a $1 to $1.50 re- 
ported a week ago is holding, with prices strong 
and showing a tendency to advance still further. 
One of the great factors in the betterment of the 
market’s tone is the general feeling that fall is 
going to witness one of the most spectacular build- 
ing campaigns in the history of southern California 
with the exception of “boom” years. Fir is bring- 
ing more money in the eastern markets than it is 
in California, according to mill representatives. 
Receipts at Los Angeles harbor for August passed 
the 115,000,000-foot mark, a slight increase over 
the same month a year ago. 

H. C. Clark, Los Angeles manager Booth-Kelly 
Lumber Co., has returned from southern Oregon, 
where he and Mrs. Clark spent their summer vaca- 
tion. 

W. F. Marmion, president San Gabriel Valley 
Lumber Co., San Gabriel, Calif., and Mrs. Marmion 
are expected to return next week from the North- 
west, where they have been spending a vacation. 

Thomas Autzen, president Portland Manufactur 
ing Co., manufacturers of fir panels, has returned 
to his home following a visit to Los Angeles and 
other southern California points. He is represented 
in Los Angeles by the California Panel & Veneer Co. 

Parson Simpkin, resident of Santa Monica, Calif., 
will address the annual convention of the American 
Legion, department of California, at Susanville, on 
“Forestry.” 

W. H. Morrison, formerly with headquarters of 
the C. D. Johnson Lumber Co., Portland, Ore., has 
been transferred to the Los Angeles office. 


ABERDEEN-HOQUIAM, WASH. 


Sept. 4.—Sixteen vessels are loading here today: 
For Japan, one at Schafer Dolphins; one at Ho- 
quiam Lumber & Shingle Co., and one at the 
Eureka Cedar Lumber & Shingle Co. For Balti- 
more, one at Grays Harbor Commercial Co. For 
California, one at Grays Harbor Lumber Co.; one 
at Donovan mill No. 1; one at Donovan mill No. 2; 
one at Schafer’s mill No. 4; one at Aberdeen 
Lumber & Shingle Co.; one at American mill. 
For Holland, one at Anderson & Middleton. For 
New York, one at Hulbert mill. For South Amer- 
ica, one at Schafer mill No. 4. For Savannah, 
Ga., one at Cosmopolis. For Australia, one at the 
Bay City Lumber Co. 

The port commission, in order to stimulate the 
gtowth of industries on the sites at the port dock, 
will hereafter furnish lessees of the port property 
with sewers, roads and trackage, these improve- 
ments being installed by the commission. Water- 
front property will be leased on a basis of $3.50 a 
front foot per year for ten years. Each lease will 
have a depth of 150 feet. 

Senator Wesley L. Jones, in a recent talk before 
the Chamber of Commerce here, prophesied that 
Grays Harbor would obtain an appropriation of 
$1,000,000 for deepening the bar and improving the 
channel at the entrance. 

The Grays Harbor Lumber Co., of Hoquiam, has 
Purchased several acres of land to the east of its 
mill site, and is building elaborate new docks. 
Hoquiam also has under consideration the develop- 
ment of a waterway at the west end of Fifth 
Street to increase port facilities. 

Sam Wheat, lumber and shingle salesman, of 
Fort Worth, Tex., spent some time on Grays Har- 
bor during the week. Mr. Wheat sells shingles 
manufactured by the Grays Harbor Sales Corpora- 
tion, and was the guest of E. L. Connor while here. 
Mr. Wheat deplored the methods used by many of 
the shingle manufacturers in cutting the price on 





Taylor, lumberman, who makes his home ° 


rica's Lumber Centers 


their product below cost of manufacture. He 
stated that there was no necessity for this, and 
that a low price did not increase sales. 

Arthur J. Stokes, for many years sales manager 
of the National Lumber & Manufacturing Co.’s 
plant in Hoquiam, and who was also sent by the 
Douglas Fir Exploitation & Export Co. to Europe, 
left last week for Wolverhampton, England, his 
former home. 

Roland Haines, of the Eastern Terminal Lumber 
Co., of Wilmington, Del., is a visitor on Grays 
Harbor. Mr. Haines is the guest of G. E. Ander- 
son, of the Anderson & Middleton Lumber Co. 


WINNIPEG, MAN. 


Sept. 7.—Wet weather has compelled all thresh- 
ing operations to stop, and has also made yard 
business very quiet. Wholesale business is quieter 
than it has been for a number of months. Whole- 
salers are expecting that business will show a 
marked improvement just as soon as the weather 
becomes more settled and the harvest is completed. 
There seems to be very little stability of prices in 
Coast lumber. Transit cars are still being shipped 
in here and are offered the retail trade at low 
prices. They are having a very bad effect on the 
local market for Coast stock. Northern spruce mills 
are still maintaining a good price, are booking 
orders regularly and are able to give the trade 
prompt shipment. The shingle market is still very 
unsteady; prices are about the same as they were 
a week ago. 


SPOKANE, WASH. 


Sept. 4.—What is said to be the largest ship- 
ment of red cedar poles to one eastern consumer 
from this district, was made last week when the 
Eggers Pole & Supply Co. shipped twenty carloads. 
The poles were all treated here and sent east to 
be used in development work by a Chicago utility 
corporation. 

Actual logging operations for the giant mill now 
under construction for the Clearwater Timber Co., 
a Weyerhaeuser corporation, at Lewiston, Idaho, 
began this week. Five camps have been established 
in the Clearwater country, and will cut 75,000 feet 
of logs daily. A small sawmill is also being erected 
at headquarters, which will be used to cut rail- 
road bridge timbers, camp building material and 
some white pine match block planks. The logs 
will be decked for shipment by rail to Lewiston 
next spring. 

The Northern Tie & Treating Co., of Minneapolis, 
Minn., understood to be a subsidiary of the Great 
Northern railroad, will establish a plant here, to 
cost about $500,000. Purchase of 80 acres of land 
has been made and construction will be started 
immediately. 

Direct railroad outlet for the Mountain Lumber 
Co., A. C. Morbeck’s concern, which is operating a 
sawmill on Eagle Creek, Idaho, has been gained. It 
has timber purchased from the Government, suf- 
ficient for ten to fifteen years’ operations. The 
Pritchard-Eagle Creek railroad, which furnishes 
transportation facilities for the Eagle Creek dis- 
trict, was completed Aug. 27. 

R. L. Bayne, assistant manager cedar depart- 
ment Weyerhaeuser Sales Co., leaves tonight on a 
six or seven weeks’ business trip which will take 
him east as far as New York and Philadelphia. 


He will visit all of the company’s offices and 
representatives. 
T. J. Humbird, president Weyerhaeuser Sales 


Co., had as his guests for a few days this week 
his sister and her husband, Mr. and Mrs. Paul N. 
Meyers, of St. Paul. Mr. Meyers was for two 
terms president of the St. Paul Chamber of Com- 
merce. 

Grant Dixon, president Western Pine Manufac- 
turing Co., and Charles Coffman, vice president 
Exchange Manufacturing Co., left this week for a 
month’s trip in the interest of their companies, 
during which they will visit the principal eastern 
and middlewestern cities. 

Mrs. C. C. Koerner, jr., left this week to join 
her husband at Hartford, Conn., where he has 
just been transferred as a representative of the 
Weyerhaeuser Sales Co. C. C. Koerner, sr., of this 
city, is statistician and credit manager for the 
Weyerhaeuser Sales Co. 

E. D. Fox and wife, of Seattle, were in Spokane 
for a day last week on their way east for a five or 
six weeks’ trip as far as Minnesota and Wisconsin 
points. They will also make the Yellowstone Park 
on their way. Mr. Fox is western representative 
for the C. L. Colman Lumber Co., of La Crosse, 
Wis., and the Standard, Hays-Lucas and Botsford 
Lumber companies, of Winona, Minn. 
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TAR DWOOD: 


Here’s the place to get big 
value 4/4 plain sawn hard- 
wood lumber. That is our 
specialty and we give you the 
best part of every log. By 
cutting only one thickness 
we get better widths and 
lengths for our customers. 


* Keep your stocks balanced 
by ordering mixed cars of 
our fine quality band sawn 


White and Red Oak, Elm 

Beech, Red and Sap Gum 

Yellow Poplar, Sycamore 
and Cottonwood 


We also have a shortleaf Yellow 
Pine mill producing 75,000 feet daily. 
Order mixed cars hardwood and pine. 


Allison Lumber Co. 


BELLAMY, ALA. 
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DIMENSION 






We offer you some 
mighty good values 
in this stock for we 
specialize in 
No. I and 2 
SHORTLEAF 
- DIMENSION 


Large and Small orders are 
Solicited. Try a car soon. 


Lathrop Lumber Co. 


LATHROP, ALA. oer 








Cy - — . i 
Min Cllug Specialists 
HIGH GRADE i 

¥%" and 4%" CEILING. 
YY" and %" BEVEL SIDING. 


STOVER LUMBER CO. 


MOBILE, ALABAMA. 




















THE ACTUARY DOES A MAN’S WORK 


And does it accurately. A book to use for figuring 
moulding, lumber bills, car freights, car invoices, yard 
inveritories, odd sizes, etc. Has a table for determining 
the list of new mouldings, a table of prices on door and 
window stock, a table of measurements on wall board 
in 32 and 48-inch widths and various other valuable 
tables. The Lumberman’s Actuary, price postpaid, bound 
in leather, $8.50. AMERICAN LUMBERMAN, 431 8, 
Dearborn St., Chicago, Ill. 
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Stand up, weak Faith, and cease your guessing: 

Buy worth that brings work's greatest blessing. 
Life’s full of traps into which we clump, 

But Faith returns on the hop, skip, jump, 


When you buy this great “N.S.” 





“N. S.””—NON-SAG~— (patented) out-lasts two or- 
dinary, old-style Aprons, YET the price is lower than 
“Carries the load on the hips.” 

FOR SAMPLE 


many. 
WRITE 


can use, 


THE ALLIED BELTING CO. 


Dept. BB. GREENVILLE, OHIO. 


Co PACIFIC COAST Co 


PACIFIC COAST 
LUMBER 


Pondosa Pine 
Cal. White Pine 
Cedar Cal. Sugar Pine 
Redwood | Idaho White Pine 
FACTORY PLANK 


Write us for prices. 


and say how many you 























Fir 
Spruce 














W:IMSKEE LUMBER CO. 


Manufacturers and 
Wholesalers 


General Offices: QUINCY, ILL. 















“Wire car number 
tomorrow” 


It’s the usual thing. If you haven’t 
the stock you can’t do it, but your 
competitor will. 


This new order of things calls for ad- 
ditional capital. 

Long term timber bonds are the safe 
and logical way to supply it. 


That’s where we come in. We will 
buy your entire bond or note issue— 
large or small. 


FREEMAN, SMITH & Camp Co. 


PORTLAND, ORE. SAN FRANCISCO 
307 STARK CROCKER-FIRST NAT. BK. BOG. 








Machine Molder Practice 


A manual on molder work, the operahon and 
epee pendence ote of Pe mol | machine. 
1 by a practical er wae traveled 


pn wh oy mh rem 
information. Bound Rar han 558, 
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TORONTO, ONT. 


Sept. 7.—Lumber trade throughout Ontario is 
seasonably quiet. It is felt, however, that by the 
end of the month trade will have picked up, and 
will continue active during fall. Orders at a fair 
margin of profit are hard to obtain. White pine 
lath, although very scarce, are in good demand. 
The demand for No. 1 mill cull spruce and jack 
pine is good. Merchantable spruce and jack pine 
are also in fair demand. British Columbia red 
cedar shingle prices have fallen off and demand is 
only fair. White cedar shingles are in fairly good 
demand and prices are stiffening. 

A recent despatch from Sault Ste. Marie, Ont., 
states that the demand for labor exceeds the sup- 
ply. The call is chiefly for bush workers, pulp- 
wood cutters and tie makers. 

FE. A. Dunlop, president Pembroke Lumber Co., 
Pembroke, Ont., was in Toronto recently calling 
upon his friends in the trade. 


PORTLAND, ORE. 


Sept. 4.—The fir market is featureless, with a 
good volume moving at prices that have prevailed 
unchanged for several weeks, excepting minor 
fluctuations occasioned by purely local conditions. 
Prices are still unsatisfactory to producers. Cali 
fornia is buying considerable lumber, and export 
business is active. There is a good local demand 
throughout the Pacific Northwest because of the 
country’s natural develop- 


sidering all the facts. 
has been heavy. 


The expense of fire-fighting 


The fir lumber market shows plenty of volume, 
but prices are not satisfactory. The tendency ig 
toward a better feeling. Intercoastal steamer space 
is strong at $13 for September, with an increase to 
$14 due next month. Atiantic coast schedules are 
very firm at $17.50 for 2-inch stock, and $18.50 for 

s-inch and bigger. 

Shingle cedar is plentiful, 
$18 base. 

Reports from the Columbia River say that 80 
percent of the logging camps in that district have 
resumed. 


and unchanged on the 


During August, sixty-one vessels registered 
at this port, with a total of 162,851 tons, a 
large number of which are engaged in the lumber 


The totals for August, 1925, were fifty-one 
The steamer Willhilo is 


trade. 
vessels and 132,269 tons. 


at Pier 3 loading 1,500,000 feet of lumber for the 
Atlantic coast. 
Fred M. Hulbert, manager North Coast Casket 


Co., announces that the new plant of the company, 
now under construction on a site adjoining that of 
the William Hulbert mill, will be ready for occu- 
panecy about Nov. 1. The plant, including factory 
and machinery, will cost $75,000. The building 
will be 100x200 feet, three stories, and will cost 
$40,000. 

Rudolph Weidauer, 


wholesale lumberman, is due 





ment. A large number of 
dwellings are in course of 
construction in Portland 
and in the smaller cities 
and communities through- 
out western Oregon and 
they are of superior mod- 
ern type. 

Logging in the Colum- 
bia River district is now 
active, most of the camps 
operating. The loggers 
have a very small amount 
of logs on hand and win- 
ter will come without a 


great surplus. A_ note- 
worthy fact is that the 
logging camps and saw- 


mills of Oregon have been 
singularly free of labor 
troubles for a long time. 

With sales and _ ship- 
ments larger than produc- 
tion, the western pine 
market is in a healthier 
condition than at any 
time in the last four 
years, although prices are 
still at a low level. 

The spruce market as a 
whole is a little stronger 
than it was a week ago, 
but manufacturers’ of 
spruce lumber think there 
is room for a lot of im- 
provement. 

A. W. Cooper, secretary- 


Ocean, 


cants for airplane stock during the war. 

is being cut for paper pulp. 

it becomes exposed to winter gales that sweep in from the sea 

and many specimens assume fantastic and grotesque shapes. 

Clatsop beaches these old and gnarled spruces are valued on the sand 

ridges for the framework they form for the colorful sunsets that are 
one of the magnets drawing thousands to the seashores 





Clatsop County, Oregon, is noted for its large stands of gigantic spruce 
trees and it was these forests that furnished millions of feet of spruce 


Now much of this timber 


As the timber stretches near the Pacific 


Along the 





manager of Western Pine 
Manufacturers’ Association, 
Columbia on a vacation. 

The Portland Hoo-Hoo Club at its semimonthly 
luncheon Thursdays, at the Hotel Portland, dis- 
cussed informally and without definite action the 
matter of sending a delegate to the Hoo-Hoo An- 
nual scheduled for Kansas City the latter part of 
this month. 

Albert Hermann, who has charge of the Western 
Pine Manufacturers’ Association experimental 
work, has begun arranging for the installation of 
the laboratory that the association is to establish 
here. 

E. R. Wicks, 


has gone to British 


of the Vaughn Lumber Co., has 
been here from headquarters at Houston, Tex., 
looking over conditions. The company has a buy- 
ing office here, in charge of Wilson Dascomb. 


EVERETT, WASH. 


Sept. 4.—Fir logs advanced Sept. 1 from $12 
$18 and $24, to $13, $19 and $25. The increase of 
$1 throughout the list was not unexpected, since 
the shutdown during the season of fire hazard has 
resulted in cleaning up the surplus of logs in the 
water. Stocks are practically on a hand-to-mouth 
basis, there being no accumulation. Practically all 
of the larger logging operations in Snohomish 
County resumed operations this week. Weather 
conditions are again favorable, owing to the heavy 
downpour during August. The rainfall during the 
month totaled 1.71 inches, as compared with a 
normal of .62 inch. There have been numerous 
forest fires during the season, but the protective 
organizations have been extremely active and the 
losses to merchantable timber are very light, con- 


to reach home today, after six weeks in a Seattle 
hospital, following a major operation. His friends 
have strong hopes for his ultimate recovery. 
Miss Ruth Sievers, daughter of Mr. and Mrs. Ed 
Sievers, reached home Wednesday, after an ab- 
sence of nearly three months, during which she 
was a representative of Stanford University on 
an eastern tour. Miss Sievers spent some time at 
Davenport, Iowa, the former home of the family. 
Her father is manager of the Garner Shingle Co., 


this city. 
BOGALUSA, LA. 


Sept. 7.—The Lamar Lumber Co., of which Vic- 
tor Scanlon and James Simms, of Hattiesburg, 
Miss., are the principal stockholders, has choset 
Bogalusa for its new hardwood mill, and work on 
the plant mill will begin soon in Northwest Boga- 


lusa. The new company will employ about 200 
men. The Lamar company had decided to locate 
elsewhere, but due to the influence and efforts of 


Sullivan, the officers were induced 
This company has sufficient timber 
J. H. Grimmett will be 


Mayor W. H. 
to locate here. 
to operate fifteen years. 
manager of the plant. 

To show their appreciation of the successful 
efforts of Mayor W. H. Sullivan, general manager 
of the Great Southern Lumber Co., in inducing the 
stockholders of the Lamar Lumber Co. to locate 
here, the directors of the Chamber of Commerce 
sent Mr. Sullivan a fine letter on behalf of the 
entire membership thanking him for his good work. 

Arnold Martin, for eight years employed in the 
electrical department of the Great Southern Lum 
ber Co., has gone to Natchez, Miss., as chief elec 
trician of the National Box Co. 
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BEAUMONT, TEX. 


Sept. 6.—With price advances all along the line 
and orders 4 percent above normal, the southern 
pine market may be said to be in the best shape 
it has been in for many weeks. While orders exceed 
normal, production is fully 12 percent and ship- 
ments 8 percent below normal. Stocks are badly 
broken in many lines. Timbers continue in strong 
demand. Finish, the only pine item which has 
recently shown any weakness, has been in active 
call during the last week and is daily showing signs 
of increasing strength. No. 2 boards are very scarce 
and have increased $2, while No. 3 boards are off 
the market. Bundle stocks are badly broken and 
have increased from $1.50 to $2. Flooring has 
jumped upward $1.50. Shiplap is very scarce and 
is up $1.50. Increases of from 50 cents to $1 have 
been noted recently in dimension. 

Cypress is now moving well. 

The only weak item on the hardwood list is 1-inch 
No. 1 red gum, and it is showing signs of a revival. 
FAS sap gum has gone up $8, and common gum 
has advanced $6. No. 2 common oak flooring has 
jumped $5, No. 1 has increased $3, and sound and 
wormy, $4 within the last ten days. A general in- 
crease in orders and inquiries is noted in nearly all 
hardwood items. 


SHREVEPORT, LA. 


Sept. 7.—There is a fair demand for southern 
pine, embracing nearly everything on the list. The 
yards are sending in their orders for only what 
they need right now. The market is $1 to $3 below 
the range that obtained in January on quite a num- 
ber of items of common stock. But mills are still 
looking for the spurt of demand that will really 
bring about some needed advances. Weather has 
been fine. Cars are plentiful and labor fairly so, 
in spite of the defection of colored labor to the 


cotton fields. 
MACON, GA. 


Sept. 7.—Rains and the Labor Day holiday 
caused a curtailment of operations of roofer mills 
throughout this territory, but orders and inquiries 
continued to come in increased volume by mail and 
wire. Susiness in roofers continues to pick up, 
with the biggest demand coming from the East. 
There is some improvement shown in Florida, and 
manufacturers expect a considerable improvement 
in the trade with that State this fall and winter. 
While the demand is good, and equal to or better 
than the production, there has been no advance in 
price. 

Susiness was so good in the longleaf pine market 
this week that many mills in southwest Georgia 
and southeastern Alabama continued operations on 
Labor Day, at the request of the employees, who 
preferred to put in full time. Production is above 
normal and the entire output is being taken, prin- 
cipally by railroads. Business in the longleaf mar- 
ket is exceptionally good. No change in prices is 


reported. 
NORFOLK, VA. 


Sept. 7—Nearly every order for North Carolina 
pine is wanted immediately. Buyers are waiting 
day by day for transit cars that have to be sac- 
rificed, and when these are not forthcoming they 
are forced on the market. The total volume for 
August has been disappointing. The mills are mak- 
ing more lumber than is being sold, and yet the 
most wanted items are not easy to buy. Prices re- 
main unchanged. 

Demand for 4/4 edge No. 2 and better, both band 
and circular sawn, has been very light. Orders 
received by mills had been on hand with wholesalers 
for some time. No. 2 and better 4/4 stock widths 
have been moving fairly well. Some circular mills 
have advanced the price on stock widths in mixed 
ears. Any change in price of good lumber is bound 
tobe upward. Edge 4/4 No. 3 continues very quiet 
and the same is true of circular sawn No. 3 edge 
and stocks. Edge 5/4 and thicker, No. 2 and bet- 
ter, and stock widths, have been quiet. Miscuts, 
4/6, are in beter demand, but bark strips are quiet. 

Demand for 4/4 edge No. 1 box, rough and 
dressed, air dried and kiln dried, has been very 
light. Box makers seem to be pretty well supplied 
and have some stock still to be shipped on old 
orders. No. 1 4/4 stock box, rough and dressed, has 
also been quiet in both kiln dried and air dried. 
Not much good air dried stock is available and 
price is steady. Edge 4/4 No. 2 box has been sell- 
ing a little better, but box makers needing this are 
about filled up. No. 2 4/4 stock box has been quiet 
in all widths. Edge, 5/4 and 6/4, No. 1 box, 
dressed and resawn, is showing a little more life, 
but stock widths are quiet. Box bark strips, 4/4 
rough and dressed, have not been active, but mills 
adhere to lists. 

There has been a fair sale only of flooring, thin 
ceiling, finish ete. Price of 2%4-inch face flooring 
is strong, but 3%4- and 3%-inch face show quite 
wide variation. Kiln dried roofers have not been 
very active, price on }}-inch being rather low. Air 


dried roofers have not been so active, yet quota- 
tions are higher than they were two weeks ago. 
Dressed framing, also rough, has been moving very 
slowly. Lath have not been active, but prices seem 
to have recovered somewhat. 


WARREN, ARK. 


Sept. 7.—Demand for Arkansas soft pine this 
week has hardly been as brisk as in the last few 
weeks, but some mills have felt hardly any change. 
Prices have remained firm, there being no conces- 
sions, except possibly on 4-inch B&better flooring, 
and only a few mills have this item in surplus. 
Movement of No. 2 boards, both 6- and 8-inch, has 
been heavy in straight and mixed cars. Other yard 
items have been moving readily, with demand good 
for piece stuff. Finish and finish items are mov- 
ing readily in mixed cars, but only a small quantity 
is moving in straight cars. Inquiries from the deal- 
ers are in good volume, those from yards in smaller 
communities being most numerous. Industrial in- 
quiries are fairly heavy. Only an occasional order 
for car siding and roofing is being placed. Produc- 
tion has been normal, most mills still working on 
the 55-hour week. Shipments have been heavy and 
in excess of both production and new business, 
thereby reducing stocks still further. Holdings of 
most mills are in a low and broken condition. Mill 
labor supply is adequate, but woods crews are 
somewhat short, by reason of movement of men to 
the cotton fields. Small mill production has been 
low, most mills having been down on account of 
searcity of labor. Car supply is sufficient. 


JACKSONVILLE, FLA. 


Sept. 7.—The southeastern lumber market con- 
tinues to show improvement, volume of orders being 
on the increase. The yards, while not buying any 
stock to speak of, have been doing a fair volume of 
business right along, which has about exhausted 
their surplus, and they are now buying in limited 
quantities. While the orders are mostly of a fill-in 
nature, straight cars of one item are being ordered. 
The outlook is for a further improvement. 

The pine mills especially are feeling the better- 
ment, pine being perhaps the most used lumber in 
this State. The mills are well satisfied with their 
volume. Right now a general atmosphere of cau- 
tion prevails, and only yards of good credit stand- 
ing are being solicited. The demand for pine shed 
stocks in all grades has been sufficient to take care 
of the output and to make inroads on stocks that 
have been carried for some months. The upper 
grades are moving in mixed cars. Sheathing and 
framing are again moving in straight cars, as are 
also the lower items of shed stocks. 

Due to inclement weather and also to many mills 
closing down on account of prices, B&better kiln 
dried shortleaf, 4/4, in 6- to 12-inch widths has be- 
come searce, and though demand is subnormal there 
has been a searcity of stock. These items can not be 
bought from reputable mills under $41 or $42, 
which is an increase of $3 to $4. The demand for 
No. 1 common has not been as great, and conse- 
quently there has been no change in the $30 mill 
price. The thicker B&better does not show im- 
provement. Roofers have been active. The weather 
has closed down many mills and demand is suffi- 
cient to take care of present output. Roofers are 
now bringing $19.50 and $20.50 at the mills. Short- 
leaf framing continues to drag. 

Cypress just about holds its own, with the de- 
mand in this State very light. However, the east- 
ern and middlewestern yard trade is calling for 
mixed cars, and with orders for railroad timbers 
and trunking and capping the mills have enough 
eutting to keep them busy. The Florida yard trade 
seems to be very light, as is demand for straight 
ears of factory grades. There is a little box cypress 
moving, this being a standard sheathing grade for 
the Florida trade. 

Hardwoods have returned to a sluggish state 
after a slight spurt. The buying was apparently 
for immediate needs. This is primarily a buyer's 
market, with some of the smaller mills holding 
heavy stocks. There is not a great deal of sap gum 
ready for shipment. With sap gum a little scarce, 
tupelo is feeling a slightly better demand. Red gum, 
oak and poplar are not moving in heavy volume. 
However, inquiries from the oak flooring manufac- 
turers would indicate that there are better things 
in store for the lower grades of oak. The only de- 
mand for red gum is in FAS, and this stock is 
called for in most instances kiln dried. Automobile 
and furniture manufacturers seem very cautious. 

Weather throughout the Southeast has been de- 
cidedly better. The woods are beginning to dry out. 
Railroad service continues excellent. 

A. D. Holley, vice president Aycock-Holley Lum- 
ber Co., accompanied by his family, left during the 
week for a motor trip to Miami. 

Jack Mussell, of A. J. Mussell, Chipley, Fla., was 
in Jacksonville over the last week end on business 
for his company. Mr. Mussell says his company’s 
cypress operation at Gulf Red, Fla., will soon be 
cut out and he is now looking for a new location, 
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OUR SPECIALTY 
Mixed Car Loadings 


. White Pine 
KO or ne Sugar Pine 
Redwood 


ca 


Embracing all manufactured products therefrom. 


Car shippers of White Pine Mouldings, Siding. 
Sash, Doors and Cabinet Work. 


CHICAGO LUMBER 
COMPANY OF 
WASHINGTON 


MiLLS SALES OFFICE YARDS 


OAKLAND, CALIFORNIA 











During First Half of 1926 


Worth Lumber 
Company 


Shipped 50“ more Fir Lumber 


than during First Half of 
1923 or 1924 or 1925 


The reason is Satisfaction given. 


It will pay you to join the 
growing circle of customers. 


Worth Lumber Company 


(Exclusive Rail Shippers of Fir) 
5501 White Building, SEATTLE, WASH. 
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Railroad 
Car, Bridge, 
Structural Material 


cP mee 4 Quick Service 
Is Our Specialty. 


SCHWAGER - KARLEN LUMBER CO. 


5545 White - Henry - Stuart Building, 
SEATTLE, WASH. 


Eastern Representatives:— 
Dwight Davis Lumber Co., 

1001 Peoples Gas Bldg., Chicago, Ill. 
Rodney E. Browne & Co. _—‘ Frank H. Golden, 
2030 Grand Centra. Ter’] 1619 Bankers Trust Bldg. 

New York, N. Y. Philadelphia, Penna. 
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Eureka Cedar Lumber & Shingle Company 
HOQUIAM, WASH. 


Fir and Hemlock Lumber 


Service Is Our Specialty 




















Resawed Fables 


is a collection of the funniest 
prosewritings of ‘the lumber- 
man poet.”* 

It is the everyday experi- 
ences of the Nom oo ny told 
with a smile. Every lumber- 
man owes it to 


Price postpaid, $1.00. 
AMERICAN LUMBERMAN, Publisher 
431 Se. Dearborn St., CHICAGO 
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No. 1 or No. 2 
Common S458 


Y West Coast 


HEMLOCK 


Here's the kind of stock you and your 
customers will like. It's cut from fine 
quality Upland timber and is nice, dry 
and bright. We can ship straight cars 
of 16’ or!8' stock if you desire. Order 
some of it now. 


Pacific States 
Tas” Lumber Co. 


WASH. 
REPRESENTATIVES : 


S._B.Marvin, 518 Peoples Gas Bldg., Chicago, Ill. 
K. J. Clarkson, 833 McKnight Bldg , Minneapolis, Minn. 
JamesA Harrison, P.O. Box 745, Sioux Falls, S. D. 
Joseph Lean, P. O. Box 744, Omaha, Nebraska 
Frank Probst, P.O. Box, 1187, Fargo, No. Dakota 
O. G. Valentine, P. O. Box, 171, Denver, Colorado 
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Producers and Dealers 


Douglas Fir 


When You Want Service 
Buy from 





find a ready 


market for 


Lumber Co. 
General Office: 
ALBION, CALIFORNIA 
Sales Office: Hobart Bidg., Sen Francisco 


San Diego Office, 320 Spreckles Bldg. 
Los Angeles Office, 397 Pacific Electric Bldg. 


Mills: Albion 
and Navarro, Calif. 











When You Think Lumber 


THINK"HANSEN-NIEDER” 7 \ 
Quotations wired same day ¥ 
inquiry received ar wes 


HANSEN-NIEDER 
LUMBER Co, IINC. 


1029 HenryBldg:, SEATTLE 








either pine or cypress, which he expects to locate 
somewhere near Jacksonville. 

Cc. B. Pooser, Florida representative of Jefferson 
Lumber Co., Birmingham, Ala., was a visitor to 
Jacksonville last week. While in town Mr. Pooser 
placed several good orders for his company. 

P. M. Ulsch, manager Jacksonville office Robert 
R. Sizer & Co., has just returned from a week’s 
business trip through the Carolinas. 

W. A. Hamilton, of Gress Manufacturing Co., 
has joined his family in the mountains of North 
Carolina for a vacation. 


LAKE CHARLES, LA. 


Sept. 7.—-Fall buying of southern pine is already 
getting under way and the last two weeks have 
seen orders slightly above normal. Production has 
also been increased by the larger mills, so that this 
section will show a fairly even balance between 
production and orders. Shipments are holding up 
well, most buying being for prompt loading, in spite 
of the heavy movement of crops throughout the 
belt. The demand is well balanced, most items on 
the list being in good call. Uppers, especially finish 
items, flooring and siding, are improving slightly, 
and the demand for Nos. 2 and 3 dimension con- 
tinues very heavy. Timbers are still very scarce 
and in heavy demand at very satisfactory prices. 
There has been a slight increase in the call from 
the railroads for car material. The demand from 
the oil fields all along the Guif coast continues very 
brisk and many items, such as derrick material, 
are scarce. Building all through this section of the 
South, especially in the larger towns and cities, is 
more active than in years, and city building per- 
mits are decidedly encouraging to lumbermen. 
Prices generally are increasing, and are reported 
as advanced 50 cents to $1.50 on many items. Lum- 
bermen are very much encouraged over the outlook. 


HOUSTON, TEX. 


Sept. 7.—The present healthy condition of the 
lumber market in general is most encouraging to 
the trade in this vicinity. The upper grades of 
pine and hardwoods that have been rather quiet of 
late have taken on new life, and there is little dull- 
ness anywhere along the line. The strongest de- 
mand is for yard stocks, and is due to the generally 
good crop prospects in the South and Southwest. 
The one outstanding exception is export; there 
seems to be no immediate likelihood of improve- 
ment in the overseas trade, owing to the unsettled 
European situation. Good economic conditions in 
the Southwest are reflected in the building totals 
for Houston. 


TUSCALOOSA, ALA. 


Sept. 7.—Southern pine prices are strong but no 
advances have been made during the week. The 
mills are well loaded with business, and are re- 
luctant to take on more, unless prices are higher. 
Order files at the small and medium mills had 
become rather low three weeks ago, but since that 
time a lot of business has been booked. The big 
mills have also taken on a large amount of busi- 
ness. The situation looks favorable. However, 
prices should advance further in order to encourage 
production and leave a fair margin of profit. 

The hardwood situation is unchanged. Business 
is dull and prices are low, both buyer and seller 
showing indifference to doing business. 


BROOKHAVEN, MISS. 


Sept. 7.—Most southern pine items have re- 
mained firm over the last week. On quite a few, 
price increases have been in order and are well sus- 
tained, but other items have shown reductions. 
Common grades appear much stronger, whereas the 
upper grades are not so firm. Sales in this section 
have averaged about 110 percent of production for 
the last week. Sales during August were the high- 
est for any month this year. Some mills show 
a slight increase in stocks on hand for last month, 
while others show a decrease, and for the mills asa 
whole about as much stock was shipped as was 
manufactured. 

The sale of rift flooring in 3-inch has been just 
a little slow, whereas the sale of 4-inch, particu- 
larly in heart rift, has absorbed the surplus. Other 
grades of flooring have moved very nicely, but No. 
3 is not moving in as good volume as could be 
hoped for. Some patterns of drop siding have been 
moving nicely, whereas other patterns have been 
just a little sluggish. The movement of ceiling and 
partition has been only fair. This same condition 
is largely true of finish items. 

There is a small surplus of 4-inch No. 2 fencing, 
which is generally used for crating material nowa- 
days, but there is no surplus of 6-inch No. 2. In 
fact, this item is well oversold. No. 2 8- and 10- 
inch longleaf is showing a fair surplus, while 
12-inch is still oversold. In shortleaf no surplus 
is showing in 8-inch No. 2, while there is a little 
surplus in 10-inch and a fair surplus of 12-inch. 


In 4-inch No. 3 fencing there is no surplus, with 
only a small surplus of 6-inch No. 3. The latter 
item has sold nicely at $1.50 to $2 better than it 
did thirty days ago. 
showing a fair surplus. 

No. 1 lath remain fairly firm, while No. 2 are 
extremely weak. Some sales were as low as $3.50 
f.o.b. mill, while manufacturers in this section 
have held firm at $3.80 to $4. The lower gradeg 
of pine shingles have moved out nicely, but the 
select heart grade is in surplus. 

Longleaf dimension items have moved fairly well 
in both Nos. 1 and 2, whereas demand for short- 
leaf has been more or less spotted. Longleaf tim- 
bers are still very heavily oversold and the manu- 
facturers have seriously considered the necessity 
of withdrawing from the timber market. The sale 
of shortleaf timbers is not keeping pace, but is 
encouraging. 

The hardwood market has picked up and un- 
shipped orders are heavier than for twelve months, 
Most items of gum, in both plain and quartered, 
have moved nicely. In fact, there is practically no 
surplus in any gum items. Flooring oak has sold 
nicely, and poplar, particularly grades of select 
and lower, has moved extremely well. 

S. E. Moreton, sr., vice president and general 
manager, J. J. Newman Lumber Co., is leaving this 
week for Scranton, Pa., to attend a directors’ meet- 
ing of the U. S. Lumber Co. 


JACKSON, MISS. 


Sept. 7.—Southern pine demand continues good. 
Manufacturers say the hand-to-mouth buying by 
dealers is causing some trouble in geting out orders 
fast enough, and is increasing costs. Cotton crop 
conditions appear very good, and mills expect a 
good demand from cotton growing sections. The 
timber market is strong. Low grade lumber con- 
tinues in exceptionally good demand. Dry stocks 
are being depleted very fast. Weather was good 
last week; shipments were heavy. There is no 
change in the export market. 


MILWAUKEE, WIS. 


Sept. 7.—The holiday had little effect on the gen- 
eral volume in the local lumber market. Building 
operations for fall have not got under way to any 
great extent. All building lumber and supplies are 
moving in good quantities, and the factories manu- 
facturing these items here are on a good production 
schedule. Millwork factories have purchased a good 
stock of lumber for their fall requirements. Floor- 
ing manufacturers are still producing maple floor- 
ing but they are not satisfied with the market yet, 
as oak is providing too stiff competition. Hemlock 
sales to the retailers increased somewhat, in con- 
trast to the low volume which has been reported 80 
far this season. Hemlock is having considerable 
competition from the western woods, however. 
Automobile body plants are buying more soft elm 
and hard maple than they have been, and some of 
them are stocking up. Furniture men are buying 
hardwood in good lots, particularly southern woods. 


MINNEAPOLIS, MINN. 


Sept. 7.—Lumber manufacturers, wholesalers and 
retailers believe the stage is set in the agricultural 
territory for consumption of a liberal amount of 
lumber products. These forecasts are based on in- 
quiries which have been and are being made and 
the fact that there is urgent necessity in some 
localities of the Northwest, at least, for extensive 
building operations. The diversification program 
has been carried out with vigor during the last few 
years. The result is that additional buildings are 
needed. It is not unlikely that the full force of the 
agricultural building program will be deferred until 
spring. Farmers will be busy in their fields until 
late in the fall and probably until snow flies. In 
the Northwest, North Dakota is likely to be the 
best field for the lumbermen, particularly the north- 
ern part of that State where the early drouth was 
broken first. 

W. E. Bertram, of the Bertram-Wright Lumber 
Co., who has returned from a week's trip in north- 
western Minnesota visiting line yards, is of the 
opinion that economic conditions there are im 
proved as compared with last year. 

Weather of the last ten days has been beneficial 
to crops in Minnesota, South Dakota and parts of 
Wisconsin he has visited, said P. H. Betzer, of the 
Mumby Lumber & Shingle Co., who was in Min- 
neapolis last week after a tour. By using trucks to 
replenish stocks at any yard which might have 4 
spurt in business, the available supplies in the 
various yards are kept at fairly even level. He 
found farmers busy plowing. 

. William C. Krafve, manager Fidelity Lumber Co» 
Portland, Ore., was in Minneapolis last week. e 
was en route east on business. 

John D. Collins, of Seattle, Wash., Pacific coast 
wholesaler, is on a tour to the East. Stocks 10 the 
West are broken, he said. There is some difficulty 
now to obtain mixed cars for immediate shipment. 
Mills in some cases now are asking a premium 08 
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mixed car orders, and where the order calls for 
some items not in stocks the mills are declining 


o take it. 
; DULUTH, MINN. 


Sept. %.—Biusiness in mixed carlots of northern 
pine is well maintained. Orders have been received 
recently from points that had not been heard from 
in several years, and reports from the agricultural 
districts have been distinctly encouraging. A fea- 
ture in the trade is that orders are on an im- 
mediate requirement basis and that rush deliveries 
are being urged as a rule. Even in the absence 
of forward buying, mill stocks are not showing any 
undue accumulations, though plants at Cloquet, 
Virginia and International Falls are still sawing 
on a full-time basis. Quotations on all items of 
northern pine lumber are being fully maintained. 
Timbers and box lumber continue in substantial 
demand. The active call for timbers has been 
brought about through the letting of several large 
contracts for industrial construction in this terri- 
tory lately. The call from the middle West for 
box lumber is satisfactory. 

Recent heavy rains have enabled paper mills to 
keep on grinding up supplies of pulpwood that had 
accumulated during the two previous dry seasons. 
Buyers for the paper mills were putting out in- 
quiries recently for fresh supplies of pulpwood. 
Quotations are expected to be on the same basis 
as last season, $12 at Duluth, with pealed wood 
at around $4 additional. 

A group of prominent lumbermen from St. Paul, 
Minn., passed through Duluth at the end of last 
week upon a trip over northern Minnesota to in- 
spect their timber and land holdings. The party 
included Al. Weyerhaeuser, C. A. Weyerhaeuser, F. 
Weyerhaeuser, F. F. Bell, Richard Lilly, E. J. 
Malloy, F. Denkman and H. H. Irwin. Among the 
points included in the party’s itinerary were Vir- 
ginia, Hibbing, Nashwauk and Chisholm. 


KANSAS CITY, MO. 


Sept. 7.—The first week of September came well 
up to the expectations of sales managers as to the 
volume of business placed in this market, and they 
are very cheerful over the outlook for the remainder 
of- the month. Rain has been general over the 
middle West since last week, and there is no fur- 
ther danger to the corn crop, though in some sec- 
tions considerable damage already had been done. 
This caused some country dealers to hold back, but 
there is nothing now to keep them from coming 
into the market for their fall requirements. The 
country dealer still is the big figure in the market 
in the middle West. City trade is holding up well 
to the average through the summer, but probably 
will not show any increase. In the South and in 
the Texas and Oklahoma oil field demand continues 


strong. 
"NEW YORK, N. Y. 


Sept. 7.—Most retail yards closed Friday night 
and did not reopen until this morning. Many whole- 
sale offices also took advantage of the three-day 
holiday. All signs point to very spirited activity 
for the rest of September. A number of inquiries 
came into the wholesale offices just before the holi- 
days, and many orders were received. The manner 
in which prices have held of late, in some instances 
being marked by slight gains, was taken as a 
barometer of what may be expected in the im- 
mediate future. There is no exception to the gen- 
eral strengthening of prices, even eastern spruce 
taking a brace and cypress, which has remained on 
an even price basis all summer, showing unmis- 
takable signs of advancing with the slowing down 
of cargo arrivals. The pines are in a very ad- 
vantageous position as fall opens, some items of 
Inland Empire grades moving forward and south- 
em lumber keeping pace. Flood conditions in the 
South, according to reports received here, have not 
been relieved. Many wholesalers are still finding 
difficulty in obtaining shipments. 

The first shipload of lumber for the new Weyer- 
haeuser terminal at Port Newark is expected to 
dock about Sept. 15. It will comprise 4,000,000 
feet. The Weyerhaeuser premises cover about 
thirty acres and work of putting the site in order 
is progressing rapidly. The City of Newark is just 
completing work on the third section of a dock 
eight hundred feet long fronting on the Weyer- 
haeuser plot. The dock is on the south side of 
the ship channel and will bring the total wharfage 
of the channel to 8,700 feet. Dr. Charles F. 
Kraemer, city manager of Port Newark, has just 
reported to Mayor Raymond that car and water- 
borne tonnage received for the first six months of 
1926 at Port Newark show that the lumber receipts 
total 147,768,429 board feet. Dr. Kraemer stated 
that the figures-for the last six months will be 
considerably in excess of these, due to the com- 
Pletion of the enormous Weyerhaeuser yards. It 
is expected that receipts at the Brooklyn piers will 
at least equal those at Port Newark, and that 
arrivals otherwise at docks in New York City and 
vicinity will bring the half-year total up to 500,- 


000,000 feet. Total receipts for the year, there- 
fore, are expected to be in excess of one billion 
feet, thereby establishing a new record. 

Robert S. LaDue, of W. M. Crombie & Co., has 
just returned from a trip to the Pacific coast, on 
which he combined business with pleasure. Mr. 
Crombie visited the mills in California and higher 
up on the West Coast and returned via New 
Mexico and the Grand Canyon. 

Harold R. Morse has rejoined the forces of W. M. 
Crombie & Co. in a selling capacity. Mr. Morse 
was formerly in business for himself, and since 
leaving the Crombie firm has been connected with 
other large wholesale houses. 

Joseph F. Murphy, former president New York 
Lumber Trade Association, has returned from a 
motor trip through the Berkshires. 

Walter Eaton, jr., was a member of the Rock- 
away Club four, which played its way through the 
final match in the recent Inter-Circuit Champion- 
ship polo matches at Narragansett Pier. Although 
defeated for the title by the Fort Leavenworth 
Army team, the Rockaway Club players made a 
remarkable showing. 


BOSTON, MASS. 


Sept. 7.—The vacation season ended yesterday 
and, with lumber buyers back at their desks, de- 
mand should begin to pick up right away. The base 
price for spruce frames definitely dropped last week 
to $39, but there is no change in the quotations of 
eastern spruce mills on random lengths. Eastern 
and northern spruce and hemlock boards are very 
quiet -but prices remain about steady. Lath are 
firmer and demand is quite fair. Pacific coast fir 
looks firmer for mill shipment, but transit prices 
remain unstable. Hardwood flooring prices are 
erratic. Southern pine flooring is quiet, and prices 
about the same as they have been for several weeks. 
Hardwood lumber sellers are very cheerful, and re- 
port good inquiries and very fair fall trade in 
prospect. Four schooners and two steamers 
brought in lumber cargoes from the Maritime 
Provinces last week, the aggregate receipts being 
fairly light. A steamer landed 2,974 pieces of 
western hemlock from Westminster, B. C., for the 
Southern Alberta Lumber Co., and another brought 
in softwood boards from Hamburg, Germany, con- 
sisting of 3,040 pieces consigned to the New York 
Trust Co. 

The State department of labor and industries re- 
port for August indicates a decided increase in 
business, both over August of last year and July of 
this year. 


PHILADELPHIA, PA. 


Sept. 7.—The Lumbermen’s Exchange of the City 
of Philadelphia is asking members to subscribe 
$1,000, as the lumber industry’s share of a fund 
for entertaining the Congress of American Indus- 
try, being held at the Commercial Museum, Phila- 
delphia, Sept. 7-24. 

The entertainment and forestry committee of the 
exchange are arranging for a two days’ automobile 
trip to the State forests and school at Mont Alto, 
Pa., Oct. 8 and 9. 

Philadelphia wholesalers will resume their weekly 
luncheons at the City Club on Monday next, Sept. 
13. A meeting of the directors will be held im- 
mediately after the luncheon. 

Within the last ten days, two ships brought the 
Chas. R. McCormick Lumber Co. cargoes of 4,500,- 
000 feet each, of which each discharged 1,500,000 
feet at Philadelphia, for use here and at back-haul 
points, the remainder of the cargoes going to New 
York, Baltimore and Boston. Two other boats 
sailed from the West Coast about ten days ago, and 
a large part of the cargoes will be discharged at 
Philadelphia. 


PITTSBURGH, PA. 


Sept. 7.—Business generally is showing a little 
improvement, although the approach of the labor 
holiday had a tendency to retard it. Improved buy- 
ing is foreseen in the next thirty to sixty days, and 
dealers will be replenishing stocks for fall trade. 
More business in the farming districts is expected 
soon. Encouraging gains in new housing are shown 
by the Pittsburgh report for August. Wholesalers 
report southern pine stocks low in most cases, both 
at the mills and in the retail yards, with prices a 
little stronger than they were a week ago, especially 
on boards. The wholesalers are finding it hard to 
buy to advantage shed stock in mixed cars. Idaho 
and Pondosa white pines are weak in spots, with 
wide variations in prices on Nos. 2 and 3 common. 
California white and sugar pine sales continue to 
move in about the same volume and at about the 
prices that have prevailed for the last sixty days. 
There are shortages in some items of fir shed stock, 
especially 1x3-inch vertical grain flooring and 
6-inch siding. Hardwoods continue active, espe- 
cially in the lower grades, with prices the same as 
for the last ninety days. 

O. H. Babcock, of Babcock Lumber Co., left 
Wednesday night on a three weeks’ trip to the 
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ON’T waste time figuring board and surface 
measure. Get “The umber Estimator” 
from the American Lumberman, 431 So. Dear- 
born St. Thousands in use. Postpaid $10.00. 
Send for special circular. 


Pacific coast. He contemplated stopping a few 
days at Spokane, Wash., at the home of his son and 
wife, Mr. and Mrs. Oscar H. Babcock, jr. He will 
also spend some time with the Babcock-Angell Lum- 
ber Co.'s organization at Seattle and Portland, and 
will visit San Francisco before returning. 

J. I. Kendall, president Kendall Lumber Co., 
Visited its hardwood mill at Cheat Haven, W. Va., 
the first of the week. 

ik. H. Stamm, general manager Acorn Lumber 
Co., is absent on a vacation, 


NEW ORLEANS, LA. 


Sept. 6 Most of the market news is again good 
news, With southern pine activity the apparent 
feature for the week. The buying drive on dimen- 
sion has produced a scarcity at many mills, and 
quotations here and there have been notched up 50 
cents to $1. Timbers continue exceptionally strong, 
and the upper grades are marching steadily into 
better request. The hardwood market seemingly 
held its own for the week, with respect to both de- 
mand and prices. Local observers note better in- 
quiry for cypress, with spot demand equaling or 


perhaps 
week. 

Details of the storm damage to mills in the 
Louisiana coastal region west of New Orleans are 
still lacking, but visitors to that district report the 
damage less than had been indicated by the first 
storm news. Shipments were resumed with little 
loss of time. Several of the mills may be down two 
or three weeks longer, but others in the storm- 
swept belt are said to have resumed operation 
already. 

The Oakdale (La.) chamber of commerce is re- 
ported to be negotiating with a group of Monroe 
financiers for the erection in Oakdale of a $250,000 
reduction and byproduct plant to utilize pine 
stumps and other waste in the manufacture of tur- 
pentine, pine oil, resin ete. An option on a 40-acre 
plant site has been secured, together with contracts 
for the remaining stumpage on 10,000 acres of cut- 
over lands. 

Completion of a 17-mile telephone system covyer- 
ing the timber holdings of the Brown Paper Co., of 
West Monroe, La., is reported, the service being a 
part of the forest-fire protection system organized 
by the State forestry division in Ouachita parish. 


a little exceeding that of the preceding 
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New High Record for Car Loadings 

WASHINGTON, D. C., Sept. 8.—Revenue freight 
loadings for the week ended Aug. 28 totaled 1,136,- 
235 cars, an increase of 47,442 cars over the pre- 
ceding week. The loadings for the week of Aug. 
28 exceeded by 11,795 cars the previous high record 
for all time, established during the corresponding 
week of Aug. 28, 1925, when 1,124,438 cars were 
loaded. Loadings have exceeded the million car 
mark in fourteen weeks this year, but this heavy 
freight traffic is being carried without a car short- 
age. During the week ended Aug. 28 this year 
the loadings were distributed as follows: Forest 
products, 70,902 cars, 835 cars above the week 
before; grain and grain products, 57,219 cars, an 
increase of 4,904 cars; coal, 201,159 cars, an in- 
crease of 15,349 cars; merchandise and less than 
earload lot freight, 268,982 cars, an increase of 
3,405 cars. 


Authorized to Abandon Railroad 


WASHINGTON, D. C., Sept. 7.—Division 4 of the 
Interstate Commerce Commission has issued a cer- 
tificate authorizing the Woodworth & Louisiana 
Central Railway Co. to abandon, as to interstate 
and foreign commerce, its line of railroad in-the 
Parish of Rapides, La. ‘This railroad was con- 
structed in 1901 primarily for the purpose of serv- 
ing the lumber mill of the Rapides Lumber Co., now 
the Long-Bell Lumber Co., at Woodworth. The 
timber of the area tributary to the line and to this 
mill has been exhausted and the lumber company 
has discontinued operation of its mill. It was rep- 
resented that when the stocks of the lumber com- 
pany have been moved, which will be completed in 
the immediate future, there will be practically no 
traffic available to the railroad. 


Permitted to Intervene 

WASHINGTON, D. C., Sept. 7.—The Interstate 
Commerce Commission has issued an order permit- 
ting the West Coast Lumbermen’s Association to 
intervene in Docket No. 18,501—Badger Lumber & 
Coal Co. et al. vs. Atchison, Topeka & Santa Fe 
Railway Co. et al. 

SaaS 

Railroad Revenues and Expenses 

WASHINGTON, D. C., Sept. 7.—Class I railroads 
in July had a net railway operating income of 
$116,895,311, which was at the annual rate of re- 
turn of 5.62 percent on their property investment, 
according to reports filed with the bureau of rail- 
way economics. In July, 1925, the net operating 
income was $99,668,613, or 4.90 percent on their 
property investment. Property investment is the 
value of the road and equipment as shown by the 
books of the railways, including materials, supplies 
and cash. The net operating income is what is 
left after the payment of operating expenses, taxes 
and equipment rentals but before interest and other 
fixed charges are paid. 

The compilation for July is based on reports 
from 183 Class I railroads, representing a total 
mileage of 236,880 miles. 

Gross operating revenues for the month totaled 
$556,514,938, compared with $522,484,181 in July 
last year, or an increase of 6.5 percent. Operating 
expenses were $395,293,865, compared with $382,- 
924,788 in the same month last year, an increase 
of 3.2 percent. 

Fifteen Class I railroads operated at a loss in 
July this year, of which five were in the eastern 
district and ten in the western district. 





For the seven months ending with July, Class I 
railroads had a net operating income of $611,853,- 
652, which was at the annual rate of return of 5.06 
percent on their property investment. During the 
corresponding period of 1925 the net income was 
$539,184,046, or 4.56 percent on their property 
investment. 


Reduced Rates to Consuming Points 

CINCINNATI, On10, Sept. 7.—The local district 
office of the Southern Hardwood Traffic Association 
announces that it has recently been instrumental in 
securing reduced rates on lumber from all stations 
on the Little River railroad to Ohio River cross- 
ings, including Cincinnati and points in Illinois, 
Indiana, Ohio and Michigan. 

Using the rates from Townsend, Tenn., as a 
representative point, the following example shows 
the amount of decrease in rates to some of the 
more important lumber consuming points: 


Com. Walnut Com. Walnut 

lumber lumber lumber lumber 
Cincinnati... le 6¢ Detroit ...5%c ate 
Louisville .. 2e 7c Cleveland .6¢ 6¢ 
Evansville ..%e 5e Toledo ....2%c 


Transportation Board to Meet 

SAN FRANCISCO, CALIF., Sept. 4.—The ninth regu- 
lar meeting of the Pacific coast transportation ad- 
visory board will be held at Los Angeles on Sept. 
17, according to R. D. Baker, president of the Las- 
sen Lumber & Box Co., who is chairman of the 
lumber and forest products committee of the board. 
The board will discuss general conditions concern- 
ing the lumber industry in order that a compre- 
hensive outline of car needs can be met by the 
transportation companies. A report covering these 
conditions is now being prepared by Mr. Titus, of 
the California White & Sugar Pine Manufacturers’ 
Association, for presentation at the meeting. 


Log Shipping Rate Hearing 

JACKSONVILLE, FLA., Sept. 6.—The Florida lum- 
ber industry will be well represented at Valdosta, 
Ga., on Oct. 20, when the Interstate Commerce 
Commission will hold a hearing on the proposed 
revised schedule of log shipping rates. ‘The pro- 
posed revision will more than double the Florida 
rate now in effect and would mean a decided loss 
to all manufacturers in this State who are now 
transporting their logs over common carriers. The 
Florida commission has been urged to oppose the 
revision by representatives of large mills located at 
Jacksonville, Eastport, Palatka and other points, 
as the manufacturers could not afford to ship logs 
to these points for manufacture under the new 
rates. 


Furniture Men Oppose Rate Increases 

INDIANAPOLIS, IND., Sept. 7.—Thirty-five repre- 
sentatives of various furniture manufacturing 1 
dustries of Indiana held a conference in this city 
Sept. 3 with officials of the Indiana State Chamber 
of Commerce. The furniture men discussed a pro- 
gram for opposing furniture freight rate increases 
proposed by the railroads for the Central Freight 
Association territory. Michigan and Illinois fur- 
niture interests, it is said, have been organized for 
some time to fight the increases. The Indiana fur- 
niture interests have banded together more recently 
and for a number of weeks have been working 0P 


a program. 
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Automotive Products’ Export Data 


WASHINGTON, D. C., Sept. 7.—The market for 
automotive products in Argentina for the second 
quarter of 1926 slowed down considerably, accord- 
ing to a recent report from Sherwood H. Avery, 
assistant trade commissioner at Buenos Aires, to 
the automotive division of the Department of Com- 
merce. This was due in part to the usual seasonal 
decline expected at this time, but more particularly 
to the actual general depression in the economic 
conditions of Argentina. Fall rains have rendered 
country roads almost impassable, and this has cur- 
tailed interior sales to an appreciable extent. Im- 
ports of trucks and automobiles were exceptionally 
high during the summer months of November, De- 
cember and January. The bright prospects for 
good crops have led importers to place heavy orders 
for cars. Stocks are considerably ahead of sales, as 
a total of 43,900 passenger cars were imported dur- 
ing the last nine months. Of this number 8,000 
were imported during the second quarter of 1926, 
when sales were only fair. January found a slow- 
ing up of the market, and sales have fallen off 
every month since. 

The market for trucks, although slackening a bit 
during the second quarter, does not show such de- 
creases in imports and sales as does the passenger 
car market. Total imports during the first quarter 
numbered 2,455, of which 2,359 were of American 





‘‘Caterpillar’’ Sixty equipped with new type of double drum winch 
for logging on steep hillside slopes and over windfalls 


make, and the second quarter’s imports were 2,080, 
of which 1,990 were American. Sales for the en- 
tire year 1926 depend largely 6n crop conditions 
during the latter months. The demand for’ heavy 
duty trucks continues small, the preference being 
for light and low priced American trucks of local 
assembly. The market for heavier trucks is highly 
competitive, and American manufacturers attempt- 
ing to introduce new makes are finding it almost 
impossible to interest local firms in their repre- 
sentation. 


Increased Truck Imports into Ceylon 


Imports of passenger cars into Colombo, Ceylon, 
show remarkable monthly increases, from 204 in 
January to 385 in May. ‘Trucks and busses show 
4 correspondingly steady trade, with every evidence 
of further development. Ceylon’s monthly imports 
of trucks have steadily increased from 64 in Jan- 
wary to 170 in May. At the end of March, 882 
American trucks were in operation, with but 295 
British trucks, the only other appreciable contender 
in this type of motor vehicle. 

Motor vehicle imports into Shanghai, China, dur- 
ing the second quarter of 1926 covered 475 passen- 
ger cars, 75 trucks and 8 motorcycles. The market 
for motor trucks in the Hankow district is ex- 
tremely limited, owing to the confined area over 
Which hauling is possible. There are only 21 trucks 
in Hankow, ranging from 1- to 3-ton capacity. This 
limited use of trucks is caused by the prevailing 
belief that coolie labor is more economical for 
handling commodities than are mechanical carrying 
devices, as coolie wages in Hankow are only 10 
cents a day. The use of motor trucks as feeders 
for railway lines has possibilities for transport of 
Passengers, but this again depends on the construc- 
tion of good roads. 

Sales of motor vehicles in the Guadalajara 
(Mexico) consular district during the second quar- 
ter showed a decrease of 33% percent in passenger 
‘ars and 60 percent in trucks. The decision of the 


Federal Government to remove the sales tax re- 
lieved the situation to some extent. Total sales 
during the quarter amounted to 109 passenger cars, 
as compared with 159 in the preceding quarter, and 
22 trucks, as compared with a previous 56. The 
future outlook for the sale of cars and trucks, 
although not encouraging, is somewhat brighter 
than at the beginning of the first quarter. The 
small truck will still be in demand to some extent. 

The market for trucks in Barcelona, Spain, re- 
mains unchanged. American trucks up to 1% tons 
are selling very well, but over that weight the 
European trucks are still preferable because of the 
much lower price. 

Sat aeaaaeaaaae 

THE AVERAGE drayage mileage of loaded trucks in 
Connecticut and Minnesota is 23 miles; Pennsyl- 
vania, 24 miles; Cook County, Illinois, 26 miles; 
California, 21 miles. 


Equipment Facilitates Handling Logs 


A new type of double drum winch has been de- 
veloped by the Willamette Iron & Steel Works, of 
Portland, Ore., for use with the “Caterpillar,” 
model Sixty, in logging operations. The Crown 
Willamette Paper Co., one of the largest operators 
in this section of the country, has purchased two 
new “Caterpillars” with such attachment, and 
finds that this equipment greatly facilitates han- 

dling logs on steep hill 

oa eo side slopes, in reaching 

over windfalls, and oper- 
ating over muddy ground. 

The drum works inde- 
pendently of the tractor, 
in no way interfering 
with the drawbar service. 
The main or hauling drum 
has two sets of gearing, 
high and low. A large 
proportion of pulls can be 
accomplished in high gear, 
thereby speeding up op- 
eration. The haulback 
drum is equipped with 
high-speed gearing so that 
it is suitable for hauling 
back the main cable. It 
also has sufficient power 
for returning drag line 
scrapers. 

Soth drums have ample 
capacity to operate effi- 
ciently at distances of 
700 to 1,400 feet, depend- 
ing on the size of cable 
used. Operation of the double drum is accom- 
plished entirely from the tractor driver’s seat. The 
haul back drum has an average speed of 528 feet 
and carries from 1,600 to 2,000 feet of line. 


SAREE EAaa: 


Welding Equipment on Tractors 

A new development in electric are welding equip- 
ment is the assembly of General Electric gas engine 
driven welders on Fordson tractors for portable 
use at points remote from power lines. The Gen- 
eral Electric Co. does not market the complete 
outfit. In such a combination, the same gas engine 
drives both the tractor and the generator which 
supplies the current for the welding electrodes. 
The tractor is equipped with rubber tires and can 
be driven to the job at a speed of 15 to 18 miles 
an hour. The belt is then connected to the gen- 
erator and the outfit is ready to weld. Such an 
equipment would be useful to welding contractors, 
boiler shops, marine repair shops, structural field 
contractors, oil well drilling companies, oil refin- 
eries, pipe line owners and tank builders (for field 
work). 


Truck and Car Sales to Dealers 


During July the General Motors Corporation sold 
to dealers 87,643 cars and trucks, compared with 
57,358 units during the same month lust year, and 
111,380 units in June, 1926. These figures include 
passenger cars and trucks sold in the United States, 
Canada and overseas by the Chevrolet, Pontiac, 
Oldsmobile, Oakland, Buick and Cadillac manu- 
facturing divisions of the General Motors Cor- 
poration. 

When the 746th motor car shipped from Dodge 
Bros. factory at Detroit on Aug. 26 left the freight 
yards at 1:30 in the afternoon, a new record had 
been established. The shipments to dealers this 
year had reached 259,967, the output for the en- 
tire year of 1925. 
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Buy [t From Us 


If you’re seeking a depend- 
able source of supply —one 
where you can depend on get- 
ting satisfaction—we want you 
to give us a trial. Always 
ready to serve you. 


Long and Short Leaf 
YELLOW PINE 


Cypress, Douglas Fir, 
Western Hemlock, 
Pondosa Pine, 
Idaho White Pine. 


also 


Southern Hardwoods 


Red and White Oak, Ash, Elm, 
Sap and Red Gum, Cottonwood, 
Hickory, Sycamore, Pecan, Willow. 


Chicago Lumber 
& Coal Co. 


Arcade Bidg., ST. LOUIS, MO. 
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Oak Flooring’ 


Tennessee Lumber & 


Manufacturing Co. 
KNOXVILLE, TENN. 








ne & press Pro ducts 


y 
Longleaf Rift and Fiat 


FLOORING 
Shortileaf Finish 


Band Sawn Stock 


Boards 
\ Dimension 


PINE PLUME LUMBER © 


MONTGOMERY ALA. 


Shiplap 
Roofers 
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Douglas Fir 


Redwood, White Fir, Hemlock 
California White Pine 
California Sugar Pine 


Our values will interest you. 


Hammond Lumber Co., Inc. 


SALES OFFICE: 


me pclae, CHICAGO vecticre'sin 


Mills at: Mill City, Ore., Samoa, Calif. 
and (Hutchinson Lbr. Co.,) Oroville, Calif. 








Manufacturers 
Moulding, Casing, Base 


Get in touch with people having the 
time, knowledge and connections nec- 
essary for the satisfactory handling of 
this class of lumber products— 

~~ — ‘If it is Mouldings, Casing, Base, 
Factory Specials or Shorts, We Sell em. 
JoHN A. SPENCER LUMBER Co. 
Suite 801, 624 So. Michigan Ave., Chicago, Ill. 














WALNUT SQUARES 


AND DIMENSION 


For table legs, chairs, dressers and other fur- 
niture. Clear four sides andtwoends. Cut 
to exact size, steamed and ends paraffined. 


GRAM LUMBER CO. 


28 E. Jackson Blvd., CHICAGO, ILL. 
Telephones: Wabash 8117-8118 








Douglas Fir, 


HUTCHINS Stcrace Go-| Yellow Pine 


Saw Mill, Band Resaw andPlaningMill | © White Pine, 


GENERAL OFFICES, YARDS AND MILL: _* cena 
139th and Western Ave., BLUEISLAND,ILL.| ("ye ap 
L ; Car Material 
ocal Phone: 


Blue Island 800 ORDERS SOLICITED 


Chicago Phone: 
Pullman 8020 (No Toll) 














Western Wood ProductsCo. 


Formerly OSGOOD-SIMONSON LUMBER CO. 

Specialists in Western and Northern 

FACTORY AND YARD STOCKS 
Phone, SUPERIOR 3531 Tribune Tower, CHICAGO 














The Woods 


Every sentence an essay 
on lumber and life, flashing 
with humor or stiring the 
heart with sentiment and 
good common-sense phil- 
osophy. Abeautiful book. 

$1.25 postpaid. 
AMERICAN LUMBERMAN, Publisher 
431 Seath Dearborn St,, CHICAGO 

















Frank R. Adams, of the Pacific Lumber Co. of 


Illinois, spent several days this week in Minne- 
apolis, Minn., on business. 


J. Donner, sales manager of S. H. Bolinger & 
Co., was called suddenly to Cleveland, Ohio, Tues- 
day on account of the illness of his mother. 


E. A. Coleman, in charge of the Indianapolis 
office of the Pickering Lumber Co., was in Chicago 
over Labor Day visiting with his many friends. 


F. E. Richter, of the Chicago Lumber & Coal 
Co., St. Louis, Mo., spent Tuesday in Chicago on 
his way to Detroit and visited with the local office. 


J. A. Gillespie, in charge of the northern sales 
office of the Peavy-Byrnes Lumber Co. at Chicago, 
made a hurried trip to Detroit on business this 
week. 


F. T. Rowlands, of the Walker, Rowlands Lum- 
ber Co., spent a week with Mrs. Rowlands on a 
vacation with friends and relatives at the Wiscon- 
sin lakes. 


W. B. Crosley, of the J. V. Stimson Hardwood 
Co., Memphis, Tenn., was in Chicago last week 
calling on the trade and getting a line on market 
conditions, 


Sterling Lovejoy has joined the sales force of 
the Hilgard Lumber Co., and will call on the trade 
in western Ohio territory. He will make his head- 
quarters at Columbus. 


R. W. Dow, of the R. W. Dow Manufacturing 
Co., Waukegan, IL, was in Chicago Wednesday 
attending a meeting of the directors of the Illinois 
Millwork Association. 


John I. Shafer, head of the John I. Shafer Hard- 
wood Co., South Bend, Ind., recently was elected 
a member of the board of directors of the South 
Bend Chamber of Commerce. 


L. J. Pomeroy, of the Landeck Lumber Co., has 
been spending a week vacationing with his family. 
They have been motoring through Michigan, and 
spent some time near Benton Harbor. 


Jacques Willis, factory representative in Chicago 
for the Central Coal & Coke Co., returned from the 
West Coast Sunday where he has been visiting his 
company’s great mill at Vernonia, Ore. 


George S. Cortis, in charge of the Chicago office 
of the Von Platen-Fox Co., Iron Mountain, Mich., 
left Monday for the mill to spend several days get- 
ting a line on stocks and conferring with officials. 


Walter M. Ruby, secretary-treasurer of the R. B. 
Ruby Lumber Co., of Oneida, N. Y., has been ap- 
pointed commissioner of public safety of Oneida. 
Mr. Ruby served as a captain in the World War. 


Ernest F. Edge, of the Benjamin F. Edge Lum- 
ber Co., retailer of Grand Rapids, Mich., accom- 
panied by his wife, spent several days in Chicago 
over Labor Day visiting with friends and seeing 
the city. 


Fred Johnson, of the Morgan Sash & Door Co., 
and president of the Illinois Millwork Association, 
is spending three weeks in Seattle, Wash., and 
other coast cities on company and association 
business. 


John D. Collins, of the John D. Collins Lumber 
Co., Seattle, Wash., is going east on a business trip, 
and stopped over a short time in Chicago. He 
intends to spend about a week here calling on his 
friends on his way back. 


Henry S. Mosser, president of the Panhandle 
Lumber Co. (Ltd.), whose residence is Williams- 
port, Pa., was in Chicago Thursday on one of his 
periodical trips to the West to visit his company’s 
operations at Spirit Lake, Idaho. 


George D. Griffith, of George D. Griffith & Co., 
accompanied by his family, spent the week end 
driving through Wisconsin. They went to Lake 
Geneva and Madison where they spent Sunday, and 
returned Labor Day by way of Beloit. 


Charles B. Carothers, of Charles B. Carothers 
(Ine.), Memphis, Tenn., was in Chicago with Mrs. 
Carothers last week on a short vacation. They 
went to Detroit from here for a new automobile 
which they will drive back to Memphis. 


K. H, Boge has severed his connection with H. W. 
Sherman, commission lumberman, and is planning 
a trip to Sweden, sailing Sept. 24. He expects to 
return in several months with the intention of 
locating in the lumber business on the Pacific coast. 


Funeral services for the late William Willis 
Crissinger, who passed away on Monday, Sept. 6, 


in Seattle, will be held on Saturday morning, Sept. 
11, at Trinity Presbyterian Church, Laramie and 
Fulton streets, Chicago, at 10 A. M. Interment at 
Elkhart, Ind. 


Walter M. Nantke, of the Dock & Mill Co., North 
Tonawanda, N. Y., was a Chicago visitor this week, 
en route to Duluth and other northern points on 
business. Mr. Nantke reports orders coming 
through in good volume and expects the usual re- 
vival in fall trade. 


C. A. Loomis, in charge of the Detroit office of 
the Charles L. Baxter Lumber Co., was in Chicago 
last Friday and Saturday conferring with the head 
office. E. B. Wingate, jr., eastern representative 
of the Panhandle Lumber Co., accompanied Mr, 
Loomis back to Detroit where he spent Labor Day, 


A. J. Peavy, president of the Peavy-Byrnes Lum- 
ber Co., Shreveport, La., accompanied by Mrs. 
Peavy and his nephew, Jim Peavy, spent three 
days in Chicago last week on his return from a 
short vacation in Michigan. Mr. Peavy has been 
taking a much needed rest and went home feeling 
fine. 

C. P. Crosby, veteran lumberman of Rhinelander, 
Wis., was in Chicago Wednesday of this week, call- 
ing on the local trade. Mr. Crosby reports a very 
satisfactory volume of business being done, but 
finds competition keen and a greater number of 
jobbers going after the business than formerly was 
the case. 


O. H. Paddock, sales representative of the Inter- 
national Lumber Co., has returned to the Chicago 
office after spending three months at the mills of 
the company at International Falls, Minn. He hag 
been familiarizing himself with the company’s lum- 
ber and paper operations and has been getting a 
line on stocks. 


Charles L. Baxter and Fred Kozak, of Charles 
L. Baxter Lumber Co., and J. A. Gillespie, in 
charge of the Chicago office of the Peavy-Byrnes 
Lumber Co., spent the week end and holiday on a 
fishing trip at Castle Gardens, near Cable, Wis. 
They were greeted with plenty of rain and not 
many fish, and spent most of their time trying to 
keep dry and warm. 


Among the visitors at the Chicago office of James 
D. Lacey & Co., the last week were W. C. Hull, 
of the Oval Wood Dish Co., Tupper Lake, N. Y.; 
F. A. Patrick, Duluth, Minn.; Thomas H. Howe, 
Muskegon, Mich.; F. A. Lemieux, New Orleans, 
La.; George York, of the George E. Breece Lumber 
Co., Albuquerque, N. M., and W. C. Bemis, of the 
Ozan Lumber Co., St. Louis, Mo. 


The Georgian Bay Lumber Co. (Inc.) has moved 
its office from the Smith Building to the former 
site of the L. A. Kelsey Hardwood Lumber Co. on 
River Road near Robinson Street, North Tona- 
wanda, where it expects to carry a stock of north- 
ern white pine and other lumber for quick ship- 
ment. The Georgian Bay company feels that this 
change will enable it to give both old and new 
customers better service. 


Ella Weise, daughter of William F. Weise, of 
Weise Bros., Evanston, Ill., was returning from 
Delavan Lake, Wis., Monday evening on the special 
train of the Chicago & North Western railroad 
which was wrecked at the Clybourn station, and 
received severe limb injuries which will confine her 
to the hospital probably for a month. Doctors say 
that she will completely recover. She is at the 
St. Elizabeth Hospital. 


A. H. Braman, formerly vice president of the 
Metropolitan Lumber Co., has resigned his position 
with that organization and has opened an office at 
11 South LaSalle Street. Mr. Braman is interested 
in the Nicola Pine Mills (Ltd.), Merritt, B. C., 4 
large producer of Engelmann spruce, and will han- 
dle the distribution of this stock in Iowa, Illinois, 
Indiana and parts of Wisconsin and Michigan. Mr. 
Braman is also assisting in the marketing of stock 
from the pine mills represented by Fred J, Hussey. 


A. J. Gram, of the Gram Lumber Co., has re- 
turned from a three-weeks’ inspection tour of the 
West Coast where he covered the whole fir pro 
ducing territory from Eugene, Ore., to British Co 
lumbia in an automobile in company with his 
brother, Fred P. Gram, of the Gram-Drickell Co. 
lumber financing company of Portland, Ore. He 
made his headquarters at Portland during his visit. 
Mr. Gram’s report of conditions as he found them 
on the West Coast is encouraging. He told 4 
representative of the AMERICAN LUMBERMAN that 
log prices went up $1 while he was there. There 
have been advances in the price of fir doors and he 
prophesies further advances this fall. Mr. Gram 
returned Sunday. 
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A. J. MeQuatters, of New York, chairman of the 
poard, and T. G. Hawkins, jr., of McNary, Ariz., 
vice president in charge of operations, of the Cady 
Lumber Corporation, were Chicago visitors during 
the week Mr. Hawkins says that both of the 
company's big mills at MeNary and Flagstaff are 
again in full operation after having undergone ex- 
tensive repairs and improvements, including the 
installation at MeNary of a big battery of Moore 
moist air dry kilns and the erection of a storage 
shed with capacity of 10,000,000 feet in which lum 
ber will be stored for shipment. Recent additions 
to the logging equipment at both McNary and Flag- 
staff are “Caterpillar” tractors. These were put 
in as an experiment and have proved such great 
labor savers that it is the intention of the com 
pany gradually to eliminate all of their team skid 
ding and use tractors. Through the use of “Cater- 
pillars.’ logging costs at the Flagstaff operation 
have been reduced $1 a thousand. With everything 
running in shipshape once more, Mr. Hawkins plans 
to inaugurate double shifts at both McNary and 
Flagstaff within a short time, in order to promptly 
eare for the rapidly increasing demand for the 


famous “Cady Quality” Arizona White Pine. 


Encouraging Outlook in West 


On his way home with his family after an ex- 
tended visit with friends and relatives at his old 
home in Merrill, Wis., L. K. Kinzel, general man 
ager of the Mt. Emily Lumber Co., La Grande, Ore., 
was a welcome visitor at the AMERICAN LUMBERMAN 
office last week. Although he is a comparatively 
new addition to the lumber fraternity in the West, 
he is completely sold on 
its great prospects for the 
future, and was most en- 
thusiastic in his praise of 
the great opportunities 
there, especially in the 
lumber industry. The im 
mediate outlook for fall 





L. K. KINZEL 
La Grande, Ore. ; 
Visited in the North 





business is most encour- 


aging. 
Mr. Kinzel is a_pro- 
gressive young lumber- 


man who is following in 
the footsteps of his father 
and grandfather in the 
lumber industry. As gen- 
eral manager of the Mt. 
Emily Lumber Co. he is 
connected with the famous 
Stange mills of the North, which include the Stange 
Lumber Co., Merrill, Wis. ; Kinzel Lumber Co., Mer- 
rill, Wis Wisconsin-Michigan Lumber Co., Eagle 
River, Wis., and the Mt. Emily company in the 
West. His father is Charles J. Kinzel, head of the 
Kinzel Lumber Co., and his grandfather is A. H. 
Stange, a pioneer in the lumber industry of the 
North. Young Mr. Kinzel was formerly connected 
with the Kinzel Lumber Co., and in Oct., 1925, went 
west as general manager of the Mt. Emily Lum 
ber Co. 


Pioneer Lumberman Recovering 


SHELBYVILLE, ILL., Sept. 7.—His many friends 
will be pleased to learn of the gradual recovery of 
5. W. Conn, 93-year-old lumber dealer in this city, 
from a recent illness. <A recent issue of the Shelby 
County Leader reprinted in full an article from 


the Dec. 26, 1925, issue of the AMERICAN LUMBER- 
MAN, telling the story of S. W. Conn and his 
brother, J. W. Conn, who are among the oldest 


lumbermen still actively engaged in retailing lum- 
er und other building materials. 


Hoo-Hoo Initiates Kittens 


The HooHoo Club of Chicago, observing the im- 
portant Hoo-Hoo day, Sept. 9, held a dinner and 
concatenation at the elub rooms of the Lumber- 
men’s Association of Chicago, Thursday evening. 
A good crowd attended and after a hilarious dinner 
Served at 5:59, a number of kittens were ushered 
through the catnip bed and their eyes were opened 
to the mystic wonders of Hoo-Hoo. An experi 
enced team put on the work in commendable 
fashion. Those officiating were: 


, shark A. H. Ruth; Senior Hoo-Hoo, W. F. 
seiderman; Junior Hoo-Hoo, L. J. Pomeroy; 


2 : ‘ 
-0Jum, C. L. Baxter; Scrivenoter, Clarence Boyle, 


jr. ; Arcanoper, L. H. Sabey; Gurdon, Joseph W. 
Seine ustoeatian, F. A. Klapproth; and Jabber- 
wock, Noel Ridlon. 





Form New Commission Company 


Hoene O'Neil Lumber Co. is the new name on 
the door of suite 1115-16 Blum Building, 624 South 
Michigan Avenue, as a result of the joining of the 
George A. Hoene Lumber Co. and the P. E, O'Neil 
Lumber Co., to do a wholesale and commission 
business in Chicago territory. George A. Hoene is 
president of the new concern and P. E. O'Neil is 
secretary-treasurer. The 
company is incorporated 
for $40,000. 

T his. ineorporation 
brings together two suc- 
cessful lumbermen in two 
different fields. Mr. Hoene 
is an experienced pine 
man and will handle the 





GEORGE A. HOENE, 
Chicago ; 
President 





northern and _ western 
pine end of the business, 
while Mr. O'Neil will take 
care of the fir business, in 
which he specialized un- 
der his old company. He 
will also handle the 
southern hardwood busi- 
ness. C. F. Carney, for- 
merly with the Hoene 
company, will be connected with the Hoene O'Neil 
Lumber Co., and will call on the retail yard trade 
with whom he has an extensive acquaintance. He 
will specialize in lath and southern pine. Cornelius 
Below, formerly with Below Bros. in Chicago, will 
call on the hardwood trade in Chicago territory. 

Mr. Hoene has been a figure in Chicago lumber 
circles for a number of years. He was in business 
for himself for a year and a half and before that 
was with the Acme Lumber & Shingle Co., for three 
years. Prior to that time he was sales manager of 
the International Lumber Co., for seven years, and 
with the Edward Hines Lumber Co., for eleven 
years. Most of his experience has been in the 
northern and _ western 
pines field. 

Mr. O'Neil has been in 
the commission business 
for himself for the last 
three years, specializing 
in western woods. He re- 
ceived his mill and pre- 
liminary sales experience 


sd 





P. E. O’NEIL, 
Chicago ; 
Secretary-Treasurer 





with the Weyerhaeuser 
interests, mostly at Sno- 
qualmie Falls, Wash. He 
was with the Weyerhaeu- 
sers from 1915 until 1923 
with exception of the 
time he spent in war serv- 
ice. The new company 
started in business Sept. 
1 at which time an- 
nouncements of the change were sent to the friends 
and customers of both old concerns. 





Doubling Its Plant Facilities 


Announcement has been made by the Kirk & 
Blum Manufacturing Co., of Cincinnati, Ohio, de- 
signing engineer and manufacturer of pneumatic 
dust collecting, ventilating and conveying systems, 
of the doubling of its plant facilities through the 
purehase of an adjoining factory. The company 
states that the need for larger space has arisen 
principally through the development of its ‘‘con 
tract manufacturing” department, which is 
handling production of sheet metal parts for many 
manufacturers both in the North and South, in- 
eluding parts for refrigerators, wall safes, com- 
mercial truck bodies, washing machines etc. The 
increased floor space will enable the Kirk & Blum 
concern to improve production methods, enhance 
efficiency and widen its service. 

(SRA “AG @GjQUS® 

Two-Tuirps of all losses are caused by in- 
dustrial carelessness in some form or another. 
Don’t blame all the forest fires on campers and 
hunters. Workmen in forests get careless at 
times. 





CHICAGO 





Winegar-Gorman 


Lumber Co. 


Birch, Maple, Ash, Basswood, 
Elm, White Pine, Hemlock, Lath 
Mills:— Winegar, Wisconsin and Bonifas, Michigan 


Sales Office:— 
39 So. LaSalle St., CHICAGO, ILL- 





YPRESS Specialists 
Everything in 
Yard and Shed Stocks. 


Gregertsen Brothers 
Co. sscornitstuttre, CHICAGO 


Yards and Planing Mills:—CAIRO, ILL. 





“Good Lumber at Prices YOU Can Afford to Pay”’ 


E.L. Cook Lumber Co. 


Kiln Dried and Air Dried 


Northern — HARDWOO DS— Southern 


Ash Chestnut Plain Oak Walnut 

Basswood RedGum Quartered Oak Mahogany 

Birch Sap Gum Poplar Maple 
White Pine Western Pine Fir Cedar 


3800 West 38th Street, CHICAGO, ILL. 





A. J. BARKER H. T. FALL A. J. BOYLES 
Fir, Spruce, Redwood 
Red Cedar Idaho White 

Lumber and 


and Shingles Western Pine 





Acme Lumber & Shingle Co. 
Tel: Wabash 2991-2992 
20 W. Jackson Boulevard, CHICAGO 





GEO. D. GRIFFITH Cc. C. HUBBARD 


Geo. D. Griffith & Co. 
WHOLESALE LUMBER 
Northern and Southern Hardwood and Pine 


Telephone: Room 805, 11 So. La Salle St 
Randolph 2165 Chicago, Ill. 





WHITE STAR LUMBER COMPANY 
811 Lumber Exchange Bldg., CHICAGO 
Randolph 1069 Mills at Mattoon, Wis. 
Jobbers of Yellow Pine, Fir and Red Cedar 
Manufacturers of HEMLOCK and CEDAR 


Sales Agents for Redwood Manufacturers’ Co., and 
“I. F.C.O.” Maple, Beech and Birch Flooring. 





PILSEN LUMBER COMPANY 


White Pine — Yellow Pine 
Hemlock, Lath and Shingles 
Straight or Mixed Cars. 

Quick shipments from our mills or from a 
large stock in our seven acres of yard at 
Laflin and 22nd Sts., CHICAGO 








Northern and Hardwoods 


Southern 
Vangsness Lumber Company 


Telephones 140 South Dearborn Si., 
entra 
Randolph 0469 CHICAGO 
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Barge Transportation on Mississippi 


MINNEAPOLIS, MINN., Sept. 7.—A ten strike 
has been accomplished for upper Mississippi 
River development, already assured, according 
to lumbermen and other interests who have been 
instrumental in securing barge line transporta 
tion beginning next spring. Their big accom 
plishment was the appointment of S. 8. Thorpe, 
former president of the Mississippi River Barge 
Line Co., as a member of the advisory board of 
the Inland Waterways Corporation, the govern- 
mental agency which has charge of transporta- 
tion activities on inland waterways. 

Mr. Thorpe was the organizer and first presi 
dent of the $1,000,000 Mississippi River Barge 
Line Co., which was organized by lumbermen 
and other shippers in the Mississippi valley, 
for the purpose of indicating to the Govern- 
ment their earnestness in having river develop 
ment and barge line operations. These organ- 
izers financed the plan of proposing to the 
Inland Waterways Corporation that they would 
build a barge line fleet if the Government would 
operate it. Subsequently, through Mr. Thorpe 
and his associates, the Government entered into 
a contract whereby if the private corporation 
would build the towboats and barges the Inland 
Waterways Corporation would take it over and 
operate it, with the option of buying the fleet 
at the end of three years. This assured barge 








Established 1847 


C. B. Richard & Co. 


29 Broadway, NEW YORK 


Ocean Freight 
Brokers 
Special department handling export lumber shipments 


Foreign Forwarders, 
Customs Brokers. We 
handle all classes of 
cargo, collect invoices 
and discount drafts 
Commercial Credits 
for exports & imports 











Cc PITTSBURGA Coo 


Babcock Lumber Co. 


PITTSBURGH, PA. ' 


Manufacturers and Wholesalers of 


‘wz Hardwoods 


Kentucky and 
West Virginia 
White and Western Pine 
West Coast Products 
N. C. Pine and Yellow Pine 
Spruce and Hemlock 











BRANCH OFFICES; 
New York City, 43 Wall St. 
Chicago, Ill., 1216 Fisher Bidg. 
Providence, R. I., 115 Adelaide Ave. 
Philadelphia, Pa., 1629 Land Title Bidg. 
Detroit, Mich., Dime Savings Bank fitdg. 
Johnstown, Pa. 











FOREST LUMBER CO. 


Manufacturers and Wholesalers of 


White & Yellow Pine, Spruce 
Hemlock and Hardwoods 


SAW MILL PITTSBURGH. PA. 


Konnarock, Va. 








North Carolina Pine and 
West Virginia Hardwood 














Kiln Dried, Well Manu- CASING, 
factured, High Grade. BASE AND 
Capacity, q50.000 feet MOULDINGS 
wl ct on Mixed Cars Our Specialty. 


WILLSON BROTHERS LUMBER CO. 
1530-35 Oliver Bidg., PITTSBURGH, PA_ 











line operations on the river. But the shippers 
in the upper river valley and the Northwest were 
not satisfied and, after long negotiations, suc- 
ceeded in having the Inland Waterways 
Corporation agree to supplement the _pri- 
vately-built fleet with equipment to be built 
hy the Government so as to insure weekly serv- 
ice touching all points between Minneapolis and 
St. Louis. 

This accomplished, the shippers in the upper 
river valley and the farming interests, all of 
whom were aroused over the prospects of ob- 
tuining a potential ratemaker for the North- 
west, proposed to have Mr. Thorpe appointed on 
the Inland Waterways Corporation advisory 
hoard. A campaign was conducted. Mr. Thorpe 
subsequently resigned as president of the pri- 
vate corporation so as to remove any possible 
barrier to his appointment on the Federal board. 
('. ©. Webber, implement manufacturer, was 
named his successor on the staff of the private 
corporation. 


Dwight F. Davis, secretary of war, who is at 
the head of the Inland Waterways Corporation, 
last week announced the appointment of Mr, 
Thorpe as one of the six members of the ad- 
visory board of the corporation. 

Mr. Thorpe now is expected to take into the 
deliberations of this board an accurate picture 
of the rate difficulties which the Northwest ship- 
pers contend has handicapped their expansion. 
Forecast is made-that the Federal corporation 
now will be induced to give far more favorable 
consideration to the Northwest territory in as- 
suring even a more potential freight carrying 
service on the upper river. 

Equipment is now being constructed for the 
upper river barge line. It will be available for 
use when the navigation season opens next 
spring. 

Already, according to officers of the Federa) 
corporation, more favorable rates are being 
made by the railroads in anticipation of com- 
petition with the barge line. 


Hymeneal Record 


HAGEMEYER-CHRISTENSON. Mr. and Mrs. 
William J. Christenson announce the marriage 
of their daughter, Edythe Agnes, to Clifford W. 
Hagemeyer on Monday, Aug. 2, at North Tona- 
wanda, N. This announcement received by 
the many friends of Clifford W. Hagemeyer in 
the lumber trade was somewhat of a surprise, 
us they had been looking upon that gentleman as 
«a confirmed batchelor. Mr. Hagemeyer is a 
member of the firm of C. C. Hagemeyer & Co., 
of Cincinnati, Ohio, and has given his time 
principally to the field work of the H. L. Mickle 
iuuinber Co. and the Tennessee Lumber & Coal 
Co., at Cleveland, Ohio. He is 38 years old and 
u graduate of Kentucky State University. Dur- 
ing the world war he served with the A. E. F. 
as a first lieutenant in the Signal Corps. A 
member of the University Club, the Fort Mitchell 
Country Club and the Rotary Club, he is socially 
a favorite and also has a high standing and 
great popularity in the business world. The 
former Miss Christenson is a very charming 
young lady, a member of a well known Cleve- 
land family. The young couple will make their 
home at 12053 Lake Avenue, Cleveland, Ohio. 


KELLEY-GARRITY. Robert J. Kelley, man- 
ager of the Arlington Coal & Lumber Co., 
Arlington, Mass., and Miss Ella M. Garrity, who 
has been prominently identified with the whole- 
sale lumber trade of Boston, Mass., and vicinity 
for the last dozen years, have announced their 
engagement. The marriage is to be celebrated 
this autumn, probably in October, on a date to 
be announced later. The couple are planning to 
live in Arlington, Mass., and later on intend to 
build a home of their own which shall be a 
model of its kind, embodying the extensive 
knowledge of lumber and building that they both 
have acquired during their wide experience in 
the industry. Mr. Kelley is the son of Mr. 
Richard E. and Mrs. Margaret A. Kelley, of 216 
Broadway, Arlington, Mass. He was formerly 
associated with the Dix Lumber Co., North 
Cambridge, Miass., and was appointed manager 
of the Arlington Coal & Lumber Co. three years 
ago. Miss Garrity is reputed to be the only wo- 
man in the country who has founded, organized, 
built up and managed as the sole owner a large 
and prosperous wholesale lumber business. She 
was the daughter of the late Mr. Thomas and 
Mrs. Harriet Garrity, of Boston, Mass., and be- 
gan her career as a clerk in the office of the 
P. S. Huckins Lumber Co., wholesale and re- 
tail dealer in southern yellow pine in that city. 
She showed remarkable aptitude for the busi- 
ness and progressed rapidly, becoming vice presi- 
dent and general manager of the company while 
still a young woman in her early twenties. After 
five years in this responsible position, Miss Gar- 
rity decided to enter business for herself. She 
established herself in a modest office at 89 State 
Street, Boston, operating under the firm name 
of KE. M. Garrity, and soon had a staff of three 
salesmen selling for her. She also became one 
of the prominent members of the Massachusetts 
Wholesale Lumber Association (Inc.), attending 
the monthly luncheon-conferences at the Boston 
Chamber of Commerce and taking an active part 
in the affairs of the wholesalers’ organization. 
As a wholesaler, Miss Garrity distributed west- 
ern, eastern and northern lumber in addition to 
southern lumber, on which she had become an 
expert during her association with the P. S. 
Huckins Lumber Co., having travelled exten- 
sively among the southern yellow pine mills and 
studied all angles of the trade. Miss Garrity 
announced her decision to retire from business, 
when seen by the news representative of the 
AMERICAN LUMBERMAN, so that she may devote 
all her time and interest to her new career of 
matrimony. Her wholesale lumber business has 
been taken over by Fred W. White, her former 
head salesman, and he has formed the F. W. 
White Lumber Co. to succeed E. M. Garrity, 
continuing in the same headquarters, 89 State 
Street, Boston, Mass. 


FERRY-FRANKLIN. Charles Elmsley Ferry, 
a lumber merchant of Pittsfield, Mass., was 
married in New York at St. George’s Church 
recently to Miss Florence Frederica Franklin, a 
Smith College graduate. The Rev. Roy Reming- 
ton performed the ceremony. A group of Miss 
Franklin’s former college classmates attended 
the ceremony. 


HOGG-ISON. At Roxana, Ky., on Sept. 4, 
occurred the marriage of Miss Harriet May Ison, 
daugh‘er of Alex Ison, a lumberman of Line 
Fork, Ky., to George Hogg, jr., a lumberman of 
Roxana. The young couple will make their home 
at Roxana after Oct. 1, following a wedding trip 
in the North. 

WILLIAMS-SMITH. At Carrs Fork, Ky.. on 
Friday, Sept. 3, Miss Henrietta Belle Smith, 
daughter of Robert Smith, a Carr’s Fork lum- 
berman, was married to Morgan H. Williams, a 
lumberman of the Litcarr section of Kentucky 
After the ceremony Mr. and Mrs. Williams left 
for a three weeks’ honeymoon in the East. 


LANTZ-GILL. The marriage of Mary More- 
land Gill, daughter of Mrs. M. W. Gill, of Port- 
land, to George Hamilton Lantz, of the Adams- 
Kennedy Lumber Co., Chicago, will be solemnized 
at high noon Thursday, Sept. 23, at St. Stephen's 
Pro-Cathedral, Portland, Ore. After a_ two- 
week honeymoon through the Canadian Rockies, 
Mr. and Mrs. Lantz will make their home in 
Evanston, Ill. 


TROUBLE AND LITIGATION 


CHARLESTON, W. VA., Sept. 7.—W. B. Baldwin 
was named receiver for the Lobnitz Lumber Co., 
of Kanawha City, by Judge Morgan Owen in com 
mon pleas court. The application placing the com- 
pany into the hands of a receiver was made by 
stockholders of the company. Attorneys represent- 
ing the stockholders declared there would be no 
loss on the part of the creditors. There are a 
large number of creditors and the liabilities ap- 
proximate $40,000. The assets are expected to 
pay this sum in full. 


3ALTIMORE, Mp., Sept. 7.—E. LeRoy Hall, head 
of the Hall Box & Lumber Co., of Cambridge, Md.. 
was among those who filed petitions in bankruptcy 
in the United States District Court here on Satur- 
day. Mr. Hall scheduled his liabilities as $15,355 
and his assets at $350. Edward Tyler Miller, o! 
Easton, was designated as referee in the case. 


Tariff Commission Hears Shingle Facts 


HoquiAM, WAsH., Sept. 4.—Representatives 
of seventeen mills on Grays Harbor manufactur- 
ing shingles were present at the dinner held here 
last week in a compaign that is being waged 
by the Northwest shingle industry to have 4 
tariff put on shingles. Osear B. Ryder and 
Franklin H. Smith, of the United States Tariff 
Commission, who are making a survey at the 
request of President Coolidge, listened to the 
facts presented by A. C. Edwards, chairman of 
the United States Cedar Industry Tariff Com: 
mittee, and others as to the necessity of a tariff. 
It was demonstrated that millions of American 
dollars are being sent to Canada for shingles 
that could be manufactured here and that 
Northwestern mills are idle 30 percent of the 
time as a result. E. L. Connor, manager of the 
Grays Harbor Shingle Corporation, was chai 
man of the mecting. 
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com | No. 2 (all lengths): No. 3 (all lengths): , 2x 4”, 10’ iho sitet ie pape oo D & multiples..... a1. 00 TET 
com- eject ene 16.55 ..... 16.78 CO si i wecsinne x 18.00 ..... 18.12 ee seeee 28.00 2... io 5 eee gegipee 53°17 
> ht CON scree ee 20.97 SS Ea 18.60 18.87 18.28 Bee eis: Eero. ee ee 
: ( — SS acs: durin ere ees 18.82 18.75 18.76 he oe. ee ——— 8 §©=— eee ar Decking 
+ : bord ws 13.56 13.15 N 4. all widths & 16’ 22.33 Ifeart face, 2”, 9, 10, 
- i.  @aax 66e¢neee0 a  teeee o.1le NO. a Ng S ¢ , ote ees sane he ie eed cet a 
Ry 6” meee ue 16.05 15.81 lengths ... = aaa 8.00 7.59 a Me es Scihae BE dass DD OP FE vcsce ; SE estes 
; ap- 
d to 
wi ARKANSAS SO 
haw The following are current f.o.b. mill prices on Arkansas soft pine made during the week ended Sept. 3: 
atur . Finish—Dressed Dimension—Dressed S2S&CM—Shiplap 
= 385 Flooring x ie 
saa : j > iad c4”’ 3 “ye ry M 9 oO. svO0. & p eo 
r. of } “lg » grain 1x3 1x4 ‘. B — oe r ont 00 No. 1 No. 2 Ix 6” ........0.$37.50 $22:00 $16.75 
a. cree eereeeee aces yh BR beepisebtetasebtens, "69.75 "52.50 | 12:14, 10,18 a aol call Bk ae pee M3625 23°50 18.00 
B&better 2200200002. i Un GPRS" catehehhddy 73.75 34,00 16 20 16 20  araasccurs 23.50 18.50 
‘B’ ox ee et OOO ee 73.75 54. $26.75 $29.75 2x 4” $25.00 $26.50 ? 9 ' 
—_- 2a). ~ UXT Mn e ect eee eee e ees or 58.00 2500 2675 2x6” 2150 22:75 Ceiling and Partition 
/ oy ” . £ vas abe wie abe 
a Plat grain oe ae owe COW ans < Cee rece 26.25 28.25 2x 8” 22.00 23.50 Clg. Clg. Clg. Part. 
tives casa 53.00 46.50 | 14: 1%, 2”x5, 10, 12”.. 78.50 ..... 27.00 29.25 2x10” 24.75 26.50 - 5 ur ye 
ee ers Piae 45. 50 38.25 Fencing and Boards 28.50 31.00 2x12” 26.00 27:75 | B&better .$34.00 $42. 95 $44.50 $48.00 
egal dt Bibbalatateds TT" Se'5Q  99'95 No.1 No.2 No.3 ORs ce Me EEE aaia< kaos 
Te é S evescececces cece oO. wee be : ad a . ra EOF : s : 24 oF 
here re So ia see yo $27.36 ery = Casing and Base i Se CRs ERs ea 
aged , SN gee 37.00 22.00 50 
raged Moldings - K” 36 00 23. 25 18.00 B&better Lath is ‘te ® 
7a ¢ 1s : me DBD cososesvvce ov. 9° ; re , No. 
ive 4 73” and under..26 percent discount RE. aaaeneeaie 37.50 3 a 18.00 1x4, 6 ee ee ae aeae %x1”—A4’ $4.55 $4.30 
= 14” and over....21 percent discount | 1x12” .......... 49.00 26.5 _ BE” wt _eehenpperiopeneniir: ; eR i ccwsicns $4. 
Tariff 
t the 
0 the 
an of WISCONSIN HEMLOCK 
Com- 
tariff. The following are f.o.b. mill prices on Wisconsin hemlock: 
rican No. 1 HeMLock Boarps, S1S— . — ieee HEMLOCK an” , SIS1IE— ie _ er 90-24" 
ingles a oa 8 i y , ( 00 $35.00@36.00 
that ig SGeg@ gee sance@snse sapso@snen sazceGsnes seece@ne.ce | Bx o  $0eOH.00 MOONGELCe SEL ECG Ene Se.ew tee 835.500 86.88 
‘ 29.50 30.00 29.50 31. Y . 5. : ° : * ¥ 20 ( f ’ 2. 5.5 00 36.00 
) id i 29.50 30.00 30.00 32.00 31.50 32.00 33.50 35.50 35. ‘ 
»f the 1x 8 31.50 32.00 32.50 33.00 34.00 34.50 37.00 37.50 33.00 33.50 2x Es : 0 35.00 37.00 36.00 37.00 
1x10” = 3.950 3.50 34.00 35.50 36.00 38.00 38.50 34.00 34.50 | 2x10 29.50 30.00 32.50 33.00 33.50 34.0 , y a 
of Oe 1x12” 33.50 3100 34.80 35.00 36.00 36.50 39.00 39.50 35.00 35.50 | 2x12” 30.50 31.00 33.50 34.00 34.50 35.00 36.00 — Bae Mp 
*nalr- j 4 r ’ , x4’ an 
cha For merchantable S18, deduct $3 from price of No. 1; for No. 2, deduct $5. a 3 Jegeioct rough, 6’ and longer; 2x4” and wider, $17@ 
For shiplap or flooring, add 50 cents to prices of No. 1 boards. wider, $18@20. 
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Duluth, Minn., Sept. 7.—Mixed car shipments of northern pine 


and unchanged: 
COMMON Bvuankps, or 2o— 


8’ 10’ 

es. Be Se eekawaols $55.00 57.00 $62.00 
oe weteeene 61.00 63.00 69.00 

Be seaesuns 67.00 70.00 77.00 

Pe Me BE vecccann Se 37.00 46.00 
a dekedeaan 38.00 40.00 49.00 

Se tekennad 41.00 44.00 54.00 

eS a eer ee 29.00 32.00 34.00 
oe teneeude 29.00 31.00 33.00 

aa wane 31.00 33.00 35.00 
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NORTHERN PINE 


13° 14’ 16’ 
$62.00 $62.00 $60.00 $ 
71.00 66.00 66.00 
77.00 72.00 72.00 
46.00 46.00 44.00 
49.00 45.00 45.00 
54.00 50.00 49.00 
34.00 34.00 34.00 
33.00 33.00 33.00 
35.00 35.00 35.00 


For all white pine, Nos. 1 and 2, add $1. 


Boards, 6 to 20’, 8, 10 and 12”, No. 


4, $30; No. 5, $21. 


For $1 or 2S, add 75 cents; SISIE, add $1; for resawed, add 


Drop siding, grooved roofing and O 


.G. shiplap, 8’ and up, ac 


Shiplap and D&M, 8’ and up, add $1.25 


No. 1 Piece Strurr, SISIE 


6’ 8’ 10’ 
Se Se cowccavesvur 27.50 $31.50 $33.50 
SF 27.50 28.50 31.50 
Di tiheriewasee 27.50 30.50 $2.50 
DM” vveeseterean 31.50 32.50 35.50 
SEI” .nccccccccee S00 83.60 36.60 


No. 2 piece stuff, $3 less than No. 1 
or S48, add $3. 
Minnesota larch, 2x4- and 2x6-inch, 


2° 14’ 16’ 


50 31.50 31.50 
2.50 32.50 32.50 
5.50 35.50 33.50 
36.50 36.50 34.50 


1 
$31.50 $31.50 $32.50 $: 
1. 
> 
J 


are going out freely, with line yards good buyers. Prices f.o.b. Duluth are steady 


18’ 20’ 
65.00 $65.00 
71.00 71.00 
77.00 77.00 
50.00 50.00 
53.00 55.00 
60.00 60.00 
37.00 37.00 
33.00 33.00 
39.00 39.00 
$1. 
id $1.50 
18’ 20’ 
34.50 $34.50 
33.50 33.50 
34.50 34.50 
35.50 35.50 
36.50 36.50 
D&M 


; pine, rough, deduct 75 cents; 


$3 under Norway pine. 


FENCING, RouGH— 


6’ 8’ 10,12&14’ 16’ 18&20’ 

OOO. 2 csvtstswssvssccoreen $51.00 $55.00 $59.00 $61.00 $61.00 
IG. DS avececeicesesesenss 38.00 41.00 43.00 46.00 46.00 
FOO. BD cccucvcoensecvceuss 27.00 29.00 31.00 32.00 32.00 

C” TM. | cstvetccserdeenaces 47.00 50.00 56.00 62.00 62.00 
NO. 2 ccccccccccccosceces 33.00 36.00 41.00 47.00 45.00 
POO. BD acccrccenensesssets 25.00 28.00 29.00 30.00 29.00 


No. 4, 6-foot and longer, mixed widths, 4”, $24; 6”, $28. 
5” fencing same as 6”. 
All white pine, Nos. 1 and 2, add $1. 
$1 or 2S, add 75 cents; S1S1E, add $1. 
Flooring, %- and %-inch ceiling, or beveled well tubing, add $2. 
Drop siding or partition, add $1.50. 
Well tubing, D&M and beveled, add $2. 
SIDING, 4 AND 6”, 4 TO 20’— 


4” 6” 4” 6” 
Bé&be WO ~akeseedcans I a ais ae cea ane $20.00 $22.00 
cies. dibakicaWanwswebdente 33.00 8.00 Norway, C&better.... 34.00 36.00 
D Se ea 28.00 31.00 


Siding may contain not to exceed 20 percent of 4- and 9-foot. 
Siding run to O.G. $2 a thousand extra; product of the strip as it giades, 
3eaded ceiling, %-inch, $1.50 more than same grade of siding. 





NORTH CAROLINA PINE 


Norfolk, Va., Sept. 7.—Following 
average f.o.b. Norfolk prices made 
week ended Sept. 3, as reported to 


are typical 


during the SY Teer 
the North | Aus. 19: 





WESTERN PINES DOUGLAS FIR 


rent prices, f.o. 


b. mill, 


Spokane, Wash., Sept. 4.—Following are cur- [Special telegram to AMERICAN LUMBERMAN ] 
which became effective 


Portland, Ore., Sept. 8.—F. o. b. mill prices on 
actual sales of fir, direct and wholesale, made by 


Carolina Pine Association: VPONDOSA PINE Fg tee ‘="" 8 No.4 No.5 member mills of the West Coast Lumbermen’s 
Rough: 4” ..-$42.00 $31.00 $20.50 .....  ..... | Association, Sept. 5 to 7, were as follows: 
lo. 2 & better edge.. — 53.75  esevecancs 42.00 32.00 _ | Brrr eee F ; : 
vsiedlamaliaiaas dee a ace ~ 2 ae aeeeeenneee: 40.00 27:00 21.50 22.20 III a) age ogg, 
No. 1 box sees ee $24.00 $29.50 $35.00 | 10” .......4-. 42.00 27.00) 21.50.1646. eens 1x4” ...........$39.00 tT $35 00 
aoe. Me, 2 & better, B/4..0ccccivrarececbss 56.00 Re a 44.00 27.00 Ee cteeks -Sackas 1x3” 42.95 
i i Ce. ct eewkt danse eneRenws wae 14.50 4” & wider... ...0- seeee sence $15.00 $7.00 5/ 4x4" Powe Te ea 42 00 pahees 
BOs FB ee ceae eee eerse ee xciverovactackmane 6.00 PONDOSA PINE SHOop— a ral aa Kean 
Factory Flat Grain Flooring 
Dressed: Cc No.1 No.2 No.3 Com. ln wee 27.50 20.75 
Flooring, 43” ae | 4 eee $61.50 $41.50 $25.50 $16.00  ..... ~" DEPeeEenre ek 34 50 28.75 
No. 2 & better, 2%”. jacana = 9. Reeeeaeees: 71.50 51.50 36.50 16.50 ..... ' 
No. 2 2 & be tter... ee rere ° 47.00 4/4 pn ee Om ae $24.50 " Mixed Grain Flooring — 
No. - 2M” cece eee eeeeeeees tees - 47.25 | Ipano Wuite Pine, 16 Foor— 1x4” «0000-000 adie aes ade $17.00 
No. there eee eeeeeereeesenes 44.25 No.1 No.2 No.3 No.4 No.5 Ceiling 
Bark str ip ps artition..... UTeT Torr TT 43.75  csdenaene BORGO SOR0S GED icc. cused Sex 4” 26 OF 90. 95 
Box bark strips (dressed or resawed)...... 15.50 oe svennesean 51.00 44.00 30.00 ..... ..... ae Teena iad o7 OF o1 
# ] ; DP eco xdakesd egies 27.25 21.00 
Roofers No.1 Air dried® | .32 «-+eeee+es 49.00 42.00 28.00 ....- csvce Pe 
ws eh , MTC ee 54.00 42.00 28.00 ..... ..6.. Drop Siding, 1x6” 
Se. cate ennwsaw ans es tees - $27.75 $19.25 i” etenakvebe 69.00 46.00 SE. acacia» cima 106 32.50 27.50 
> 33.75 20.25 | 4” & wider... ..... cess sees $17.00 $7.00 | i357 oC $8.75 B8LRs 
1x10" Coo eee oe ee re eee eeseeeeeee Seses 20.25 WHITE Fir, 6- to 20-F oor, INcH— he oo 17. 00 
DEE cviunapaeraa db Rakaataiee we eek alias 20.50 4” 6” 8&10” 12” 4”&wadr. 
*F’.o.b. Georgia-Florida mills. Nos. 1 & 2...$22.00 $25.00 $26.00 $27.00 ..... B&better Finish, Kiln Dried and | Surfaces » 
Be: Bisweinconae 17.00 20.00 21.00 22.00. ..... 1 1x 
Ne. Becewreeve 7 ie ai : . Saeoe saeve $15.50 | B&btr. ..........--...06. $49.00 $51.75 $52.75 


RED CEDAR SIDING 


[Special telegram to AMERICAN LUMBERMAN] 


Common Boards and Shiplap 

















‘ 1x6” 1x8” 1x10” 1x12” 
Seattle, Wash., Sept. 4.—Prices of red cedar Portland, Ore., Sept. 7.—The following ee $17.25 $16.00 $18.25 $19.00 
lumber, new bundling, 8-18’, f.o.b. mill, are: f.o.b. Chicago prices on ree ~ ge S28: | a Eas 12.00 12.50 14.25 15.00 
— en No. Mo. 3 | NO. 3......--0+. 11.25 9.00 9.00 ree 
e g, V2- —_ : yy DE Gictwievedent caead 357, 00 $42. ‘00 $34.00 Dimension 
Width Clear i, < poe E | yrentndeperopnenenmieesdo: 67.00 62.00 34.00 12° 14" «16")~—(«18’ 20" 28624" 26-32’ 
it pe Coe oe ee ae 925.08 $38.08 Ss a= shop prices are for shipments of No. 3 No. 1. 2” thick— _ s 
RGD cccceasccsnnesces Me 33.00 24.99 | 2nd better. For straight cars of specified grades, | 4” ($16.75 $16.50 $18.25 $18. 15 $19.00 oo onal 
ae eee so 10.00 ; Ae: ite i" add $5. 6” 15.50 15.75 17.50 17.50 18. re: $20.00 $21.75 
10-inch ies atacand - a ee ee 8” 15.75 15.50 17.50 17.50 nes = aoas 7. 
10” 16.75 17.00 18.50 18.50 20.00 
Clear Bungalow Siding, 34-Inch CALIFORNIA PINES 12” 17.25 17.00 19.25 18.75 19.75 23.00 22.25 
DOMME os vate egusseeRenns Oe CLOAbedasesenncwa $51.00 San Francisco, Calif., Sept. 4.—The following 2x4-inch, &-foot, $16.00; 10- foot, $17.50; 2x6-inch, 
10-inch .. i 60.00 | are average sales prices on California pines com- 10-foot, $16.25. 
RSWEMGM 2220 0sreeecerorerserecsercssseccsees o5.98 piled from the report of the California White & Random o ‘ , > 1 2x12" 
— tucar Pine ‘ acturers’ ssociati . 2 2x 2x6” 2x8” 2x10” 2xiz 
ee ee ee Oe OD ae ee Ge Ge oe oe 
RED CEDAR SHINGLES . ppneciriee - ’ | eee a wae. ess oe on 
California White Pine , 
Nos. 1&2 clr. C sel. D sel. No. 3 clr. No. 1 Common Timbers ” 
Seattle, Wash., Sept. 4.—Eastern prices f.o.b. 4/4xa.w. ..... $73.90 $66.30 $55.80 $47.10 Sad to Oris” We BO" SPENCE se oc cc cccccvensns $19.29 
mill are: 5/4xa.w. ...... 73.85 66.75 56.40 57.20 | 5x5 to 12x12” to 40’ PO vow ccrcccearcnasss a2 
Per square Per M CFERE. Wb ccees 70.40 63.45 49.80 55.85 | 5x5 to 12x12” to 40’ surfaced..........+++++ 4 iad 
4 bunches 4 or 5 bunches i 3k Seer $1.85 74.00 62.15 65.95 Fir Lath 
. i i h i ° y 1x4’ Fowe ee ee ee eeee reser eseseeces 2.75 
First Grades, Standard Stock Ne gers sie Bg god ae P No. 1, 14%4x4’ dry.... 
NO. ; a p e snop, / H ti 
Extra stars, 6/2.......0... $1.72 $2.15 i, axndeiien: $45.40 aw. ....., va PALS it~. sesdtiuabaenhennde 
Pemere Stare, G/F ..cccccvvces 1.80@1.84 2.25@2.30 No. 2 com., 1x No. 2 shop, 6/4 xt. nd 18 Ey re ee ee ee 45.00 
Extra Clears «....+.+..eee. 1.92@1.96 — 2.40@2.45 SUK sacannesein 28.50 gp ee 25.95 | 1X8", 9 OF 18%... eecccceceerecceeceresecees ‘ 
potsecta, ly Se eee : 3.15@3.30 No. 1 dimen., 1,5 Inch shop ....... 30.60 — 
GUPOCKAS ..eeeeeeeeeenes 3.05 ME céay us nuke 18.75 Panel, %xa.w.... 73.10 
| ee, C 3.95@4.00 eae 21.04 s , 
' Lath, re 5.80 White Fir p CROSS TIES 
First Grades, Rite-Grade Inspected Stock Lath, No, 2...... 4.60 age og POE aa St. Louis, Mo., Sept. 7.—The following cross 
Extra stars, 6/2........... $1.80@1.84 $2.25@2.30 | Lath, 32” ....... a> «4/4xa.w. . 19.25 | tie prices prevail f.o.b. St. Louis: 
xtra stars, 5/2. ...ccccecce 1.88@1.92 2 354 2.40 Timbers ......... 29.35 No a se em : ; ia : Untreated 
BEBOP GOMES ocicicccccvves 2.24 @ 2.28 2.80@2.85 Douglas Fir we j 20.55 White Southern 
Perfects, 5/2 .......+.00055 2.65@2.69 3.30@3.35 | C&better .... $45.10 ee Cc. d oe eae Oak Sap-Pine 
se ere bbnsianeveceneses . 2 +o Re 3.30 Zt No. OO — er 45.55 ee edar $26.15 No. 5, 7x9”, 8’, 9-inch face..... $1.45 $1.25 
ay 3.00@3.07 4.05@4.15 ton yore oe 17.80 ALISC, ees 26.15 No. 4, 7x8”, 8’, 8-inch face..... 1.35 re 
Ties and timbers 22.75 ustralian Yo. 3, 6x8”, 8’, 8-inch face..... 1.20 1. 
Second Grades, Standard Stock DIMER. cosccceses 36.90 9 S/4RBLW.. ccccvcccs $59.60 — 2, pa 8’, 7-inch face..... 1.10 85 
Common stars, 5/2........ $0.80@0.88 $1.00@1.10 No. 1, 6x6”, 8’, 6-inch face..... 1.00 15 
Comm Cee, Gre tkwwaes 92@ .96 5@1.:% 
ae Ss S*..----: iio1se Tsoots SOUTHERN PINE TIES Red oak and heart cypress ties, 10 cents les 


British Columbia Stock, Seattle 
XXX (Canadian) 


see os 2) ae | epee $2.69@2.77 
MOI cccckccctcccseecces: Be 
END. ericcdenaccadsedae 3.10@3.18 





New York, Sept. 7.- 


Following are quotations 


than white oak; tupelo and gum’ cross’ ties, is 
cents less than white oak; sap cypress, 20 cent 





Market on southern pine railroad ties, f.o.b. New York: less than white oak. 
$2.95@3.10 | All 8’ 6”— Sap Heart Switch Bridge 
3.35@3.45 a $1.45 $1.85 Ties Plan 
3.95@ 4.20 | _eraeare berate 125 Se ee wo ineaemnmnned $43.00 $43.08 
4.20@4.3 NS eat aa Be ok 10h C.0e TE on raeobocawuused . 40.00 38. 











SEP’ 


Finis! 


1x4—1 
1x12” 
1x14” 
1x16” 


Bung; 
1%x § 
14%x1( 


Bevel 
%x6” 


YELL 
Facto 


Cinc 
averag 
Cincin 


Shing! 
es 
4” 


5” 
WP es 
Lath, « 
No. 1. 


a 


The 
obtaine 
Aug. 2 
facture 


Clr. qt 
Clr. qt 
Sel. qt 
Clr. phi 
Nf pli 
Sel. pli 
Sel, ply 
No. 1 | 
No. a 


Clr. qte 
Clr. pli 
Clr. pli 
Sel, pli 
Sel. pin 
No. 1 « 
No. 2 ¢ 





6” 
22.00 
36.00 


des. 


‘S on 
le by 
en's 


$17.00 


17.00 
sed 
1x12” 
$52.75 


1x12” 
$19.00 
15.00 


ig cross 


ntreated 
southern 


90 ‘cents 


Bridge 
Plank 


42.00 
¥39.00 
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WEST COAST LOGS 








WEST COAST SPRUCE 





[Special telegram to AMERICAN LUMBERMAN] Everett, Wash., Sept. 4.—Log market quota- [Special telegram to AMERICAN LUMBERMAN] 
Portland, Ore., Sept. 7.—Present log quota- ‘tions: Portland, Ore., Sept. 7.—The following are 
tions are: Fir: Seattle, No. 1, $25; No. 2, $19; No. 3, $13. prices for mixed cars prevailing here today: 
Cedar: $17, $15 Cedar: Rafts of shingle logs only, $18 base; 25 . 
ae ed firs | $22. $17 ne $12. cents added for each one percent of lumber logs. or $73.00 as Wi ie stock— $30.00 
Red fir: 5 Digs cee hie Pain cat OS ee : ett ee scenes . 
Spruce: $24, $18 and $12. Hemlock: No. 2, $13; No. 3, $11. 1x 4—10” 20... 62.00 uy ve teeeeeees ye 
2 : 3 F Spruce: j .r ¢ ee (enn eee. ll ore . 
Hemlock: $18, $13 and $i1 bruce: $1 higher than fir. Bevel siding— cg eestons 24.00 
Me? owanawews 29.00 mt xin bine cnaeinte 4.0 
CYPRESS POPI A R 1x6” eosccccee 31.00 Green box lumber 19. 00 
St. Louis, Mo., Sept. 7.—The following are 


current quotations on cypress, f.o.b. St. Louis: 
GULF COAST RED CYPRESS— 


New Grades ’ Factory 
Tank Selects Shop Box 
Oe nukvewenenied $116.75 $ 68.75 $48.75 $32.75 
ae aac 121.75 78.75 60.7 34.75 
il. cio ape bcernek 123.75 81.75 63.75 34.75 
Bee 131.75 94.00 71.50 33.50 
Mt Ssaanascuwee 136.7 102.75 17.25 er 
12/4 imiceaus 136.75 102.75 17.25 ieee 
| eae 141.75 107.75 $2.25 en 
Peck random, 4/4" ere FbdeGewnens 000 094.75 
Common Rough— No. 1 No. 2 No. 3 
1x4—10” bac eande $52.75 $43.75 $31.75 
DE \wwiguighewsacetiaieimels 75 48.75 31.7 


59. 
Add $2 ‘for ‘specified lengths on common grades. 
Finish, S1S or S2S— 


Heart A B Cc D 
1x4—10” --$104.00 $ 99.00 $ 92.00 $ 82.00 $72.00 
0 110.00 108.00 110.00 90.00 79.0€ 
re 127.00 122.00 112.00 104.00 ..... 
re 137.00 132.00 122.00 115.00 ..... 
Bungalow Bevel Siding— A B C&btr. 
DE $661050560e04000"8045 $74.75 $65.75 $63.25 
DE ddtesduwassatends 79.75 70.25 68.25 
Bevel Siding— A B Cc D 
PE" Gicpcaeadieaet $48.50 $45.00 $41.00 $28.00 
YELLOW CYPRESS— 

Factory— No. 1 No.1 No. 2 

FAS Select Shop com. com. 

Oe tkaeneas -$ 72 $59 $36 $31 $26 
Te keteescces ae 62 48 35 29 
a 63 50 35 29 
ae 82 68 55 37 31 
Se 100 75 65 pac r 
Boards— No. 1 com. No. 2 com. 1” random 
3 ee ee $42.50 $33.00 ome 
1x 8” osnwmenes 42.50 34.00 ewe 
pecneean 43.50 35.00 ow 
ee 53.00 ere 
ME einaesamees. §  <hemea $23.00 





CYPRESS SHINGLES & LATH 


Cincinnati, Ohio, Sept. 7.—The following are 
average wholesalers’ carlot prices today f.o.b. 
Cincinnati: 

——— Best Primes Economies 
EERE OO $5.70 $3.20 gamed 

e peaiteneew diesen 6.70 4.85 $3.90 

_ PE SRS EST 6.95 5.45 4.30 

OO EEL 6.95 5.45 4.30 

Lath, 4-Foot, 34x1!/2-Inch— 

MW Deapsaacwcceet $8.90 eG Hike adbcea meme $7.90 





OAK FLOORING 


The following are average prices, Memphis base, 
obtained for oak flooring during the week ended 
Aug. 28, as reported by the Oak Flooring Manu- 


facturers’ Association : 
xl” Y¥x2Y” %xlKh” %x2” 
Clr. qtd. wht... oe 19.00 $126.68  ..... $90.20 
Clr. qtd. wht. 84.00 91.10 $73.50 81.56 
Sel. qtd. w.ar... 59.30 80.11 59.04 59.08 
Cir. pin. wht.... 71.53 84.53 55.90 57.80 
Clr. pin. red..... 66.27 T5.87 54.92 56.60 
Sel. pln. wht.... 58.91 71.51 47.57 46.54 
Sel. pln. red..... 55.75 70.38 47.76 47.26 
No. 1 common... 45.23 52.14 24.44 25.93 
No.2 common... 15.06 , + ee 9.00 
VYyx1 Yi, ” Vy x2” $.x1 1,” A-x2” 
Cir. qtd. wht... .$101. 00 mack “Se gtede  tadteoits 
Clr. pln. wht.... 82.00 >. 2 Se $82.12 
Cir. pln. red.... 76.67 oS Sree 76.50 
Sel. pin. wht.... 63.22 66.21 66.98 
Sel. pln. red..... 61.00 63.22 61.75 
No. 1 common... 38.70 48. 09 reewren hinmae 
No. 2 common... 11.00 


—_—... 


OAK FLOORING STRIPS 


Chicago, Sept. 8.—The following are carload 
Prices, f.0.b. Chicago, on #,x2-inch square edge 
oak strips, weight estimated at 1,250 pounds a 
thousand feet: 








—wWhite Red 
trd. Plain Qtrd. Plain 
es $134.00 $88.00 $124.00 82.00 
Sap clear ...... en eR oor 
_paelineabaiaeee 73.00 71.00 71.00 71.00 
White Red 
Common, No. 1..........-+- . $46.00 $44.00 





Cincinnati, Ohio, Sept. 7.—The following are 


average wholesalers’ carlot prices, Cincinnati 

base, on poplar: 

Sort TrexTurre— 4/4 5/4&6/4 8/4 
FAS enone oe $110@120 $210@ 130 
Saps & select. 72 17 82 88 88 the 
a . /_ . rod y4 = 70 bs first of the month. 
No. 2 com. B.. 27 27 29 28 30 

VALLEY— extent. 
2 90@ 95 $ 95@100 $100@105 
Saps & selects. 65 70 75 75 80 
No. 1 com..... 48 §2 55 55 60 6-inech . 
No. 2 com. A.. 36 37 40 40 42 | 5-inch .. 
No. 2 com. B.. 27 26 28 27 30 | 4-inch .. 








Louisville, 
market is steady, 


Ky., Sept. 


season, and somewhat 


Clear 
niece $55 $39 
eisai 55 38 
eens 50 37 


6.—The poplar 
with demand quite good for 
better since 
Continued wet weather has 
held back foundation work on buildings to some 
Quotations read: 


POPLAR BEVEL SIDING 


siding 


at the 


Select No. 1 com. No. 2 com, 


$28 $22 
28 22 
24 18 





HARDWOOD INSTITUTE PAST SALES REPORT 


Memphis, Tenn., Sept. 7.—The following is a summary of Chicago/Cleveland average hardwood 
prices obtained during the week ended Aug. 30, as reported to the Hardwood Manufacturers’ 









































Institute: 
——RED GUM BUACK GUE-CUnTD RED ORK-CONTD “TSa-tOuTD CHESTHUT-cOnTD 
Quartered ain rtere a sd SC 
Figured Wood ‘ . ‘ = ai ra ‘ ve 
6 ev ° ev ev ev 
“4rsts py ae wy Firsts PSeoonds No 2 cont No 1 Com & Sels Pirate f Sooands 
4-4 130,25 .... 4-4 43,7 eee 4-4 47,50 ... 4-4 56,00 63,00 132,00 
5-4 132,25 .., No 1 Cum & Sels No 3 Common 5-4 71,25 .., Xo F Com & Sels 
6-4 134,75 ... 4-4 36,50 sok 4-4 33,50 eee 6-4 67,50 nes a 57,75 
6-4 142,50 .., Yo 2 Common yvlain 8-4 76,25 .., 6-4 eee 59. 75 
Plein 4-4 29.75 Firsts & Seconds 12-4 102,00 .,, Sound Wormy 
irsts & Seconds =QU A 1-2 ° nee No 2 Common 4-4 ... 39,50 
4-4 118,75 ... Firsts eoonds 5-8 63,75 .,.. 4-4 35,75 38,5u]} 5-4 ... 45,50 
Quartered 8-4 63,75 ... 4-4 62,75 109.25 || 5-4 33.25 ... 6-4 55 44.25 
Firsts & Seconds No 1 Com & Sela 5-4 92,50 121,75 6-4 34,50 le 8-4 45,25 
4-4 104,75 .., 8-4 51,75 ... |} 6-4 .., 127,50 ]] 8-4 40,50 [°° 
aA 12 56 | Plain GS-4 133,75 134,25 |] 10-4 43,00 ,., Pivete 6 Wivtats 
mi... Firsts & Seconds 12-4 175.25 ... 12-4 46,25 ... ech 74, 
#4 121,00 ;.. 4-4 4 se. ||No 1 Com'& Sels No 3 Common 5-4 yiried 79.75 
No 1 Com & Seis 5-4 48,00 .,, || 5-8 43,75 .., 4-4 sib 25 ot es 64°: 71.75 
4-4 61.25 No 1 Com & Sels 3-4 45,60 a No 1 Com & Sels 
5-4 70.25 ... 4-4 34,2 .,, 4-4 61,50 65.75 Firsts & Seconts a 53, 50 
<6 60.55 ... No 2 Common 5-4 .., 75,75 || 4-6 . 86, 50]| No 2 Common 
8-4 71.00 °-. 4-4 27,75 ... 6-4 72,00 73,00 |] Ho 1 Com'& Sels yr oe 28,75 
No 2 Common “"" No 3 Common 8-4 935,75 65,50 ]] 4-4 ,,., 54,50]] 5-4... 34,00 
4-4 34,75 4-4 21,00 12-4 153,25 ee No 2 Common No 3 Common 
"Plain r r= No 2 Common 6-4 38,50|| 4-4 30,00 
Firsts & Seconds Firsts & Seconds 4-4 49,00 .,, 5-4 32,00 
4-4 105,00 .,, 5-8 95,50 ..,. ||Sound Worny Firsts wh Seconds = 
5-4 112,50 .., 3-4 104,50, 4-4 40,50 eee 88,50]| Firsts & Seconds 
6-¢ 110,50 :.. 4-4 126,75 125,75/FAS Wormy Mixed 16-4 = ,., 138,50 5-8 54,50 57,50 
io 1 Com & Seis b-4 188,50 ... [110-4 .,, 109,25 || No 1 Com & Sela 4-4 50,00 .,, 
5-8 43,50 6-4 140,00 ,,, |/12-4 ,,, 114°25 — ee 68,50]] No 1 Com & Sels 
im —a<_ ... 8-4 157,75 . |jSound Wormy Uixed No 2 Common 5-8 44,50 47,50 
<4 64.00 ... No 1 Com’& Sels” 4-4 41,00 63,25 8-4 34,00} 4-4 40,00 ... 
o-4 66,00 ,., 5-8 61,50 ... a. ar 59,00 heer No 2 Common 
we4 70,50 .,, 3-4 73,70 42. |] Bg 68,00 |} Bo 2 Common 5-8 ... 34,50 
io 2 Common * 4-4 80,00 85,79|~ BOPUAR-PraATY 6-4 30,25 Plein 
4-4 32,75 ... D-4 62,50 .., ||Pane @ 40 1 No 3 Common Firsts & Seconds 
b-4 37.50 - 8-4 78,00 .,. |] 4-4 132,75 |] 8-4 23.95 5-8 44,00 .., 
= CUittereD Wo 2 Common Firsts & Seconds T 4-4 51,00 nae 
“Fats & Seconds 3-4 41,50 core 4-4 105,25 |] Firsts ¥ Seconds No 1 Com & Sels 
4-4 62.50 4-4 52,75 aye 5=4 105; 75 118,CO 6-4 folate 110,2 5-8 34,00 cin 
o-4 63.25 ... No 3 Common 10-4 120-75 137.50 lli0-4 °°" 115,29 4-4 41,00 .., 
6-4 60,75 *.. 4-4 34,50 .,, |/Saps No 1 Com & Sels No 2 Common 
8-4 69,25 "72,50 Plain 5-8... 99,50 |] 8-4 44,00 5-8 24,00 ... 
Get 81,75 2... Firsts £Seoonds |] 4-4 (1) 67,26 SOrr Eur 6-4 29,00 
2-4 81,25 3-8 45,25 .,.. S-6 sce 84,00 || Firsts & SeSonds 
fo 1 Com & Seis” 1-2 65,00 ... -4 nes 81,25 4-4 51,00 am Firsts & Seconds 
4-4 49,25 5-8 69.25 10, o 1 Com & Sels 5-4 62,25 .., 4-4 64,50  ... 
5-4 52,00 |... 4-4 64,00 111,00) 4-4 .., 59,00 6-4 67,00 ,., Yo 1 Com & Sels 
Sot BES as oo || Eb asst deed] ot dacas °° fast teste Sct | aece comes 
” “25 “62 6-4 146,25 # 4 86,25 .., - a Cor 
bee rng —_a 8-4 159,25 130, Bio 1 Comaon No 1 Com & Sels’ 4-4 27,25 ... 
24 73.25 ... No 1 Com & Sels 5-8 39,50 ee 4-4 | er No 3 Common 
ee oes 1-2 41,2 60,04 st 52,25 61,00 6-6 $8.00 aizhe 4-4 18,50 
el” 5-8 50,00 51,29] 6-4 . o, - 2 shea ; 
— — 6-4 56,00 71,29] 6-4 61,50 78,00]}12-4 59,75 .,, Firsts & Seoonis 
#12" Box Boards 4-4 63,75 71,79N0-4 70,25 ,,, ||No 2 Common 1-2 44,25 4, 
4-4 64,50 o-4 65,75 7€,0Gf2-4 71,25 .,, 4-4 28,50 ,,., 4-4 70,75 444 
irste & Seconds 6-4 75,00 80,00INo 2 Common .-< 26,00 .,. 5-4 73,75 oe. 
5-8 42,00 8-4 77,00 60,79) 5-8 26,00 28,75 See. ose 6-4 78,2 ae 
ft aa Mo 2 Common No 2A Common ce coiipen? ia No 1 Com & S*ls 
4-4 00,00 °.. 1-2 25,90... |] 4-4 36,25 41,00 ao 4-4 45,25... 
o=4 63,75 sae of 36,75 33,28 5-4 eee 48,75 6- 19 75 —_—ss 5-4 (58,50 ere 
ent: 65.50... 4-4 51,25 55,791 6-4 .., 44,00 v ey No 2 Common 
u-4 69, oo cig 5-4 47,75 59,79N2-4 41.25 .., 13-17" Box Boards 4-4 33,75... 
0 1 Con & Seis” 8-4 59.25 06,790 2B Common 4-4 83,25 , 5-4 32,00 
5-8 32,00 o 3 vom rlg vrade |} 4-4 26,50 30,00]}} 9-12" Box Boards 
ink 396.60 _._ 4-4 54,00 34,00) 5-4 31,75 31,75}| 4-4 70,75 .,, Firsts E Seconds - 
im “000 _- No 3 Common 6-4 31.75 .., 13" & War FAS 4-4 ... 135, a4 
i:<k 2.9... b-8 24,25  23,29No 3 Common 4% 82,50 .., 5-4 140, 
uk ae 4-4 22,25 27,29)4-4 .,, 33,75||Fireta & Seoonts No 1 Com & Sels a 
Beg (53.25 ... b-@ 30.75 ow. G4 38,75 4-4 57.00 Be cbhhon 6, 
Com ae 7 Wo 8-4 8,75 —% 61.75 ... 
te pe ped 75,7 i No 1 com & Seis bad 50,00 
27. ae 10. e- eee «©:109 , 23 irsts econds 44 39,25 ... : Bests) 
pee hee ssi 12-4 114,24] 3-8 ® ae 6-4 noe ... Bo 1 Com ois ™ 
6-4 29.25 | Sound Woruy 5-8 65,75 .., he ‘ 46,75 - 4—4 F) 
3 Comm i 4-4 40,50 53,00}4-4 80,00 ~,, © 2 Oommon 
os ———- 8-4 53.25 6-4 99.50 °°: ia C40... Yo 3 Tomaon 
5-4 2425 °° pep MS est 8d dR Ee e+ —e 4 _£0,75 
TUK CU COMP RRED || Firets % Seconds 2-4 132, 147, 4 36 True 
Traits feats || 4-4 101,25 .,, |flo 1 Com & Seis meets 5 ee ine 
4-4 49.75 No 1 Com & Sels 3-8 32,50 ... Vizets & eoongs 4-4 ~ = os 
io 1 Com & Seis 4-4 68,00 .., |[1-2 aes oe 100,25] 5-6 $9.26 ° 
2-4 °39. $0 5-8 42°95 ~ 17? so 6-4 90225 ..* 
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“SOFT TEXTURE” SOUTHERN 


HARDWOODS 


Cincinnati, Ohio, Sept. 7.—-Average wholesalers’ prices, carlots, Cincinnati base, on Virginia, 
West Virginia and Tennessee hardwoods today: 
4/4 5/4&6/4 8/4 4/4 5/4&6/4 8/4 
QuarRTereD Wuite Oak— — ge 08 e583 NO % 
5 ‘AS eereesees wv 0 5 

i OS Penne sis61% Met teat tr $155@ 165 No. 1 com..... 48 50 53 56 53 56 

No.lcom..... 80 85 85 90 90 95 No. 2 com..... 28 31 33 «438 «638 (43 

No. 2 com..... 45 50 54 59 55 60 CHESTNUT— 

Sound wormy.. 43 45 52 S57 55 60 ra $100@ 105 $112@ 118 $122@128 
QUARTERED Rep OakK— 7 : aa abieenibs Po bn psd = bs 

reer $110@115 Sd. wormy and a — 

No. l com..... 60 65 No.2 com... 36 38 38 40 40 42 

No. 2 com..... 40 45 Sd. wormy and 
PLAIN WHITE AND Rep Oak— No. 1 com. & 

WP cccces 38 2 3 5 5 47 
oes $105@110 $115@120 $125@135 wereee se 8S © 
Selects ....... 70 75 «6-80 99 60s BircH— 

No. 1 com..... 60 és 70 75 oH 80 FAS . .......$105@119 $110@115 $115@120 
No. 2 com..... 42 45 47 50 48 52 No. 1 com. and 
No. 3 com..... 22 24 23 25 24 27 WE -citeaw wns i) 70 70 75 70 75 
Sound wormy.. 43 48 53 58 55 60 No. 2 com..... 31 33 33 38 38 40 
Hickory- BEEcCH— 
ee -.+ «ee $ 95@105 $ 95@105 a are $ 65@ 2 $ 70@ 75 $ 75@ 80 
No. 1 com..... wis ear 65 70 65 70 ek cn 42 45 47 50 47 50 
No. 2 com..... can yeu 35 40 35 40 No. 2 com..... ya 30 30 33 33 35 
MaPLe— 4/4 5/4&6/4 8/4 10&12/4 16/4 
— SC CT eC ee CT Tree $ 75@ 80 $ 80@ 85 $ 85@ 90 $ 95@105 $110@115 
I nT a al ce ta 50 55 63 68 68 72 77 81 90 95 
i te we. 5 tb:soc iit tn rid ew earn 33 38 35 40 41 45 48 50 50 53 
WuHite Asu—- 
PAS .. eithndankewh eweweee $ 95@100 $107@112 $112@117 $125@130 $155@160 
No. 1 com. and Meviecsnenmaae 55 60 72 77 78 82 100 105 95 100 
en 4a ed ki ee wed 32 35 35 40 40 45 45 50 50 55 





NORTHERN HARDWOODS 


The following list represents present value of 
hardwoods, f. o. b. Lower Michigan mills: 
No. 1 No. 2 No. 3 
FAS Selects com, com. com. 
Basswoop— 


4/4 $ 65@ 70 $ 55@ 60 $ 45@ 48 $26@28 $22@2 
5/4 70 7h 8660 65 47 50 30 32 24 26 
6/4 75 80 65 70 52 55 33 35 24 26 
8/4 80 85 70 7 57 60 38 40 ...... 
10/4 95 100 &5 90 70 7 Ge Oe weseaa 
Beecu— 


5/8 No. 2 common and better 12@14 
4/4 60@ 6 45@ 50 33@ 35 23 25 16 18 
5/4 65 70 50 55 35 37 28 30 18 20 
6/4 70 75 «655 sé 40 42 30 32 18 20 
8/4 SO 85 65 70 50 52 33 35 20 22 
BircH— 


4/4 100@105 80@ 85 47@ 50 28@30 


7 
5/4 105 11060 85 90 52 55 30 32 19 21 
6/4 105) «110 85 90 57 60 35 37 19 21 
8/4 110 115 90 95 65 70 40 45 
10/4 115 120 100 105 80 85 50 55 
12/4 120 125 105 110 85 90 50 55 
16/4 140 145 120 125 105 110 
Sorr ELM 

4/4 65@ 70 50@ 55 
5/4 70 715 60 


eeeeee 


42@ 45 26@28 
65 47 50 28 30 22 24 
6/4 75 80 65 70 52 55 30 32 22 24 
8/4 80 85 70 75 60 65 40 45 
10/4 90 95 80 85 70 75 45 50 
12/4 95 100 86 90 75 
16/4 115 120 105 110 95 100 50 55 
Harp MarPLe— 


4/4 70@ 75 60@ 65 47@ 50 30@32 15@17 
5/4 80 85 65 70 55 60 33 35 18 20 
6/4 85 90 70 75 60 65 35 37 18 20 
8/4 95 100 i 80 65 70 40 45 20 22 
10/4 110 115 9 
12/4 120 125 


: 
) 
5 100 85 90 45 50 23 25 
0 110 95 100 45 50 26 28 
5 


1 
14/4 140 145 125 130 115 120 50 655 ...... 
16/4 160 165 145 150 135 140 50 55 ...... 
HARD MAPL® FLOORING Stock, Roucu— 
OE av accde  sowiuicd 43@ 45 26@28 17@19 
DE bvccinhe wancedes 45 47 28 30 18 20 


Sorr MarLp— 

4/4 65@ 70 55@ 60 40@ 45 28@30 16@18 
5/4 75 80 65 70 50 65 33 35 is? 20 
6/4 80 85 70 7 55 60 38 40 18 20 
8/4 85 90 75 80 60 65 40 45 20 22 


END DrigD WHITER MarLe— 


4/4 100@105........ .. 5. Bree re 
ee Bee See cecwnses PME weacee iuac 
ee ee eae Se ee: 
8/4 120 125... i ne 





HARDWOOD FLOORING 


Sales by Michigan and Wisconsin flooring mills 
of D&M flooring, as reported to the Maple Flooring 
Manufacturers’ Association, averaged as follows 
f. o. b. cars flooring mill during the week ended 
Aug. 28: 


MAPLE Clear No. 1 Factory 
fix %” oJ ve . $67.78 $46.11 
meas ace a Pataeetae 59.28 ee 
2% rr +. 79.08 66.03 $38.46 
Wikia ak ial .. 58.06 eye Mein ae 
BrerecH— 
SE sets Kes anaes 68.03 





VALLEY HARDWOODS 


Cincinnati, Ohio, Sept. 7. 


ers’ prices, 


Average wholesal- 


carlots, Mississippi Valley woods, 


Cincinnati: 
GuM— 4/4 5/4&6/4 8/4 
Qtrd. red— 
6 POE eer” ee $108@ -”“ sar teat 
No. 1 com. #8 63 3 
- » aan sap no thy 
ean ware 58@ 60 62@ 65 68@ 70 
Ne *. com. 47 52 5 


Plain red: 


i. eee 100@103 100@105 105@110 
No. l com... 56 58 58 63 63 68 
Sap : 

sxbds., 13-17" 7O0@ 71 
Plain F AS 6” 

& wider... 52 55 54@ 58 58@ 62 
No. l com... 40 42 45 saa 
No. 2 com... 24 25 26 29 

MAPLE— 
Spot worms N. 
D log run...$ 40 $ 55 $ 60 


COTTON WOOD— 


FAS, 6” &wdr.$ 53@ 58 $ 58@ 63 
No. 1 com..... 38 40 40 42 
No. 2 com..... 33 36 
ew ARTERED WHITE OAK— 
err $138@ 138 $128@133 $133@138 
eee 97 97 102 102 107 
No. 1 com..... 70 15 75 80 80 85 
No. 2 com..... 40 45 45 50 50 55 
QUARTERED Rep OaAaK— 
errr DED. Shs oes see eae 
EE 65 70 . e 
ek. 2 OO. oo 35 40 ° 


PLAIN WHITE -— Rep Oak— 
FAS 


82@ ps $ + aac ar a 
6 


err ‘3 72 72 
No. 1 com..... 53 58 58 63 63 68 
No. 2 com..... 42 44 45 ... 45 50 
No. 3 com..... awe a 25 30 
Sound wormy.. 37 38 40 45 45 50 
Sorr ELmM— 4/4 5/4 6/4 8/4 
/) ear $65 $67 $67 $70 
No. 1 com , =. 50 50 55 
No. 2 com 25 27 27 28 





CHICAGO BUILDING PERMITS 


Comparative building permit totals for Chicago 


for August are as follows: 


1925 July, — Aug.,1926 
ee Te ee 169 1 


Permits— Aug., 
Stores 
Offices and hotels. . 


Residences ....... 814 


Halls and churches 
Apartments ....... 
Stores and offices. . 
Stores and resi- 
CO eae 
Stores and halls... 
Stores and apart- 
SO sccteseuee 
Miscellaneous ..... 


0 1,419 
a ae 1,295 
are. 124 
Frontage, ft...... 42,936 
See seeucken $31,059,700 


28 

13 

957 705 
6 8S 
433 322 
5 5 

22 15 
13 23 

8 7 
1,598 1,224 
1,532 1,177 
66 47 
46,146 39,426 


25,384, 800 $34, a oes ,600 
t 


Buildings Frontage, ft. 


Total Jan. 1 to Aug. 
31, 1925 
Total = 1 to Aug. 


ws BOO ee cewcn 9,92 


rere 12,232 


376,964 $256,977,350 


300,722 


238,836,400 





PHILADELPHIA PRICES 


Philadelphia, Pa., Sept. 8.—Wholesale prices 
secured from authoritative sources exclusively 
for the AMERICAN LUMBERMAN through the cour- 
tesy of Gregg & Co., of the Philadelphia Retail 
Board of Trade, are as follows: 


Southern Pine, Merchantable—1905 
(Steamer delivery) 


3x 4” and 4x4”...$44.00 10x10”............ $49.00 

3x 6” and 6x6”... 43.00 . eae 58.00 

3x 8”, 4x8” and SE honk koeeeeas 56.00 
eer 44.00 ea 70.00 

SM, kites assnowas of dl =». - 65.00 
Lengths 22 to 24 feet, add $2. 


Each 2 feet additional, add "$1.50 to 32-foot 
price. 
Each 1 foot over 32 feet, add $1. 


Longleaf Pine Flooring, 25/32x234-Inch Face 
(Rail delivery) 


ee Te OO, cc ccceteer teenstesbeneseens $93.00 
i 2 ce oS apacs deena etakhaankners 83.00 
SS a errr err re ee 61.00 
We. 1 COM. BAD TAC... cccccccvcesccccvccceses 51.00 
Si FS ON, A Es oss cn vcavseccscsstcne 
Air Dried No. 2 Common Roofers 
200", MaG sens $27.50 1x10", %x 9%....$28.50 
he 8. Se 28.50 1x12”, %x11%.... 29.50 
Shortleaf Dimension, S4S, 4-Inch Scant, 10- to 
16-Foot 
DT icknneencexed $29.00 DOG. avcdsonvenae $30.00 
es Ghia oie sn aew cn 28.00 De “cdervcsewiess 31.00 
MT vieveddsawenes 29.00 
North Carolina Pine Flooring 

No. 2&btr. No. 3 No. 4 
Dee” GE icscvscses $84.00 C—O 
BaOte” fat. on ccccece 58.00 46.00 $28.00 

Kiln Dried North Carolina Roofers 

ix @, PE  oatwtvandesncecssakeueree nena’ $29.00 
1x 8”, ax 74 sa es sek Wat Ws la ws wl wl gn ea 30.50 
1x10”, x 9% cies nelett ne kere tiths ene ee eee 30.50 
gM errr rr sere ce ee 32.00 


43 } -ine h thie k, $1 more. 
Red Cedar Bevel Siding 


Sat GO GORE ccccccsvccteveseaessesecesouson $42.00 
ME SB” CIEE 2 ccivcdsccessccscceseveesonens 62.00 
34X10” Clear 2... ccc ccccccccscccseseccccccece 68.50 
Maple Flooring f.o.b. Philadelphia 
SERIE GORE 6 oc odes svidcde cer covcewrcannees $88.00 
EE DO Recnicarsesecnecdidevecevecatvess 72.00 
SEES VOCUS 6 onvccccacicweccvceceeecese's 46.50 
346x1%” and 2-inch cClear..........++eeeeee- 64.00 
Western White Pine, Dressed 

c D No. 2 No. 3 
ee SE os wrnaracte $ 74.50 $64.50 $47.50 $35.75 
DE Mtuicwewds 89.50 79.50 45.00 38.75 
2 —aeaerne 79.50 69.50 48.25 37.75 
> 2a 79.50 69.50 44.25 37.75 
De -sceeus va’ 89.50 79.50 44.25 37.75 
re 104.50 94.50 45.25 38.75 
13” and up.... 109.50 99.50 46.75 40.25 

Lath, 4-Foot No. 1 

EE Te $7. 75 f.o.b. cars 
ee Re a re 5.75 c.i.f.—$6.25 delivered 





For Editorial Review of Current Market Con- 
ditions See Page 49 


NORTHERN PINE 


MINNEAPOLIS, MINN., Sept. 7.—Retail deal- 
ers and industrial users of northern pine con- 
tinue to buy only for current needs. Business of 
the northern mills remains at a high level when 
weekly aggregate sales are considered. Rail- 
roads are able to make prompt shipments. Prices 
are unchanged. 


BUFFALO, N. Y., Sept. 7.—The northern pine 
trade is not showing much activity. Retailers ar 
reluctant to add to yard stocks and buying is in 
small lots. Mills are reported to have no large 
stocks on hand, as the greater share of their 
stock is said to have been disposed of to whole- 
salers, who are making concessions on some 
items. 

BOSTON, MASS., Sept. 7.—There is some small 
lot buying of northern pine for early require- 
ments, but demand generally is dull. Competitive 
woods, mostly from the West, enjoy a distinct 
price advantage and this has recently been 1n- 
creased through further reductions on some 
grades, while northern pine sellers generally re- 
fuse to concede. 


NEW YORK, Sept. 7.—Box items are in fairly 
good demand considering the inactivity in other 
grades. Inquiries are for small lots and arrivals 
are sufficient to take good care of the trade. 
Prices are a shade stronger, but no advance has 
been recorded. 


EASTERN SPRUCE 


BOSTON, 
manufacturers find the market for frames Un- 


MASS., Sept. 7.—Eastern spruce 
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satisfactory. Demand is too light to keep all the 
mills now operating sufficiently well supplied 
with orders. The resultant competition is so 
keen that $39 is now the base price and this is 
sometimes shaded. Business in Provincial ran- 
dom is not active, but some local wholesalers 
state their trade is growing. Boards are quiet 
and prices barely steady. Quotations: Dimension, 
rail shipments, 8- to 20-foot, 8-inch and under, 
$39; 9-inch, $40; 10-inch, $41; 12-inch, $43. Pro- 
vincial random, 2x3 to 2x7, $33@34; 2x8, $36@37; 
®x10, $38@39. Covering boards, 5-inch and up, 8- 
foot and up, DIS, $34; matched, clipped, 8- to 16- 
foot, $36@38. Furring, 1x2, $32@33; 1x3, $31@32. 

NEW YORK, Sept. 7.—Prices have strength- 
ened in the last two weeks and carload sales 
have been reported at $2 above prices that have 
stood practically all summer. Mills are not over- 
burdened with stock and the shortage of spot 
lumber is the principal factor in upholding prices. 
Wholesalers report an encouraging improvement 
in inquiries, but little new business is being re- 


corded. 
WHITE CEDAR 


MINNEAPOLIS, MINN., Sept. 7.—The begin- 
ning of September had the effect of stimulating 
the post movement in this territory. Northern 
white cedar post and pole distributers here said 
that, while large orders were few, the aggregate 
of sales was larger than for some weeks. There 
is also a fair movement of posts, particularly the 
shorter lengths. 


HARDWOODS 


CHICAGO, Sept. 7.—An underlying feeling of 
strength in both northern and southern hard- 
woods is being felt by local distributers. De- 
creased stocks in northern woods point to a 
strengthening which is not as yet perceivable. 
The automobile trade is taking good quantities 
of 6/4 and 8/4 maple, and refrigerator manu- 
facturers continue to call for elm. Common 
grades of basswood are scarce and prices are 
firm. Sap gum is in good demand by the furni- 
ture trade, and common grades of oak used by 
the flooring manufacturers are strong. Oak in 
FAS grades is weak. 





INDIANAPOLIS, IND., Sept. 7.—A fair in- 
crease is reported in demand for hardwoods in 
this region over two weeks ago. Industrial buying 
shows an improvement and demand from retail 
yards is holding its own. Among industrials, the 
furniture factory demand is most encouraging. 
Most factories are working at nearly capacity 
and during the last month the production sched- 
ules of virtually all of them have increased. A 
good demand continues to come from hardwood 
Hooring plants. Demand for oak and_ hickory 
continues to improve with the farm implement 
factories. Railroad buying is only fair. Prices 
are firm. 

NEW ORLEANS, LA., Sept. 6.—Demand is hold- 
ing up well and on a practical parity with that of 
the preceding week. Sap gum probably leads in 
volume of sales, but in percentage of relative gain 
in demand, elm, maple and the flooring grades of 
oak seem to be moving up toward the head of the 
southern hardwood column. Inquiry for these 
items continues brisk. Prices are indicated firm 
by current reports. 

KANSAS CITY, MO., Sept. 7.—Stronger prices 
are ruling in the hardwood trade, with an in- 
crease in both factory and yard demand. Floor- 
ing prices are strong and some items of finish 
show more strength. Gum prices are stiff and 
some difficulty is had in placing orders. Furni- 
ture trade is better and the motor and truck 
trade is good. There is a fair demand for timbers 
and some railroad material is wanted. 

ST. LOUIS, MO., Sept. 7.—There was less 
buying in southern hardwoods last week than in 
the week preceding. Consumers are not ordering 
ahead of needs, and seem reluctant to pay the 
prices which recently strengthened. The market 
last week was firm. Sap gum was in good de- 
mand, while elm and maple also moved well. 
Wholesalers expect a fair business this fall, 
and believe that present prices will be main- 
tained with little change in either direction. 


CINCINNATI, OHIO, Sept. 7.—Hardwood 
orders are running in good volume with some 
increase over the August average. Buying is 
Still in small quantities, and hand to mouth. 
August advances have been well sustained. 

COLUMBUS, OHIO, Sept. 7.—The chief feature 
of the hardwood trade is increasing demand from 


all sources. Orders are coming in steadily, and 
business is about 25 percent better than in the 
last few months. Retailers are buying to re- 
plenish low and broken stocks. Factory demand 
continues steady with furniture, automobile and 
musical instrument concerns in the lead. Box 
factories are absorbing low grade stocks to an 
extent that there is little surplus on the market. 
Oak prices at Ohio River: 
FAS No. 1 No. 2 No. 3 
Quartered ...6005 $145 $90 $50 we 
PRE a bcakcawreian 105 72 45 $20 
HOUSTON, TEX., Sept. 7.—The hardwood sit- 
uation is good. Sap gum, FAS, and oak are 
moving well, and the lower grades are improv- 
ing steadily. Demand for FAS red gum has im- 
proved, and there are also some sales of black 





gum and tupelo that have heretofore been un- 


usually quiet. Cypress demand is fair. The ex- 
port demand has improved slightly. 





BALTIMORE, MD., Sept. 7.—Hardwood orders 
were more numerous last week. The market for 
gum continues to develop strength, with other 
woods also in better request. The export situa- 
tion is not materially changed, but more interest 
in offerings is being manifested among foreign 
buyers. 


MINNEAPOLIS, MINN., Sept. 7.—Slight im- 
provement in the northern hardwood market was 
reported in the last week. New construction and 
advancement of building work are reflected in 
the business of the hardwood wholesalers in this 
market. Prices generally have not been ad- 
vanced but northern mills are making fewer 
concessions to stimulate trade. 


BUFFALO, N. Y., Sept. 7.-—-The hardwood 
yards generally speak of trade as somewhat 
improved, although no big amount of business is 
being done. Considerable gum has been sold of 
late, which is regarded as an indication of more 
favorable conditions. Sap gum is stronger. 
Among other woods in demand are maple, oak 
and poplar. 

NEW YORK, Sept. 7.—Shipments still are 
curtailed as a result of flood conditions in the 
South, but there are fair supplies on hand and 
thus far little inconvenience has been occa- 
sioned. The market marked time for the days 
just preceding Labor Day, but inquiries were 
brisk. Some small advances in prices were re 
ported, but generally lists held firm. 


BOSTON, MASS., Sept. 7.—There is a mod- 
erate increase in the inquiry for hardwoods. 
Buyers are more easily interested. Prices show 
a rather firmer tone throughout, with the excep- 
tion of flooring. Increased demand for flooring 
is expected before the end of September, but 
current buying is not at all active and prices 
are unsettled. Quotations, 13/16x2%-inch clear: 
Birch, $77.50@78.50; maple, $87@88; oak, white, 
plain, $93.50@97; selects, $80@83.50; No. 1 com- 
mon, $60@62. Prices on inch are firmly held on 
the basis quoted last week. 


LOS ANGELES, CALIF., Sept. 4.—Southern 
California’s demand for hardwoods stimulated 
business during the week, and prices are stiffen- 
ing. There is an increased demand from retailers, 
particularly for flooring. 


FIR, SPRUCE, CEDAR 


CHICAGO, Sept. 8.—Local distributers report 
a strengthening in long joists of fir and quote 
prices 50 cents higher. The strongest items in 
common are 2x10 and 2x12, 18- and 20-foot. 
Uppers are still weak and piank are unchanged. 
The retail yards in Chicago territory bought 
heavily last month and seem to be pretty well 
stocked, consequently demand is light. 


NEW YORK, Sept. 7.—Arrivals continue heavy 
as the market proceeds with the task of adjust- 
ing itself to higher cargo rates. Figures made 
public recently indicate that New York City 
and vicinity will register a billion-foot year in 
West Coast arrivals. Prices have increased to 
absorb the higher freight charges. 


BOSTON, MASS., Sept. 7.—Retailers were not 
very easily interested in softwoods from the 
Coast last week, unless their actual and early 
requirements furnished a place for the particular 
lot offered and sellers were willing to consider 
attractive prices. Bargains continue to be offered 
in transit fir. Sales of ordinary schedules of 
dressed fir are reported at $29.50@31, ship’s 
tackle, Boston. No. 1 common fir boards are of- 


orthern Woods 








We Can 
SHIP 


Straight Cars— Mixed Cars or L.C. L. 
of the following woods:— 


ASH - BASSWOOD 
T BIRCH-SOFT ELM 
YY HARD MAPLE-OAK-SPRUCE 
[Js WISCONSIN HEMLOCK 
“Sure Fi” MAPLE AND 
BIRCH FLOORING 
WHITE CEDAR PRODUCTS 


Foster-Latimer 


MELLEN, 
WIS. 


- Lumber Co. 
























A Brand to 
Tie to 


Peerless 


ROCK MAPLE, BEECH 
AND BIRCH 


FLOORING 


manufactured according to standards guar- 
anteed to hold trade and shipped in straight 
cars and cargoes or mixed with Hemlock 
Lumber, Lath, Shingles and Posts. 


Manufacturers of and dealers in Staves, Hoops, Head- 
ing, Poles, Ties and Hemlock Tan Bark. Also leading 
manufacturers of Rotary Cut Northern Veneers. 


The Northwestern Cooperage P 
Gladstone, Mich. & Lumber Company 


Chicago Office: 1331 Monadnock Block. 















The Cleveland-Cliffs Iron Co. 


Mill Dept., MUNISING, MICH. 


Manufacturers of 


Hemlock’,Hardwood 


Lumber, Lath and Shingles 





Northern Forest Products 











Remember 


Mershon, Eddy, Parker Company 


Specialize in Mixed Cars of WHITE PINE and 
BASSWOOD Lumber, Siding, Ceiling, Flooring, 
Sash, Doors, Blinds, Window Frames, Mouldings 
and Box Shooks from SAGINAW. 


Western White Pine and Idaho White 
Pine for direct shipment from Idaho. 























17 —== 17 
VON PLATEN -FOX COMPANY 


Iron Mountain, Michigan 





Manufacturers of 17 different species 
of Northern Hardwoods 
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MAKE your timber Investments pay maximum 
returns. “Principles of Handling Wood- 
lands” by Henry Solon Graves telis how. $2.50, 

stpald. American Lumberman, 431 So, Dear- 
Corn St., Chicago, Ill. 
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Garland 


“Flexible” EIGHT WHEEL 


Wagons and Trailers 


for Team and Tractor Hauling 
Equipped with Solid Steel Axles 


Guaranteed for One Year. 





The Only Eight Wheel Trailer 


Recommended by Tractor Manufacturers. 


Also Four Wheel Log Wagons, Self Loading 
Skidders, Lumber Buggies, Haul-off Gears, Etc. 


Write for Catalog “G”’. 


Garland Wagon Co. 


New Orleans, La u. SA. 


ru ——— 




















us to give exception 
ally prompt service 


FOR SAMPLES AND PRICES 
WRITE T0 


BIRMINGHAM, ALL, 
PORBOX we \ 
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! Quotes Lumber by the Piece 


HIATT’S EXPERT LUMBER PRICER 


Quoting lumber by the PIECE instead of by the 
thousand is a real selling advantage. Your cus- 
tomers better understand such a price. 


eae 


The Lumber Pricer increases 
the selling efficiency of your 


Saves organization. This is paptien- 
. | larly true when it is used wit 
Time, the _Sinolex loose-leaf Price 
OOK. 
Money, 1 copy Hiatt’s Expert Lumber 
ricer 
Work. 1 Pad loose -leaf sheets for 
‘ price boo 
| Makes 1 Flexible binder for price 
Selling | book sheets. _- 
$9.75 


| Easier SPECIAL COMBINATION OFFER 
ae All for $9.00 


For Sale by 
American Lumberman 
431 South Dearborn St., Chicago, II. 


ee ee ee ee 
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fered at $28@29. Mill shipment quotations have 
firmed up due to higher cargo rates but few 
orders are being placed. 


KANSAS CITY, MO., Sept. 7.—The demand 
for fir continues to show improvement and prices 
are, on the whole, a little higher than a week 
ago. City demand is comparatively light and is 
running to boards, dimension and flooring, with 
occasional orders for finish and pattern stock, 
while country yards, where buying is heaviest, 
are stronger on the common items. 


BUFFALO, N. Y., Sept. 7.—The fir market is 
showing a firm tone in common lumber, owing 
to advances made in some other woods, par- 
ticularly in common grades. No great amount of 
stock is being offered by the mills and with the 
fall building demand opening up it is expected 
that prices will continue firm. Buying has im- 
proved a little, but is still largely in small lots 


LOS ANGELES, CALIF., Sept. 4.—The week 
showed a big increase in demand for fir. Prices 
hold their own and further advances may be 
expected within the next ten days or two weeks, 
according to mill representatives. Stocks con- 


tinue low. 
CYPRESS 


NEW ORLEANS, LA., Sept. 6.—Several mills in 
the Louisiana cypress belt are busy repairing the 
storm damage reported last week and have prac- 
tically stopped production pending completion of 
repairs, which may require two or three weeks 
longer. Shipments were resumed after a brief in- 
terval of delay, however, and are said to be ap- 
proaching normal volume for this district. By local 
reports, demand continues fair but with no spe- 
cially featurable change and prices stand as they 
were. Inquiry appears more active and the Sep 
tember outlook is considered good. 


CHICAGO, Sept. 7.—While there has been little 
change in the red cypress market in Chicago 
territory, inquiries being received point to notice- 
able increases in fall business from both the 
retail yards and the industrial consumers. 


KANSAS CITY, MO., Sept. 7.--Country de- 
mand for cypress is a little heavier and city trade 
is fair. Boards and dimension, with some out- 
side trim, make up the bulk of country orders. 
Jory stock is none too plentiful. 


NEW YORK, Sept. 7.—Prices are stronger 
than they have been any time this year and some 
Wholesalers are already asking $1 more for 
cypress. Inquiries are heavier than at this time 
last year and there is more lumber in the market. 
Cargo arrivals have eased off slightly. 


BOSTON MASS., Sept. 7.—The local cypress 
market is without any special features except a 
weakening tendency noted in quotations on select 
grades of yellow cypress. There is little inquiry 
for red cypress but prices remain about steady. 
The moderate request for yellow cypress is most- 
ly for mixed assortments to be delivered prompt- 
ly, and is divided about evenly between yard 
trade and industrial users. 


BALTIMORE, MD., Sept. 7.—Some expansion 
in the cypress movement appears to be taking 
place, and requirements are increasing. Prices 
are steady. Holdings here continue low. 


INDIANAPOLIS, IND., Sept. 7.—Cypress 
orders show little improvement, but there has 
been a decided increase in the volume of in- 
quiries during the last week. Most inquiries are 
from smaller rural and city yards in the north- 
ern half of the State, where building is active. 
Industrial demand is light. Prices are unchanged. 

CINCINNATI, OHIO, Sept. 7.--The cypress 
market is steady with a fair volume of current 
business. Dealers say fall demand will be up 
to expectations. Prices are unchanged. 


HEMLOCK 


CHICAGO, Sept. 7.—Chicago distributers con- 
tinue to move a good volume of northern hem- 
lock’ to the retail yards of Wisconsin and Mich- 
igan, which has re sulted in a noticeable scarcity 
of No. 1. Quotations continue to be made at $4.50 
off list. 

NEW YORK, Sept. 7.—The transit situation 
is much improved over two months ago, but there 
is still plenty of West Coast lumber on hand. 
Eastern stock is rather scarce. Prices hold firm, 
an advance in West Coast lumber having been 
occasioned by higher freight rates. Compara- 


tively little eastern lumber is coming in and 
there are only moderate stocks at the mills. 


BOSTON, MASS., Sept. 7.—-The hemlock trade 
is quiet. Retailers show little interest in east- 
ern and northern boards, but are picking up 
some bargains in transit western stock coming 
by water. Mill shipment quotations on western 
hemlock have been firmed up by higher cargo 
rates, while the transit market looked rather 
easier last week. The top prices quoted on boards 
are: Eastern clipped, $32; northern clipped, $31; 
random, $30. 


WESTERN PINES 


CHICAGO, Sept. 8.—Demand for all items of 
western pines is light due to the curtainment of 
business on account of Labor Day. A slight 
weakening is noted in yard items, but shop holds 
to the advances quoted several weeks ago. 


NEW YORK, Sept. 7.—All items of Inland 
Ikmpire stock have advanced $1 or more in the 
last two weeks, and in some items the increase 
has been as high as $3. Mills have been slower 
to send orders through and some wholesalers 
have been unable to fill requirements promptly. 

BUFFALO, N. Y., Sept. 7.—Trade in the west- 
ern pines is more active. Oregon white pine 
mills have advanced prices on No. 2 common. 
California sugar pine mills have lowered prices 
$2 per thousand on 5/4, 6/4 and 8/4 No. 1 shop, 
while the same thicknesses of No. 2 shop are 
down $1, with no other changes in the list. Idaho 
pine mills are trying to maintain list prices. Re- 
tailers are buying sparingly. 


BOSTON, MASS., Sept. 7.—New Iingland 
wholesalers report slow demand for western 
pines, intense competition and somewhat easier 
prices. Business in Pondosa pine has been slow 
for several weeks and prices weak and unset- 
tled. Demand for Idaho white pine is still quiet 
but early improvement is believed to be in pros- 
pect. Prices on common grades are unchanged 
from last week. 


KANSAS CITY, MO., Sept. 7.—Demand _ for 
western pines is good, particularly California 
items, which are being bought both by industrial 
consumers and _ retailers. Country trade has 
picked up. There is some call for Inland Empire 
stock in the country. Prices are generally firmer, 
and some items have shown small advances. 


LOS ANGELES, CALIF., Sept. 4.—The demand 
for western pines in this section of the State 
continues fairly satisfactory. Stocks are normal 
and prices remain unchanged. 


REDWOOD 


NEW YORK, Sept. 7.—Demand for building 
items has eased off considerably in the last few 
weeks, continued rain having halted building 
operations at shore fronts. Wholesalers report 
numerous inquiries from the industries. Prices 
hold firm. 


KANSAS CITY, MO., Sept. 7.—Redwood mold- 
ings are in good demand and there is a little 
better industrial call for stock. Lath and siding 
fill up mixed cars for country dealers 

BOSTON, MASS., Sept. 7.—The redwood trade 
is quiet here and prices are virtually unchanged. 
The yards have done little buying lately and re- 
tail stocks generally are light. Industrial de- 
mand keeps about even. Wholesalers look for 
better business this month and have been filling 
in assortments carried in storage here in the 


ast. 


LOS ANGELES, CALIF., Sept. 4.—The red- 
wood demand is fair, with prices holding just 
about level. 


NORTH CAROLINA PINE 


BOSTON, MASS., Sept. 7.—Roofers do not look 
quite so firm as a week or two ago. More tran- 
sits are moving and $30.50 is reported to have 
been accepted for 8-inch air dried, although 
$31.50 is still mentioned as the regular price. 
Demand is quiet. Shortleaf flooring sales are 
comparatively few and unimportant. Low range 
for 1x4-inch flooring: B&better rift, $77; C rift, 
$60; B&better flat, $54; B&better partition, 
11/16-inch, $54. A little more inquiry for rough 
edge is noted and prices look firmer. B — sawed 
lumber is $61@63, and circular sawed, $56@57 

NEW YORK, Sept. 7.—Mills are greatly ham- 
pered by rain, and shipments have been coming 
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through slowly. Inquiries for early fall are very 
encouraging. Retail yard stocks are low. Recent. 
price advances are maintained. 


BUFFALO, N. Y., Sept. 7.—The North Carolina 
pine trade is in somewhat increased volume. Re- 
tailers have been keeping stocks down to a min- 
imum during the summer, and will need more 
lumber in order to meet the fall building demand. 
Prices have shown a firm tone during the last 
few weeks. 

3ALTIMORE, MD., Sept. 7.—There appears to 
be a distinctly better feeling among the North 
Carolina pine men, and reports are quite fre- 
quent of a more active inquiry and of increases 
in the volume of business. Roofers have been 
marked up again and are now $1.50 or so above 
the level recorded not so long ago. A large part 
of the stocks on the wharves has been sold. 


SOUTHERN PINE 


CHICAGO, Sept. 8.—The shutting down of 
yards for Labor Day and the slowness with 
which business has picked up this week has 
kept demand for southern pine at a minimum, 
and local distributers are moving very little 
stock. The mills are holding a stiff upper lip and 
are accepting only orders that meet their price 
requirements. There seems to be a few more 
transit cars on the market which are hard to 
move. 


NEW ORLEANS, LA., Sept. 6.—Local reports in- 
dicate continued improvement of call, with prices 
stiffening and mill stocks broken in assortment. 
Timbers continue exceptionally strong. No. 2 di- 
mension, both shortleaf and longleaf, is reported in 
exceptionally scarce supply, with prices correspond- 
ingly firm. No. 2 and 3 common boards also have 
been selling bee of production and into short sup- 
ply. Better request is noted also for upper grade 
items. Advances ranging from 50 cents to $1 are 
reported on some of the scarcer materials for 
prompt delivery. 


ST. LOUIS, MO., Sept. 7.—Southern pine 
orders received last week called for practically 
all items on the list, and were in greater volume 
than those of the week preceding. The upper 
grades have strengthened slightly, and indica- 
tions point to a good business in upper grades 
of flooring and finish for the balance of the 
season. There was a decided increase in demand 
for No. 2 boards and shiplap. No. 1 dimension 
remained firm, with 2x10- and 2x12-inch the best 
items. No. 2 dimension continued a little weak. 
On account of heavy rains in the mill section 
it has been difficult to get stock out as quickly 
as customers require. Most business placed comes 
from small dealers. The transit list is below 
normal. 


KANSAS CITY, MO., Sept. 7.—There is a 
marked scarcity here of No. 3 boards and some 
other common items are harder to find; B floor- 
ing also is scarce, and prices on these items are 
firm and advancing. Some recent price increases 
represent efforts to conserve stocks, but in the 
main the market is advancing. Except for stock 
for special purposes, the mixed car continues to 
rule the market. 

INDIANAPOLIS, IND., Sept. 7.—A slight im- 
provement is reported in southern pine demand 
here during the last week. One of the most en- 
couraging features is the increase in inquiries. 
Yards in this section, however, are buying only 
what they actually need. Most of the new in- 
quiries are coming from rural yards. Prices 
show no change. 


CINCINNATI, OHIO, Sept. 7.—The southern 
pine situation shows little change though there 
has been some buying by retail yards in antici- 
pation of fall demand. Country dealers are plac- 
ing some orders. Prices have fluctuated in a 
small range. 


NEW YORK, Sept. 7.—Demand for heavy 
timbers is brisk. Air-dried roofers are scarce 
and some mills are unable to ship at all. Price 
gains of late have ranged from $1 to $3, and 
even higher quotations will feature new lists. 

BOSTON, MASS., Sept. 7.—Southern pine buy- 
ing has been on a hand-to-mouth basis. Stocks 
in many retail yards have become depleted. The 
majority of, sellers continue conciliatory about 
prices, but it is significant that several producers 
have announced moderate advances during the 
last week, particularly on longleaf flooring. 

BUFFALO, N. Y., Sept. 7.—The southern pine 
market is gradually improving, both in demand 
and the prices, and a notable increase in busi- 
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Lumber That Has 
Real Sales Qualities 


Easy sawing and nailing, light weight, 
whiteness, precise manufacture. 
These are some of the merits that help 
dealers to sell Craig Mountain Quality 
Pondosa Pine. 


These are qualities that contractors, 
carpenters and builders always appre- 
ciate and which keep them coming 
back for more. Let Craig Mountain’s 
sales qualities help you build trade. 


What shall we quote you on? 
Craig Mountain Lumber Co. 


WINCHESTER, IDAHO 
E. H. VAN OSTRAND, Pres. W. C. GEDDES, Vice Pres. & Gen. Mgr. 


GRAIG =“ MOUNTAINQwaLt TaYé 


ae 





MOULDINGS 
FINISH 
BEVEL SIDING 
BASE 

CEILING 
FLOORING 
DIMENSION 
BOARDS 


SHOP AND 
FACTORY 
LUMBER. 


SALES 
REPRESENTATIVES: 


J.C. LACKEY, 
353 Lincoln Avenue, 
Lansdowne, Pa. 


W. J. SCHILLER, 
4347 Benton, Blvd., 
Kansas City, Mo. 


G.S. PATTERSON, 
Oconomowoc, Wis. 


R D. HUNTING 

LUMBER CO., 
American Trust Bidg., 
Cedar Rapids, Iowa. 


COLORADO CONTI- 

NENTALLBR. CO., 
Chamber of Com- 
merce Bldg., Denver, 
Col. 

ALEX W.STEWART, 
931 Lumber Exchange 
Bidg., Minneapolis, 
Minn. 























We’re Out for More Business 


f Yello: 





and we expect to get it 
on the basis of the val- 
ues and service we are 
prepared tooffer. Let us 
prove to you thatwecan 
deliver real values in 


Timbers, Dimension 
Boards, Shed Stocks, 
Crating, Boxes 


Quick shipments in straight or 
mixed cars. 
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Letter: 





Read This 


Ross Carriers Help Order-men 


Six machines have increased the loading 
capacity from 1500 to 2000 feet per day 
for the Consolidated Lumber Co., 


Wilmington, California. 
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«070 Ross Carrier Co. 
Write today Office and Plant: Benton Harbor, Mich. 
for complete MURRY JACOBS COMPANY 
data on Ross 


Electric and 





69 Columbia Street, - - - - - - - Seattle 
249 Monadnock Building, - - San Francisco 


Gasoline Carriers. 546 Maison Blanche Annex, New Orleans, La. 
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known, has been built on value, true measure of their value. They 
rather than purchase price. The _ stand up, year after year, under the 
Fruehauf Company is convinced hardest usage. They stay on the job 
that haulers are more interested in and out of the repair shop. Main- 
continuous service and long life in tenance and upkeep costs are neg- 
Trailer equipment, than in first cost. _ ligible. 


FRUEHAUF TRAILER COMPANY 





BY the plan of using three Semi-Trailers to every tractor truck, the 
Builders Lumber & Wrecking Company of Detroit is able to keep its 
tractors hauling production loads pasion 100% of the time. 


alue Counts—Not Price 


HE reputation by which Frue- The surplus strength and stamina 
hauf Trailers are universally built into Fruehauf Trailers is the 


Let us tell you of the service Fruehauf Trailers are per- 
forming in the lumber business throughout the country. 
Just drop us a line and we will send you illustrated and 
detailed literature. 


10940 Harper Avenue, DETROIT, MICH. 
BRANCHES AND DISTRIBUTORS IN ALL PRINCIPAL CITIES 














ness is shown as compared with a couple of 
months ago. Retailers are moving more stock out 
of their vards and are replenishing. Mills ask 
ubout 50 cents to $1 more per thousand than two 
or three weeks ago. 


HOUSTON, TEX., Sept. 7.—Practically all 
items on the southern pine list are enjoying a 
healthy demand. Retailers throughout the South 
are buying yard stocks in anticipation of good 
fall business. Crop prospects are encouraging 
The splendid demand for timbers and railroad 
stocks continues. Export trade remains quiet. 


SHINGLES AND LATH 


MINNEAPOLIS, MINN., Sept. 7.—The_ red 
cedar shingle market here showed little chang: 
in the week, although some salesmen said there 
were evidences of improvement. Retailers ar: 
not inclined to buy for future needs in view of the 
price situation. Clears are offered at $2.40, mill 
basis, and stars at $2.10. 


KANSAS CITY, MO., Sept. 7.—The shingle 
market still is slow with prices generally at about 
what buyers want to pay. Country retailers ars 
the most active buyers, but they generally man- 
age to get their own terms. The demand for 
lath is good and southern and western pine and 
redwood mills are getting about all of the busi- 
ness. Demand for siding is slow in the city, but 
is better in the country, both wide and narrow 
items being wanted. 


ST. LOUIS, MO., Sept. 7.—There is but little 
activity in shingles. Dealers’ stocks appear to be 
adequate for present needs. Quotations: Extra 
clears, $2.40, mill base, and $3.91, St. Louis; 
extra stars, $2.10, mill base, and $3.44, St. Louis. 


COLUMBUS, OHIO, Sept. 7.—Dealers are 
buying what shingles they need to take care of 
current demand, but are not stocking to any ex- 
tent. Rural dealers are the best buyers. Transit 
cars are less numerous. Red cedar extra clears 
sell at $4.15; extra stars, $3.70; British Columbia 
XXXXX, $5.20. Lath trade is steady with no 
change in prices. 


NEW YORK, Sept. 7.—Shingle prices con- 
tinue soft and cover a wide range in the several! 
sections of the district. Abundant supplies have 
caused a lot of bargaining. Retailers are wel}! 
supplied, but still are buying at the low prices. 
Kastern spruce lath arrivals are sufficient to 
keep the market well balanced. 


BUFFALO, N. Y., Sept. 7.—The shingle market 
shows little change, recent quotations being: 
British Columbia XXXXX, $5.11; Washingtons, 
$4.91; extra clears, $4.11; stars, $3.66. Demand 
has increased in the last two or three weeks. 


BOSTON, MASS, Sept. 7.—Wholesalers cover- 
ing a wide territory and pushing hard for busi- 
ness are getting some orders for shingles. The 
full range on white cedars is $4.65@5 for extras, 
and $4.1544.50 for clears. Some of the best makes 
of British Columbia XXXXX red cedars are 
$5.26@5.36, rail shipment. The lath trade is be- 
ginning to show a little more activity and enough 
orders are being booked to keep eastern spruce 
lath firm at $7 for 1%-inch and $8 for 1%-inch. 
For the 15%-inch western hemlock lath some loca! 
sellers quote $6.25 c. i. f 


INDIANAPOLIS, IND., Sept. 7.—Red cedar 
shingles continue most popular and the price on 
all grades is just about holding its own after 4 
slight decrease a couple of weeks ago. A fair 
volume of inquiries is being received from rura! 
communities, where building is brisk. City de- 
mand is poor, with dealers having light stocks 
and ordering only for actual needs. Lath and 
siding demand is only fair. Lath stocks in local 
yards are light. Prices are unchanged. 


HOUSTON, TEX., Sept. 7.—Shingles are quiet 
and lath demand is fair. Prices are the same as 
last week. 


NEW ORLEANS, LA., Sept. 6.—Fair to brisk 
demand for cypress shingles is reported, with 
primes in short supply at several Louisiana mills, 
and prices unchanged. Cypress lath continue to 
move readily at unchanged prices, and as usual, 
mainly on mixed car orders. 


LOS ANGELES, CALIF., Sept. 4.—The shingle 
market is a little better than a week ago, nul- 
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erous orders coming from the smaller cities and 
towns. Prices are a little stronger. The lath 
situation remains the same. 


MAHOGANY 


BOSTON, MASS., Sept. 7.—Mahogany dis- 
tributers report inquiries increasing in number 
and importance. Furniture and chair manufactur- 
ers have been showing considerable interest in 
mahogany this last week. A very fair volume of 
business is being booked from manufacturers of 
interior finish. Some of the best current inquiries 
are from piano, talking machine and radio inter- 
ests. Prices are steady. ’ 











NEW YORK, Sept. 7.—Inquiries for all grades 
of mahogany are numerous as the fall season 
opens. Most industries are buying at present 
and incidentally are paying $2 to $3 more than 
they were for purchases early in the summer. 
There are good supplies of logs and fair stocks 
of manufactured products on hand. 


BOXBOARDS 


BOSTON, MASS., Sept. 7.—Conservative 
factors in the boxboard trade regard present 
market conditions as more satisfactory than at 
) this time last year. There has been substantial 

reductions of stocks of unsold box lumber on 
sticks and the principal producers are continuing 
. to restrict operations to actual contracts. Box- 
| board prices are no firmer than during the 











spring and summer. Current buying is principally 
for early requirements. Round edge pine box- 
boards, inch, are $26@29. 


CLAPBOARDS ; ; eee 

} BOSTON, MASS., Sept. 7.—Retailers are car- nae. he ty ; oe gg Sy 
rying light stocks of clapboards and making - ~ ip ey ' 
moderate replacements as needed. Offerings of 

white pine and eastern spruce continue light and 

prices are firm. Some wholesalers are willing to ° 

concede a little on clapboards from the West 

Coast. Quotations: Eastern spruce clapboards, a Handle lumber vla the package system 

thousand pieces, 4-foot, 6-inch, extras, $120; 

clears, $115; second clears, $110; 5%-inch, $5 less. 

West Coast clapboards, a thousand square feet, 











clears, redwood, $28; red cedar, $30; western Handling lumber via the “‘pack- cars because it’s built like a loco- 
spruce, $40; California pine, $40. age system” and ORTON Cranes motive.: 
! ‘esauusasussnasaae seems to be Oo ular with SuUCCeSS- r : . 
hol Venlo yA rac The varied line of ORTON 
| TIMBER LAND SALES Cranes makes it possible for every 
' JACKSONVILLE, FLA., Sept. 7.—James M. ‘Tom If you are not familiar with the lumber dealer to cash in on the 
inson, of Albany, Ga., and his associates, J. W. sé 99 . . 
; Cannon, Cordele, Ga., and H. C. Haddock, Damas- package system take a look at profits derived from mechanical 
: cus, Ga., have acquired the timber holdings of the the picture above. Every crane handling 
Hayner Ls ; Ti ry Co., sate » Sea- ° ‘ 
tr ale poll in pn patho pod load is a wagon load. Note that : 
The purchase covers about 20,000 acres and was with an ORTON Locomotive Drop us a line for catalog A-37. 
bought for turpentine and timber purposes. ‘This ° : : ° : 
‘anes hee tee Gem cae at es ee Crane you can switch and pull Its full of interesting installations. 
; preserves in the South. It has deep water facil- 


- ities on the Little Satilla River. The new owners P 
- will put cross-tie cutting crews to work at once ORTON CRANE & SHOVEL Co., 
and will start turpentine operations there next sea- rme OR 
son. This purchase is the second made by Mr. Fo rly TON & STEINBRENNER co. 
Tomlinson and associates, they having several 608 S. Dearborn St., Chicago, Ill. 
months ago bought a tract of 30,000 acres of pine 


timber in MeIntosh County, Georgia. The prices 










' al ov : Manufacturers of Gasoline, Gasoline and Electric Truck 
" ' paid for these properties have not been made Steam and Electric Locomo- Cranes, Rubber Tired Wheel 
& | publie, but it is known that together they are tive Cranes, Flexible Tread Cranes. Clamshell Buckets, 
\. slightly in excess of one million dollars. Mr. Tom- Cranes, Road Wheel Cranes, pt — Buckets aot 
1 linson is one of the largest individual turpentine Gantry Cranes and Power cubic yarde capacity. Joa 
operators in Georgia and the recent acquisitions Shovels. CRANE €& SHOVEL CO. Crushers. 
make him an outstanding figure in the industry. 
















! @ r 
" . _ Haran, Ky., Sept. 7.—-Black Mountain Lumber ‘ a 6 
ir Co. representatives closed a deal Monday, Sept. 6, r —— NG 
J on a good-sized hardwood timber boundary lying MOTH CLOSET LINI 4 
" in the Big Black Mountain side of Harlan County _Z 
. and are preparing to remove mills to the tract .  < i 
@ and begin its development about Oct. 1. It will 
] require several years to develop these holdings. 
: The oak and poplar on the boundary are especially ( 
! fine—some of the best in eastern Kentucky. In ; Ps 
ass tak ee cees tie Gok oe see Learn more about Order Any Quantity You Need 
F j It is reported that they will begin development the sales possibilities There is no need to overstock when you take advantage ot 
; a time this fall. Two years will be required of our Tennesste Aro- our L.C.L. service in 
t ® cut the holdings. Another deal was consum- ; ‘ ” ° 
sk ; mated in the Cumberland Mountain section above matic Red Cedar QUALIT Y” Oak Flooring 
rh f Harlan Friday of last week, when J. H. Nolan and ‘* Kilmoth ” Closet Buy in small quantities and order more often. This keeps your 
8, ; others purchased. several hundred acres of hard- Lining assortments complete and your stock always bright and clean. 
to wood, much of it being virgin timber. They fol- 7 Send us a trial order today. 
d, lowed with the announcement of its development - 
sirly next year. ‘Two sawmills will be installed. | DP @Soto Hardwood Flooring Company 
e , » y . , iv ’ >» ¢ 26 
: duston 3 Co ee a eee MANUFACTURERS AND WHOLESALERS 
ond Harlan County near the Letcher line. It is stated Sledge Ave. and Southern Ry. MEMPHIS, TENN. 
. that active developments will follow this fall. 
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Winning New Markets Overseas 

WASHINGTON, D. C., Sept. 7.—American exports 
increased in every continent except Europe during 
the fiscal year ended June 30 last, according to a 
special regional survey of the world markets by 
Dr. Julius Klein, director of the bureau of foreign 
and domestic commerce, made public today by the 
Department of Commerce. 


“And even in the case of Europe,” Dr. Klein 
says, “there was a substantial gain in sales of 
finished manufactures This is especially sig 


nificant in view of the fact that our exports of 
fabricated wares require intensive sales effort un- 
der highly competitive conditions, in contrast with 
the so called self-selling raw materials such as 
foodstuffs, minerals ete. ‘The loss in total sales 
to Europe was due to diminished shipments or 
lower prices of the latter items.’ 

Basing his trade analysis on comparative statis- 
ties covering the fiseal periods from 1921-22 to 
1925-26, Dr. Klein emphasizes what he describes 
as “unusually significant” figures which show that 
United States sales to South America were more 
than twice as large in the fiscal year 1925-26 than 
in the year 1921-22, in spite of increasingly rigor- 
ous competition Furthermore, American exports 
to Oceania during the same interval increased 
nearly two and one-half times and those to Africa 
almost doubled, in the face of the marked ad- 
vantages enjoyed in those regions by European 
traders in their respective colonial jurisdictions. 

“Our exports to our neighbors to the north and 
south, Canada and Cuba, show also marked growth 
during the last four years. It is but natural, how- 
ever, that this gain should be relatively less than 
in the sales to South America, Oceania, and Africa. 
We have always enjoyed a dominant portion of 
the total trade of these adjoining markets and no 
considerable gain in our share of their foreign 
purchases was to be expected. In view particu 
larly of the depression in Cuba by sugar prices, 
and the recent difficulties in Mexico, the increase 
of nearly 33 percent in our exports to those 
countries between 1921-22 and 1925-26 is alto 
gether satisfying. 


Big Gain in Exports to South America 


“Apart from China and Japan, where the United 
States is fully holding its own, exports to the 
countries of the Asiatic Far East show quite as 
remarkable a gain as those to South America or 
to Oceania. The political situation in China and 
the rapid industrialization of Japan are the out 
standing factors which operated against expansion 
of our trade with those two countries. 

“To a great many of the countries of the world, 
our exports in 1925-26 were from two to four times 
as great as in 1921-22. The most extraordinary 
gain of all is found in our sales to Venezuela 
which amounted four years ago to only $7,600,000, 
but which had risen to $31,400,000 last year, 
largely due to the rapid expansion of the petroleum 
industry in that country. 

“The demand for American goods in every im- 
portant South American market shows an impres- 
sive gain. Argentina, long our biggest customer 
in South America, recorded the remarkable increase 
of 83 percent in 1926 over 1922. Exports to 
Colombia and Chile for the same period nearly 
trebled; and it is interesting to note that the 
former has replaced the latter—-as our third rank- 
ing market in South America, next after Argentina 
and Brazil 

“Everywhere in South America the steady im- 
provement of economic conditions, coupled with 
better export policies among our exporters, has 
multiplied the volume of our sales. As compared 
with 1921-22, the value of American automobiles 
and parts exported to Argentina in 1925-26 showed 
an increase of 700 percent; of 1,291 percent to 
Brazil; 1,399 pereent to Chile ; 1,089 percent to 
Colombia; 540 pereent to Venezuela, with corre 
sponding gains in the smaller countries. 

“Among the many other articles which we are 
sending to South American countries in rapidly 
growing volume may be mentioned moving picture 
films, textiles and iron and steel (especially petro- 
leum supplies and construction material). The 
long-time growth in our sales there of industrial 
and agricultural machinery continues steadily. 

“Sales to Cuba showed a gain of nearly 60 per- 
cent and those to Central America a gain ‘of nearly 
70 percent as between 1921-22 and 1925-26. But 
for the depression last year “due to the ‘lew price 
of sugar, our exports to Cuba and several of the 
smaller islands would have shown a much greater 
growth 


Australasian Market Makes Rapid Strides 


“Australia and New Zealand, English speaking 
countries with standards of living and economic 
environment very similar to those in our middle 
West, find American products peculiarly and in- 
creasingly adapted to their wants. The develop- 
ment of our sales to these countries of automobiles 
and trucks, radio equipment and other electrical 
apparatus, pianos, clocks and watches, adding and 
computing machines, typewriters, hardware, tools, 
rubber goods and a wide range of other manufac 
tured articles is extraordinary and forms a vivid 
commentary upon the rapid advancement of those 
rising young commonwealths. 

“Our sales to these two countries of nearly $200,- 


000,000 in 1925-26 represented not much less than 
$230 per capita. This figure is all the more impres- 
sive when it is borne in mind that our own aggre- 
gate imports from the entire world amount to 
about $35 per capita. For example—in 1925-26 
Australia and New Zealand bought $54,000,000 
worth of American automobiles and trucks, more 
than six times as much as four years before. They 
are today our leading overseas markets for auto- 
mobile products, far in advance of Argentina which 
ranked second with $33,000,000. 

“Our exports to British South Africa, whose 
needs and industrial advancement are in many 
ways similar to Australia and New Zealand, in the 
last fiscal year, were no less than 168 percent 
greater than four years ago. Indeed, exports to 
all Africa, except the region along the Mediter- 
ranean, are expanding with great rapidity. 

“The remarkable recent gains in our sales of 
manufactured goods to Latin America, Oceania, 
Africa and most countries of Asia have taken place 
despite the growth in their own manufacturing in- 
dustries and despite the reviving competition of 
European countries.” 


Plans for Pulp Experiment Building 


WASHINGTON, D. C., Sept. 7.—Walter J. Don 
nelly, assistant trade commissioner, has advised 
the Department of Commerce that a pulp and paper 
association in Canada has raised $270,000 of the 
$350,000 needed for the erection of a new building 
in Montreal. This building will be supplied with 
the most modern equipment and when completed 
will enable the association and others interested 
to conduct scientific experiments similar to those 
being carried on in the United States and other 
countries. 
PPPS PPE EEE 


Building Materials for Cuban Schools 


WASHINGTON, D. C., Sept. 7.—R. M. Connell, 
assistant commercial attaché, Havana, reports that 
bids for the first of the schools to be constructed 
under the school construction program of the Cuban 
Government will be advertised about Oct. 1. The 
total cost of the project when completed will be 
about $10,000,000. Five different types of school 
buildings are planned—-small rural schools, rural 
concentrated schools, school centers, normal schools 
and kindergartens. The policy of the Government 
in connection with the school building program is 
to import construction materials only when local 
supplies will not meet the needs, 


Wood Imports into France 


WASHINGTON, D. C., Sept. 7.—Imports into 
France of wood of all kinds and from all sources 
during the first five months of 1926 totaled 601,- 
058 metric tons, compared with 576,204 metric 
tons for the same period of last year, says Ray- 
mond Davis, American consul at Paris. Germany 
easily maintained its lead over all countries ex- 
porting to France with a total of 132,761 metric 
tons. Austria was second with 79,798 metric tons. 
Quantities received during the 1926 period in- 
creased over prior years from Germany, Sweden, 
Belgium, Poland, Italy and the French colonies, 
and decreased from Finland, Austria, Switzerland, 
Czechoslovakia, the United States and Spain. 


Finnish Lumber Export Trade Gains 


WASHINGTON, D. C., Sept. 7.—According to re- 
ports of July sales, Finland sold during the last 
half of that month about 100,000,000 feet of lum- 
ber for this year’s shipment and the total sales 
figure to the end of July is estimated at about 1,- 
366,000,000 feet, or somewhat more than for the 
corresponding period of 1925, says Assistant Trade 
Commissioner Kekich, Helsingfors. The business 
done during most of July went chiefly to the small 
and medium-sized shippers, who earlier in the year 
were not able to effect sales in volume. Of late 
these firms have placed considerable parcels at 
lower prices than those of the large shippers, the 
prices quoted being as much as one pound sterling 
under ruling prices of the big exporters. This is 
accounted for by the fact that the foreign import- 
ers apparently prefer to buy from the larger saw- 
mills than to venture on business with small and 
comparatively unknown firms except at compensa- 
tion in price. These small contracts have little 
influence on prices generally or on the common 
price front of the organized exporters. 

It seems that the small firms have now placed 
the greater part of their production, so that the 
development of the market is considered to be 
well in the hands of the large producers. A large 
part of the leading Finnish lumber exporters have 
placed a considerable percentage of their produc 
tion and are, therefore, very apt to stick to a firm 
price policy. Nevertheless, the Finns are hoping 
for an early end of the coal impasse in England. 
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Advertisements will be inserted in 
this department at the following rates: 
25 cents a line for one week. 

45 cents a line for two consecutive weeks. 
60 cents a line for three consecutive weeks. 
75 cents a line for four consecutive weeks. 
Fight words of ordinary length make one 
line. Count in signature. 
Heading counts as two lines. 
No display except the heading can be ad- 
mitted. 
temittances to accompany the order. 
No extra charge for copies of paper 
containing advertisement. Copy must 
be in this office not later than Wednes- 
day morning in order to secure inser- 
tion in regular department. All adver- 
tisements received later will be placed 
under heading Too Late to Classify. 


























WANTED—FOR CASH 
SHAVINGS AND SAWDUST 


State quantity you can furnish and 
send small sample by mail. 


SHAVINGS & SAWDUST CO 
2240 S. Western Ave., 


Telephone Canal 0281. Chicago. 





TO LARGE MANUFACTURERS 
AND WHOLESALERS. 

Lumberman with 18 years’ experience in the manufactur- 
ing and selling field in Pennsylvania, West Coast, Cali 
fornia, British Columbia, Inland Empire, Southern, 
Middle Western and Eastern States, having thorough 
knowledge of character and grades of every known 
American wood and having also an intimate acquaint- 
ance amongst the retail and industrial trade in the East- 
ern and Middle Western States, desires to correspond 
with large manufacturer, or wholesaler with good con- 
nections with view to establishing an office for them in 
Cleveland or Minneapolis to represent their interests on 
a salary and expenses basis. Address C. L. FRECK, 
2027 E. 77th St., Suite 10, Cleveland, Ohio. 





WE WILL BUY 
YOUR 
SHAVINGS AND SAWDUST 
All or part of your supply if 


satisfactory. Mail sample and 
write for particulars today. 


FRANK MILLER & SONS, 
3611 Auburn Avenue, Chicago, Illinois. 





112 READERS FOR ONE CENT 
CAN YOU BEAT IT? 


A five line advertisement inserted in the Wanted and 
For Sale Department costs $1.25 for one insertion. The 
AMERICAN LUMBERMAN prints and delivers about 
14,000 copies every week—your five line ad could be 
delivered at a cost of 1 cent to each 112 subscribers. 
No other way to reach the Lumber World and Wood- 
working Industries so quickly and cheaply. We carry 
your message. Advertise in the 


AMERICAN LUMBERMAN, 
431 South Dearborn Street, 
Chicago, Illinois. 
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